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DEMURRER IS FILED 
IN ANTITRUST CASES 


Hearing 











The BIG FIRE in Chicago on October 8, 9, and 10th, 1871, just 43 
years ago, cost the AETNA INSURANCE COMPANY $3,782,023.10, 
the AETNA thus contributing more than any other company to the 
rebuilding of Chicago. 

The AETNA paid all claims promptly and in full while Chicago 
and Illinois companies were settling at from 5 to 20 cents on the dollar. 


AETNA AGENTS: The AETNA reputation and service is at 
your command here and everywhere. 
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Results of Herculean Labor Not 
Yet Discernible, But Ground 
for Hope Seen 


Indefinitely Postponed 
Until After Oct. 24 by 
Illinois Courts 








EFFORT IN THREE LINES ASPECT .IS LESS SERIOUS 





















































WM. B. CLARK, L. 0. KOHTZ, 
@peral Agent. President. Asst. General Agent. c E 
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“For Faith is the Substance of things 
hoped for; the Evidence of things not Now otk NORTHWEST MEETING 
seen.” . 
We have known, all along, somewhat ’ met, FRE § 
os oa of the -_ to be ae. ORGANIZED IN 1872 the Northwest, together with ihe 
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and to gird our loins, and above all, to WALTER H. SAGE, Manager filing of a reply to the original com- 
_ sharpen our wits for the great accom- JOHN C. INGRAM, Ass’t Mgr. WILLIAM L. LERCH, 2d Ass’t Mer plaint in the Sangamon county courts 
plishment. at Springfield on Monday attorneys for 
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TENNESSEE AGENTS MEET 


—_——_—. 


AGENTS’ QUALIFICATIONS UP 





E. H. Forry, of Indianapolis, Répre- 
sents the National Association 
and Delivers an Address 





OFFICERS 

President—L. ¥Y. Mason, Memphis. 

Pirst Vice-President—R. FP. Johnson, 
Enoxville. 

Second Vice-President—John T. Owen, 
Chattanooga. 

Third Vice-President—R. 
Memphis. 

Fourth Vice-President—Lee J. Loven- 
thal, Washville. 

Fifth Vice-President—W. E. Walker, 
Winchester. 

Sixth Vice-President—George T. Wof- 
ford, Johnson City. 

Secretary-Treasurer—Oscar A. Smith, 
Memphis, 


8S. Carnes; 


The Tennessee Underwriters Asso- 
ciation held its twentieth annual meet- 
ing at the Hotel Chisca, Memphis, Oct. 
1-2. Nearly all the more important 
cities of the state, as well as a num- 
ber of smaller towns, were represented. 
The meeting next year will be held 
at Knoxville. 

President L. Y. Mason, in speaking 
of the work for the future, said that 
“organization means getting together 
a homogeneous body of men, each one 
recognizing the responsibility of his 
own individual efforts, and all pulling 
in harness in the same direction to a 
common end.” He asked that each 
apply this definition to the upbuilding 
of the association. Too little attention, 
he said, has been devoted to the agents 
in the smaller towns. 


Agents’ Qualifications 


On agents’ qualifications he said: 

“Lawyers, doctors, dentists, elec- 
tricians, plumbers, and even manipu- 
lators of moving picture machines, are 
required to stand examinations and 
receive diplomas, but there seems to 
be no qualifications necessary in our 
business.” 

He said collection of premiums is a 
vexing subject to deal with. “Ours 
is the only business,” he said, “where 
patronage is solicited, goods delivered 
to the customer, paid for promptly for 
him, and he allowed as much time as 
he chooses to pay for it. The problem 
seems to be solved in some states by 
antirebate laws so drawn as to prohibit 
giving long credits.” 

EB. H. Forry Talks 


The National association had as its 
representative E. H. Forry, of Indian- 
apolis, who talked interestingly on 
several subjects. He thinks jumbo 
lines of insurance as dangerous as 
jumbo loans in the banking business, 
and sees an indication of reform of 
this practice on the part of some com- 
panies. As to “underwriters,” he said 
that if they were so profitable he saw 
no reason why they should not be in- 
corporated as separate companies. 
Speaking of nonadmitted mutuals and 
reciprocals, he said that large manu- 
facturing and mercantile establish- 
ments should take insurance with the 
same companies as they require their 
small customers to patronize. Uniform 
blanks, he says, are coming more and 
more into demand. Michigan is using 
them, and plans are being made to 
extend their use to other states. Rate 
cutting, he said, is not necessary to 
get business. Mutual respect, coopera- 
tion and confidence of brother agents 
will result in all getting their share. 


Joins Insurance Institute 


It was expected that Jno. H. Ken- 
ney, of Philadelphia, president of the 
Insurance Institute of America, would 
be present and address the association, 
but he was detained at Chicago, and 

(CONTMTUED ON PAGE 16) 





HOME OFFICE 
80 Maiden Lane, New York 





‘An Agent Is Known by the Companies He Keeps’’ 


FIDELTY-PHENIX FIRE INSURANCE COMPANY 


The assured places the responsibility on the agent; 
a Fidelty-Phenix policy 


OF NEW YORK 


relieves him of it. 


WESTERN OFFICE 


Henry Evans, President 137 S. La Salle St., Chicago 











KEMP GOES WITH THE CITY 


General Agent at the Home Office of 
the Camden Fire Makes New 
Connection 





Archibald Kemp, general agent at the 
home office of the Camden Fire, has 
been appointed to a similar position 
with the City of New York Insurance 
Company. He will have full charge of 
the underwriting of the company out- 
side of the New York City metropolitan 
district. It was necessary for the com- 
pany to take quick action following the 
death of the late John B. Cooney, super- 
intendent of agents, who was the un- 
derwriter. 

Mr. Kemp is a man of fine experience 
in the field and home office, who has 
rapidly been coming to the front. He 
is a western man, having started his 
career in 1887 with the western depart- 
ment of the Providence Washington. 
He later joined the western depart- 
ment of the Guardian Fire of London 
and on the retirement of that company 
from the United States he was asso- 
ciated with the western department of 
the Union of London. His work with 
this company took him throughout the 
field both in the east and west. Later 
on he was general adjuster in the west- 
ern department of the Northern of 
London and resigned to become state 
agent of the Camden in Indiana, Michi- 
gan and Ohio. In 1911 he was ap- 
pointed general agent at the home 
office. Mr. Kemp is a student of the 
business, is seriously engaged in it and 
is well informed. He will add strength 
to the City of New York. 





Features of the Week 
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Liverpool & London & Globe 


Insurance Company, Ltd., of England 


Organized in 1836 Entered the United States in 1848 
It has passed through wars, conflagrations, financial panics and 
other catastrophies without harm. 


Its United States assets are $14,263,846.95. 


All its securities are American investments and subject to 
the strict supervision and control of the superintendent of 
the state insurance department. Of its assets $1,396,392.22 is 
real estate, $3,198,196.00 mortgage loans on real estate and 
$6,248,670.00 stocks and bonds, every dollar representing UNITED 
STATES INVESTMENTS. 


Its net surplus is $4,631,216.90. 


The funds of the company on this side are held 
for the sole benefit of United States policyholders 


New York Office, 80 William St. 
J. M. DE CAMP, General Agent 
Ohio, Indiana, Kentucky, Tennessee, 
West Virginia, at Cincinnati 


Western Department 


1144 Insurance Exchange, CHICAGO 
WILLIAM S. WARREN, Manager 
EO Assistan 


. H. MOORE, t entee 
HUGH R. LOUDON, Deputy Asst. Mgr. 














25% Flat—All Annual Business 


Why worry about Union-Bureau or mixed agency matters? 
Devote your time to Live Stock Insurance. This field is not 
crowded with competition. 


Agents Wanted Everywhere 
in Ohio, Indiana, Illinois, Michigan, Missouri, Tennessee, 
Maryland and New Jersey. Address 


NATIONAL LIVE STOCK INSURANCE CO. 
Central Union Tel. Building, Indianapolis 








Lost Policy Certificate POLICY 


mummcee|IT ABELS 


less le inconvenience regarding lost 
Send for folder showing 





policy, and can be issued promptly to the as- 

in case of the loss of the original 
policy, thus avoiding all the expense and 
trouble incidental to ar | @_new contract.” 
Furnished by CAREY ZIMMERMAN, 
41 E. Fourth St., Cincinnati, at the following 


an elaborate assortment 





I iiidsiianiicscepiiabsdihaaboodhil $1.50 
208 CODES «--n+sserererereeeessesees-ere 2-68 1] | GRAND RAPIDS LABEL CO. 


Larger lots at proportionately less rates. GRAND RAPIDS, MICH. 


























Kaskaskia Live Stock Insurance Company 


Incorporated Under the Laws of Illinois 


Desires applications for agencies in Ohio and unoccupied territory in Illi- 
nois. Must be men of excellent standing, who can produce results. 


We have a clean, profitable proposition for the right men. 


KASKASKIA LIVE STOCK INSURANCE COMPANY 
Kaskaskia Building, SHELBYVILLE, ILLINOIS 
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STATUS OF REINSURANCE 


ENGLISH PAPER GIVES FACTS 





“Policyholder” Recites Questions Put 
to British Government as to 
Effects on Contracts 





Regarding the status of the reinsur- 
ance contracts between British and 
German and Austrian companies, the 
“Policyholder,” an English insurance 
paper, has some interesting news and 
comment in its issue of Sept. 23. It 
says: 

“The exact position of the British 
insurance offices as regards their rein- 
surance treaties with German and Aus- 
trian offices was defined by the Attor- 
ney-General in the House of Commons 
cn Thursday last. 

“Under the proclamation issued a 
week ago the matter was apparently 
clear, for clause 5, sub-section (6), said 
that no insurance company is— 

‘to make, or enter into any new 

marine, life, fire, or other policy, or 

contract, or insurance with, or for 
the benefit of an enemy; nor to ac- 
cept, or give effect to any insurance 
of, any risk arising under any policy 
or contract of insurance (including 
re-insurance) made or entered into 
with, or for the benefit of, an enemy 
before the outbreak of the war.’ 
But further on towards the end of the 
proclamation clause 6 says:— 
‘Provided always that where an en- 
emy has a branch locally situated in 

British, allied, or neutral territory, 

not being neutral territory in Europe, 

transactions by or with such branch 
shall not be treated as transactions 
by or with an enemy.’ 


Attorney-General’s Statement 


“The Attorney-General: ‘I understand 
a treaty of insurance to be an arrange- 
ment which may be made between an 
English company and a Germany com- 
pany by which premiums and risks 
and losses may be shared as between 
them on the terms arranged during the 
period of the treaty. The peculiarity of 
such a treaty is, at any rate in most 
cases, that one of the parties to it can 
bring into the common enterprise a 
new risk without consulting the other. 
Understanding a treaty of reinsurance 
in that sense, it is the intention, and I 
think it is the effect of the new proc- 
lamation, that even although: the treaty 
of reinsurance had been entered into 
before the war began, still no premium 
paid after the outbreak of the war can 
be shared during the war, and no loss 
arising after the outbreak of the war 
can be shared during the war under 
that. reinsurance treaty if one of the 
Parties is bound by the proclamation 
and the other is an enemy.’ Proceed- 
ing, he referred to the provision in the 
proclamation to deal with branches es- 
tablished in this country of enterprises 
whose headquarters are in the enemy 
country, and said ‘we will shortly clear 
up any doubt on this point, and make it 
clear that so far as insurance and rein- 
surance business is concerned this priv- 
ilege of continuing business with a 
London branch with headquarters in an 
enemy country is not to be understood 
to apply.’ 

British Opportunities 


_ “This, at any rate, leaves the position 
in no doubt as regards the reinsurance 
or new risks ‘and renewals, and it ob- 
viously creates an immense opportun- 
‘ty for British reinsurance offices: We 
believe some nineteen German and 
Austrian offices have agencies or 
branch establishments in London. The 
absurd statement has been made that 
the reinsurance premiums paid to these 
concerns amount to £20,000,000 per an- 
tum. One-tenth of this sum is much 


nearer the mark. 
German Business of British Companies 


“Meanwhile it is interesting to note 
recently published Official 


that the 
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Government and State Bonds and 


Cash in Banks & on Hand . 496,890.64 
Premiums 





STATEMENT JANUARY 1, 1914 


Actual Market 
ASSETS _ peceaver’i, 1018 


Salida: aninain sethiheaambe’ 690,307.50 . 
Unearned Premium 

Rents and Sotin ct Maskipaiies .. 170 ae|  REITVS..0........- $4, 500,644.41 
Guaranteed Stocks of Railroads...... 2,911,618.00 | Losses in Course of Ad- 
Preferred Stocks of Railroads........ 346,455.00; justment........... 390,032.20 
Miscellaneous Securities...........+. 119,005.00 | Commissions and Other 

$8,577,211.49| Liabilities.......... 150,328.05 
Loans on Bond and Mtg. . $65,000.00 Capital Stock......... 1,000,000.00 


s in Course of 6,041,004.66 

Collection ............ 748,874.35 Pas a > 
Accrued Interest......... 92,036.67 Net ra Beyond Capital and 

1,402,801.66| all Liabilities................+. $3,939,008.49 

TOTAL ASSETS.......... $9,980,013.15| Net Surplus to Policyholders.... $4,939,008.49 
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Year Book gives the 1912 gross pre- 
mium incomes of the British companies 
transacting direct business in Germany 
as follows: 


pi APPT TP TCLPOT ETE UE ee £ 18,017 
OES a0 b6 deed vec cocsaraeteeesees 9,408 
Commercial Union ........+++-. 167,043 
CEE Sk ccccceccsssevasveces 8,894 
Liverpool and London and Globe.. 23,758 
London and Lancashire Fire...... 10,215 
North British and Mercantile..... 285,978 
reer re 8 





Norwich Union .. 

Peieatine ..cccece 

PEE 6<0600-0.04 00d sbepuseanene 

PROTE ooccccccvcecccccccbtaseesee 

Royal Exchange ........++eé+e0% 6,642 

PD ¢o0hs 656060406 040000 44008000 1,294 
i ci ee eee au as wb:s hbeihs aes 1,600 

VOPGRITE 2c ccgccccccccscccccoece 54,275 
MEE Sibbeweerss00 sete eanen £781,550 


“In other branches of the business 
the British offices have an income of 
about £5,000. The total premiums paid 
in 1912 for fire insurance protection in 
Germany amounted to £16,152,540. Of 
this sum, £1,272,987 was paid to foreign 
companies, so the British companies’ 
skare is over 60 percent of the total re- 
ceived by non-German institutions.” 


Statement in House of Commons 


In another part of the same num- 
ber the “Policyholder” says: 

“In the House of Commons last 
week, Mr. Joynson-Hicks raised two 
points which, he said, the government 
had, in answer to previous questions by 
him, promised to consider. The first 
was whether the law officers of the 
crown could state precisely what was 
now the position of contracts entered 
into with Germans or: Austrians before 
the war; were the contracts abrogated 
or only suspended during the period of 
the war? The matter was of much im- 
portance, and no decision had been 
given on it for 60 years, and that was 
by the American courts. His other 
question was what was the position 
with regard to reinsurance treaties 
with alien insurance companies? 


Intent of Proclamation 


“Sir J. Simon, Attorney-General, said 
it was the intention of the new proc- 
lamation, and he thought it was also 
its effect, that even though a treaty 
of reinsurance had been entered into 
before the war began, no premium paid 
after the outbreak of the war could be 
shared during the war, and no loss 
arising after the outbreak of the war 
could be shared during the war if one 
of the parties to it was bound by the 





proclamation and the other was an en- 
emy. If the new proclamation did not 
make that abundantly clear it would 
be possible to take steps to make it 
clearer. The honorable member said 
that though that might be the true 
principle it was to a large extent nul- 
lified because of the permission in the 
proclamation to deal with branches es- 
tablished in this country of enterprises 
whose headquarters were in an enemy 
country. That provision was designed 
principally to permit trading with 
branches in this country, or it might 
be elsewhere, in ordinary commercial 
spheres. 
Says Uncertainty Exists 


“He (Sir John Simon) agreed that 
financial or insurance enterprise stood 
in a rather. different position; it was for 
that reason the government found it 
necessary to put certain restrictions 
on branches in London of certain Ger- 
man banks. He proposed, therefore, 
when the government made a further 
announcement shortly, to clear up any 
doubt there might be on this point and 
to make it clear that so far as insur- 
ance and reinsurance business was con- 
cerned the privilege of continuing busi- 
ness with the London branch of an in- 
stitution with headquarters in an en- 
emy country was not to be understood 
to apply. Mr. Joynson-Hicks pointed 
out truly that there was a good deal 
of doubt and uncertainty in the minds 
of many persons in the commercial 
world as to how the outbreak of war 
had affected their rights and liabilities 
under contracts entered into before the 
war began. The government had been 
considering whether or not they could 
usefully and properly intervene to solve 
these difficulties. 

Each Case Complex 

“The real difficulty—and it could not 
be got over by some formula or ab- 
stract statement—arose from the com- 
plexity of each individual case. He did 
not think any lawyer or man of com- 
mon sense would deny that if a party 
had entered into a lawful contract be- 
fore the war began and the time to 
perform it had not come when the war 
broke out, then, if performing the con- 
tract during the war was an unlawful 
thing, the man was not liable in the 
courts of this country because he did 
not perform it. The real difficulty, how- 
ever was not in laying down such a 
proposition but in judging the infinite 








complexity of hundreds of thousands of 
cases. It was not possible for the law 
cfficers of the crown to lay down in 
advance a series of elaborate and par- 
ticular rules which would govern these 
cases. There was really no alternative 
for those who felt in doubt in the mat- 
ter but to take the best advice they 
could.” 





Changes in the Field 











John L. Reams 


John L. Reams, formerly special agent 
in the mountain field for the Scottish 
Union & National, has been appointed 
state agent in Colorado and Wyoming 
for the Phoenix of England. He will 
make his headquarters at Denver. Mr. 
Reams is one of the successful field men 
of the mountain territory and his ap- 
pointment strengthens the staff of the 
Phoenix materially. 


W. F. Ingrham 


W. F. Ingrham, formerly an adjuster 
in New York city for the Phoenix of 
England, has been made special agent 
of the company in the eastern New 
York. 








E. Boyd Barrett, Jr. 


E. Boyd Barrett, Jr., of Aberdeen, 
S. D., has been appointed special agent 
of the New Hampshire. He is a local 
agent in that city. 


Fred B. Secor 


_Fred B. Secor, state agent of the 
Concordia in Michigan, has resigned. 


F. E. ATKINS 

F. E. Atkins, special agent of the Liver- 
pool & London & Globe, has been trans- 
ferred from Walla Walla, Wash., to Port- 
land, Ore., from which point he will su- 
pervise Oregon and southern Idaho, a part 
of the field formerly handled by the late 
Walter Raymond. 





L. C. FLETCHER 
L. C. Fletcher, special agent of the 
Delaware Underwriters in Michigan, has 
removed his permanent headquarters from 
Detroit to St. Ignace. 





Columbian, Indianapolis, Ind.—Having 
been admitted to Illinois a few days ago, 
the company will shortly apply aed 
licenses in Ohio and Michigan. This will 
be one of the first matters taken up by 
Managing Underwriter L. 8S. MacEnaney, 
upon his return to the home office from 
Chicago. 
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Detroit National Fire Jusurance Co. 





M. O. ROWLAND, President 


yet operating along sound lines. 








Detroit 











Join the forces of a live, active, growing, strongly backed western company, progressive, 
Licensed in New York, New Jersey, Connecticut, 
Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota and Michigan 


HENRY J. GUTHARD, Secretary 








MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 
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COMMENT BY A. M. BEST 


TENDENCIES OF THE TIMES 





Tells What Are the Chief Factors 
Working in the Evolution of 
Insurance Business 





A. M. Best, the well-known New York 
publisher of Best’s Insurance Reports, 
in his addréss before the National As- 
sociation of Mutual Companies at Co- 
lumbus, Ohio, the other day brought 
out some interesting points. His ad- 
dress was on the “Future of the Fire 
Insurance Business in the United 
States.” A synopsis of his talk was 
given in a recent issue. Other points 
not included in that resume are of equal 
interest. 

Mr. Best states that the tendency to- 
ward concentration in the business is 
of first importance to the property 
owners. Ten years ago the fifteen com- 
panies transacting the largest volume 
of fire insurance in this country had an 
aggregate income of $75,000,000. Last 
year those companies wrote net pre- 
miums of $118,000,000, an increase of 
55.3 percent. He also cited the fact 
that the rate of increase in premium in- 
come is far greater in the large Ameri- 
can companies than in the large foreign 
companies. Of the fifteen companies 
he referred to, the eleven American 
companies increased their premium in- 
come 61.4 percent during the last ten 
years as against an increase of 36 per- 
cent by the four foreign companies. 


Writing Large Lines 


He referred to the tendency of great 
companies to write large lines on in- 
dividual risks. One large foreign com- 
pany wrote a policy of $1,000,000 on a 
group of storage warehouses in a south- 
ern state. Their ability to write these 
lines is due to their reinsurance facili- 
ties. He also stated that the best busi- 
ness naturally gravitates toward the 
biggest and strongest companies. 

The public is demanding lower rates 
and decreased expenses. He feels that 
the most important changes necessary to 
bring about lower rates are—first, bet- 
ter cooperation on the part of the pub- 
lic with the companies in their effort to 
reduce the fire waste, and second, the 
abandonment of efforts to prevent co- 
operation under the operation of what 
seems to be an economic law. Such 
concentration, he said, accompanied by 
the elimination of all unnecessary mid- 
dlemen would undoubtedly reduce the 
present expense of conducting the busi- 
ness. He said that the largest single 
item of expense is commissions to 
agents, which in 1913 amounted to 23.8 
percent of the net fire premiums. 


Big Brokers Are Active 


As a natural corollary of the concen- 
tration of business in the hands of.a 
few large companies has come the con- 





centration of the largest risks in the 
hands of comparatively few brokers. 
Two brokerage concerns in New York 
are said to handle a volume of busi- 
ness equal to 8 percent of the total fire 
and marine premiums of the country. 


Urges a Business Partnership 


Speaking of what sltould be done in 
the interest of the general public, the 
smaller companies and the agents, he 
said so far as the general public and 
stockholders of smaller companies are 
concerned, he believes that the remedy 
lies in contractual relations between 
successful smaller companies and the 
giant companies through which the 
smaller companies may continue with- 
out change of ownership or disruption 
of field force, terminating any arrange- 
ment they may have with strictly re- 
insurance companies and giving a por- 
tion of their writings to the big com- 
panies with which they enter into part- 
nership. The big company in turn 
gives the small company the benefit of 
its greater knowledge of the business 
and where possible, through adjusting 
the field forces of both companies, the 
expenses of the smaller company may 
be reduced and a larger profit secured 
upon a smaller’ volume of business 
widely distributed. 


Fewer and Better Agents 


He states that it is apparently inev- 
itable that if there are to be fewer and 
better companies, there must be fewer 
and better agents and that the rates of 
commission must be reduced. He re- 
ferred to the investigation of life in- 
surance in New York in 1906 and the 
sweeping reduction in rates of commis- 
sion. After a readjustment, the life 
agents, he said, found themselves mak- 
ing more money than before. Reduc- 
tions have been ordered in workmen’s 
compensation insurance and he thinks 
the agents are readjusting themselves 
to the change without loss of income. 
He does not believe that the overhead 
expense of fire companies, amounting 
to 8.6 percent for expenses other than 
commissions and taxes, can be reduced 
any lower and he feels that this is a 
very good showing. 


Touches on Classification 


Mr. Best, in referring to uniform 
classification of premiums and losses 
as a basis of an equitable rating sched- 
ule, said that there should be devel- 
oped a system by which premiums and 
losses and insured values could be so 
classified as to determine the burning 
rate of the principal classes of risks 
and from the data so obtained, there 
could be constructed a system of 
rating applicable throughout the entire 
country. 

Referring to legislation, he called at- 
tention to a spirit of antagonism and 
distrust on the part of the public for 
which there is no sound basis. Much 
legislation is promoted through ignor- 
ance. The burden of taxation on in- 
surance is increasing, but the policy- 
holders ultimately pay the bills. The 





insurance departments collect vastly 
more money than can be excused by 
any theory of economics or morals. 


Cooperation Is Fought 


Legislators appear to be firmly con- 
vinced that fire companies should not 
be permitted to act jointly for any pur- 
pose. Mr. Best stated that this attitude 
is unsound and untenable. There 
should be cooperation permitted, pro- 
vided there is an adequate system 
of supervision. He believes that an 
amendment to the federal constitution 
giving the national government author- 
ity to regulate insurance will be an in- 
evitable development of the business. 


Agency Commissions 


Mr. Best stated that it is not a sim- 
ple matter to reduce expenses. He be- 
lieves that agency commissions should 
be reduced, but for a long time to come 
someone must perform for the public 
the work which is now done by the 
agents. The time, he said, is a long 
way off when the public will be so well 
educated that a broker or agent will not 
be necessary. He said that if the vol- 
ume of business transacted by individ- 
ual companies should be materially in- 
creased, it would be possible to replace 





agents on commissions by salaried man- 

agers at many points and by that means | 

a large saving might be effected. 
Comment on Foreign Reinsurance 


Referring to reinsurarice, he pointed | 
out the danger that is now confronting | 
the companies because of the foreign | 
war and the weakness of some of these | 
far-away institutions. He thinks that | 
some companies are making no profit 
on their underwriting operations, and 
that they should enter the reinsurance 
field. He believes that a number of 
small companies which operate in a lim- 
ited territory might aid in the estab- 
lishment of a general system of rein- 
surance similar to that in vogue in 
Europe. 

Referring to the reduction of fire 
waste, he said that fire insurance com- 
panies are the only interests making an 
adequate attempt to reduce this waste. 
So far, the general public has not been 
reached to any extent. 


Summary of Mr. Best’s Prophecy 


Mr. Best then summarized his pre- 
dictions as follows: 


(1) Still greater concentration of the 
general fire insurance business in the con- 
trol of fewer and larger companies, under 
very rigid official supervision, possibly by 
the national government, which concen- 
tration should be beneficial to the policy- 
holder and stockholder alike, because it 
should result in a substantial reduction 
of rates through the reduction of fire 
waste, a more equitable basis of rate 





making and a substantial reduction in 
expenses of acquisition. 

(2) A better understanding between 
legislators and underwriters, resulting in 
constructive cooperation. I fear that fire 
underwriters generally will not concede 
that this is at all likely, but I cannot be- 
lieve that the general and profound igno- 
rance concerning fire insurance companies 
and their methods can continue to exist 
indefinitely, nor even for any consider- 
able period. 


Reformation in Reinsurance 


(3) A substantial reformation of the 
present reinsurance methods, involving a 
return, in whole or large part, to the net 
line basis, and the substitution of a sys- 
tem of American reinsurance and retro- 
cession companies for the European sys- 
tem upon which we now rely. 

(4) Fewer but better equipped and bet- 
ter informed agents, who will make larger 
profits than at present, despite a sub- 
stantial reduction in commission rates. 

(5) A material extension of the prin- 
ciple of mutual insurance into those spe- 
cial fields which it is fitted to occupy, and 
the introduction of mutual principles into 
the dealings between stock companies and 
their policyholders. 





Lewis Wants More Money 


During the first eight months of the 
year the Kansas insurance department 
collected $407,389 in taxes from com- 
panies, an increase of $21,872 over the 
receipts for the same period in 1913. 
Of the amount collected, $327,251 went 
into the general fund of the state. The 
department operates at a cost of about 
$12,000 a year, and its officials feel that 
more of the money collected should be 
expended in improving the efficiency of 
the department. In his biennial report 
to the legislature Superintendent I. S. 


| Lewis recommends that an engineer 


and an actuary be added to the office 
force. 





Considering New Scale 


The legislature of Delaware is now 
in special session to ratify the new 
code of laws which has just been com- 
pleted by the state revised code com- 
mission. The code, as presented, em- 
braces 152 sections and occupies some 
3,800 .pages. The insurance sections 
are being examined, by special per- 
mission, by E Pearson, of New 
York, who represents the National As- 
sociation of Life Insurance Presidents. 


‘The special session will not consider 


any new laws and will adjourn about 
Nov. 1. 





It is rumored that the Virginia state 
tax commission now in session will set 
aside all state and local taxes on insur- 
ance companies and will instead levy a 
flat tax of 2 or 3 cents on the dollar on 
the gross receipts of all insurance com- 
panies, a rate considerably in excess of 
that now paid. In past years the fire 
companies have paid a higher tax than 
have the life companies, but the proposed 
plan places all on the same footing. 





Herbert Buxton 


General Insurance 
92 William St., New York 


Excess Insurance placed in all parts of the United 
States and Canada 
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MUST ACT IN HARMONY 


DISCORD THREATENS FUTURE 





Agents Must Fight With Companies, 
Says Illinois Association Bulletin, 
for Preservation of Business 


In a circular to members of the IIli- 
nois Association of Local Fire Insur- 
ance Agents, Secretary Harry Morgan 
of Springfield says that it is now im- 
perative that agents and companies 
come to some agreement. He says the 
future of the business is endangered 
and that there must be an understand- 
ing between companies, agents, the 
state officials and the public. Agents, 
he believes, can do much to remedy 
differences that now exist between 
companies and the public. The letter 
follows: 


Radical Action Expected 


The coming year promises to be revo- 
lutionary in the Illinois field of fire insur- 
ance and indications are that the agency 
force will be upon the defensive. The time 
is present for a renewed understanding 
between the members of the copartnership 
of company and agent. For several years 
agent and company have been drifting 
apart, each forgetting the other’s im- 
portance. In the struggle of the com- 
panies for increased premiums. agents 
have been ignored to give favor to the big 
city broker; reinsurance premiums have 
been exported rather than held at home; 
annexes multiplied without proportionate 
increase of insurable property and in 
many ways has the standard of the local 
agent been lowered until the qualification 
of an agent in the opinion of some com- 
panies amounts to nil. Anyone who will 
receipt for the supplies and produce a 
premium will do. 


Want of Harmony Seen 


A feeling of resentment naturally fol- 
lowed in the agency forces. The lack of 
protection to the agent removed almost 
all chance for profit in the majority of 
agencies. The public and companies both 
suffered. because the hardships to be en- 
dured either drove from the insurance 
busiriess many valuable agents or pre- 
vented other capable and trustworthy men 
from entering the field. The filling of the 
agency gaps with unqualified and in many 
cases unprincipled men made the situa- 
tion more discouraging to the agent whose 
selection of risks is governed by a con- 
science. And to the selfish, and many times 
dishonest agent, whose sole ambition is 
commission, may rightfully be charged 25 
percent of all fire waste. 

With both company and agent bewild- 
ered by the other’s views, and in the ab- 
sence of any remedial laws, there may 
well be some misgivings for the public’s 
welfare. 

But the time is here when the public 
wants to be served by both company and 
agent playing their hands open before the 
fair-minded commonwealth of Illinois. The 
public is demanding through the state 
insurance department an equal distribu- 
tion of the fire insurance tax, and this 
demand, in all fairness, contemplates a 
reasonable profit to responsible companies 
and agents. Men, companies and methods 
unreliable or unfair must be eliminated 
from our business. 


Cooperation Is Imperative 


Legislation must and will come and it 
falls upon us to exert our knowledge of 
the business and integrity as mediator be- 
tween company and public to shape this 
legislation well for the future. 

_ That a scientific system of rating con- 
tinue is not debatable, but it is equally 
as imperative that companies classify 
losses upon their records in order to 
justify premium charges for the various 
classifications. It is only fair that in this 
cost department, for the purpose of im- 
partial auditing, the public, through a 
proper department of state, should have 
the privilege of reviewing the premium 
charges and loss experience upon any and 
all classifications. 

Agents not qualified should be prevented 
from effecting insurance and to the agent 
in the territory where the insured prop- 
erty is located belongs the commission. To 
levy this insurance tax without discrimi- 
nation, relief rates and rebates, either di- 
rect or by undue extension of time in the 
collection of premiums, should be elimi- 
nated, 

Many agents oppose the action of the 
state insurance department in instituting 
antitrust suits during the present uncer- 
tain financial period, believing that the 
Situation could have been handled by arbi- 
tration rather than litigation. Other 


agents so strongly agree with Commis- 
sioner Potts in his oppositon to annexes 
that they favor immediate boycott of an- 
nex companies. You should rely upon the 
wisdom of your officers in directing the 





influence of our organization and in ac- 
cepting this obligation your officers invite 
your suggestions dealing upon any phase 
of the subject. Cooperation of the public, 
state, companies and agents is the only 
hope for reducing the present disgraceful 
fire waste in Illinois. 





| With Chicago Brokers 





The Insurance Brokerage Associa- 
tion of Chicago has made all plans for 
its outing Oct. 13 at the Belmont Coun- 
try Club near Downers Grove. George 
L. Weed is chairman of the sports com- 
mittee. In addition to the golf tourna- 
ment, there will be an indoor and out- 
door baseball game and other features 
of interest. In the evening there will 
be a celebrated chicken dinner over 
which President H. C. Kornblith will 


preside. 
~~ a - 

With lower compensation in the fire line, 
with commissions reduced on workmen’s 
compensation and with trimming in other 
directions, brokers that are developing a 
personal accident business say that it is 
the most satisfactory line of the general 
producer today. It is less difficult to re- 
new, it usually persists, and with almost 
all contracts about alike, there is not 
much advantage in one company over 
another. The amount of production, 
therefore, depends on the broker himself. 

* * * 


Under the new ownership and manage- 
ment of the New Amsterdam Casualty 
its business is rapidly growing and brok- 
ers are much more attracted to the com- 
pany. It has ginger in it.. Vice-President 
Nelson of the company is a strong man 
and is revamping the company along con- 
structive lines. ch 

Chicago brokers are out working for the 
reelection of John H. Taylor, progressive 
nominee for the Illinois legislature from 
the first senatorial district. Mr. Taylor 
is a broker in the office of Klee, Rogers 
& Co. and last session did excellent work 
on the insurance committee. He is pledged 
to bring before the senate the brokers 
qualification bill and the antirebate meas- 
ure. 





Ohio Agency Appointments 


First Natl—A. W. Cox, Springfield. 

Franklin—C. J. Ford, Geneva. 

Ger. Alli—W. J. Bowers, Liberty Center. 

Ger. Amer., N. Y.—Percy Hamilton, Ithaca; 
M. S. Conklin, Dayton; Milton Carr, West Elk- 
ton; C. W. Hamilton, Urichsville; F. H. Bartle, 
Jefferson; Richard Flannery, Youngstown. 

Germania—Miss Jean Josselyn, Elyria. 

Girard—E. A. Robb, Cleveland; V. B. Arnold, 
G. W. Hassenier, Wapakoneta; R. O. Adams, 
Delphos; H. F. Davis, Wauseon. 

Globe & Rut.—J. E. Johns, Massillon. 

Home, N. Y.—W. M. Mallory, Rockford; 
E. J. Knause, Marion. 

North Amer.—C. J. Ford, Geneva; F. L. 
Donovan & Bro., Neville; H. F. Campbell, 
Rossburg; W. I. Dague, Sharon Center; 

. Kinch, Beebetown; Young, Anna; 
Tonn Conger, Peninsula; Mineral Ins. Agency, 

ineral City. 

L& L. & G—J. L. Lindsay, Millersburg; 
G. S. Crow, Loudonville. 

Lon. & Lanc.—Siples & Bale, Westerville; 
J. A. Gregory, Port Clinton. 

Mich. F. & M.—J. I. Tully, Hamilton; G. 
J. Krieger, Wooster. 

Milw. Mech.—Jordan &. Fuller, Newark. 

Natl.-Ben Franklin—L. P. Luttrell, Toledo; 
E. A. Enochs, Columbus; C. W. Long, Dayton; 
C. C. Leslie, Springfield. 

Niagara—J. I. Tully, Hamilton; G. J. Krieger, 
Wooster; W. L. Stacey, Cleveland; Grace C. 
Vorwerk, Lorain. 

N. B. M.—C. J. Ford, Geneva; John 
Hambrecht, Dayton. 

North River—C. W. Fuller, Newark; A. L. 
Abt, Akron. 

Northern, Eng.—Fulks & Johnson, Dunkirk; 
Edith Dickson, Oberlin. 

Norw. Union—H. W. Curtis, New Vienna; 
S. G. Burtwell and A. Metzner, Cleveland. 

Old Colony—Frank Austin, Hillsboro. 

Orient—J. H. Burris, Sabina; Mrs. M. E. 
Smith, Jr., Jamestown; F. L. Wright, West 
Jefferson; L. Beatty, Massillon. 





PHOENIX 


ASSURANCE COMPANY L™ OF LONDON 


(EsTABLIsHED 1782) 


FIRE 
USE AND OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 


United States Branch Statement, December 31, 1913 


ASSETS 
State, Municipal, Railroad and other Bonds....... $3,000,986.00 
Cash in Banks, Trust Companies and Offices...... 324,914.82 
Premiums in Course of Collection and other Assets 565,064.97 
Held in the U. S. for the Special Protection of 





PN PU CEI, Sry oc 6nd o bine cdgeedeswcsnten eas $3,890,965.79 
LIABILITIES 
RIE TUR. coin ov nck cin ethed «sap enti se sdenes $199,506.62 
OE nie en heb ehh ss se be v8 We 2,145,235.67 
SE RN in. 5.0 hg SAME Abs wedivesc vase’ 57,750.00 
$2,402,492.29 
a I is aia occ Oct p aad <asccecccwdecebeeeediecvevessen 1,488,473.50 
$3,890,965.79 


HEAD OFFICE FOR THE UNITED STATES 
100 WILLIAM STREET, NEW YORK CITY 
Western Department - . . . 175 West Jackson Bivd., Chicago 














Insurance Company of North America 


122nd Annual Statement, January 1, 1914 


Capital ..... oxeanukeed $ 4,000,000.00 Net Surplus........... $ 4,000,000.00 
CO te 17,938,785.51 Contingent Fund...... 745,409.79 
Reinsurance Reserve... 7,765,537.60 Policyholders’ Surplus. 8,745,409.79 
Losses Paid Since Organization...........+.++: siaedroaene’ $164,800,757.13 


WESTERN DEPARTMENT 


76 West Monroe Street, - Chicago 


W. N. JOHNSON, General Agent B. L. WEST, Assistant General Agent 
L. J. BRADDOCK, Assistant General Agent 

















The Humboldt Fire Ins. Co. 


PITTSBURGH 
Poy 
A. H. TRIMBLE, President 


Our reinsurance facilities enable us to write 
good sized lines for good agents 


A Bureau Company. Is Extending Its Agency Plan 
EDWARD HEER, Secretary . 


Kentucky Live Stock Insurance Company 
LOUISVILLE, KENTUCKY 
J. W. NEWMAN, President E. L. WHITEHEAD, Sec’y and Treas. 


Paid Up Capital, $219,160.00 Surplus to Policy Holders, $234,094.88 


“THE PROMPT PAY COMPANY” 


Offers to good producers some excellent territory in Illinois, Indiana, Ohio, Kentucky, 
Virginia, Tennessee, ero and Alabama, where the Company is favorably known 
and where your success will be measured by your work. 

If interested, address W. B. KNISKERN, Vice President. 
Home Office: Kentucky Live Stock Insurance Building - - LOUISVILLE, KY 


Capital $300,000 Surplus $576,984.26 











Is it among yours? 


Western Dept. 





Do not overlook Courtesy and Service among the assets of the Companies you represent. 
A strong financial statement and the qualities which attach the agent to the company are among ours. 
Courtesy and Service found where the NORTH RIVER sign hangs: 


North River Insurance Company 


Incorporated 1822 


FREEPORT, ILL. F. M. GUND, Mgr. 
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GENERAL MANAGER RUTTER HFRE 


F. W. P. Rutter of Liverpool, Eag., 
eneral manager of the London & 
ancashire, was in Chicago Tuesday 
on his way home from Vancouver. It 
was his first visit at the Chicago 
offices of the company in over a year. 
In addition to the Chicago managers, 
A. G. McIlwaine of Hartford, United 
States manager for the London & 
Lancashire Fire, and Samuel B. Stoy 
of San Francisco, manager for the 
company on the Pacific coast, attended 


the conference. 
” * 


JOHN MARSHALL, JB., CHAIRMAN 


John Marshall, Jr., of the Fireman’s 
Fund, was elected chairman of the gov- 
erning committee of the Western Union 
at the first meeting of the new commit- 
tee on Tuesday. George E. Haas of 
the Atlas was chosen vice-chairman. 

* ok * 
COUGHLIN TAKES COLUMBIAN 


John J. Coughlin, alderman for the 
first ward in Chicago and long con- 
nected with the fire insurance business 
of the city, has been appointed Cook 
county manager of the Columbian of 
Indianapolis. He retains his late office 
at 17 North LaSalle street. He has 
already applied for admission to mem- 
bership in the Chicago Board of Un- 
derwriters. Associated with him is 
Oscar B. Swanson, who was formerly 
of the firm of Swanson & Waibel. 
Both these men control a large volume 
of personal business. The appoint- 
ment was made by L. S. MacEnaney, 
managing underwriter of the company, 
and they began writing on Oct. 1. 

State Agent W. H. King of the com- 
pany has opened his office with the 
Coughlin agency. 

. * a7 


WAR MEASURE CALLED 


Owing to the present financial stress 
which has materially increased the cost 
of commodities throughout the coun- 
try, the rise in the price of sugar has 
been particularly noticeable. That this 
should seriously affect the fire insur- 
ance companies seems improbable and 
yet, out in Colorado, at Fort Collins, 
the Great Western Sugar Company has 
been attempting to spring a war meas- 
ure on the companies by having the fol- 
lowing clause embodied in its policies: 

“It is understood that, in case of loss, 
sugar beet seed insured hereunder shah 
be valued at 25 cents per pound and 
burlap cotton-lined sugar bags insured 
hereunder shall be valued at $143 per 
1,000.” 

Companies refuse to “beat it” in that 
direction and elimination of this value 
clause has been asked for. 

. * . 
KENNEY VISITS CHICAGO 


J. H. Kenney, president of the In- 
surance Institute of America, and as- 
sistant secretary of the Philadelphia 
Fire Underwriters’ Association, was 
the guest of honor at an informal din- 
ner given at the Kaiserhof, in Chicago, 
on Thursday night of last week by the 
directors of the Fire Insurance Club. 
The ex-presidents of the club and a 
few committee members were invited, 
so that some twelve of the members 
were present to hear Mr. Kenney ex- 
plain the work that is being done by 


Initial Capital and Surplus, $500,000.00 


for it in your home city. 


THE INTER-STATE FIRE INSURANCE CO., Organized 1913 


The Inter-State is now in full operation, having been licensed by the Michigan Insurance Department 
permitting the Company to begin business, July 15, 1914. 

Its agents in Michigan, over 100 in number, all stockholders, are already doing a most satisfactory business. 
Agents in Ohio, Indiana, Illinois, Wisconsin, Minnesota, Iowa, Nebraska and Colorado should join their friends and 
co-workers in Michigan and assist them in making The Inter-State a great U 
Insurance Company. This can be done by becoming a subscriber to its Capital Stock and thus secure the agency 


F. H. . Counsel L. K. HENNES, Treasurer 


of DETROIT, MICHIGAN Final Capital and Surplus, $2,000,000,00 


nion Local Agents’ Fire 

















No other ization like The Inter-State in the United States, because its agents are all stockholders. The possibilities of a company 
operated as Inter-State is, is beyond all computation. 
WRITE FOR OUR BOOKLET AND OTHER INFORMATION 
‘ INCORPORATED APRIL, 1905 
Sllinois Surety Company 
HOME OFFICE, 134 S. La Salle Street, CHICAGO 
No Rei Tre end “WWE ISSUE SURETY BONDS” ten! Copninion 


Local Agents Wanted Everywhere 


WRITE TODAY 
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the Insurance Institute in the way of 
educating young men just starting in 
on their insurance careers. Following 
the dinner, another meeting was held 
in the Library room of the North- 
west association. A committee will 
be appointed from the Chicago club 
for the purpose of determining what 
assistance can be given to the edu- 
cational campaign of the Institute, 
which is an organization made up of 
the clubs and associations in the lead- 
ing cities of the country. 

The next meeting of the Chicago 
Fire Underwriters Club will be held 
on Oct. 13, when West Dodd, of the 
firm of Dodd & Struthers, of Des 
Moines, will give a talk on the light- 
ning rod protection, a subject on which 
he has specialized. 

* cd * 


APPLIES FOR UNION MEMBERSHIP 


The application for Union member- 
ship of Franklin W. Fort, secretary of 
the Eagle Fire of Newark, N. J., has 
been posted and will be submitted for 
vote later on. 2 


TO EBNFORCE COMMISSION RULE 


At the quarterly meeting of the Chi- 
cago Board of Underwriters on Thurs- 
day, it is proposed to set aside a fund 
of $10,000 to be used in securing evi- 
dence and in employing attorneys, if 
necessary, to enforce the rules of the 
board as regards the payment of com- 
mission to brokers. As the companies 
at the recent meeting of the Western 
Union decided to get behind these 
brokerage commission rules and hold 
their Chicago agents to a strict en- 
forcement of them, the members of 
the board appear to be more en- 
couraged. For some time past there 
has been much complaint that the 
board rules were not being enforced in 





A. L. McCRAE 


(Incorporated) 


“EVERYTHING INSURABLE” 


Surplus Lines and Floaters Written Covering Anywhere in a 
the United States and Canada 


_ Reom 1929 Insurance Exchange. CHICAGO 


Teleph Wabash 419 








C. C. CLARK 


TREATY 


FACULTATIVE 


REINSURANCE 


2033 Insurance Exchange, Chicago - - Phone. Wabash 595 


NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 


Assets $1,439,399.53 Surplus $859,768.41 Liabilities $579,631.12 





J. H. LENEHAN, United States Manager 


FIRE AUTOMOBILE TORNADO 
Insurance Systems and Audits ‘::2i«.? sit 


keeping, Faulty 

System and Incom- 

plete Statistics are indirectly the cause of a great many losses and some failures. 
gormpentees TRA J, SMITH & CO. atanan tizee 
Leas 


Invited 
Accountants and Auditors Wal 


NATIONAL INSPECTION CO. 


UNDERWRITING REPORTS FOR COMPANIES 
SPECIAL INSPECTION FOR AGENTS AND BROKERS 
FIRE HAZARD EXAMINATIONS FOR OWNERS 


JOSEPH G. HUBBELL, Manager 108 S. La Salle St., CHICAGO 





3616 











The Yorkshire Insurance Co.1«. 


of YORK, England ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire 
Companies not heretofore represented in the United States. 


FRANK & DuBOIS 


ERNEST B. BOYD 
U. S. Managers 


Underwriting Manager 
O. E. LANE, Assistant Manager 
No. 80 Maiden Lane, New York 


NEW YORK LIFE INSURANCE & TRUST CO., United States Trustee, 52 Wall St. 





PACIFIC COAST DEPARTMENT, McClure Kelly, M er, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 














The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 Dram-Shop Indemnity 
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this regard and it appeared to be im- 
possible to secure compliance with 
them. : 





* * 
LOSSES HIT LLOYDS 

The loss of some fifteen British 
steamers, due to the activity of Ger- 
man commerce destroyers. in the 
southern seas, is reported to have 
brought some of the operators at Lon- 
don Lloyds to the verge of disaster. 
The loss on cargo of the steamer Dip- 
lomatic, which was covered by war 
risk insurance in Lloyds, amounted to 
$1,000,000. While some of the Lloyds 
have notified American companies from 
which they have taken reinsurance that 
their inability to meet losses promptly 
is due to the impossibility of securing 
exchange, advices received from the 
other side have led some of the Ameri- 
can underwriters to believe that the 
heavy losses since the beginning of 
the war have embarrassed the Lloyds 
underwriters to such an extent that 
they are unable to meet their obliga- 
tions promptly. . 


The Leading Fire 





Assets in 


FARM LOSSES CONTINUE 


Climatic conditions this fall are 
causing results about which there is 
considerable complaint from com- 
panies writing farm insurance. The 
prolonged drought has resulted in 


£. STANBERY, Asst. Mgr. 





Not Here for a Day 
Company of the World But for All Time 


INSURANCE COMPANY, Limited 


Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “have not the right or power to reduce the aggregate of the deposit 
so in trust with them, without the previous consent in each case of the Superintendent 
of the Insurance Department.’’ (Quotation from Deed of Trust.) 


The Royal owns and occupies its own magnificent Office Buildings in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 








United States $12,599,303.00 





GEORGE W. LAW, Manager P. W. CADMAN, Asst. Mgr. 














more losses than usual, and for some eR | 
reason the lightning losses are con-| T¢@ched on what commissions ae | 
tinuing later in the season than ordi-|>¢ allowed for that period. At that | 
narily. Underwriters look for them | time the lowest commissions were in | 
to cease at about Sept. 10, but they a and “<y ae 2 od oe a 
& : : F e increased scale, granted after their 
are still being reported this year. protest, be made retroactive. In the 
VIEWS OF BUSINESS MAN same letter Mr. Tenninga expresses 
. ‘ ; gratification over the concessions re- 
W. T. ApMadoc of Chicago, chair- cently made by the companies, but says 
: : : - that as yet outside mercantile business 
committee, has been making inquiry | has not been restored to the preferred 
among business men in the state as to | ¢fass 
their experience with fire insurance : * * © 
companies. Among the replies that he SOME LOCAL EVENTS 
received was the following from a H. S. Geddes has resigned as_ Cook 
prominent manufacturer of large expe- county special agent of the Pennsylvania 
rience: ire. 


“ 5 = The Examiners Club of Chicago will 
I have had a somewhat extended €X- | hold its first meeting of the year Tues- 
perience with | insurance companies, | day evening, Oct.13. Dinner will be served 
both in collection of losses and repre- | at = ge nae pe. on 6 hemes 
i . session w ollow, finishing in time for 
sentation of the companies, and have the members to attend the first 1914-15 
found them generally fair and reason-| meeting of the Fire, Insurance Club of 


able in their dealings. ao 1. enil t 1 de 
“ : s . a sone am . arciay, ormeriy an - 
; The ge ge of the existing M- | aminer for the Georgia Home and later 
surance laws of the state might be a | for the Continental in Chicago, has been 
good thing, if done in a spirit of fair | appointed chief examiner of the Colum- 
and equitable dealing. The tendency, | >!4n in Indianapolis. | nave been 
however, in these days of radical legis- appointed agents of the Sun of London in 
lation, seems to be to attack business | Chicago. This gives the Sun three agencies, 
of whatever nature, and especially has - yim it is entitled under the rules of 
. - ¥ . t oard. 
insurance business been the object of The Williamsburg City collected pre- 
yy attack. miums of $63,094 within the city Neste 
“If it is the purpose of your commis- | of Chicago during the year endings «une 
sion to duplicate in Illinois the expe- | 30,1914 a8 —— eee 
. , Pp vious twelve months. 
riences already had in Kentucky, Mis- 
souri and Kansas, then I think the state 
of {illinois would be much better off September Fire Loss 
ii no action is taken. You, as a law- ti 
yer, know well that all business is be- The fire losses of the United States 
set and restricted with novel and un- | 2% Canada for the month of Septem- 
tried legislation. Whatever good rea-| bet a8 compiled by the Journal of Com- 
sons may exist.for the legislation al- | ™eTce, show a total of $14,383,050, a 
ready in effect, it seems to me that the | Seat reduction, compared with August 
state legislatures might well heed the | 1913, figures. The losses for the first 
president’s suggestion that business |.nine months of 1914 were $176,706,750, 
should now be let alone. Not only is and for the same period of 1913, $178,- 


this my personal opinion, but I think | 4°%559. 


man of the Illinois legislative insurance 





i H 1912 1913 1914 

it the belief of a large number of sober- Jan. $35,653,150 $20,193,250 $23,204,700 

minded people. Feb. 28,601,650 22,084,600 21,744,200 
is March 16,650,850 17,511,000 25,512,750 


— April 16,349,400 16,738,250 17,700,800 
auee NDS MORE FIGHT May 21,013,950 17,225,850 15,507,800 


ane Tenninga, president of the yone acters ytd tee tt 
Class 2 izati i i uly 219, 660, 539, 
cE Chantents organization in the city | tug Heisegg astiioy iitegese 
"i P Sept. 13,779,300 17,919,300 14,383,050 
members in which he recommends that 
the fight against the company program | Total $17,529,650 $178,006,550 $176,506,750 
tor reduced expenses be continued. He The Journal of Commerce says: “It 
suggests that agents who have not paid} will be noted that the total for the 
balances that accrued between the dates | first nine months for 1914, as shown by 
of January and May 1 still decline to | the above table, is slightly less than for 
settle until some agreement can be/| the same period of 1912 or 1913. 


® W P | FE. R = FE. Independent Inspector and 
+ . Fire Prevention Counselor 
1568 INSURANCE EXCHANGE, CHICAGO 
Telephone Wabash 3033 

















Fifteen years’ experience in Cook county inspection. Prompt personal attention given to all commitments 


Wm. F. Rollo 


er 


W. Dix Webster 


Sixty Years of 
Splendid Service 


The old Girard has been in continuous ex 
istence since 1853. It has seen many com 


Rollo & anies come and go but it stands in a more 
P 2 
w pranacers.” 4 = impregnable position than ever. 
CHICAGO The Girard is seeking agency connection: 
2021 Insurance Exchange where the rights of the agent are respectec 


FIRE—TORNADO and protected. 
AGENTS WANTED 


—__ 









“nsueauee Coveamne 
STATE OFF PENNISNALVANNIAY 


308-310 WALNUT ST., PHILADELPHIA, PA. 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Secy. & Treas 
SAM'L P. RODGERS, Aast. Secy. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS, 
$ 4,006,653.09 $1,347,774.40 


FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


" 6ist ANNUAL STATEMENT 
su Capital 





- = = = = = = § 800,000.00 
Assets (to protect policy holders) - - 4&,302,768.37 

Summance Compamy —Net Surplus to policy holders - - —2,280,696.90 
of WatartoenD.¥: Net Surplus to stockholders - = = 41,760,636.90 


STUART MORGAN, State Agent, Michigan, Howell 
CASHMAN & EVANS, Gen’lAgents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN , State Agt., Missouri Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


D. H. DUNHAM, President CHARLES COLYER, Vice-President 





A. H. HASSINGER, Secretary 


FIREMEN’S company or NEWARK, N. J. 


ORGANIZED 1855 
ASSETS $6,839,209.99 CAPITAL $1,000,000.00 NET SURPLUS $2,720,038.31 
SURPLUS TO POLICY HOLDERS...............-...5: $3,720,038.31 


Western Department - - 137 S. La Salle Street 


NEAL BASSETT, Manager 


Arkansas, Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana, 
Nebraska, Ohio, Oklahoma, Tennessee, Utah, Wisconsin, Wyoming, Province of Manitoba, Canada, 
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OHIO AND WEST VIRGINIA 








WINTER BUYS POHLMANN OUT 
Takes Charge of Old Cincinnati Agency | 
as Proprietor and Changes 

Its Name 





The National Insurance Agency, Ed- | 
ward A. Winter, owner and manager, | 
is the successor to the George W. | 
Pohlmanh agency at Cincinnati, of | 
which agency Mr. Winter was the sec- | 
retary. George W. Pohlmann, Jr., has | 
retired from the fire insurance entirely | 
and has gone to California to take up | 
at residence. 

Mr. Winter needs no introduction in | 
the fire insurance field. He has had | 
nineteen years’ of experience and for | 
many years was secretary of the Na-| 
tional Insurance Company of Cincin- | 
nati which last November reinsured in | 
the Hand-in-Hand Underwriters after | 
a most honorable career. He will con- | 
tinue to act as the Hamilton county | 
general agent of the Hand-in-Hand Un- | 
derwriters and also as general agent in | 
Ohio for the Stuyvesant of New York. | 

The offices of the new company will | 
be located at 1207 First National Bank | 
building, Cincinnati, on the same floor | 


on which the Pohlmann agency has | 


been located. Mr. Winter’s entrance | 
into business for himself will be pleas- | 
ing news to a wide circle of friends 
throughout Ohio and the entire field. 





FIRST MEETING THIS MONTH | 


| work, 





Insurance Society of Cleveland Prepar- COMMISSION PLAN APPROVED 


ing the Year’s Work—Insurance 
Man at Classes 





The first fall meeting of the Insur- | 





CASH CAPIT. 


SURPLUS TO POLICY HOLDERS 


F. C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1913 


Cee eee eee eee eeeeeeee 


AL 
NET SURPLUS OVER ALL LIABILITY 


eee eee eee were eee aeee 


eee eee ee 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. ALFRED STINSON, Sec’y. 


CASH 





$200,000 


NET 
SURPLUS 





1908 
1908 
1910 
1911 


1912 
1913 


$200,008 




















F. H. HAWLEY, President 


mobile Insurance 
Net Surplus 





Organized 1848 


Fire, Lightning, Tornado 
Windstorm and Auto- 


$1,112,608 


ee 


OHIO FARMERS INSURANCE COMPANY 


LE ROY, OHIO 





No Annexes. 


Insurance Exchange 








W. E. HAINES, Secretary 


No Overhead Writing 
An Agents’ Company 
Western Department 


CHICAGO, ILL. 
Cc. L. HECOX, Manager 








ably be held at the Elks Club, as this 
proved very satisfactory last year, and 


the dinners will be served at 35 cents. 


| It is the hope of the officers that the 
| attendance may be very large and that 
increased interest may be shown in the 








| Western Union Votes Favorably on the 


ance Society of Cleveland will be held | 


toward the latter part of October, but 
as yet the exact date and details have 
not been decided. 

An amendment will be proposed at 
that meeting fixing the regular meeting 
dates for the third Monday evening 
each month. This will enable members 
to know at.all times just when to ex- 
pect the meetings and will relieve the 
committees of the trouble of arrang- 
ing dates. 

C. H. Patton has been appointed 
chairman of the educational committee, 
the other members being Kenneth 
Taylor, Thomas C. Goss, K. L. Walling 
and J. S. Hodus. The educational com- 
mittee is making arrangements to 
have an experienced insurance man 
present at all meetings of the classes 
to give instruction and line up the 
work. This, it is believed, will increase 
the interest in the work of the course 
and bring many of the young men and 
women into the class work. Kenneth 
Taylor will give special attention to 
this work and other members of the 
committee will also attend the class 
sessions as frequently as possible and 
aid in giving instruction. Classes will 
meet each week except the weeks when 
the society meetings take place. 

J. H. Kenny, president of the In- 


surance Institute of America, was in | 


the city early last week and made a 


short talk to officers and members of | 


some of the committees. 
The meetings for the year will prob- 





If you want service let us handle 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. | 


EARLS & JOHANSING 
Phone Main 327 1404 ist Nat. Bank Bldg. 





Graded Scale to Apply to West 
Virginia 





The Western Union adopted the pro- 
posed 15, 20 and 25 percent commission 
scale for West Virginia which has al- 
ready been approved by the Eastern 
Union. Company managers do not 
seem to be solicitous about the opinion 
given by the state insurance superin- 
tendent that the law is being violated 
in the uniform commission plan. The 
companies can find no law that applies 
to commissions and the scale will prob- 
ably be put into effect. There is con- 
siderable criticism of the agents for 
having gone to the insurance depart- 
ment with the issue. 

Some of the companies have sounded 
a note of warning about the growing 
tendency of issuing blanket policies in 
West Virginia. The practice is being 


encouraged in some parts, single poli- | 


cies even covering the cottages of em- 
ployees owned by the insured corpora- 
tion. West Virginia has a valued policy 
law and some underwriters are inclined 
to believe that there is a vital danger 


| of blanket policies, where such a law 


is in force. They see nothing to pre- 
vent an assured from claiming a very 
high value on burned property and col- 
| lecting the amount under the valued 
| policy law. 





Succeeds His Father 
’ Charles A. Ross, son of the late 








Mutual Fire of Urbana, Ohio, has been 
elected to succeed his father. He has 
been with .the company since April, 
| 1906, and is thoroughly familiar with 
| its affairs. Another change occasioned 
by the death of Mr. Ross was the elec- 
tion of J. F. Brand to the position of 
| general manager and treasurer. The 
| Western Mutual is one of the staunch 





General Agency Service 
WILMER D. LEWIS & CO., Dayton, Ohio, 


are general agents for a number of companies in Southwestern Ohio. 


Full 


writing capacity, direct field service and its entire equipment are at the 


command of the agents. 


Farm department conducted. Agents Desired. 














R 


ponsible A i 
Solicited 





LOUIS 





EDGAR J. HAYNES, President THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


ree aa 
Surplus to Policyholders 
W. E. COLLINS, Michigan and Ohio 


A. 8. JACOBS, Illinois, Indiana and Wisconsin 2119 Insurance Exchange, Chicago 
R. DALE, Iowa, Minnesota and Missouri - - - - 


NEWARK, N. J. 


cle © © « «  —eeeneenee 
500,000.00 
1,108,003.56 


WESTERN STATE AGENTS 
“= = Union Trust Building, Detroit 


Omaha, Neb. 











GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organizec in 1867 
Cash Capital $200,000. Net Surplus $156,431.83 
. F. STIFEL, = resident 
F. RIESTER, Secretary 
S.W. RICE, Supt. of Agencies 
E. A. KEELER 


914 Hippodrome Bldg., Cleveland, Ohio 
Special Agent for Ohio and Indiana 





Cincinnati Underwriters 


121 East 3rd St.. CINCINNATI, O. 


Eureka F. & M. Ins. Co, Security Ins. Ca. 





COMBINED STATEMENT 





Capital ee a Ce $250,000 
Assets - ete. “e - 0. Te 
Surplus to Policy Holders « 455,360 
£.A. ROTHIER, Prest. ADAM BENTUS, Secy 


F.C. BARTON: Asst.Secy. BR.B. HEATON, State Agt 





PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager 


Commonwealth Bidg., Pittsburg, Pa. 


UNSGRUEETTER BY 


Allemannia Fire Insurance Co 
National-Ben Franklin Insurance Co. 


Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co 


all of Pittsburg, Pa. 
Capital, $1, 70080 We Aasets. 87733: 467.27. Surplus to Pelterboldece $3,449,769.69 
hio 


=e Ohio, Special 


t for Indiana and 


Pray Ill. Genera passt for Illinois 


New Agents Solicited — 


Schulkamp, Mad: 


ison, Wis., General Agents for Wisconsin 








Full Paid Capital 





annette Fire Insurance Company 


Surplus to Policyholders - 


Address applications for agencies to the Company 


SOUTHERN BUILDING, WASHINGTON, D. C. 


$466,338 
575,227 











Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. 


BLOOMINGTON, ILLINOIS 


JOHN B. RICE, Secy- 





The Best in the West. 


Our Special Policy 


Insures the Mare and unborn Colt 





Ask about our New Policy against Fire, Lightning and Tornado. 
wanted in Illinois. 


Agents 








'. 
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surplus of upwards of $60,000. It has a 
good agency plant throughout Ohio 
and is being successfully and con- 
servatively managed. 


SAYS PENALTIES ARE SEVERE 





Only Comment of Ohio Department, 
but It Is Getting Names 
of Delinquents 





License Clerk S. L. Cotter of the 
Ohio department is making a tour of 
inspection through the various counties 
of the state and finds that the laws 
governing the filing of certificates of 
compliance, and certified copies of 
agents’ licenses with’ the county re- 
corders are not being obeyed by some 
of the companies. 

Section 647, general code of Ohio, 
provides that any insurance company 
or association not incorporated under 
the laws of Ohio, before it does any 
business under the authority of its cer- 
tificate of compliance, in any county of 
the state in which it has an agency, 
must file a certificate, certified to by 
the state superintendent of insurance, 
with the recorder of each county where 
the company does business. 

Sections 9377 and 9559 provide for 
the filing of copies of agents’ licenses 
with’ the county recorders. 

Lucas county (Toledo) having been 
examined, showed that the laws were 
not being well observed, 171 agents not 
having their certificates on file with the 
county recorder. In Jefferson county 
(Steubenville) twenty-two companies 
are minus 49 agents’ certificates, and 
Montgomery (Dayton) shows that 
fifty-one companies are shy 105 agents’ 
licenses. If this ratio is kept up, Ohio 
having 88 counties, there will be quite 
a bunch waiting for an official call 
down. 

Just what the Ohio department will 
do—and it has the names of all of- 
fenders—is not stated other than the 
rather significant remark that “Ohio 
has some stringent insurance laws, and 
the penalties are severe.” 





Ohio Meeting at Columbus, Oct. 23 


The date of the meeting of the Ohio 
Association of Local Agents has been 
fixed. It is Oct. 23, and the session 
will be held at the Virginia hotel, 
Columbus. All agents in Ohio, whether 
members of the organization or not, 
are invited to be present. No set pro- 
gram has been prepared, as this will be 
business from start to finish. 





Orders City Hall Cleaned Up 


One of the results of the recent 
clean-up campaign and inspection at 
East Liverpool, Ohio, is an order from 
State Fire Marshal Defenbaugh to the 
city to repair the city hall and also the 
central fire station and stable. 





Bad Practice Receives Attention 


The attention of companies has been 
called to an improper practice very 
much in vogue in West Virginia in the 
matter of policy forms. It is said to be 
quite a common practice in that state 
to write blanket policies covering on all 
buildings of a manufacturing plant and 
their contents. The practice is even 
extending to the coverage of miners’ 
dwellings under a blanket form, in each 
case, of course, with the coinsurance 
clause. As West Virginia has a valued 
policy law, a blanket policy covering 
two or more buildings should not be 
permitted, nor should a blanket policy 
be written covering building and con- 
tents. 

In other states having valued policy 
laws it is reported that the law requires 
the writing of buildings specifically, but 
that the contents may be written blan- 
ket and the companies believe this to 
be a good rule, as well as a necessary 
one for West Virginia. Companies 
have been asked to get together on 


CASH CAPITAL $100,000 


The Buckeye National Fire Insurance Co. 


TOLEDO, OHIO 
LICENSED IN OHIO and doing a general Fire and Ternado business. 
Agents Wanted. Home Office No. 337 Spitzer Bldg. 




















the subject and if there is unanimous | F. R. Ormsby, President 1. S. Myers, Treas. Joseph Winum, Secy. 


agreement, the matter will be taken up | 
with the West Virginia Fire Under- | 


* © , 
writers Association, as it has been in- | Industrial Fire Insurance Co. 
timated that the association will, upon | 








request, be glad to adopt such a rule. | AKRON, OHIO 
Warrant Out for Miller , . . 

A warrant has been issued for Authorized Capital $200,000 Cash Capital $100,000 
Charles W. Miller of Bucyrus, Ohio. | RIN " q 
for soliciting insurance without a 1 | An Ohio company writing business through Ohio agents. 
cense and placing business in the | . 
United States Underwriters of Kansas| Farm Department. Why not represent an Ohio company? 
City. This is the first gun in the fight 
to be made by the Ohio department AGENTS WANTED 
on unauthorized insurance. | — 








| emp o iti ae cai 
iinet, tx: tension Richland Mutual Insurance Company 


The appointment of Wilmer D. MANSFIELD, OHIO 
—_ & Co. - Degen. Ohio, 7 gen- | Incorporated 1850 
eral agents of the Farmers of York in | act. e ea , 
western Ohio has been recalled by | TOTAL ASSETS $2,446,497.63 


mutual agreement. | tc. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 
OBJECT TO MORTGAGE CLAUSE 


aiaiiien on ie ee, oe ees ‘The Central Manufacturers’ Mutual Insurance Company 


| 
| 
ing provisions embodied in a long form | 


ce Te favor Po ye VAN WERT, OHIO ORGANIZED 1876 
avings oan Company, at Eas ver- 
Cash Assets—$607,866.93 Cash Surplus $364,117.46 


pool, Ohio 
Ht. V. OLNEY, President Cc. A. L. PURMORT, Secretary 

















“Provided, That said mortgagee shall, at 
its option, have the right to demand and 
enforce adjustment of loss or damage, 
and no adjustment of loss or damage un- 
der this policy or contract shall be bind- 
ing on the mortgagee, unless reasonable 
notice of the time and place of said ad- 
justment and opportunity to participate 
therein is given to the mortgagee.” 











OHIO NOTES 
Fred E. Powers has purchased his 
father’s interest in the J. M. Powers 
agency at Steubenville, Ohio. 
Objection is being made to the mortgage 
clause of the Peoples Savings & Loan 
Association of Sidney, Ohio. 


The Industrial Insurance Agency Com- Dayton Mutual Fire Columbiana County 


pany of Akron has been incorporated for 


Tms n oO ers. DAYTOR, : 
Hihod"py Bek Gemeby and others. "” | Insurance Co., sao | Mutual Fire Ins. Co. 


of the Ohio Underwriters Mutual of Van 





Da ston, O-. 








Wert, Ohio, since May 1, 1913, had been | B. C. COLEMAN, Seoy. Lisbon, O. 
$278. The correct amount is $2.78. ° 

Perry W. Flicker of the Evarts-Tre-| Assete Jan. 1, 1913, $134,429.77 1837 
maine-Flicker Company, Cleveland, is 


rapidly recovering from the effects of an 


i 

operation at Grace hospital, Cleveland. | Conservative and Careful Management Wm. M. Hostetter, Sec. and Treas. 
This is the second operation for Mr. 

Flicker within the past three years, the 


first being for relief from appendicitis. 


Ohio’s oldest company doing a genera! 
Word has been received through the 
United States department of state by Leo 


AGENTS WANTED _ | business. 
N. Sperling, a local agent at Canton, O., 


i. Sper local x, on, 0. Our contracts have been good for three 
tha Ss parents, our sisters an w . 

brothers in Suwaiki, Russian Poland, are | Address Home Office. fourths of a century and are still good. 
alive and have not suffered from the _ 

effects of the fighting which has been ra- 


TRI J. A. HADLEY 
a tag bee o> last week H OTE L H A R T™™ AN Manager 


on electrolysis at Elyria and Lorain, Ohio, 
the various experts agreed that electroly- COLUMBUS, OHIO 
sis is occurring, and that the remedy is 


+ 
the insulated return circuit for, trolley THE OFFICIAL INSURANCE MEN’S HOTEL 
. t s is to be 
gg ng “put “the “question of who COMFORT ANDLUXURY 


will pay the cost has not been settled. European Plan, $1.50 and Upward 


The Ohio Commonwealth Fire 


Insurance Company 
Engineers Building, CLEVELAND, OHIO 


General Agents Wanted in States of Authorized Ca pital 
Indiana, Illinois, Ohio, Kentucky 


and Pennsylvania and Surplus $500,000 
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WON’T PERMIT DELINQUENCY 


Michigan Field Men Take Summary 
Action With Agent That Ignores 
Demands for Balances 











Summary action was taken last week 
with a Michigan local agent who ig- 
nored two demands for overdue bal- 
ances, A committee of field men twice 
called on him and made requests for 
settlements. They were compelled to 
take action to prevent losses and again 
visited him last week. The business 
was disposed of and as the price se- 
cured was not sufficient to meet the 
amounts due the companies the delin- 
quent ‘agent was compelled to mort- 
gage his home to raise cash. Field men 
have wearied of the continued violation 
of the forty-five day rule by a few 
agents and have decided to bring the 
delinquents to time if they will not 
mend their ways. 





Enters Independent Work 


H. N. Odell, until recently special 
agent of the Phoenix of London and 
the Pelican in Indiana, has joined his 
father, I. H. Odell, in independent ad- 
justment work at Evansville, Ind. 
They will handle fire, tornado, auto- 
mobile and inland marine losses, and 
H. N. Odell will do per diem work. 
The firm name will be I. H. Odell & 
Son. I. H. Odell is a veteran in the 
business and H. N. Odell has had eight 
years experience in the field. 


Draft Raised a Few Thousands 


The limit of nerve in an attempt to 
swindle an insurance company turned 
up in Lansing last Wednesday. Omar 
Morris, of Eunfield, got a draft on the 
Connecticut Fire to the order of Gustav 
Schoemann of Detroit, state agent, for 
$36.75 for a returned premium. The 
draft was saised to $3,675. Morris en- 
deavored to have the draft cashed at 
several Lansing banks, but failed. 
Finally he took it to the state insur- 
ance department for either money or 
sytnpathy. Henry P. Orr, chief deputy, 
discovered that the draft had been 
raised. Morris told him the company 
had given it to him, though it owed 
him but $2,100. Orr notified the police 
and Morris was locked up. It is said 
that he confessed. 








Reopen Big Arson Case 


Daviess county’s sensational arson 
case has been reopened at Washington, 
Ind., by the arrest of Albert M. Per- 
kins, prominent farmer and stock raiser 
of Washington, and L.. S. Walker, a 
prominent stock raiser of Evansville, 
on the charge of conspiracy to swindle 
an insurance company and conspiracy 
to commit the crime of arson. Daniel 
V. Wolfe, who was convicted of a 
similar charge last spring, is serving a 
sentence of two to fourteen years at 
Michigan City prison and he is also 
charged to be in the conspiracy with 
Perkins and Walker. The fire that is 
the basis of the charges occurred at 
Perkins’s barn in October, 1912, and 
$9,770 of insurance was collected as 
loss on several stallions supposed to be 
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worth $1,000 each. The affidavit states 
that the conspiracy consisted in the 
purchase of horses in several parts of 
the country, insuring them for four to 
five times their value and then cremat- 
ing them by setting fire to the barn. 
W. E. Longley, state fire marshal, is 
assisting in e case. Perkins was 
charged with the same offense for 
which Wolfe and two other men, Drake 
and Allen, were convicted, but he was 
acquitted at the trial in the spring, the 
other two men appealing. 





DID NOT MAKE IMPROVEMENTS 


National Board Engineer Finds Prom- 
ise Not Kept on Which Reduc- 
tion Was Granted 





J. H. Howland, engineer for the Na- 
tional Board, after completing an in- 
spection of conditions in Indianapolis, 
calls attention to some recommenda- 
tions made in 1912 that have not been 
complied with. The department, he 
says, is much as it was then, with the 
exception of the new headquarters 


.building, put into service in February 


of this year. Civil service is not now 
in force, the present administration 
holding that it has proyen unsatisfac- 
tory; no age limit has been set for re- 
tirement; a supervisor of engines has 
not been appointed and no regular drill 
school has been established; the chem- 
ical service has not been strengthened; 
the use of three-inch hose has not been 
introduced; much of the minor equip- 
ment has not been furnished and the 
total force remains practically the same. 

The rates were lowered at that time 
on the condition that these things were 
to be done and the department to keep 
pace with the growth of the city. The 
report acknowledges that the extension 
of the fire alarm system, the: establish- 
ing of a ten-men salvage corps with 
fully equipped automobile wagon and 
some minor improvements in depart- 
ment rules and management and notes 
also recommendations of the fire chief 
for additional houses and equipment 
which the city probably will obtain. 
The report sees many good features to 
the new building code but regrets the 
lack of complete regulation of ex- 
plosives and inflammables. The report 
calls for early action on the recommen- 
dations of 1912 that have not yet been 
met. 





Want Better Service 


Insurance agents of South Bend, 
Ind., who are members of the Young 
Men’s Chamber of Commerce of that 
city, are endeavoring to enlist the as- 
sistance of special agents traveling in 
Indiana to secure the routing of Big 
Four trains between Elkhart, Ind., and 
Niles, Mich., through South Bend over 
the New York Central lines. At the 
present time, the Big Four trains run- 
ning from Elkhart to Niles, merely 
pass through a small town known as 
Granger, Ind. It is pointed out that 
if the change in routing is secured it 
will give special agents two or three 
more trains through Indianapolis and 
also to the north and it is hoped that 
in time the Big Four might be induced 
to put on a sleeper between South Bend 
and Indianapolis. A number of spe- 
cial agents already have written C. J. 





Brister, traffic manager of the Big 
Four at Cincinnati, Ohio, urging that 
the proposed change be made and the 
South Bend insurance men hope that 
a number of others may take sufficient 
interest to do the same thing. 





Indiana Starting a Federation 


An account of the preliminary meet- 
ing held at Indianapolis for the organi- 
zation of the Insurance Federation of 
Indiana will be found in the Casualty 
and Surety News department of this 
issue. 


EQUIPPING TWO RISKS 


The saw mill of James A. Reitz & Sons, 
west side of Seventh avenue, Evansville, 
Ind., is being equipped with a Niagara dry 
pipe sprinkler system, which will be oper- 
ative about Oct. 20, 1914, and indications 
point to 65 percent protection credit. In- 
surance, $40,000. 

The wholesale drug store of Charles 
Leich & Co., south corner of Bond and 
lower Fifth streets, Evansville, is also 
being equipped with a Niagara dry pipe 
system,%o be supplied by city water and 
a 25,000 gallon gravity tank with auxil- 
iary siamese steamer connection.’ The 
equipment will be operative by Oct. 15 
=_ indications point to superior protec- 

on. 





REPORTS ON SHELBYVILLE RISES 


An original report is submitted on the 
factory of the C. F. Schmoe Furniture 
Company at Shelbyville, Ind. The risk 
is equipped with Grinnell 1914 wet pipe 
sprinkler system grading excellent, or 
worth 90 percent protection credit; in- 
surance, $100,000. 

A report has been made also on the 
plant of the Abbott Furniture Company 
at Shelbyville, equipped with Grinnell 1914 
wet pipe system, pronounced excellent to 
good or worth about 90 percent protection 
credit; insurance, $75,000. 





EVANSVILLE RISES INSPECTED 


Report has been made on the follow- 
ing equipped risks at Evansville, Ind.: 

Bement & Seitz Company, wholesale 
grocery, north corner of Locust and up- 
per Water streets; Grinnell 1914 dry pipe 
sprinkler system grading superior; in- 
surance, $150,000. 

The Vulcan Plow Company, lower First, 
Ingle and lower Second streets; Grinnell 
1914 dry pipe system fair, or worth 70 
percent protection credit; insurance, $200,- 


00. 

Globe-Bosse-World Furniture Co., plant 
No. 1, north side West Maryland street; 
Niagara-Hibbard 1906 and Rockwood 1908 
and 1910 dry pipe system, grading supe- 
rior to excellent or worth 95 percent 
credit. 

Evans Furniture Company’s factory, 
west side Sixth avenue; Niagara-Hibbard 
dry pipe system excellent, or worth 90 
percent protection credit; insurance, 
$130,000. 





BEVIEWING BIG LINE 


Terre Haute and Indianapolis agents 
are renewing the $3,077,775 general form 
line on the properties of the Terre Haute, 
Indianapolis & Eastern Traction Com- 
pany, the Indianapolis & Northwestern 
Traction Company, the Terre Haute Trac- 
tion & Light Company, the Indianapolis 
& Martinsville Rapid Transit Company, 
and the Indianapolis, Crawfordsville & 
Danville Electric Railway Company. Of 
the above line, $454,200 covers on build- 
ings; $686,825 on contents other than 
electrical; $717,950 on electrical machin- 
ery and $1,218,800 on rolling stock. 





NO MYSTERY IN ASSAULT 


Ralph Richman, secretary to the Indi- 
ana fire marshal, who was assaulted at 
night in his own home by two strangers, 
week before last, who demanded certain 
“literature,” says there was no mystery 
about what they were after. They inti- 
mated that it was certain political circu- 
lars that were being distributed and 
which were aimed at one of the tickets 
for the November election. Mr. Richman 
had been mailing large bundles of letters 
at a neighboring mail box, said envelopes 
containing notice of the fire prevention 
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Fire Insurance Company of Hartford 
STATEMENT, JANUARY 1, 1914 
Capital . . . . . . $ 500,000.00 


Liabilities Except Capital — 489,838.97 
Total Assets . , . . 1,221,742.56 


M. L. HEWES, President 
D. N. BARNEY, Vice-President 
H. B. ANTHONY, Secretary 
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INSURANCE COMPANY 
Pittsburgh, Pa. 
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Surplus to Policyholders ey 319,090.06 
Ohio, Wisconsin, New Work, New Jersey, Maan and Colessae 
Good Agents Wanted in Protected Towns. 


R. J. Wison, President 
D. C. Saaw, Vice-President W.J. R. Magri, Asst. Ses, 
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GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1869. 
Statement, January 1, 1914 


Cash Capital - - - $1,000,000.0 
Assets - - - - - 7,260,197.27 
Net Surplus - - - 2,596,266.9¢ 


Surplus for Policy Holders 3,596,266.9¢ 
HEAD OFFICE: | 
Corner William and Cedar Streets 








Hotel Wisconsin 


MILWAUKEE 


ARTHUR M. GRANT 


President and General Manager 
(Formerly, Manager of the Brevoort, Chicago) 


Insurance men will find the Wiscon- 
sin has superior facilities and will 
havespecial regard for their comfort. 


STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Ulinois 
“K On Madison St., near La Salia, 
ba} One minute from the 
whe Insurance District..... 
Pek] The Patronage of In- 
: —* surance Men Is 
{A Solicited 
= JOHN C. O’NEILL Manager 
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FURNISHING HONORABLE FIRE IN- 
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lt has paid $7,241,000 in losses 
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meeting @nd since he was doing this work 
at his home instead of at the marshal’s 
office, some political candidate or worker 
apparently decided that he had solved the 
mystery of the source of the political 
sheets. Hence the strong-arm men’s 
visit. -The assault is still under investiga- 
tion by the grand jury. 





$100,000 SPRINKLER LOSS 


Another big loss on a sprinklered risk 
was sustained last week in Michigan. The 
plant of the Henry S. Koppin Interior 
Finish Company at Fenton was totally 
destroyed. The insurance amounted to 
$100,000 distributed as follows: National 
Union, $50,000; American of Newark, $10,- 
000; Old Colony, $10,000; Union of France, 
$10,000; Boston, $10,000; Prussian Na- 
tional, $106,000. 





The testimony in the case of Taylor 
Roberts, on trial for arson at Anderson, 
Ind., was ended Tuesday and arguments 
made to the jury. The case is prosecuted 
by the Indiana state fire marshal. The 
dictograph a part in the trial, 
recording conversations between Roberts 
and Mrs. Marie Wright, who has been one 
of the detectives of the fire marshal’s 
department for a year. Taylor Roberts is 
charged with setting fire to a small house 
owned by him at Alexandria, Ind., last 
January. He believed Mrs. Wright was 
watching the case for him and reposed 
much confidence in her. Forty letters al- 
leged to have been written to rs. 
Wright by Roberts formed part of the 
testimony. 





Indiana Agency Appointments 


Aachen & M.—Habig & Ely, Greensburg. 

Agricultural—P. Schug, Berne. 

Buff. Ger.—L. Larkin, Mt. Vernon. é 

Brit. Amer.—Union Trust Co., Indianapolis. 

Coml. Union—J. K. Rippa, East Chicago; A. 
P. Stagocki, Gary. 

Equitable—C. Kreutzer & Co., New Albany. 

Firemens—J, Thomas, Fountain City; A. A. 
Hess, Dana; Murphy, Rockville; A. W. 
Smith, New Ross. 

Fid.-Phenix—Lulu Cragen, Brooklyn; F. A. 
Erwin, Fair Oaks; W. F. Gilchrist, Greens- 
burg; J. T. Todd, Heltonville; J. E. Greenawalt, 
St. Joe; R. E. Geyer, Star City; Ridenour, Enn- 
son Agency Co., Vincennes. 

Germania—J. W. Ryckman, Marion. 

Ger. Amer.—H. D. Orchard, Bloomington; 
T. W. Hadley, Richmond; J. M. Sheets, Ockly. 

Hartford—G. A. Chappell, Remington; Riden- 
our, Ennison Agency Co., Vincennes. 

N. W. Natl—Meyer & Fortune, Vincennes. 

Newark—P. T. McCammon, Brookville. 

Reliance—Hancock & Hancock, Indianapolis. 

Royal Exch.—Union Sav. & Tr. Co., Bluff- 
ton. 

Secnrity—W. B. Peck, Greencastle; D. A. 
Pilcher, Marion. 

Scott. Union—R. M. Drew, Geneva. 

Pruss. Natl—Pray Agency, Inc., Indianapolis. 

Citizens, Mo.—C. M. Sands, Rensselaer. 

Brit. Amer.—J. A. Tokarz, Whiting. 

Hartford—J. Ferrand, Fillmore; W. R. Hull, 
Folsomville; G. D. ene IF Howe. 

New Hamp.—C. L. V. Tucker, Vincennes. 

+ ll ae Tr. & Sav. Co., Inc., Misha- 
waka. 

Lon. & Lanc.—W. H. Bunch, Washington. 

Globe & Rut.—Creed-Bishop Co., South Bend. 

Aachen & M.—R. G. Keller, Gary. 

Ohio Millers Mut.—C. W. Ellis, Indianapolis. 

Norw. Union—Hamilton & Curtis, South Bend. 

Natl. Co., 
Haute. 

Law Union—J. E. Foust, Valparaiso. 

Orient—Randel & McDaniel, Lebanon. , 

National, Ct.—J. D. Holland, Waveland; L. 
F. Cragen, Brooklyn; G. A. Chappell, Reming- 
ton; W. R. Massey, Covington; b D. Stewart, 
Arilla; C. G. Phillips, Marion; E. A. Gardner, 
Sedalia; C. W. Rhyne, West Lafayette; F. H 


Union—Littlefield-Gibbs Terre 








Horning, Crothersville; C. A. Sanders, New 
Security, Ct.—E. Buskirk, Bloomington; R. E. 


Geyer, Star City. 
Y.—W. J. Goff, Danville; Wa- 


‘Harmony. 


i 
Northern, N. 
bash Valley Trust Co., Peru. 
North Amer.—A. H. Bradfield, Mecca; J. B. 
Latshaw, Carlisle; C. A. Murray, Staunton. 


Phoenix, Eng—American Trust Co., South 
Bend; J Johnson, Angola; F. A. Gilbert, 
Pleasant Lake; C Speer, Waterloo; E. H. 
Imes, Westville. 


Amer. .Cent.—O. Houk, Brazil; Home Realty 
Co., Clinton; R. W. Hufford, Monon. 
American—W. H. Wells, DeMotte; W. C. 
Bowers, Hillsboro; J. C. Martin, Somerville; 
F. F. Killin, Templeton. 

Buff. Ger.—J. A. Harris & Co., Lafayette. 
Columbia—F. Howard, Marion. 

Coml. Union—Home Savings Ins. Co., Peru. 

Connecticut—O. B. Fulgham, Richmond; Mrs. 
A. E. Webster, Butler; F H. May, Dunkirk. 

Continental—B. W. Lowry, Paris Crossing; 
. W. Hilling, Muncie. 

Detroit F. & M.—P. A. Geugler, Garrett. 

Fireman’s Fund—W. A. Sykes, Elkhart; H. 
E. Leech, Greenfield. 

Ger. Amer.—G. A. Chappell, Remington; R. 
G. Mitchell, Huntington. ; 

Ger. Alli—George Bowen, Noblesville. 
Gran. State—L. mbert, Rushville. 

Hanover—J. P. Haun, Burlington; J. C. Van 
Dolah, Dillsboro; S. Kelly, Gaston; J. W. My- 
rick, Patoka; O. A. Davis, Rochester; F. W. 
Kritz, Waveland. 

Home, N. Y.—G. D. Searing, Howe; A. W. 
Henderson, Noblesville. 

London—J. C. Carr Agency, Marion. 

Mich. Coml.—C. R. Swain, Knightstown; C. 
M. Preble, Ft. Wayne. 

Natl. Union—Knox Bank & Trust Co., Vin- 
cennes. 

Northern, Eng.—Union Loan & Trust Co., 
Sheridan; W. Marcovich, Indiana Harbor; O. 
L. Morrow, Fortville. 

Newark—R. B. White, Boonville. 

Ohio Farmers—J. C. Rea, Evansville. 

Old Colony—Knox Bank & Trust Co., Vin- 
cennes. 

Ohio Mut.—Richmond Ins. Co., Richmond. 

Phoenix, Eng.—H. A. Avery, Zionsville; Dur- 
ham & Curry, Whiteland. 

Pruss. Natl—J. L. Barnitt, Indianapolis. 

Royal—H. G. Jeffrey, Andrews. 

Scott. Union—C. I. Ferrier, Culver; D. L. 
Bose, Argos. 

Standard, Ct.—F. Keehn, Milford. 

Sun—wW. J. Allen, Bloomington; C. A. Haag, 
Peru; E. G. Lee, Terre Haute. 

Svea—C. C. yg * Macey. 

Teutonia—R. C. Fedder, Michigan City. 

Travelers—W. H. Walker, Cincinnati (for Ma- 
rion Co., Ind.). 

Westchester—W. E. Braver, Anderson; C. 
C. Haag, Peru; W. J. Allen, Bloomington; P. 
A. Gengler, Garrett; M. W. Grills, Hagerstown; 
G. C. Boland, Kokomo. 

Western, Ont.—lInternational 


; Trust & Sav- 
ings Bank, Gary. 





Michigan Agency Appointments 


Queen—C. E. Ewald, Garden; L. A. Clapp, 
Centerville; F. K. Wallace, Brimley; A. L. 
Nichols, Plainwell. 

Rhode Island—J. B. McEvoy, Jackson. 

Royal—R. O. DeWeerd, Byron Center; A. E. 
Kemp and L. S. Kemp, Greenville. 


Scott. Union—C. E. Garrett and Edward 
Wicks, Kalamazoo. 

Springfield—F. K. Wallace, Brimley; T. P. 
Gilmet, Garden. 

Standard—E. L. Sutherland, Lansing. 

Sun—J. S. Sawyer, Pontiac; J. S. Dibley, De- 


troit; L. W. Dudley, Battle Creek. 
Svea—Bessenger & Moore, Detroit. 
Union, Eng.—J. C. Hatfield Agency Co., Kal- 
amazoo. 
Union Marine—Johnson & Higgins, Detroit. 
United States—C. E. L. Thomas, Calumet. 
Western, Ont.—H. R. Smith, Roscommon. 
Aetna—C. H. Diekman, Monroe; D. J. Van- 
der Werp and J. D. Farr, Grand Rapids. 
Columb. Natl.—J. A. Kalaher, Frederic; Henry 
Hanson, East Tawas; H. L. Gallwey, Detroit; 




















VULCAN 


INSURANCE COMPANY 


Home Office—89 Fulton St., NEW YORK 


cANNOUNCE 


Big Reductions in Auto- 





mobile 


and Sprinkler 
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We also issue Fire and Tornado Policies 
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The Springfield’s standing and character are too 
well known to need advertising. It has always 
stood for sound underwriting practices and its 
record is unsmirched by any sort of dalliance 
with annexes. 


(Extract from the Springfield's ‘‘Oriflamme,” 
published sixteen years ago, January, 1898) 


“Tf the annex is impracticable, illegal and unjust, certainly no 
agent can afford to build up its business when it is likely to be 
closed out by the strong arm of the law. No sane agent can afford 
to place his expiratiors where he may find them some day in the 
hands of a business rival, making it necessary for him to fight for 
the renewal of every risk.” 











Arizona Fire Insurance Company 
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Capital 


$200,000 
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Thos. Quinlan & Sons Co, and A. F. Gruler, 
Petoskey. Ct 

Coml. Union, Eng.—T. B. Cook, Harrisville. 

Coml. Union, N. Y.—L. S. Tobin, Lansing. 

Fid.-Phenix—Reed, Shaw & McNaught, Inc., 
Sault Ste. Marie. 

Fire Assn.—Alpha Ins. Agency, Alpha. 

Germania—M. O. Shepard, Albion; Farm 
Realty Co., P. R. Gillispie and J. E. Andrew, 
Flint; A. R. Moore, Sherwood. 

Glens Falls—E. S. Douglas, Lawrence; Lam- 
brecht, Kelly & Co., Detroit. 

Globe & Rut.—Johnson & Higgins, Detroit; 
W. S. Halla, Detroit. 

North Amer.—C. W. Case, Manchester; Mar- 
jorie C. Craig, Sault Ste. Marie. 

Interstate—J. M. Blakeslee, Detroit; Geo. 
Barie, Peconning; R. R. Ware, Kalamazoo. 

Lon, & Lanc.—C, B. Warner and J. M. Dun- 
can, Detroit; Tubergen & Polderman, Grand 


ds. 
ondon—I, H. S. Schooley, Detroit. 

Millers Natl.—R. A. Corroon & Co., Detroit. 

Milw. Mech.—P. C. Pardee, Reese. 

National, Ct.—Arent Van Stensel & Co., 
Grand Rapids. 

Nationale, Paris—Carter Ins. Agency, Detroit. 

Natl. Union—La Clear & Stevens, St. Louis 

Netherlands—C,. A. Kellogg, Mt. Pleasant. 

New Hamp.—F. K. Wallace, Brimley. 
Niagara—Alpha Ins. Agency, Alpha; T. P. 
Gilmet, Garden; G. E. Meridith, Minden City; 
C. A. Hulse, St, Johns; General Ins. & Realty 
Co., Detroit; G. Fv Sherman, Detroit; Peoples 
ftate Bank Ins. Agency, Bessmer; D. E. Alward, 

are. 

Northern, Eng.—W. S. Fillmore and D. H. 
Grosser, Detroit; Reed, Shaw & McNaught, 
Sault Ste. Marie. 

N. B. & M.—Reed, Shaw & McNaught, Sault 
Ste. Marie; A. E. Haus, Walloon Lake. 

N. W. Nati.—C. W. Rowley, Williamston. 
Orient—Wm. Schumacher, Ann Arbor; H. | 
ohnson, Martha W. Johnson and Van de 

alker & French, Detroit. 

Phoenix—Johnson & Higgins, Detroit. 

Royal Exch.—Lawton & Ouelette, Detroit; H. 
A. Miller, Redford. 


MICHIGAN NOTES 


John Sharp has sold his agency at 
Grant, Mich., to Arthur L. Rich. Eleven 
companies in the office transfer to the new 
owner, 


Agents at Benton Harbor, Mich., have 
issued blanket policies on stock and fur- 
niture and fixtures of the Townsend Cash 
Company, 109 West Main street. Specific 
form is being called for. 


The monthly meeting of the Union field 
club in Michigan, which was to have been 
held Monday at Detroit, was postponed 
for one week because of the desire of 
many members to attend the Northwest- 
ern meet. For the same reason there 
was a light attendance at the joint con- 
ference of the Bureau and Union clubs. 
J. V. Barry’s presence was thé feature 
of the latter meeting. 


INDIANA NOTES 


At Indianapolis there is a movement on 
foot to organize a fire insurance club simi- 
lar to the one in Chicago. 


The H. G. Bates agency, at Lapel, Ind., 
has been purchased by D. E. Conrad. Mr. 
Bates will move to Oklahoma to engage 
in other business. 


The plant of the Krell Auto-Grand 
Piano Company, Connersville, Ind., has 
been fnspected, and the International 1908 
wet and dry sprinkler system pronounced 
excellent or worth 90 percent protection 
credit. 

An original report has been made on 
the retail store of the Reifers Furniture 
Company, 841 Main street, La Fayette, 
Ind. The risk is equipped with Globe A 
1914 wet pipe sprinkler system, one- 
source, pronounced good. 


An original report has been made on 
the plant of the Hincher Manufacturing 
Company, Washington, Ind., maker of 
garment hangers. The risk is equipped 
with Grinnell 1914 wet pipe sprinkler 
system, pronounced superior. Insurance, 
$60,000. 

Report has been.made on the plant of 
the exington-Howard Company, assem- 
blers of gasolene automobiles, Conners- 
ville, Ind. The risk has a Rockwood wet 
and dry pipe sprinkler system, classed 
superior to excellent, or worth 95 percent 
protection credit. Insurance, $200,000. 

John Hubbard, 75 years old, a hunch- 
back farmer living near Taylorsville, Ind., 
and his wife, 35, have been arrested by 
deputy state fire marshals, after goods 
found buried in their garden were identi- 
fied as belonging to the Bessie Lawless 
home, which was burned mysteriously 
last May. 

An original report has been made on 
the threshing machine factory of Robin- 
son & Co., Inc., at Richmond, Ind. The 
risk is equipped with Grinnell 1914 wet 
and dry pipe sprinkler system, pro- 
nounced fair or worth 70 percent to 75 
percent protection credit. The line of 
$139,000 is written in the Western Fac- 
tory Insurance Association. 


IN ILLINOIS AND WISCONSIN 











FIELD MEETINGS NEXT WEEK 


Three Organizations in Wisconsin to 
Take Up-Important Business 
Monday and Tuesday 





The annual meeting of the Wiscon- 
sin State Fire Prevention Association 
will be held next Monday afternoon 
in room 1305 First National Bank 
building, Milwaukee. The election of 
officers for the coming year will take 
place, and there are many matters of 
interest and importance to be brought 
up for discussion. 

On Tuesday morning the regular 
quarterly meeting of the Wisconsin 
Field Men’s Club will be held in the 
club room in Milwaukee. There are a 
number of very important subjects to 
be discussed. This will be followed by 
a joint meeting of the Wisconsin In- 
surance Club and the Wisconsin Field 
Men’s Club on Tuesday afternoon. 
There is much valuable information to 
be given at this meeting with reference 
to the two proposed constitutional 
amendments now pending in Wiscon- 
sin. As every member is vitally inter- 
ested in this subject, a large attendance 
is expected. 


Columbian’s Appointments 


The Columbian of Indianapolis has 
made the following appointments in 
Illinois and Wisconsin, practically all 
of them being made by mail. 


Tllinois—John H. Lake, Effingham; Z 
Taylor Rowlett, Rantoul; L. R. Hether- 


ohn W. Scott & Son, Springfield; N. 
Magill, Moline; Louis Murphy, Spring Val- 
ley. 


Wisconsin—H. J. Finch & Co., Stevens 
Point; John Shepeck, Green Bay; William 
R. Phillips, Evansville. 


Herrin Chief’s Good Work 


George Tygett, chief of the fire de- 
partment at Herrin, IIl., has set out to 
put Herrin on the map as something 
more than an ash heap. He has put 
into operation some of the methods of 
Chief Herring of Murphysboro, IIl., and 
is having the same opposition that 
Chief Herring had at first. Already 
Chief Tygett is getting results and dur- 
ing the past two months but two losses 
have been reported from Herrin, which 
for a time was so prolific of claims that 
many companies withdrew from the 
town. Chief Tygett is compelling prop- 
erty owners to clean up but finds it 
necessary in many instances to invoke 
the aid of the state fire marshal. 








Harry Morgan in Smash-up 


Harry Morgan of Springfield, IIl., 
secretary of the Illinois Association of 
Local Insurance Agents, was in the 
Alton wreck at Lincoln, I1l., last Thurs- 
day morning and escaped without even 
a scratch, He was awakened by the 
crunching of the air brakes and was 
tumbled about a bit when the coach in 
which he was riding went onto its side. 





Illinois Agency Appointments 


Royal—Bixby & Hughes and W: P. Koster- 
man, Chicago. 

Security, Ct—C. M. Behrens, Chicago; F. 
J. Pritchett, Niantic; A. R. Moore, Norwood 
Park Sta. 

Sterling—Eduard Hummel, Chenoa; E. J. 
List, Havana; W. J. Hampton, Morton. 

Scott. Union—G. T. Davis, East St. Louis. 

Standard—Clancy & Bucher, Chicago. 

Springfield—D. D. Campbell, a Lake; Bix- 
by & Shae, Washington Park; E. H. Lines, 
Hebron; Overman & Seabrook, Plainfield; G. E. 
Franks, Danvers; Loomis, Galva; H. C. 
Phillips, Oak Lawn; W. S. Potter, Buckingham; 


son, Silvis. 





Wisconsin Agency Appointments 


Pruss. Natl.—Henry Bass, Oshkosh. 

Rhode Isl.—Robert Caldwell, Rhinelander. 

Sterling—J. W. Huling and C. G. Alling, 
Beloit. 

Svea—Frederick Kasten, Milwaukee. 

Union, Eng.—A. F. Pahl, Racine. 

Westchester—E. D. May, Berlin; John Van 
Ert, Rudolph; S. J. Sebora, Junction City; F. 

Goetz, Manawa. 

Amer. Cent.—D. C. Bell, Bayfield; M. B. 
Stegner, Gilman: J. H. Miller, Fond du Lac. 

American—G, Schmitz, Antigo; A. W. 
Travers, La Farge; J . C. Treglona, Linden. 

Caledonian—F. . Humphrey, Shawano; H. 
R. Bathrick, Marshfield. 

Cleveland Natl.—A. E. Weesner, John Barnes 
and C. B. Peterson, Rhinelander; C. O. Beg- 
linger, Cameron; P. Tiadewell, Antigo; f 

Manson, Wausau. 

Fidel. Und.—George Luecker, Brillion; G. I. 
Gibbs and William Driscoll, Green Bay. 

County, Pa.—E. Piepenbrink and R. B. 
Roehr, Milwaukee. 

Equitable—S. O. Strait, Viola. 

Fid.-Phenix—L. W. Eastling, Manawa; A. 
M. Melcher, Oshkosh; Ernst Bramschreiber, 
Zachow; W. E. Susens, Winter. 

Fire ‘Assn.—B. S. Lone » Jr., Superior; E. 
C. Bracken, Madison; Fred Froede, Milwaukee. 

Firemens Fund—R. M. Orchard, Muscoda; J 
R. Colbeck, Superior; William Alexander, Hay- 
ward; T. S. and G. L. McIntosh, Superior. 

Ger. Amer., N. J.—Frank Nagel, Dorchester; 
L. A. Copeland, Frederic. 

German, I11.—N. meg Sheboygan. 

North Amer.—A. M. Castle, La Crosse. 

Mech. & Trad.—John Schorttl, Oshkosh. 

Milw. Mech.—W. B. Sullivan, Janesville. 
Minneapolis—V. C. Kersten, Crivitz. 

Newark—J. W Huling and C. G. Alling, 
Beloit. 

New Hamp.—W. H. Ramsey, Port Washing- 
ton. 

Niagara—L. E. Blum and Victor Rogers, 
Madison; R. M. Orchard, Muscoda; Matthew 
Weiss, Schleisingerville; Lawrence Grimsrud, 
Westby. 

N. W. F. & M.—E J. Anderson, Loyal. 

N. W. Natl.—John Pecken, Milwaukee; C. N. 
Goddard, New Auburn. 

Norw. Union—J. R. Colbeck, Superior. 

Old Colony—A. P. Paul, Sheboygan. 

Prov. Wash.—B. §S. Loney, Jr., Superior; 
R. R. Schorer, Plymouth; L. A. Knick, Water- 
town; W. A. Campman and J. F. Schuster, 
Neillsville; W. G. auer, Fennimore. 

St. Paul—J. H. Driessen, Marion; W. E. 
Sauerhering, artford; R. M. Orchard, Muscoda. 
Scott. Union—R. C. Abraham, Milwaukee. 
Security, Ia—T. O. Mason, Cumberland; J. 

J. Black, Chippewa Falls. 

Springfield—W. M. Christensen, Milltown; 
Jacob Schowalter, Saukville. 

aa Cc. a. Madison. 

estchester—Miss G. A. Fiske. Sparta; Hen 
Rolfs, West Bend; G. L. Willams, Grand 
Rapids; W. R. Phillips, Evansville. 
as pF 5 a ,. pain, pot P. J. Laux, 

ew London; F. J. Deckert, Marshfield; E. W. 
Weisbrod, Oshkosh. 

Aetna—O. C. Halverson, New Auburn; H. W. 
Barrey, Necedah; R. Hoskins and V. T. 
Williams, Dodgeville; George F. Breitlach, 
South Milwaukee; L. H. Robar, Walworth; A. L. 
nt, > CR 

merican—E, C. Ruppenthal, Tigerton. 

Brit. Amer.—J. A. Gemmill, a og ° 

Cleveland Natl.—C. S. Leinfelder, LaCrosse; 
Gases 3 —. bomen 

oncordia—A. S. Hutchinson, Weyauwega; C. 
F, Gerhardt, Neenah. “4 7” 

ie Pym. Cambria. 

zer. Amer., N. Y.—I. N. Dewey, Mather; F. 
J. Glanville, Lancaster. ™ 

Northern, Eng.—Paul Warner, Madison, 





WISCONSIN NOTES 


James W. Moore of Watertown, Wis., 
ro" nae of his local agency to Louis 
. Knick. 


The partnership for three years exist- 
ing between M. G. Rood and L. J. Seeger 
of Stevens Point, .Wis., under the name 
of Rood & Seeger, insurance, has been 
dissolved by mutual agreement, Mr. Rood 
retiring and Mr. Seeger assuming con- 
trol of the business, which he will con- 
duct under his name. 





ILLINOIS NOTES 


The office of Feuchter & Galligan at 
Cairo, Ill, has been visited twice by 
burglars recently and each time attempts 
to force the safe were failures. The 
booty each time consisted of several 
pocketfuls of “el Models.” 


Agents at New Berlin, Ill, have issued 
policies on the grocery stock of McGin- 
nis & Dietrick and granted permit for 
more than ten gallons of gasoline with- 
out charge. Companies are asking that 
the quantity be restricted to ten gallons, 
or additional premium of 25 cents per 
$100 collected. 





SURPLUS ee es SP ititkcs la bent Asnerious 
and Foreign companies and at Lloyds, London. . 


LINES anpb 
FLOATERS 


YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 


F. R. THOMPSON 
Insurance Exchange, Chicago, Ill. 





Always located by Long Distance or Telegraph 


LEE w.BORT 
ADJUSTER 
BELOIT, :: WISCONSIN 


Office 37 
Phones te hell 133 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 
FIRE AND TORNADO 


JUNE 30, 1914 
Capital - - - - - - - $300,000.00 


Surplus to Policy Holders- - 425,205.06 
Assets - - - - - - - = 671,896.76 
Losses Paid to Date - - - 6,055,453.25 











Absolutely Fireproof 


Martin Hotel 


SIOUX CITY, IOWA 
1898 Sixteen Years of Service 1914 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 


adiustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota and South Da- 
kota and accepts business on good 
risksdirect inany State in the Union. 


EL. TESCA CHAS. L. THURBER 
President Secretary 


Hotel Dyckman 
MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 














Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
“| gentlemen, al- 
no #1) soaClub Grill 
Exclusively European Plan—$1.50 and upward 


WM. H. JONES, Manager 
formerly Kitchi-Gamma Club 

















The 
paldin 


GEO, W. REYNOLDS 


Proprietor 


EUROPEAN PLAN 


Duluth - Minn. 
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IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
NORTH AND SOUTH DAKOTA 








REPORTS ON EQUIPPED RISKS 





Sprinkler Systems Inspected at Several 
Points and Companies Notified 
of Their Condition 





The following are some reports on 
sprinklered risks in Minnesota cities: 


The following sprinklered systems in 
Minneapolis ve been found in good 
working order: Minnesota Mazda Lamp 
Works; Carr-Cullen Company, sash and 
door warehouse; Deere & Webber Com- 
pany, north warehouse; Minnesota, Lin- 
seed Oil Company’s oil mill; Simonson 
Bros. Manufacturing Company, sash, 
door and blinds, and the Kedney Ware- 
house Company. ‘ 

Report on the supply warehouse of the 
Minneapolis General Electric Company, 
217-221 Third street north, grades the 
Manufacturers’ 1911-dry pipe sprinkler 
system as good to fair, or worth 75 per- 
cent protection credit. Insurance, $40,- 
000 on building and $140,000 on stock. 

In the Central Wood Turning Com- 
pany, 610-616 Main stiteet northeast, 
Minneapolis, the Garret and Globe A dry 
pipe sprinkler system is graded fair, or 
worth 70 percent rate credit. 

The Hooker Building, 311-315 First ave- 
nue north, Minneapolis, an omnibus 
block, is equipped with Niagara-Hibbard 


1910 and 1911 wet pipe system, pro- 
nounced superior. Insurance about 
$100,000. 


The risk of the United States Bedding 
Company, at St. Paul, is equipped with 
Rockwood 1910 dry pipe sprinkler sys- 
tem, pronounced good and the risk fairly 
good as a whole. 

Report has been made on the follow- 
ing equipped risks in Duluth: Endion 
Lumber Company, woodworker, 212-222 
South Fourteenth street; Lapham 1914 
dry pipe system classing fairly good; 
Marine Iron & Ship Building Works, 351- 
355 South Eleventh street; Lapham dry 
pipe one-source sprinkler system _ pro- 
nounced fairly good; Waterworth & Fee 
Building, multiple occupancy, 300-312 
North Second street; Lapham 1914 dry 
pipe system; fairly good. 

An initial report has been made on the 
plant of the Nutting Truck Company, at 
Faribault, Minn.. The risk is provided 
with a Rockford 1914 dry pipe sprinkler 
system, pronounced fair or worth 70 per- 
cent protection credit. Insurance, $35,000. 





Swire Banquet Oct. 26 


Arrangements for the banquet which 
will be given to Roger Swire the night 
of Oct. 26, in token of his twenty-fifth 
year in the Iowa field, are progressing 
splendidly. A. M. Upham, of the L. & 
L. G., and president of the Iowa 
State Fire Prevention Association, will 
be the toastmaster. Mr. Upham will 
announce the names of the speakers 
and titles of the toasts upon his re- 
turn from Chicago this week. Re- 
sponses thus far received by Chairman 
L. A. Riemann of the invitation com- 
mittee indicate an unusually large at- 
tendence. 





Conditions at Waterloo 


Waterloo, Ia., is reported by field 
men to be getting more demoralized. 
A number of renewals are taking a 
lower rate owing to keen competition. 
Waterloo, it is predicted, will soon be 
in the class with Fairfield, Keokuk, 
Marshalltown, Mason City, Oskaloosa, 
Ottumwa and Sioux City. 





Mutuals Capture Mills 


The miller’s mutuals are capturing 
from stock companies a number of flour 
mills in Minnesota. The Everett, 
Aughenbaugh & Co. mill at Waseca, 
and the plant of the International Mill- 
ing Company, at International Falls, 
have been placed in mutuals recently. 


Under Way at Sioux City 


Fire Chief George M. Kellogg and 
the civil service commission at Sioux 
City are getting really busy in im- 
Provement of the fire department. 
Events demonstrate that the repeated 
efforts of the Iowa field men to reduce 
the fire losses in Sioux City are be- 
coming effective. 

., Lutze, chairman of the civil 
service board, has set the hearing on 








Poor & Van Ness 


MANAGERS 
EASTERN DEPARTMENT 


—————_- 


Abell Bidg., BALTIMORE 








CAPITAL $850,000.00 SURPLUS TO POLICY HOLDERS $1,241,292.04 


TERLIN 


INSURANCE @MPANY 


HOME OFFICE: 


115 N. Pennsylvania St., INDIANAPOLIS 
JAMES F. JOSEPH, Vice-Pres. and Underwriting Mgr. 


The Wm. H. Kenzel Co. 


Metropolitan Agents 


23 Liberty St. 
NEW YORK CITY 








the charges of whether the fire de- 
partment is inefficient, as claimed by 
insurance men, for this week. 

In the meantime two more White Six 
fire trucks have reached Sioux City 
and been added to the new fire fight- 
ing apparatus which that city has been 
acquiring recently. A test was given 
the new machines and they were pro- 
nounced O. K. by the firemen. 





EQUIP TWIN CITY RISES 


The newspaper publishing house of the 
Minneapolis Tidende Company, 307-309 
Sixth street south, is being equipped 
with a Rundle-Spence wet pipe sprinkler 
system. The equipment will be opera- 
tive by Nov. 15 and indications point to 
75 percent protection credit. Insurance, 
$100,000. 

The new F. E. Kelly building, south- 
west corner of Chicago avenue and East 
Fourteenth street south, Minneapolis, 
now in course of construction, is to be 
equipped with Grinnell automatic sprink- 
ler system, which will be operative early 
in 1915. Indications point to fair credit 
protection. 

At St. Paul, Minn., the O’Donnell Shoe 
Company, 222-224 East Tenth street, will 
equip its factory with an Evans wet pipe 
sprinkler system, to be installed by Har- 
old G. Cook & Co. on wet pipe system 
supplied by 4,500-gallon pressure tank 
and 18,000-gallon gravity tank, with aux- 
iliary Siamese steamer connection. The 
system will not be operative until the 
early part of 1915. Superior credit is 
anticipated. 





Minnesota Agency Appointments 


Phoenix, Eng.—W. T. Mount, Aitkin; H. D 
McNeil, Aitkin. $ 

Northern, Eng.—H. A. Arneson, Riverton; 
G. T. Hamery, Gonvick; R. G, Harte, Cuyuna; 
G. A. Lofgren, Hoffman. 

St. Paul—F. W. Saint and E. E. Larson, St. 
Paul; J. L. Everts, poe bs R. A. Kuhl, St. 
Martin; O. P. Hoff, Lengby; C. M. Grimstad, 
Ranier; O. M. Westlin, Flom; J. F. Ashbaugh, 
Murdock; L. C. Wold, Mabel; Philip Werner, 
Watkins; W. V. Schutz, Bixby; M. Z. Daily, 
Bovey; J. H. Speier, Holdingford; A. C. Dixon, 
Winona; W. A. Knapp, Winona. — 

Twin City—J. A. Fischer, Harrington Thom- 
son, St. Paul; Leah L. Berman, Bemidji; W. 
E. Cruzen, Becker; F. J. Eppen, Goodhue; C. 
E. Funk, Carver; J. Regan, Northfield. 

Northern, Eng.—W. T. ount and H. D. 
McNeil, Aitkin; H. S. Searle, Grasston, C. M. 
Erickson, Willow River; C. M. Womack, Moose 

k 


e. 

Fid.-Phenix—E. Pickthorn, Appleton; A. J. 
Axness, Montevideo; C. C. Crawford, Mantor- 
ville; Thomas Mullen, St. James; A. F. Swind- 
ler, Stockston. 

American—W. G. McCrady, Park Booite: 
Peter Matson, Ada; G. S ogen, Hayfield. 

Detroit F. & M.—G. M. and M. E. Leonard, 
Rochester; T. H. Schonlan. New Ulm; H. D. 
McNeil and W. T. Mount, Aitkin. 

Bankers & Mer.—H. W. Schroeder, Brower- 
ville; W. T. Mount, Aitkin. 

Minneapolis—I. J. Courtright, Staples. 

Ger. Amer.—J. W. Thomas, Winsted; P. A. 
Peterson, Cannon Falls; C. V. Lindsten, Cokato. 

Fidel. Und.—E. Pickthorn, Appleton; A. J. 
Axness, Montevideo. 


Continental—F. E. Person, Echo; T. J. 
Horton, St. Paul; P. E. Ketman, Lake Crystal. 
Connecticut—-E. Vv Anderson, Parkers 


Prairie; Sidney and Sever Morterud, Duluth. 
L. & L. & G.—R. A. Kuhl, St. Martin; J. C. 


Miller, Berlin; F. 1. Willard, Pickwick. 


Prov. Wash.—F. B. Myers, L. R. Christian- 
sen and J. H. Myers, Biwabik; J. W. Soriester- 
bach, Pine Island; G. M. and M. E. Leonard, 


Rochester. 
Svea.—H. A. Bronson and W. J. Rasmussen, 
East Grand Forks; James Finnegan, Pine Island; 
G. L. Schmitz and C. H. Draper, Wells; G. P. 
Johnson, Lakefield; C. A. Hansen, Alden. 
Pruss. Natl—A. W. Gran, St. Paul. 
Westchester—N. E. Jondahl, Cass Lake; J. 
E. Schow, South Stillwater. 
Netherlands—A, W. Gran, St. Paul. 
Mut., Minn.—C. W. Root, 


Security, Ct.—F. R. Thompson, Preston. 

Pa. Fire—George McKenzie and T. N. Cam- 
mick, Gaylord. 

Boston—J. W. Shearer, Chatfield. 

Fire Assn.—A. A. Johnson, Warren. 

Palatine—J. A. Kerttuy Virginia. 

Ger. Alli—H. W. Marquardt, St. Paul. 

Aetna—C, F, Gu, McGrath; A. W. Atwater, 
Williams; L. N. ie auer, Aldrich; O. M. West- 
lin, Flom; R. E. Nord, Silver Creek; E. R. 
Haycraft, Madelia; Paul Zeug, Fort Ripley; 


Browns- 








C. K, BRADLEY ALEXANDER MITCHEL 
President : - 


Vice-President 








H. H. HAND 
and Genl. Mgr 


NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 


SURPLUS TO POLICY HOLDERS 
OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 


CARL FISCHER 
Treasurer 











SEHECU RITY 


Fire Insurance Company of Davenport, Ia. 


@®. F. GILMAN, Prese't 


M. C. HINSCH, Seo'’y 


CASH CAPITAL $200,000 


This Company has had 31 years of successful business experience, and is now doi 
business = on Illinois, Wisconsin, Ohio and Indiana. ie 


t, because-in addition to writing 
farm risks. 
bearing from agents 


It is a good ooupeny for the 

a general business, it accepts practically all classes 

We want agents in the above states, and would appreciate 
desiring te represent us. Address the Secretary, 





The Equity Mutual Fire Insurance Association 


SIOUX CITY, ~ 
ORGANIZED 1898 


IOWA 


A Full Reserve Mutual Organized Under the 








Strict Laws of Iowa 








————— 














Merchants National Fire Insurance Co. 


IN PROCESS OF ORGANIZATION 
29 South La Salle Street, Chicago 


Authorized Capital and Surplus, $2,500,000 


Plan Unique and secures for the General and Local Agent Co-operation 
from our large number of stockholders and banks in every state. 


Good Stock Salesmen Wanted 














OF SIOUX FALLS, SOUTH DAKOTA 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA; 
SOUTH DAKOTA AND IOWA 





Northwestern Live Stock 
Insurance Company 


A stock company, incorporated under the laws of Iowa. 
It insures only Horses and Registered Cattle, its policy 
covering against Death from Disease or Accident. 


For Agonoles HOME OFFICE, Des Moines, lowa 





GEO. A. MOWRY, President W. A. GORDON, Secreta 
Twin City Fire Insurance 
Company q MIDDLEWEST FIRE 


UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


CASH CAPITAL - - $500,000.00 


WILLIAM WALSH, Asst. Sec’y 


A consolidation of the 
Twin City Fire and Middlewest 
Fire Insurance Companies 


Local Representatives 
Desired in Montana. 
Fire —Lightning—Torna- 
do—Hail—INSURANCE 
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A. M.. Kavanaugh, Spring Valley; Albert Kramer, 
Altura; M. L, Wahlert, Hatfield; B. L. Backe, 
Holt; E /, Swenson, Foley; C. E. Gilbert, 
Foreston; H. J. Cater, Laporte; E. V. Eri 
son, Dalbo; C. H, McLennan, Duluth; F: 
Jesmer, New Brighton; C. M. Grimstad, Ranier; 
Gilbert Gunderson, Hitterdal; L. E. Christ, 
Maple Plain. 

North Amer.—B. E. Wideman, Pine River; 
C. F. Clay, McGrath. 

Sterling—J. R. Foley, Wabasha; M. W. White, 
Minneapolis. 

Girard—H. F. Gilbert, Duluth. 

Scottish—G. M. and M. E. Leonard, Roches- 
ter. 
Phoenix, Ewe; A, Barrett, 
Queen—J. C. Mick, Riverton. 
Old Colony—A. W. Gran, St. Paul. 


Faribault. 


St. Pawlk—Henry Miller, Otter Tail; W. F. 
Drews, Hopkins; . Fouquette, Pease; A. W. 
Gran, St. Paul; William Voogd, Dexter; Paul 


Zeug, Fort Ripley; 
$, Ma 


John Ferguson, Big Bend; 
Stanley Dougla 


rine; John Stack, St. Joseph; 
f "4 King, Redwood Falls; E. A. Nelson, Hart- 
and. 

Svea—S. O. Olson, Bronson; B. A. Harden, 
Le Roy; A. K. Stauning, Tyler; P. H. Donovan, 


Albert Lea; H. C. Lindgren, Winnebago; E. 
C. Dean, Fairmont; Peter Prahm, Owatonna; 
F. H. Doughty, Lake City. 

North Amer.—D. H. MeNeil, Aitkin; E. R. 
Haycraft, Madelia. 

_ Firemens—A, G. Vogel, New Ulm; J. C. 
Kettner, St. Peter; L. G. Davis, Sleepy Eye; 
G. F, Lamoreux and G. W. Champlin, Lake 


Crystal. 
ankers & Mer.—H. D. McNeil, Aitkin; A. 
E. King, Redwood Falls. 
Sterling—G. G. Williams, Thief River Falls. 
Netherlands—Nellie E. Cary, Little Falls. 


HNartford—J. P. Langmack, Canby; Gilbert 
Gunderson, Hitterdal; W. J. Von der Weyer 
and W. D. Fargo, Minneapolis; H. O. Larson, 
Ostrander. 4 





NORTHWESTERN NOTES 


The Charles W. Sexton Company of 
Minneapolis, for nineteen years loeated 
in the Phoenix building, will be located 
in the McKnight building after Oct. 10. 
OrviNe E. Forister from Bloomington, 
Ill., has located at Grand Forks, N. D., 
and formed a partnership with C. W. 
Nelson to engage in insurance, the firm 
name being Nelson & Forister. 

An ordinance is before the Davenport, 
lowa, city council to limit the speed of 
fire department apparatus to twenty-five 
miles an hour. This is a novel proposi- 
tion and the insurance people see grave 
danger in a movement of this charac- 
ter. 

For the first time in several years an 
insurance company is defending a suit in 
district court in Omaha on the ground 
that the structure named in the pelicy 
was intentionally burned. This allega- 
tion is made by the State Farmers Mutual 
of South Omaha in a suit brought by Mrs. 
Emma V. MeNeill, which-has gone to 
trial. The amount of the policy is $750. 
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POLICY HOLDERS SURPLUS $3,453,433.67 











WESTERN SPECIAL AGENTS—M. 5S. 
Moore, Terre Haute, Ind.; F. S. Chase, Bloom- 
ington, Ill.; George K. March, Hillsd: Mich. ; 
D. C. Zercher, Kansas City, Mo.; C. W. Krue- 

tr, Denver, Colo.; B. E. Hoffmaster, Omaha, 

eb.; A. W. Jones, Columbus, Ohio; A. D. 
Yeaton, Oshkosh, W: 


POLICY LABELS 
All Styles and Prices 
Write for samples to 
THe WESTERN UNDERWRITER. 


1362 Insurance Exchange, Chicago. 
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The Pioneer German Fire Insurance Company in America 








PAID IN THE 
$27,000,000 


TOTAL 
UNITED STA Organized 


Hamburg -Bremen 
Sire Insurance Company 


HAMBURG, GERMANY 


in 1854 








United States Branch: 123 William Street, New York | 
H. N. KELSEY, Manager 


Entered United States in 1858 





Pacific Coast Department: 340 California St., San Francisco, Cal. 
McDONALD & MILES, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 











THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 








FIELD MEN FORM NEW CLUB 





Social Organization for Southern Texas 
Will Have Monthly Meetings— 
Northern Specials Eligible 





Recently in San Antonio the South 
Texas Field Social Club was organ 
ized by field men traveling in southern 
Texas. Much enthusiasm was shown 
and the organization promises to flour- 
ish. W. Hugh Hunter of the Hartford 
was elected president, and D. Maury 
Pollard of the Prussian National, secre- 
tary. There are no dues. The club 
started off with a luncheon at the Ben- 
der hotel in Houston on Oct. 5. 

South Texas special and state agents 
and adjusters are eligible to member- 
ship, also north Texas special and state 
agents who travel in southern Texas. 

It is planned to hold meetings on 
the first Monday of each month and 
alternate them between Houston and 
San Antonio. 





Jewel Loss Big Puzzle 


Adjusters are still trying to deter- 
mine whether of not the collection of 
diamonds valued by the owner at $12,- 
000, which was missing from the home 
of C. H. Bencini, of Fort Worth, Tex., 
which was partly burned last Sunday 
night, are still in the ashes. The dia- 
monds were insured. Two diamond ear 
screws and five ruined pearls are all 
that have been found, although the 
ashes have been carefully sifted and 
washed. The jewels were in a bag in 
an up-stairs closet. Bencini’s theory 
of the fire, which started when the 
family was away from home, was that 
the house had been robbed and the 
fire started, either accidentally or pur- 
posely, by burglars. 





Agents Will Get Lines 


Under the new state cotton ware- 
house law, all cotton stored must be 
insured, the lines being placed by the 
commissioner of insurance and bank- 
ing. It is stated that it will be the 
policy of the commissioner to place 
the insurance with the local agents in 
the respective towns where the ware- 
houses are located. 





Meet in Congressional Distritts 


The Insurance Federation of Kan- 
sas, which was organized last week at 
Topeka, plans to hold meetings in some 
center of each congressional district 
of the state within the next few weeks. 
Members of the executive council have 
been named as follows: 

Life insurance members—H. O. Garvey, 
Topeka, one year; P. M. Anderson, Wich- 
ita, three years. 

Fire insurance—John Kelley, Wichita; 
W. W. Webb, Topeka, each two years. 

Casualty insurance—c. . Hosford, 
Lawrence, one year; F. A. Gould, Arkan- 
sas City, three years. 

A “lay” member of each class will 
be appointed by the executive commit- 


tee. Annual meetings will be held the 
fourth Tuesday of September. 

The membership dues of the Federa- 
tion are as follows: State, special and 
general agents of one or more lines, 
$5 a year; regular local agents with 
offices representing one.or more lines 
in places of 5,000 or over, $2; all other 
agents, solicitors and persons devot- 
ing any time to insurance, $1; laymen, 
$1. 





KANSAS DECISION REPORTED 





Newspaper Says Supreme Court Sus- 
tains Overruling of State’s De- 
murrer in Rate Case 





New York, Oct. 7.—(Special.)—The 
New York Commercial today says that 
the Kansas supreme court has sus- 
tained the court below in overruling the 
demurrer of the defendant in the suit 
of the Aetna and seventy other fire 
companies against the insurance de- 
partment and remands the case to the 
district court for trial. This is a vic- 
tory for companies, which contended 
that the peremptory order of the in- 
surance superintendent meant the driv- 
ing of the companies from the state. 
On demurrer the state contended that 
the reduction in rates ordered Aug. 10, 
1909, applied only to individual com- 
panies and not to companies collect- 
ively. The court says that since all 
companies are forced to reduce rates 
alike the order was in effect uniform. 
The court holds that the action by the 
companies is to secure a hearing on 
the question whether the rates fixed by 
the superintendent are compensatory, 
and, if not, to have them so made. 

No word regarding the decision has 
been received at the office of the Na- 
tional Board. 








Meetings Set for Oct. 27-28 


The Missouri Fire Prevention Asso- 
ciation will hold its annual meeting in 
Excelsior Springs, Oct. 27-28. The 
sessions will be at the Elms hotel, for 
business at 2 p. m. Tuesday, and 10 
a. m. Wednesday, the election occur- 
ring on the latter day. The chief festive 
event will be a dance Tuesday evening. 

Most Loyal Gander Milton Welsh 
has called a meeting of the Missouri- 
Kansas pond of the Blue Goose.for Ex- 
celsior Springs, Mo., Oct. 27, during 
the meeting of the Missouri Fire Pre- 
vention Association. 


Missouri Agency Appointments 


Aetna—J. M. Francis, Rayville; Julius Brink- 
meier, Augusta; Alice M. McCune, Jonesburg; 
O. H. Hempelman, Marthasville; . Reed, 
Canaan; Herrington & Hall, Grain Valley; H. 
L. Brasfield, Garden City; J. A. McCune & 





Son, Louisiana; use, Warsaw; Lyon 
| & Marple, Tina. 
American—J. L. Creason, Camden; G. C. 
| Carnahan, Chillicothe. 
| Atlas—O, H. Stark, Columbia. 
Boston—Roy Bartlett, Butler. 

Coml. Union—H. E. Elan, Pattonsburg; Edw. 
| Kelso, Grant City; R. P. Asbury, Sedalia. 
} 


County Fire—C. A. Cox, Nevada. 
Concordia—Lawton-Byrone-Bruner’ Ins. Agcy. 
Co., St. Louis. 

Equitable—L. J. Manheimer, DeSoto; C. D. 
Mitchell, East Prairie; J. W. Garner, Fredrick- 
| town; J. Landes, Kirksville; Hicks & North- 
| att. Macon; Parker & Smith, Mexico; J. x 


Glaves, Monett; S. A. Bolon, Pacific; W. 


Plattsburg; T. H. Fulton, C. P. Heath, 
Huppert and C. F. Irwin, St. Louis. 

Ger. Amer.—Linville Agency, Edina. 

North Amer.—W. Holmes, Sr., Kansas 
a L. Henry, Mountain View; W. T. 
Williams, Norborne; J. M. Smith, Osgood; C. 
E. Drozda, St. Louis. 

Iowa State—E. Higbee, Kirksville. 

Lon. & Lanc.—Silvers & Kennedy, Excelsior 
Springs. 

L. & L. & G., Eng.—F. H. Weigte. Wellston; 
Linville Ins. Agency, Edina; Ackfeld & Blank- 
mann, St. Louis. 

Natl.-Ben Frank.—H. E. C. Tucker, Mexico. 
North River—J. W. Moore, Nevada. 

Old Colony—G. D. Long, Kansas City. 
Phoenix—Manley Ins. Agency, Cassville; A. 
W. Duff, Neosho. 

Pa, Fire—Eva G. Dunn, Salisbury. 

5, alae Gray Dunn, Salisbury. 

PRehance—H. J. Krembs, St. Louis. 

St. Paul—D. H. Cassville; A W. 
Duff, Neosho. 

Svn—Norman & Mairs, Milan: W. A. Boyer, 
Savannah: |. P. Robinson, Trerton. 

Security—E. N. Erwin, Joplin; McBurney & 
Fishback, Odessa. 


MISSOURI NOTES 


Maitland, Mo., has been inspected fol- 
lowing the installation of waterworks and 
will be rated in the four and a half class. 


The new waterworks system at La- 
Grange, Mo., is reported to be in operation 
and the inspection bureau will survey the 
town for purposes of rerating. 

Frederick Moore Henry of the Able- 
Henry Insurance Agency of St. Louis was 
married last week to Helene Margarethe 
Buss, also of St. Louis. Mr. Henry is a 
graduate of Ohio State University with 
the class of 1912. 

Plans for reorganizing the old Insur- 
ance Clerks Association at St. Louis are 
in progress. An organization committee 
headed by George B. Logan has been ap- 
pointed. F. E. Dec is one of the push- 
ers in the matter of reorganizing. 


Culver, 
re 


Manley, 








SOUTHWESTERN NOTES 


W. E. Overstreet has been appointed 
manager of the insurance department of 
the Citizens Investment Company at Lit- 
tle Rock, Ark. 


c. J. Peck has returned to Salina, Kan., 
from California, where he has been for 
the past year, and has taken a desk with 
the T. D. Fitzpatrick insurance agency. 
He was in the insurance business before 
leaving Salina. 


An inspection to decide whether Fort 
Worth shall be given the reduction in its 
key rate which it claims as a result of 
improvements in waterworks and fire de- 
partment equipment has been promised 
for the near future by the Texas insur- 
ance commission. 





- Don’t treat even a newsboy with con- 
tempt—he may be an insurance broker 
some day. 











Northern 
Insurance Company 


of New York 


STATEMENT, DECEMBER 31, 1913 


MSc es eed scan ee ve 350,000.00 
eee ee 261,984.43 
Surplus to Policyholders. 611,984.43 


FIELD MEN 
J. W. BECK . : 
56 Richton Ave. Detroit, Mich 
ERIK LINDSKOG ‘. 
7 West Lake St. Minneapolis, Minn. 
W. P. RAY 
P. O. Box 366 Terre Haute, Ind. 


F. G. DELAHUNT , 
720 Racine St. Milwaukee, Wis. 
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KENTUCKY AND THE SOUTH 


TO HANDLE A LARGE SECTION 








Stamping Office Will Be Established 
at Ashland For All of North- 
eastern Kentucky 





A new idea in stamping office work 
will be introduced in Kentucky shortly, 
when an office will be established at 
Ashland, in the northeastern part of 
the state, for the service of that en- 
tire section, including the Big Sandy 
valley and the territory along the 
Chesapeake & Ohio railway in the 
upper Ohio valley. Heretofore the 
stamping offices have been, almost uni- 
formly, for local work only, but the 
Ashland office will be a district propo- 
sition, and will cover a large part of 
the state where it is believed that more 
careful supervision of rates and policy 
forms is desirable. The appointment 
of a stamping secretary will be an- 
nounced in the near future. The de- 
cision to establish the office was made 
at a recent meeting of the executive 
committee of the Fire Underwriters 
Association of Kentucky. 





New Tobacco Schedule 


Clem E. Wheeler, manager of the 
Kentucky Actuarial Bureau, has an- 
nounced the filing of a new analytic 
schedule covering loose leaf tobacco 
warehouses with the state insurance 
board at Frankfort. A conference was 
held Oct. 2. at Frankfort to pass on 
the schedule, M. C. Clay and N. O. 
Gray, members of the board, T. M. 
Goodloe, its actuary, and Mr. Wheeler 
being present. The schedule was ap- 
proved and will be effective as of Sept. 
1. Rerating of loose leaf houses has 
already been begun. 

The new schedule will produce an 
average reduction of 25 percent in the 
rates. This was agreed upon when the 
settlement with the state insurance 
board was made several months ago. 

The loose leaf tobacco warehouse- 
men have been among the strongest 
petitioners for reduced rates in the 
state, and now that they are to be 
given concessions it is believed that 
most of the troubles of the insurance 
companies in this respect are over. 





C. H. Coffin on Committee 


The National Board committee has 
agreed upon Charles H. Coffin, vice- 
president of the German American, to 
succeed E, J. Richards, United States 
manager of the North British & Mer- 
cantile, as a member of the company 
committee to handle the Kentucky sit- 
uation in connection with the state 
commission appointed by the governor 
of Kentucky. Mr. Richards was un- 
able to serve on account of pressure of 
business. 

Announcement was made this week 
at Frankfort that the state insurance 
commission of Kentucky will meet the 
National Board committee in New 
York Oct. 14. 





Moves to Atlanta 


Southwestern department of Fire- 
man’s Fund now at Macon, Ga., will be 
removed to Atlanta Jan. 1, 1914. The 
department has been located in Macon 
since its establishment, 1895. 





SMOKE DAMAGE ON SHOES 


Companies have just paid a smoke loss 
of about $5,000 on finished shoes in the 
Reeser shoe factory at Louisville, Ky. 
The factory is on the third floor of a 
building in the basement of which a fire 
occurred, and the agent reported the loss 
as about $100. It was found, however, 
that the insides of finished shoes were 
smudged. This is believed to be the 
first loss of the kind on such stock. 


A condition which preyails in many 
loose leaf tobacco warehouses in Ken- 
tucky, and which is regarded as very 
objectionable by many field men, is the 
Stabling of horses on the premises, with 
a large quantity of feed either carried 





in the warehouse or brane in by in- 
dividual feeders. The object of the 
Stables is to attract the farmers on ac- 
count of the convenience of the arrange- 
ment. A charge is made in the schedule 
for the stabling proposition, but even at 
the increased rate many underwriters re- 
gard the business as undesirable. 


KENTUCKY NOTES 


F. Wible Currey, a well known builder 
of Louisville, has opened an office in the 
Kenyon building and is devoting him- 
self largely to the adjustment of build- 
ing losses. 


P. H. Eastham, a local agent at Cat- 
lettsburg, Ky., has purchased the Mar- 
cum Insurance Agency there, and has con- 
solidated it with his own business. The 
consolidation makes the Eastham agency 
one of the largest and strongest in the 
Ohio valley. 


Friends of James E. Chittenden, special 
agent in Kentucky and Tennessee for the 
Philadelphia Underwriters, are predict- 
ing his election to the presidency of the 
Fire Underwriters Association of Ken- 
tucky at the annual meeting, which will be 
held in Louisville next month. Mr. Chit- 
tenden is now vice-president. The plan 
is to have the session early in November 
this year. 

Herbert Robertson, special agent of 
the Henry Clay Fire of Lexington in 
western Kentucky, is reported to be out 
of danger by authorities at the Jewish 
Hospital, in Louisville. Mr. Robertson's 
life was saved by the heroism of his 
friend, Thomas Stevenson, of Evansville, 
Ind., who submittea to the transfusion 
of his blood to the veins of Robertson to 
enable the latter to undergo an opera- 
tion. 


GENERAL SOUTHERN NOTES 


The Clisby agency at Birmingham has 
acquired the general agency of the Globe 
Fire of San Antonio, Tex., for Alabama. 

The Nord Deutsche has reinsured the 
business of the Commercial Fire of Wash- 
ington, D. C., in Georgia and Florida, The 
City of New York has reinsured the Vir- 
ginia business of the Commercial. 

Ridley Nichol, secretary of the Bring- 
hurst, Booten & Co., local agency at Nash- 
ville, Tenn., has severed his connection 
with that firm to go with the agency 
of C. A. Folk & Co., as office manager. 


The business of James H. Hard & Co. 
fire insurance agency at Birmingham, Ala., 
has been taken over by the A. J. Arrant 
general agency. Mr. Hard of the old firm 
will be connected with the Arrant agency 
in future. 

The Caledonian has added the states of 
Georgia and Mississippi to the territory 
under the supervision of General Agent 
E. A. Groover of Jacksonville, Fla. Mr. 
Groover’s field now comprises Georgia, 
Florida, Alabama and Mississippi. 





MODEL AGENT 
While we hesitate to describe a model 


agent, it can be said that the rugged, 


practical, common-sense, manly man 
makes an excellent all-around agent. He 
is courageous, industrious and level- 
headed; expects opposition, and meets it; 
does not count on having his own way 
in all things all the time and is not dis- 
appointed. He is free from contributing 
to the evils he deplores and is skillful 
in modifying local troubles. Z 

He may spell business with a ‘“z,” but 
it means business all the same. He may 
be a plodder rather than a hustler and 
may sometimes appear to lag in the pro- 
cession, but he keeps right on whether the 
band plays or not. He is much im evi- 
dence when net results by agencies are 
considered.—Now & Then. 





Consider the chickens, my son, and 
wisely give up the cup; for when they 
take to drink, by gum, their bills are sure 
to go up. 
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MOUNTAIN AND COAST FIELD 


CONDITIONS ON NORTH COAST 








Interesting Comment on Distant 
Fields—Canneries and Mines in 
British Columbia and Alaska 





One of the Pacific coast fire mana- 
gers returning from a trip through 
British Columbia and southeastern 
Alaska in the interests of his com- 
panies, finds business conditions in 
that territory nearly normal. Mining 
interests have suffered particularly 
where the properties are controlled by 
European capital; in some instances 
mines are entirely shut down and the 
miners have returned to the states. In 
southeastern Alaska the salmon run 
has been light, but the cannery output 
will be nearly normal and the advance 
in price will more than offset the 
shortage in the catch. 

Permanent improvements are tak- 
ing the place of the shacks con- 
structed during the boom, and mine 
owners are putting in extensive im- 
provements and betterments to their 
property. Juneau is enjoying a build- 
ing boom, and is substantial and 
Prosperous in every way. To the 
westward, the towns of Seward, Val- 
dez and Cordova are awaiting the se- 
lection of the terminus for the govern- 
ment railroad. There seems to be 
some question as to which city will be 
favored by the government. The 
mines in and about Cordova are in 
full operation and the city is in a 
prosperous condition. Valdez is in a 
position to share the benefits to be 
derived from the completion of the 
government railroad. Seward is the 








outlet of a rich agricultural district and 
the immediate vicinity abounds in all 
kinds of game and fishing. Business 
conditions here are very quiet. 

Fire losses in the great northwest 
are considerably below normal, the 
field being a desirable one from the 
companies’ standpoint. The excessive 
rainfall reduces fire losses to a mini- 
mum, particularly on mercantile and 
dwelling risks,° and the only large 
losses experienced by Pacific coast 
managers being on the large can- 
neries. 





Becomes Independent Adjuster 

Irwin D. Schnabel, special agent for 
Bertheau, Selbach & Bertheau in 
northern California, has resigned and 
opened an office at 411 Sansome street, 
San Francisco, as an independent ad- 
juster. 


LEVY GETS JUDGMENT 


S. W. Levy, one of the oldest of San 
Francisco brokers, has been awarded 
judgment of $14,000 against the Caledo- 
nian Fire, covering salary for services 
performed according to a contract held 
by Levy at San Francisco, prior to the 
great conflagration. Levy agreed to place 
a certain volume of business with the 
company for which he was to be paid 
$1,000 per month and, on producing proof 
that he had fulfilled his agreement, was 
awarded a judgment of $11,000 with ac- 
cumulated interest. 





A. C. Olds, manager of the Pacific de- 
partment of the Caledonian, Caledonian- 
American, Aachen & Munich and Scotch 
Underwriters, will move next month to 
new offices at 108-10 Sansome street, San 
Francisco, 





A suburban real estate man wrote his 
town insurance agent: “Please send me 
cover for my new typewriter.” The agent 
returned the note with this footnote in- 
quiry: “Do you want an opera coat or a 
lady’s rain coat, or just a common dus- 
ter?” Some of us rather lose a risk than 
a joke. 
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the Following as Among the Prominent and Reliable Agencies with Good Facilities 


for Exchange and Outside Business. Advertisements of Only First-Class Offices Accepted. 








MINNESOTA 


- H. HARPER COMPANY 


GENERAL INSURANCE 





Fire Protection Engineering 
DULUTH, MINN. 


NEBRASKA 


Jay D. Foster, Pres. Josera Barker, Sec'y 
R-BARKER COMPANY 
Successors H. E. PALMER SON & CO. 
Oldest Agency in the City 
Representing: Home, N.Y.; Continental; Springfield 
F.& M.,; Liverpool do: 











v & London & Globe; New Hamp- 

Phoenix of Hartford; Western Assurance, Ont.; 
Franklin; German Alliance. General Agents: The 
Fidelity & Casualty Co., N.Y. 500-4 Brandeis Bidg. 


OMAHA, NEB. 


OHIO 


Established 1894 
AREY & ZIMMERMAN 
Suite 15, 41 E. 4th St. 
Hamilton County Managers Williamsburgh City, N.Y. 
Resident Agents \liv & Lon. & Globe Eng 
(Caledonian,Scot. § 
CINCINNATI, OHIO 


G™" DOLLE & LATTA 


INSURANCE 
in all its branches. 














: Home, N. B. & M., Ro Ex., 
Rothens -» New -» Union of = Fire- 
man’s Fund, N. Y. Undrs., Fid. & Cas. 


96 Ingalls Bidg. 
CINCINNATI, OHIO 

DWARD E. SHIPLEY 
GENERAL INSURANCE 





G Agents 
United States Fidelity & Guaranty Co. 
603 ist National Bank Building 
CINCINNATI, OHIO 


 aonies J. MACKLIN 
FIRE INSURANCE 
i » Home, Aetna, Ins. Co. 
of North ca, German Alliance, » North 
British & Mercantile, Phoenix of London 


36 North High Street 
COLUMBUS, OBIO 
T= BRUNER-GOODBUE- 
COOKE Co. 
GENERAL INSURANCE 
Representing the Oldest and Largest 
American and Foreign Companies 
AKRON, OHIO 
ve O. M. STAFFORD-GOSS.- 
BEDELL CO. 
INSURANCE 
601-7 Century Bidg. 
CLEVELAND, O. 
HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


We are equi to handle all classes of Insurance 
in amounts e or small. 


The Cuyahoga Bidg. 
CLEVELAND, O. 
- WISCONSIN | 


EORGE HELLER INSURANCE 




















E 
Representing: Brit. Amer.; Citizens, Mo.; Fidelity- 
Phenix; Fire Ass'n; Fireman's Fund; Home, N. Y. 
North American; Mass. F. & M.; Mech. & 
Newark;New Hampshire; N.Y.Und.; N ;N.B.& 
M.; Pennsylvania; Phil. Und.; Phoenix, Eng.; Prov. 
Wash.; Queen; Royal; Sun, Eng.; Westchester. 

General Agts. Royal Indemnity 


SHEBOYGAN, WIS. > oe 
DWELLING HOUSE INVENTORIES 


Write for prices 
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NEWS FROM THE EAST 


REPORT TO THE HOME OFFICE 











Poor & Van Ness Give ‘Up Sterling 
Except for Maryland—New Ar- 
rangements Announced 





Poor & Van Ness of Baltimore, here- 
tofore acting as eastern managers of 
the Sterling Fire, have concluded to 
restrict their operations to the state 
of Maryland only, in consequence of 
which the company will have its New 
York, New Jersey and Pennsylvania 
agents, from Oct. 1, report to the home 
office at Indianapolis. A. A. King, El- 
mira, New York, will continue as state 
agent for New York and New Jersey 
and Ralph Westbrook, state agent at 
Harrisburg, Pa., will continue to act 
in that capacity in Pennsylvania. North 
Carolina, Virginia and the District of 
Columbia will be under the supervision 
of Albert G. Hancock, general agent at 
‘Baltimore, Md. He also acts in a 
similar capacity for the British Amer- 
ica, Granite State and German of West 
Virginia, in addition to his very large 
state agency for the Home of New 
York for Maryland. 

Poor & Van Ness will also represent 
for. Maryland the Firemen’s of New 
Jersey and the Petersburg of Virginia, 
besides the Sterling, and also locally 
these three companies, and, in addition, 
the Newark and Citizens of West Vir- 
ginia. 


BOOM PENNSYLVANIA FEDERATION 


On Oct. 5-6 thirteen members of the 
Insurance Federation of Pennsylvania, 
nearly all connected with the Pittsburgh 
offices, will visit fifty-nine towns in west- 
ern Pennsylvania to spread the gospel of 
federation and seek new members. Each 
representative will speak in four or more 
towns each day, arrangements having 
been made to have all insurance men in 
each town congregate in a central place 
in the morning, afternoon or evening, as 
the case might 


EASTERN NOTES 


The First National Fire of Washington 
has been relicensed in Massachusetts. 


The annual meeting of the Massachu- 
setts Insurance Agents Association will 
be held Oct. 24. The Connecticut meet- 
ing was held last week. 


Wm. J. Balfe has resigned his si- 
tion as general adjuster of the National 
Union Fire of Pittsburgh and has formed 
a partnership with D. C. Edwards, the 
well-known adjuster of Toronto, for the 
adjustment of losses for the companies 
in the province of Ontario. The firm 
name will be Edwards & Balfe. 

The new insurance code for the Dis- 
trict of Columbia, prepared by a commit- 
tee of the American Bar Association, lim- 
its the amount which any company can 
reinsure to 60 percent of the net line, and 
no credit is to be given for reinsurance 
unless it is placed in a company licensed 
in the district. 








Death of Captain Mitchell 


Captain John H. Mitchell, vice-presi- 
dent of the Phoenix of Hartford from 
1888 until his retirement in 1908, died 
at Hartford on Tuesday, aged 86 years. 
He was made a captain for gallantry in 
the battle of Gettysburg. Burial will 
be at Warren, Pa., his birthplace. 





Cook County Field Club Lunch 


The Cook County Field Club will 
hold its first luncheon of the present 
season at the Fort Dearborn hotel, 
12:30 o’clock, Monday noon. President 
Coleman will preside and Percy H. 
Gordon, manager of the life and acci- 
dent departments of the Travelers in 
Wisconsin, will speak on organization. 
In a way the securing of a life and 
casualty man to speak at a fire insur- 
ance luncheon is an innovation. Mr. 
Gordon is an able speaker and knows 
the value of organization. 





Nathan Spira is Shot 


Nathan Spira, public adjuster who was 
convicted recently of arson in the Chi- 
cago courts, was shot in a revolver duel 
with detectives on the streets of Chi- 
cago Wednesday noon. Spira, Barney 
Bertsche, alleged head of the fortune 


‘made by 





tellers trust, who was also convicted 
recently in criminal court, and others 
were walking on Randolph street when 
a squad of detectives on a clean-up 
campaign came along. Bertsche pulled 
his revolver and began firing. A fussil- 
ade of shots followed. Bertsche was 
killed and Spira and three others were 
wounded. Spira was shot through the 
chest, the bullet penetrating one lung 
and coming out the back. His death is 
possible. 





Wants Investigation Stopped 


It is reported that efforts have been 
ercy B. Sullivan, head of the 
defunct Assureds National Mutual Fire 
of Decatur, IIl., to secure the assistance 
of Governor Dunne in putting a quietus 
on the investigation of the concern’s af- 
fairs. It is understood that the gover- 
nor has declined to interpose and that 
the probe will continue. 


Rates Filed in New York 


New York, Oct. 7—(Special)—Mini- 
mum annual and term rates for private 
dwellings, private barns, summer dwell- 
ings and apartment houses have been 
filed with the New York insurance de- 
partment by most of the companies 
operating in New York state that are 
not members of the Underwriters As- 
sociation of New York State. The 
rates run from 12 and 30 cents for one 
and three-year policies on brick dwell- 
ings with standard roofs to 20 and 50 
cents for frame dwellings, substandard 
in class A; from 14 to 35 and 24 to 60 
cents on similar risks, class B; 20 to 50 
and 26 to 65, class C; 26 to 65 and 36 
to 90 cents, class D. Protected private 
dwellings, one year, 20 to 26, class A; 
26 to 34, class B. Specific ratings are 
provided for dwellings of more than 
2,500 square feet and summer resort 
risks, 








Halle Coming Home 


E. G. Halle, western manager of the 
Germania Fire, will sail for home from 
Holland on Nov. 7. His health has im- 
proved and he is feeling fine. This is 
the word received at the western de- 
partment of the Germania direct from 
Mr. Halle this week. 


First Canadian Member 


J. R. Stewart of Toronto, Ont., be- 
came a member of the Northwest Asso- 
ciation at this meeting and is the first 
Canadian to be put on the roll. The 
application was secured by Carroll L. 
DeWitt, vice-president of the Cleveland 
National Fire. Mr. Stewart is grand 
supervisor of the flock in the order of 
the Blue Goose and is in line for the 
highest honor within the gift of the or- 
ganization next year. To him person- 
ally belongs much of the credit for the 
spread of the Blue Goose movement in 
Canada and he will no doubt be a valu- 
able member of the Northwest asso- 
ciation. 








Phoenix of England Dinner 


The Phoenix of England tendered a 
dinner to field men and heads of de- 
partments in the western office at Chi- 
cago at the Great Northern hotel 
Wednesday evening. The diners were 
set about a round table and all were 
called upon. Hart Darlington, assistant 
United States manager, was present. 


TENNESSEE AGENTS MEET 


(CONTINUED FROM PAGE 2) 
Walter C. Chandler, president of the 
Memphis Insurance Club, and on the 
advisory board of the Institute, made 
the plea for the association to become 
member of the Institute, and it de- 
cided to do so. 

The Memphis Insurance Exchange 
gave the visitors an auto ride about 
the city on Thursday. Returning to 
the city at 5 o’clock the delegates were 
given a boat ride on the river. A 
Dutch lunch was served. 

On convening the second day the 
nominating committee recommended 





that all officers be reelected, and this 
was done. 


EFFECT OF PREVENTION 
PROPAGANDA ANALYZED 


(CONTINUED FROM PAGE 1) 
hind the effort, and an understanding 
of the end in view, so as to know 
whether the means will subserve the 
end, and if not, what the result will be. 


Lines of Endeavor 


Fire prevention effort is directed 
along three channels—Pure Educa- 
tional, Correctional, Punitive. Of these, 
the last is the oldest, but the se2c- 
ond is the most important, at least 
with respect to the present. Both the 
punitive and correctional phases have 
strong educational aspects, but these 
are incidental, rather than primary fac- 
tors, although there can be no doubt 
of the great importance of the correc- 
tion of defects and the elimination of 
hazardous conditions in the education 
of the public, particularly if it is known 
that the. power of the state to punish 
will be invoked if necessary. 


Confuse Means With End 


Before we can determine what has 
been accomplished in checking fire 
waste, it is necessary to have an under- 
standing as to what has been done in 
setting these lines of activity in opera- 
tion; in other words, what has been 
done in providing the necessary ma- 
chinery to make fire waste reduction 
possible. In contemplating these pre- 
paratory accomplishments we find our- 
selves in grave danger, lest we confuse 
the means with the end and regard the 
provision of preventive methods and 
machinery as prevention itself. So 
much has been done along this line that 
the unthinking or those who see only 
the superficial are apt to regard fire 
prevention as fait accompli, rather than 
largely for future accomplishment. 


Pirst National Force 


Without going back to the fire pre- 
vention activities of the New England 
Mutuals, which were applied only to 
specific lines of business, it may be said 
that fire prevention work dates only to 
the other day—eighteen years ago— 
when a few insurance engineers met 
and organized the National Fire Pro- 
tection Association, designed to oper- 
ate primarily along correctional lines 
among the assured, but broadened since 
to one of the greatest—if not the great- 
est—educational forces in the country. 
There is no limit to the scope, of its 
activities, and while it still is intended 
to operate chiefly for the benefit of the 
assured, either directly or through the 
companies, the affiliation with it of 
noninsurance bodies, the general distri- 
bution-of its bulletins and the encour- 
agement it gives to the fire prevention 
movement generally, through whatso- 
ever channel it may operate, has made 
it the most tremendous force for fire 
prevention today—a truly national 
force, that is rapidly becoming as effec- 
tively international. 


Beginning of Fire Marshal Laws 


The next development toward fire 
prevention endeavor was purely in the 
punitive phase. While Massachusetts 
for many years had a state fire marshal, 
his powers were circumscribed and his 
value was purely local and hardly more 
than nominal. It required such a con- 
dition as that existing fifteen years ago 
in northwestern Ohio to bring the mod- 
ern fire marshal department into being. 
Organized arson—the trade of incen- 
diarism for profit—had a large part of 
northwestern Ohio in its grip. Where 
the administration of justice was not 
controlled directly by the firebugs it 
was ‘controlled through fear or by ob- 
structions put in its way. 


First State Development 
The Ohio fire marshal department 


was laid down along broad lines by 
the state legislature, to meet this con- 








dition. It was given broad powers and 





wide discretion. Results only were de- 


manded, and primarily, one result, the 


supervision of organized incendiarism. 
This followed promptly, and when the 
task was done, the machinery of the 
department was turned first to the sup- 
pression of sporadic arson throughout 
the state and then, gradually, was di- 
rected along other lines. Successive 
legislatures broadened the scope and 
strengthened the provisions of the law, 
until now it is possible for the fire mar- 


shal to direct fire drills in the schools 


and provide courses of fire prevention 
instruction; to order a building torn 
down and to require the removal of a 
rubber tube gas connection or a pile 
of rubbish; to regulate the storage of 
hazardous fluids and to issue bulletins 
for the education of the people for their 
own safety. 


Movement Has Spread 


Thus it may be seen that from the 
purely punitive phase, the fire marshal 
department has progressed to full ac- 
tivity along correctional and educa- 
tional lines. Thirty states, the District 
of Columbia and three Canadian prov- 
inces have provided this kind of ma- 
chinery for fire waste reduction. Some 
of it is crude and imperfect, much of it 
falls short of perfection and none of it 
measures up to its greatest possibilities, 
but all of it is doing good work, and 
most of it is being bettered from year 
to year. 

_ The organization of state fire preven- 

tion associations was the next develop- 
ment. Most of these are composed 
wholly of fire insurance field men, but 
some admit the laymen on equal foot- 
ing. Their purpose is both correctional 
and educational. Ohio again took the 
lead in this movement, which has 
spread until now there are twenty-four 
states and one Canadian province with 
these associations. 


Enlisting the Public 


General inspections, public meetings 
and a constant succession of individual 
inspections, with bulletins of instruc- 
tion, commendation or warning fre- 
quently issued, are the means adopted 
by these bodies to extend the propa- 
ganda. To them, in conjunction with 
the state fire marshals, is largely due 
the inauguration of fire prevention 
courses in the public schools of several 
states. ~- 

Now, what has been accomplished by 
means of these organizations and ac- 
tivities? 

_ Frequent point of complaint or criti- 
cism is made that, with all these forces 
at work, there is no reduction of the 
annual fire waste. Some of the best 
workers in the field at times show dis- 
couragement because more is not ac- 
complished in the way of cutting down 
fire losses. 


Full Test of Success 


There is no cause for surprise in this 

condition. In the first place, this is a 
growing country, growing rapidly in 
population and still more rapidly in 
values at risk. Yet fire losses, except 
in years of great conflagrations, for 
several years have remained virtually 
stationary. This means that there is a 
relative decrease in fire losses. 
_ Moreover, there is a general tendency 
in the states and cities where fire pre- 
vention work is best organized, to re- 
duce, with reasonable regularity, the 
number of fires from year to year. 
And this is the true test of the success 
of fire prevention endeavor. 


Reduce Number of Fires 


You may work along the most ap- 
proved fire prevention lines for years, 
and think much has been accomplished 
because losses have been held to an 
average of $10,000, or $50,000 or $100,- 
000 for the term. Then comes one 
big fire, which may cause two or three 
or 10 times the average fire loss, in a 
single night. Are we to say that fire 
prevention does not prevent, because 
of this single large loss? It is better 


to look at the ninety fires which cause 
$250,000 loss, rather than the 100 fires 
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which cause $50,000 loss; because this 
is the true criterion, and it is to be re- 
membered that in the long run, if the 
number of fires is kept down, fire losses 
also will be decreased. 


Statistics More Accurate 


! Moreover, it must be remembered 
that, although there is no apparent de- 
crease in aggregate fire me the 
figures as now reported more nearly 
represent total losses of the country 
than ever before. The machinery for 
gathering statistics of fires and losses was 
never so nearly perfect as now, and it 
is approaching perfection every day. 
Less than five years ago the fire mar- 
shal department of Ohio estimated that 
the number of fires unreported in the 
state constituted 15 percent of the 
whole and the unreported losses 10 
percent. Now the estimate for both is 
less than 5 percent. This is a condi- 
tion that is general in all the fire mar- 
shal states, 

The establishment of a fire record 
and loss bureau under auspices of the 
National Board, as voted by the .Na- 
tional Board and the N. F. P. A. and 
approved by the Insurance Commis- 
sioners Convention and the Fire Mar- 
shals Association, will cut these per- 
centages still smaller. But even now, 
we are getting reports of a larger per- 
centage of both fires and losses than 
ever before, so that the aggregate of 
losses, large as it is, and showing no 
actual diminution, is still more of a 
relative decrease than would have been 
deemed possible a few years ago. 


Ground for Our Faith 


So there is no ground for disquiet, 
but only cause for hopefulness and 
greater determination. We have pro- 
vided the machinery, which should be 
strengthened where and when neces- 
sary, and operated with intelligence 
and an eye single to the duties and re- 
sponsibilities of the hour. We are be- 
ginning to see results—a relative de- 
crease in fire waste, and at many points 
an actual decrease in the number of 
fires. Moreover, all these activities are 
beginning to have a tangible effect in 
the education of the public. 

There is an increasing number of 
citizens who are less careless than for- 
merly; a still larger increase in the 
number of those who acquiesce in be- 
ing regulated and ruled with respect 
to their fire safety, and a general 
spread of knowledge of the whole sub- 
ject of fire as a hazard that is gather- 
ing and will continue to gather mo- 
mentum until it will be possible to en- 
force the law of personal responsibility 
for damage by fire. 


DEMURRER IS FILED 
IN ANTITRUST CASES 


(CONTINUED FROM PAGE 1) 
threw a scare into many insurance 
men. The fright has been forgotten 
and the trouble no longer has the sinis- 
ter appearance which it had at first. 
Insurance men have awakened to the 
fact that it is easy to make serious 
charges but another thing to substan- 
tiate them in the eyes of the law. It 
has also come to a realization of the 
fact that not all things charged.to be 
violations of law can be shown to be 
violations, As the company attorneys 
delve further into the complaint and 
decisions bearing upon points raised 
they come to believe that there is not 
much to fear. 


Depositions on Annexes 


_The taking of depositions in New 
York city and Pittsburgh on the anti- 
annex suits in Illinois has been com- 
pleted, and deposition will probably be 
taken in Chicago next week. Thursday 
has been set as the day for these hear- 
ings, but there is a possibility of a 
Postponement, as many interested in 
the case will be extremely busy. The 
depositions will be taken before a 
notary and legal counsel representing 
both sides will conduct examinations. 
The hearings will be public. 








NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 
ACTIVITIES FOR PREVENTION 


Murphysboro, Ill, Chief Makes Elab- 
orate Plans for Oct. 9—Defects 
in Schools Corrected 





Albert Herring, chief of the Mur- 
physboro, Ill. fire department, has ar- 
ranged an elaborate program for the 
observance of fire prevention day. There 
will be exercises in the school, inspec- 
tion reports of homes will be turned in 
by students and citizens are exhorted 
to clean up their premises. Prize essay 
contests for school children and high 
school students have been arranged, 
and prizes have been offered by local 
merchants. The fire department will 
make an exhibition run and in evening 
the firemen will hold their annual ball. 

E. B. Hazen, building commissioner 
of Peoria, Ill., has notified the Illinois 
State Fire Prevention Association that 
all recommendations made by the or- 
ganization for improvements in school 
buildings have been carried out. The 
superintendent of schools in East 
Aurora, IIl., advises that all defects re- 
ported in buildings under his super- 
vision have been corrected. The 
B. & Q. railway has agreed to overhaul 
a building recently purchased at 
Aurora and eliminate various serious 
hazards, including defective wiring. 
Members of the association are not in- 
terested in the building, but felt that it 
was a menace to surrounding property 
and were able to secure the coopera- 
tion of the railway in their efforts to 
reduce the general hazard of the city. 





Auto Apparatus Opposed 


Council Bluffs, Iowa, is talking about 
the purchase of auto fire apparatus in 
all of the stations. But an insurrec- 
tion movement has been started on 
the grounds that such equipment 
would impose an unnecessary burden 
on the taxpayers. The insurrectionists 
assert that a strict building law, prop- 
erly enforced, will do more to keep 
down the fire loss than the purchase of 
motor equipment. They also demand 
rigid inspections of all down town 
structures. 

In the meantime, the fire and police 
commission has ordered that twice 
each month hereafter the aerial truck 
is to be taken out and a thorough fire 
drill held. Firemen are also to be 
instructed and drilled on opening and 
closing fire hydrants. 





Will Hear of Fire Prevention 


The Building Association League of 
Illinois, an organization of building and 
loan institutions, will hear an address 
on “Fire Prevention and Its Value to 
Building and Loan Associations” at its 
thirty-fifth annual meeting in Moline, 
Ill, Thursday of this week. Ernest 
Palmer of Chicago, assistant general 
counsel of the National Board, is 
scheduled to make the address. 





Will Burn Two Cottages 


To demonstrate the superiority of 
brick over frame construction and the 
value of extending the fire limits in the 
city of Chicago, a demonstration will be 
given in Grant Park Friday. Two cot- 
tages have been erected and will be set 
afire simultaneously. The fire depart- 
ment will respond and use identical ef- 
forts on each structure. The demon- 


stration will be watched by the mayor, 
city council and the general public. It 
was arranged with the assistance of the 
Chicago chapter of the National Fire 
Protection Association, the city build- 
ing department, the fire department and 
the fire prevention bureau. 


The fire 
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will follow an exhibition of work with 
Pompier ladders at the corner of Ran- 
dolph street and Michigan avenue. 
Uniformed city firemen will speak in 
fifty different grades of the public 
schools on Friday, and Friday evening 
there will be a program in the assembly 
room of the Chicago board, following a 
dinner at the City Club. 





CHICAGO TO HOLD MEETING 


The Chicago chapter of the National 
Fire Protection Association will hold a 
public meeting in the assembly-room of 
the Insurance Exchange on the evening of 
fire prevention day, Oct. 9. The subject 
will be “The Work of Municipal and State 
Departments in Reducing the Fire Waste.” 
John C. McDonnell, chief of the fire pre- 
vention bureau of the City of Chicago, 
will speak on “What Chicago Is Doing to 
Reduce the Fire Waste.” T. R. Weddell 
of the Insurance Post will tell what other 
cities are doing, and F. R. Morgaridge, as- 
sistant state fire marshal of Illinois, will 
outline the work this state is doing. 





CORRESPONDENCE SCHOOL 


State Fire Marshal Harrison Parkman 
is planning with the university extension 
department of the state university a 
course in fire prevention to be sent by 
mail to merchants and business men 
throughout Kansas. Mr. Parkman is a 
full fledged professor of the extension 
department, by virtue of the arrangement 
by which he is preparing the text book 
for use in the course. 





SUGGESTS FIREPROOF CLOTHING 


Fireproof clothing for the children of 
Kansas is the latest propaganda of Har- 
rison Parkman, state fire marshal. He 
urges mothers to buy only cotton cloth 
that has been made fireproof or to learn 
how to fireproof it themselves. His meth- 
od is as follows: Eight parts sulphate of 
ammonium by weight, two and oné-half 
parts carbonated ammonium, two parts 





borax, three parts boracic acid, two parts 


starch and one hundred parts water. Mix 
until solids are dissolved and dip the 
clothing. Mr. Parkman suggests this 
process after the family washing is done 
ona before the clothes are hung on the 
ine. 





At the luncheon of the Society Advocat- 
ing Fire Prevention at Cleveland last week 
City Fire Warden Patrick Ferrie made an 
address in which he advocated the exten- 
sion of the fire limits to 105th street on 
the east and 65th street on the west. The 
preponderance of frame buildings has 
reached a point where a stop should be 
put to their construction, he said, The 
district between these- boundaries has be- 
come so closely built ‘up that regulations 
are necessary to prevent crowding more 
frame buildings into it. 


FIRE PROTECTION NOTES 


The Cleveland city board of control 
has awarded contracts to the amount of 
$445,204 for remodeling the Division street 
pumping station and the purchase of 
new equipment for it. 


A bill has been introduced in the Munic- 
ical Assembly at St. Louis to prohibit the 
sale of stove polish which contains a 
large percentage of gasoline. It is being 
supported by the St. Louis Fire Preven- 
tion Bureau. 


Fire Inspector Witt, at Waterloo, Iowa, 
is making a through investigation of the 
business houses there and according to 
reports reaching the headquarters of the 
Iowa State Fire Prevention Association, 
90 percent of the places were pronounced 
good, a greatly improved condition over 
that shown at an inspection two years 
ago. 

Ralph E. Richman, secretary to Fire 
Marshal Longley of Indiana, will deliver 
an address on Fire Prevention before the 
Indiana State Federation of Women at 
Evansville, Oct. 22. He is also down 
for a talk to the high school pupils at 
Richmond, Oct. 13, when the Indiana 
State Fire Prevention Association meets 
there. 
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LESSON FROM CASUALTY MEN 
Tuose who read Mr. CrawForp’s com- 
ment last week on the meetings of the 
casualty companies and casualty agents at 
White Sulphur Springs were impressed 
with one fact that was prominently 
brought out. That was the agents and 
companies were more or less at sword’s 
points when the famous New York edict 
was made cutting down materially agents’ 
commissions on workmen’s compensation. 
The suspicion was not eliminated after 
the companies, agents and insurance com- 
missioners got together at Chicago last 
December and came to a mutual agree- 
ment. There was still much feeling. 

The company organization and the 
agents’ association met at the same place 
this year. There was a getting together 
in the hotel lobby and on the golf course. 
Men came to know each other better. 
Bad faith was pretty much eliminated. 
Men came face to face with other men. 
Company officials had the pleasure of 
talking with agents of competing insti- 
tutions. And agents also found that offi- 
cials of other companies were mighty 
good fellows as well as their own. 

There was a joint meeting. Men on 
both sides gave expression to their views. 
There was frank and sincere talking. 
And after a few days together, there 
was an entirely different feeling among 
all. The companies saw the other side, 
and so did the agents. And as a result 
Mr. CrAwForp opines that all the forces 
of casualty insurance, companies and 
agents, are marshaled, together for the 
better protection of those engaged in the 
business. 

This meeting carries a lesson, we be- 
lieve, to fire insurance men. Has there 
not been a too great aloofness? Have not 
the companies gone ahead in attempting 
to carry out their program without that 
consideration of the agents that should be 
given? Has there been that conference 
and joining of minds that might have 
eliminated much bitterness ? 

And have the agents, on the other 
hand, taken that catholic view that they 
should? Have they not many times 
wrongly impvgned the motives of com- 
pany officials ? 

After all, is not the trouble just the 
thin barrier of suspicion and lack of 
confidence that is keeping the two apart? 
Is it not time to sit down quietly to- 
gether and talk it over? As we see it, 
the companies are essential to the agents 
and the agents to the companies. Why 
should the two camps be making faces 


‘at each other? Why not adopt the course 





of the casualty people and get together? 
All are working toward the same end. 
The interests are very much in common. 
Why not dwell in peace? 





THE FEDERATION MOVEMENT 

ALTHOUGH the On10 INSURANCE FEDER- 
ATION, composed of all classes of insur- 
ance men, was organized after the state 
had obtained a monopoly on workmen’s 
compensation and by legal enactment took 
thousands of dollars of income that cas- 
ualty men had built up during years of 
hard labor, yet the underwriters of that 
state saw the need even then of an or- 
ganization that was comprehensive and 
representative enough to express the real 
insurance sentiment of the state. There 
was no association in Ohio that had with- 
in its fold all classes of insurance people. 
The federation plan looks upon the in- 
surance family as one united. If fire, life 
or casualty insurance is attacked, the 
insurance industry as a whole is affected. 

Heretofore we have had organized 
bodies, but, without reference to the 
other, each followed its own course. 

It means something to the state admin- 
istration or the legislators when an or- 
ganization that expresses the opinion of 
all the insurance workers of a state 
speaks. That voice represents thousands 
of individual tongues. There are certain 
movements that may be particularly di- 
rected to life insurance or casualty or fire 
in which the others may not be interest- 
ed. But this movement may in time lead 
to a similar issue with the rest. This 
paper has taken the position that we 
should not lose sight of insurance as a 
whole, as a big and tremendous industry. 
There are specialists in each line, it is 
true, but there are many points in com- 
mon. 

Ohio now is fairly well organized. 
Missouri is forging ahead. Minnesota 
starts out with enthusiasm. Pennsylvania 
has fallen in line. Kansas, anticipating 
state insurance bills in the forthcoming 
legislature, has organized a federation. 
Iowa it is understood has symptoms of 
getting all her good insurance people to- 
gether. Wisconsin should have been or- 
ganized to the last man to fight the perni- 
cious Ekern state insurance amendments. 
Illinois is attacked amidships and there 
are indications that the start has just 
been made. That great state should at 
once begin to organize a federation. 

No state is immune from sudden as- 
sault. Unless there is somebody that can 
speak with authority and make itself 
heard, the business is a prey to political 
forces. 





“Sun changes in Arkansas,” says a 
headline. To us old Sol has ever re- 
mained the same. We will go to 
Arkansas by early train and note the 
alteration. 





Is your sand in your backbone or 
your bearings? 





Wuen the home is ashes the policy is 
gold. 





A po.icy is a mantle spread over your 
roof. 








INsuRANCE is the old standard stand- 
by that stands. 





A CLAIMANT policyholder is never a 
scolder. 





Personal Side of the 


Insurance Business 


Thomas A. Ralston, submanager of 
the United States department of the 
Northern Assurance, completed twenty- 
five years’ service with the company on 
Thursday of last week. He became 
connected with the company as chief 
clerk in the local department of the 
United States branch in 1889 and was 
promoted to the position of sub- 
manager of the company in 1896. 
United States Manager Babb gave a 
luncheon in Mr. Ralston’s honor on 
Thursday. The staff at the office and 
in the field gave Mr. Ralston a hand- 
some set of shirt and vest buttons and 
a number of other friends remembered 
the occasion with gifts. 





A most painful accident has just be- 
fallen Albyn H. Haynes of Austin, Tex., 
the genial secretary of the Texas fire 
insurance commission, wherein he suf- 
fered a sprained and lacerated knee, 
not to mention the rending of part of 
his best trousers, Mr. Haynes was run- 
ning for a street car and fell to the 
paved street with great force. He 
had been calling in the university 
neighborhood and had just departed 
from a sorority house. He denies that 
he was being chased by a rival and 
insists that the consequent sympathy 
has more than compensated for the in- 
jury. 


Dudley H. Litce, special agent in 
Michigan for the Equitable Fire & Ma- 
rine, was married in Lansing last Sat- 
urday to a Lansing girl. He is a son 
of Charles H. Luce, state agent for the 
Phoenix of Hartford, and is one of 
the most popular of the younger field 
men, earnest, “square” and very ener- 
getic. Incidentally, he has consider- 
able fame as a prestidigitator, being 
exceedingly clever in the magic art, 
for an amateur. 

Editor Cyrus K. Drew, of the “In- 
surance Report” of Denver, is enjoying 
a few days’ labor in New York and 
the east. He was entertained by a 
number of newspaper and _ other 
friends at dinner on Wednesday eve- 
ning. The masters of ceremonies were 
W. W. Mack and Chauncey S. S. Mil- 
ler. The balance of the story is de- 
leted. 

Good things often come in bunches, 
to use a street phrase. Samuel A. Bar- 
clay of Minneapolis, underwriter for 


.the Northwestern department of the 


Peoples National, it was announced a 
few days ago had been chosen manag- 
ing underwriter of the Buckeye Na- 
tional Fire of Toledo. This is a posi- 
tion that Mr. Barclay is well qualified 
to fill and his friends rejoiced that he 
landed it. Now comes an announce- 
ment more personal in its nature, but 
most delightful. A new boy, John 
Donnelly, has come to his home and 
the cockles of the “old man’s” heart 
are .warm with real gladness. 


J. M. Rogers, former western man- 
ager of the Queen, was in Chicago the 
other day on his way to his winter 
home at Sea Breeze, Fla. In the sum- 
mer time, Mr. Rogers is a member of 
an interesting community at Forest 
Lodge, Mich., near Traverse City. 
Here he spends much of the time in 
fishing. Following his retirement from 
the Queen, Mr. Rogers took a corre- 
spondence course in architecture and 
qualified as an architect, although he 
has never practiced in the profession. 

Walter L. Schnaring, assistant United 
States manager of the General Acci- 
dent, has spent practically his entire 
business career in the service of that 
corporation. He was the first person 
employed by Muir & Haughton, the 
first United States managers of the 
company, when it entered the coun- 
try in the spring of 1899. Mr. Schnar- 
ing was then only 17 years old, a na- 
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tive Philadelphian, educated in the 
public schools. He became counter- 
man in the local office in the United 
States branch. Then he took on also 
the superintendency of the burglary 
department. Later he became assist- 
ant treasurer. In 1906 he went to the 
Chicago general agency. A year after- 
wards he returned to the home office 
and did agency work there Later he 
was made superintendent of the com- 
mercial accident and health depart- 
ment. In 1910 he left the corporation 
to become assistant to the president 
of the People’s National Fire of Phila- 
delphia, but in 1913 he returned to his 
old position with the General. In 
March, 1914, he was made first assist- 
ant United States manager. His broad 
and varied experience and thorough 
knowledge of the corporation and its 
business make him a valuable aid to 
United States Manager C. Norie-Miller. 


George E. Haas, western manager of 
the Atlas, desiring to get away from 
the harassing problems of underwrit- 
ing and the ever-present war talk, hied 
away a few days ago to the “old farm” 
in Indiana. When George was a boy 
he was noted for his prowess as a 
farm hand. He could hold the best of 
them in a husking bee, and could pitch 
hay to the top of a load on the wagon 
with the dexterity of a juggler. But it 
was at cutting corn in the autumn that 
young Haas made his mark in the days 
when he wore the jeans. All the swift 
boys in the neighborhood could not 
keep within gun shot of him. So when 
he returned to his former stamping 
ground, George got out his old trusty 
corn knife and went to it. He had 
Icst his cunning but he made a half 
hand. He returned to Chicago with 
the conviction that fire insurance is a 
pretty fair kind of a vocation after all. 

On Tuesday afternoon of last week 
F. B. Holdridge, manager of the New 
York Metropolitan department of the 
American Surety, passed away, follow- 
ing a stroke of paralysis on Monday. 
His death comes as a personal loss 
to American Surety men throughout 
the country, for his work had brought 
him in contact with many of them and 
his fine qualities and magnetic per- 
sonality had drawn them to him. 

He entered the company’s service in 
1901 as an examiner of fidelity appli- 
cations. On June 1, 1904, he became 
special agent with headquarters at New 
York and became active in establish- 
ing and reorganizing branch offices in 
the east and on the Pacific coast. He 
became manager of the middle west- 
ern district when it was established 
on July 1, 1910, and moved to Chicago. 
He was later in charge of the eastern 
district and recently was made man- 
ager of the Metropolitan district. 
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Casualty and Surety Comment 
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INSPECTION COST 

THAT was an interesting question raised 
by W. L. Taytor of the SourHern 
Surety at the meeting of the InTERNa- 
TIONAL AssociATION or Casualty & 
Surety UnperwritTers as to the proper 
account to which to charge expense for 
inspection and accident prevention work. 
It brings up a point of perhaps more 
importance than is evident at first sight. 

Under the present system of making 
annual statements the more inspection 
work a company does and the more acci- 
dents it prevents, the worse it appears 
before the public. It is a common com- 
plaint that companies do not pay back in 
losses enough of the premiums they col- 
lect. In other words, a low loss ratio is 
regarded by a certain part of the public 
as evidence that it is being made the vic- 
tim of excessive rates. 

If it were possible for a company by 
spending 5 per cent of its premium in- 
come for accident prevention work to 
reduce its liability and workmen’s com- 
pensation loss ratio 10 percent the low 
loss ratio would be pointed to as a sign 
of excessive rates and the increased oper- 
ating expense as a sign of extravagance, 
while the true facts would be that the 
company had merely used a small part of 
the premiums in a way much more bene- 
ficial to the assured than in paying for 
accidents, for it is always better to 
prevent accidents than to compensate 
them. 

The suggestion made at the meeting 
that statement blanks be changed is cer- 
tainly worth considering. If the amount 
expended in payment of losses and that 
expended in prevention of losses could be 
shown separately and then lumped as 
amounts paid to, or for the benefit of, 
the assured, it would more truly set be- 
fore the public just what the companies 
are doing for it in the way of service, and 
the companies would get credit for it in- 
stead of criticism. 


——_—- 


INSURANCE FEDERATIONS 


Tue success of the insurance federa- 
tion movement is going to depend largely 
upon the attitude of the agents. If-they 
start these organizations from merely sel- 
fish motives and regard the interests of 
the public as incidental to getting what 
they want, the federations will fall short 
of full success; their declarations that 
they are serving the public will be dis- 
counted. On the other hand, if they re- 
ally put the public interest first they will 
have a solid rock on which to stand when 
they demand of the legislatures that laws 
of the right kind be enacted for the regu- 
lation of insurance. 

As one’s personal attorney is under ob- 
ligation to inform his client of dangers 
threatening his rights of which the attor- 
ney may learn, so the agent, who is his 
assured’s adviser on insurance matters, 
owes it to him to warn him when his 
interests are endangered. Further than 
that, as a citizen he owes it to the people 
generally to use his special knowledge for 
their protection. 

The agent knows that the best abilities 
of trained men are tested to their utmost 


in solving the problems of insurance. He 
knows that running the politics of a pre- 
cinct or a county no more fits a man to 


‘run a state insurance fund than pro- 


ficiency in wielding a butcher knife and 
cleaver fits one to practice surgery. He 
knows the harm that can be done by a 
radical insurance commissioner, who 
thirks himself above the law. He knows 
that it is essential to the protection of 
injured workmen and the funds of 
widows and orphans that liability and 
surety companies be obliged to charge 
adequate premiums and set aside ade- 
quate reserves. 

These and many other things that 
affect the public interest he knows be- 
cause insurance is his business. His as- 
sured and the public generally do not 
know these things because they have paid 
little or no attention to them, insurance 
being only an incident of their business. 
As an agent and as a citizen the insur- 
ance man owes it to his assured and to 
his fellow citizens to give them the benefit 
of his special knowledge and take the 
initiative in causing them to demand that 
their interests be not sacrificed by want 
of information or by desire for political 
advantage on the part of law makers and 
public officials who are supposed to work 
for the people’s benefit. 

Built on this foundation of service to 
the assured and protection to the public, 
the state insurance federations can be 
made a power in securing legislation that 
will guarantee to the people that the in- 
surance they buy is sound, that the service 
for which they pay is given by com- 
petent men and that the state shall exer- 
cise its power of regulation in their in- 
terest and not in furnishing any public 
official an opportunity to exploit his per- 
sonal views or advance his own political 
fortunes. 





SERVICE OF ONE AGENT 


——_-_ 


HOW HE EARNED HIS STIPEND 





Converted Employer Into Enthusiastic 
Advocate of Accident Prevention 
by His Good Work 





At the annual meeting of the Illinois 
Association of Insurance Agents, Ed- 
ward H. Morrill, Jr., manager of the 
liability department of the Travelers at 
Chicago read a paper, from which the 
following are extracts. The case men- 
tioned is a real one that came under Mr. 
Morrill’s personal observation: 

“When Agent Smith delivered to Mr. 
Jones an endorsement to his liability 
policy extending coverage under the 
Massachusetts compensation act, the 
rate showing thereon was materially 
higher than the liability rate. Now Mr. 
Jones, as president of his company, is 
a person of some prominence in finan- 
cial and industrial circles. He employs 
about 900 workmen in his factory, thus 
affording a place and an opportunity 
for large aggregate earnings by indus- 
trial workers. His prominence socially 
is therefore important. And, since the 
total cost of his compensation insur- 
ance on his annual payroll of $750,000 
was large, Mr. Jones had much to say 
in strenuous and emphatic criticism 
and protest of the rate, of the condi- 
tions creating the rate, of the insurance 
company charging the rate, and even 
of Agent Smith. Under protest, not 
lessened, he finally accepted and paid 
for his compensation endorsement. 


Smith Studies the Question 


“Agent Smith, being a good insur- 
ance man, and somewhat of a thinker, 
spent many evenings in the quiet of his 
home studying the conditions of the 
law, and reaching in a short time the 
conclusion that he, as an insurance 
man, had an opportunity to be of a 
great service to his client, Mr. Jones, 
and to the employes of Jones & Co., 
and to the public generally by working 
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for the prevention of industrial acci- 
dents. Agent Smith based his conclu- 
sion on the very obvious fact that in- 
asmuch as the compensation act pro- 
vided for payment to employes in prac- 
tically every case of accidental injury 
sustained in the service of the em- 
ployer, the cost of compensation would 
decrease directly from decrease in num- 
ber of accidents, and that humanity 
would benefit thereby, and that an im- 
proved economic condition would exist. 


Starts Educating Assured 


“The conclusion of Agent Smith had 
long been the conclusion and resulting 
plan of his insurance company, but 
neither Agent Smith nor Mr. Jones had 
heretofore paid much attention to the 
frequent recommendations submitted 
by the inspection division of the insur- 
ance company for improvement of the 
working conditions of Jones & Co.’s 
plant. But now Agent Smith got busy. 
He asked for, and secured, a copy of 
the safety recommendations submitted 
by his insurance company and had a 
talk with Mr. Jones. For several 
months, at various times, he showed 
Mr. Jones the benefits from different 


| angles that would accrue if Mr. Jones 














would cooperate with the insurance 

company—the effect on the rate, the 

increased efficiency of the plant, and 

the lessening of physical suffering. 
Improves the Risk 


“In about four months Mr, Jones 
wanted to know how much his rate 
would decrease, and how much the im- 
provements would cost, in case he 
should comply with the recommenda- 
tions. Agent Smith had the informa- 
tion ready for him, and with some lit- 
tle uncertainty of mind Mr. Jones or- 
dered the improvements made. They 
were completed in six months from the 
date of the new law, and Mr. Jones re- 
ceived a substantial credit in the way of 
a new rate. 

“Agent Smith had, in the meantime, 
acquired further knowledge and greater 
enthusiasm in connection with accident 
prevention work, and gradually induced 
Mr. Jones to install safety and welfare 
campaigns amongst the workmen, regu- 
lar fire drills, and had also spoken at 
meetings of the workmen, and had 
brought one of his company’s inspec- 
tors to the plant to address a noonday 
meeting of the workmen. 


Employes Get Interested 


“By this time Mr. Jones, his asso- 
ciates and his superintendents and fore- 
man began to show some interest, as 
did the workmen themselves. Further 
recommendations for added safety were 
submitted by the insurance company, 
and promptly complied with by Mr. 
Jones. In fact Mr. Jones called Agent 
Smith on the ’phone one day and 
wanted more inspections and more 
safety text-books and more suggestions 
in accident prevention. 

“Today the plant of Jones & Co. 
has less than one-half the number of 
accidents that formerly happened to 
their employes. Today any given num- 
ber of employes at the plant actually 
produce more and hetter work (at the 
same wage) than the same number 
formerly produced. Today shows 50 
percent less physical suffering, and 50 
percent less economic waste of the 
earning power of employes at the plant 
of Jones & Co. 

Assured Appreciates Service 


“Today Mr. Jones could not be in- 
duced to part from his insurance com- 
pany or from his insurance agent, nor 
is he likely to seek other insurance than 
he has, nor will he be in a receptive 
mood to receive offers of others with 
various rates and schemes of insuring 
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his risk. Mr. Jones, an employer of 
900 workmen, isa firm believer in the 
accident prevention work; he is an ad- 
vocate of safety for industrial workers 
at his plant and among his business as- 
sociates and in the associations to 
which he belongs. He is fond of point- 
ing out that very few of his employes 
are maimed and injured, and that he 
has reduced suffering and want and di- 
rectly improved the welfare of 900 
workers, and indirectly improved the 
welfare of many employes of other 
plants. Shall anyone say that Agent 
Smith has not earned his commissions 
on the business of Jones & Co.?” 


PLAN HAS PROVED POPULAR 








Several Organizations Take Up Stand- 
ardization of Building Contracts 
and Specifications 





Louisville surety men have been ad- 
vised that the plan for the standardiza- 
tion of building contracts and specifi- 
cations, which was originated by the 
Builders’ Exchange of Louisville and 
the Kentucky Surety Underwriters’ 
Association, is rapidly winning its 
way. At the recent joint meeting of 
special committees of the American 
Institute of Architects and the Na- 
tional Association of Real Estate Ex- 
changes, held in Philadelphia, the plan 
was unanimously approved by both 
committees. This joint recommenda- 
tion will be referred to each national 
organization for approval, and it is ex- 
pected that this will be forthcoming. 

The surety companies, to which the 
proposition was broached by the Ken- 
tucky association, have already placed 
their O. K. on the plan, as lack of 
standardization is now one of the big 
hindrances to the successful writing of 
contractors’ bonds. J. M. Vollmer of 
the Louisville Buildérs’ Exchange, who 
is also secretary of the National As- 
sociation of Builders’ Exchanges, has 
been working with the surety men and 
others interested in the matter. 





Omaha Men Dine Luikhart 


E. H. Luikhart, vice-president of the 
Lion Bonding, who recently returned 
from the war zone, was the guest of 
honor at a dinner at the Omaha Club 
last week, given by representatives of 
surety bond companies. There were 
twenty-one of these present and it was 
the most representative gathering of 
such men held in Omaha for years. 
Mr. Luikhart told of conditions in 
Europe. Vice-President Van Buren of 
the Equitable Surety was another 
speaker. 





Company Not Liable 


The Massachusetts supreme court 
has held that the Massachusetts Bond- 
ing is not liable under a contract bond 
which it issued several years ago to 
protect the city of Boston against de- 
fault by the contractors who were con- 
structing a bath house for the city. 
The contractors became bankrupt in 
June, 1911, when it was found that 
they owed material men $17,000. There 
were latent defects in the work for 
which the city sought recompense out 
of some $13,000 that it had retained. 
The material men sought to collect 
from the surety company. The court 
holds, however, that the surety com- 

any was not bound to settle claims 
ma material inasmuch as the city had 


provided for taking care of such 
claims by withholding certain sums 
from the monthly payments made to 
the directors as the work progressed. 





News of LIV E 
STOCK Insurance 














It is doubtful if the live stock insur- 
ance companies will ever find the south 
a profitable field in which to write busi- 
ness. Even though the moral hazard 
could be entirely eliminated, there is 
still the problems incident to negro 
help. No matter how careful the own- 
er may be of his stock of mules and 
ne matter how ably he may instruct 
the negro caretakers, they will invari- 
ably kill them off by overfeeding or by 
feeding with stuffs that should not be 
used for such purposes. Because of 
this physical hazard, few of the com- 
panies are writing southern business. 
It may be said that the south is with- 
out good stock in the equine line, which 
fact has kept some of the companies 
from entering any of the southern 
states. 


KASKASKIA INCREASES CAPITAL 


Stockholders of the Kaskaskia. Live 
Stock of Shelbyville, Ill., have voted to 
increase the capital stock from $100,000 
to $250,000. The purpose of the increase 
is to enable the company to enter any 
new territory in which it may find it 
advantageous to operate. A portion of 
the new stock will be put on the market, 
but Secretary Stiarwalt says that its sale 
will not be pushed at this time. 

He reports that business was rather 
quiet during August and the early part 
of September, but within the past two 
weeks has been showing decided gains. 
The company has instituted a vigorous 
fall campaign and expects to make a good 
showing at the end of the year. 





New Liability Manual 


_ The Workmen’s Compensation Serv- 
ice Bureau has issued a new manual 
of workmen’s compensation, public lia- 
bility, teams, elevator and automobile 
liability rates which can be used in all 
states by application of a state differ- 
ential which is furnished with the 
manual, 





Law Produces Business 


The governor has signed the per- 
manent warehouse and marketing com- 
mission bill. It will not become effec- 
tive until Dec. 22. It places every one 
of the 4,000 gins in Texas under bond 
and that is going to furnish business 
for the surety companies. A list of 
these gins can be obtained from Ed. R. 
Kone, Commissioner of Agriculture, 
Austin, Texas, and the cost is $10 
each. 





AUGUST EMBEZZLEMENTS 


Press notices and dispatches as col- 
lated by the bonding department of the 
Fidelity & Casualty indicate, for the 
month of August, 1914, the following def- 
alcations: 


Bank and trust companies ...... $233,615 
Beneficial associations ......... 4,200 
TD | ce wenve cose eee CAM 69,203 
General business .....:...cs0e8% 217,317 
Insurance companies ........... 775 
Transportation companies ..... 4,889 


ea 4,319 





REINSURES PART OF BUSINESS 


Announcement has been made that the 
Interstate Casualty Company of Birming- 
ham has reinsured a part of its business 
with the Guardian Casualty & Guaranty 
of Salt Lake City. 
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Uniformly Fair and Prompt 
in settlement of policy claims, is what the Illinois Insurance Depart- 

ment says of the Bankers Accident of East St. Louis, Illinois. 


We want two special men to travel in Illinois for the 
company with this strong indorsement. Address: 


Bankers Accident Insurance Co. - East St. Louis, Illinois 


| KANSAS CITY CASUALTY COMPANY 
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Five Salesmen Wanted in Illinois 
To sell our $5,000-10,000 Accident Policy 


Paying $25.00 a week for life if permanently totally disabled 
Costs Business Men Only $3.00 Quarterly 
Membership over 27,000 Claims Paid Over $375,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 
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The Indiana and Ohio Live Stock Insurance 
Company has built up, year after year, its remarkable 
reputation for the prompt and business-like manner 
in which its loss claims were adjusted. 


We want active and reliable agents who solicit in 
the rural districts of their county, as the farmer 
is one of our best prospects. 


Our method of advertising is helpful to the agent. 
Write Home Office today. 
Indiana & Ohio Live Stock Ins, Go. 


CRAWFORDSVILLE, IND. 
$200,000.00 paid up capital 
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CASUALTY AND SURETY NEWS 








WILL HAVE OWN BUREAU 


ACCIDENT MEN TAKE ACTION 





Meeting of International Association 
Executive Committee Carries Out 
Instructions of Annual Meeting 





New York, Oct. 7—(Special.)—A 
well-attended meeting of the executive 
committee of the International Associa- 
tion of Casualty & Surety Underwrit- 
ers was held at the Hotel Manhattan 
today, and after a discussion of the 
situation with regard to accident and 
health insurance it was voted to au- 
thorize the organization of the “Bureau 
of Accident and Health Underwriters” 
as a sort of independent section of the 
International association. A commit- 
tee consisting of W. BroSmith, Travel- 
ers; W. G. Curtis, National Casualty; 
Norman R. Moray, Hartford Accident 
& Indemnity; A. Duncan Reid, Globe 
Indemnity, and John M. Parker, Jr., 
Aetna Life, who is vice-president of the 
stock accident and health section, was 
appointed to perfect the organization 
and arrange for meetings as desired, etc. 


Association Membership Optional 


Companies may join the new bureau 
without also joining the association, if 
desired; and the bureau may adopt such 
regulations and undertake such work as 
it sees fit. The underwriters here be- 
lieve that it is a step in the right direc- 
tion and likely to bring the accident 
men closer together than in the Inter- 
national association. The present un- 
derstanding is that the bureau will em- 
ploy a paid manager. 





Mills Transferred to Detroit 


S. D. Mills, formerly of the inspec- 
tion office of the Workmen’s Compen- 
sation Service Bureau in Milwaukee, 
has been transferred to the Detroit 
office. Clarence Axtman, manager of 
the Detroit office, now has the affairs of 
the establishment running with the ut- 
most smoothness. Four inspectors are 
now constantly at work in Detroit. 





Texas Company to Liquidate 


The General Bonding & Casualty of 
Dallas, Tex., has begun the liquidation 
of its business. J. Stephenson, 
president of the company, has been 
named as the liquidating agent. He 
states that the action is being taken 
on account of the general financial 
condition which prevails at this time. 
The affairs of the company are in fine 
shape and its business will be rein- 
sured. 





Credit Losses Lower 


Losses of the American Credit In- 
demnity Company for September 
were $175,000 less than for the same 
month in 1913. For the first eight 
months of this year the losses were 
$40,000 less than for the corresponding 
period last year. The company at- 
tributes this reduction to a change in 
its underwriting policy three years 
ago, for the number of failures and 
the amounts involved have been 
greater this year than formerly. 





Guests of Washington Men 


John A. Morrison, third vice-presi- 
dent of the National Association of 
Casualty & Surety Agents, and Burt 
A. Miller of Cleveland, who has been 
active in the association, were the 
guests of honor at a luncheon given by 
the District of Columbia Board of Cas- 
ualty Underwriters on Tuesday of last 
week. Other branches of insurance 
than casualty and surety were repre- 





sented by men prominently engaged in 
them. 

Eugene G. Adams, president of the 
board, presided at the luncheon, which 
was attended by about forty persons. 
Mr. Morrison, whose work as secretary 
and treasurer of the National associa- 
tion during the past year has brought 
him into great prominence, made a 
speech which gave an impetus to the 
association movement in Washington. 

President Adams announced that the 
district board will gladly cooperate 
with the national association in form- 


ing a local organization in that terri- 
tory. 





CHICAGO SURETY MEN DINE 





Annual Function Has Large Attend- 
ance and Everybody Has a 
Very Good Time 





More than 125 members and associate 
members of the Surety Association of 
the City of Chicago attended the an- 
nual banquet in the Red room of the 
Hotel La Salle Wednesday evening. 
This year the annual business meeting 
and election was not held in connec- 
tion with the dinner. This business 
will be transacted at the next regular 
luncheon. President Fred. M. Blount 
welcomed the members and associate 
members and Wade Fezter responded. 
Others who spoke were George A. Gil- 
bert, George D. Webb and M. L. Jenks. 


TO FORM ACTUARIAL SOCIETY 








Those Interested in Casualty Statistics 
To Meet in New York 
This Month 





New York, Oct. 7.—(Special. )—Plans 
for a meeting to be held in this city 
Oct. 24 have been made by those in- 
terested in organizing the Casualty 
Acturial & Statistical Society of Amer- 
ica, suggested at the meeting last May 
of the Workmen’s Compensation Serv- 
ice Bureau. At that time Dr. : 
Rubinow, chief statistician of the Ocean 
Accident and Guarantee, was appointed 
temporary chairman and Claude E. 
Scattergood, temporary secretary. A 
permanent organization, the purpose of 
which is to promote the study of statis- 
tics and acturial science as applicable 
to all branches of insurance will be per- 
fected at the October meeting, it is 
hoped. The society is to be composed 
of individuals and not companies and is 
the second of its kind attempted, the 
former having been proposed five years 
ago by Stanley J. Otis, actuary to the 
Workmen’s Compensation Bureau. 





Hartford Accident & Indemnity an- 
nounces opening of its Pacific department 
at San Francisco, also that Dixwell 
Hewitt, general agent of the Hartford 
Fire, will be resident vice-president, with 
Joy Lichtenstein as manager, as previ- 
ously announced. 





American Fidelity Company 
Fidelity and Surety Bonds 


Accident, Health and Burglary Insurance in New and Attractive Policies 
Liberal Agency Contracts to Agents in Small Towns 


Apply to Nearest General Agency or to Home Office 
GENERAL AGENTS 


a PAULDING MEADE & CO......cccccvcccccccscccceccess 99 Milk Street, Boston 
WHELAN, Resident Manager...........-ececeeeseees 80 Maiden Lane, New York 
HUTCHINSON RIVINUS iy Ebieccatndebevdsed coda 3 S. William Street, New York 
CHARLES WHA Ny Pikes dacsicevesesgegeceseseees 212 Bakewell Building, Pittsburgh 
G. H. SHEARER, JR...... ree Serr 416-20 Walnut Street, Philadelphia 
i Bis Ps Phebe See cb ddicnd ccccedeseevcceds $12 Johnston Building, Cincinnati 
OM 0,0 FS Prey rt Second and Main Streets, Dayton 


BRYSON-BEDWELL-BRUBACHER CO. 


-Columbus Savings & Trust Bidg., Columbus 
BREUER & CO 


PRCA A SR Py Pere Pr 237 S. Fifth Street, Louisville 


WAYLAND C. BALLARD AGENCY.........--seseeeseeeees Meek Building, Des Moines 
SNIDER, HYNES & WATTS. .. .ccccccceccccccccccccccess Putnam Building, Davenport 
CHA RLES B. ited ash tsecddcwernveens sede apOnseee Ford Building, Detroit 


SCHAYVER BROTHERS... cccccccccccsccscccccccedescsesecess Century Building, Denver 
} ...1915-17 Insurance Exchange, Chicago 
CLYDE W. DREW COMPANY 





iis wheeebe ° ..City National Bank Building, Omaha 
CHRIS SCHROEDER & SON COMPANY.........+-++> 83 Michigan Street, ilwaukee 
SOUTH SIDE STATE BANK INSURANCE AGENCY......ccsseeeeeescs Minneapolis 
BUFFALO FIRE OFFICE. .....ccscccsccccccccccsees Main and Seneca Streets, Buffalo 
Be Wy Eee Es 0 08500000200 c06 04 sac0bdetooeeve Albany County Bank Building, Albany 
J. R. HARKINS AGENCY COMPANY...........+- 1042-47 Pierce Building, St. Louis 
GEORGE D. LONG... .ccccccccccccccsccvesccsessesese 818 Grand Avenue, Kansas City 


HOME OFFICE MONTPELIER, VERMONT 

















SALESHED_WAETED 


$5, 000 | Policy $9.00 A Year 


ith $25 Weekly for 200 Weeks 


Health Policy $10.00 A Year 
Pays $25 ‘Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Association 


DES MOINES, 33 


The Sign of Good Casualty Insurance 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1 seo 


London Guarantee & Accident iaaai 


OF LONDON, ENGLAND 
Head Office, Chicago 

F. W. LAWSON, General np: mtb 

CONKLING, PRICE & WEBB - 





RAY COMPANY - Northwestern Ss 3 
RAYMOND & RAYMOND - - - General Agents, Southern Michigan, Journal 
aes FRED PAULL & SON - General Agents, West Virginia, Board of journal Bi “a 
H. CLARK - Gen eral eat, Bevtheasen Ohio, 337 E. Su —— Avenue, .- 
BIGGS FERRIS INS. AGENCY, - n. Agts., Southern Ohio, 1310 ist National Bank B idg ;Cincianat 
KING GMcCUNE & McKEN NZIE Res. Agents, N. Ww. Ohio, 309 Cincinnati bide, 
THE MERRILL, DODGE & JACKSON Co., Gen. Agts. e9 » Produce Exch. Bidg., T we Oo 











BOSTON, MASS. 





INSURANCE THAT MEANS CERTAINTY 


SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY | 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARY and PLATE GLASS INSURANCE 


IS WHAT MAKES 





T. J. FALVEY, President 
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WOULD. STOP TWISTING 


——— = 


OHIO COMPANIES CONFERENCE 
Consider Plans and Will Meet in 
Columbus Again on October 
27 to Act 





A temporary organization of some 
of the Ohio companies doing a health 
and accident business in the state to 
formulate some plan to _ prevent 
“twisting,” was effected at a meeting 
held at the office of Superintendent 
Small, at Columbus, Tuesday after- 
noon, Oct. 6. John M. Sarver, presi- 
dent of the Ohio State Life, was 
chosen temporary chairman, while H. 
R. Stapp, general manager of the Gem 
City Life, was secretary. 

Within the next two weeks each 
“delegate” is requested to embody in a 
report, to be made to the chair, his com- 
pany’s ideas of what is necessary to 
put a stop to the practice of twisting. 
These reports will be gone over by a 
committee consisting of President Sar- 
ver, J. H. Silliman, secretary of the 
Republic Casualty, and C. F. Luckhart 
of the Globe Casualty. 

From the various reports, a con- 
densed set of resolutions will be 
sifted and presented to the delegates, 
who will meet in Superintendent 
Small’s office on Oct. 27. 


Doubt As to What to Do 


From undercurrents, it appears that 
there is not a universal and peaceful 
disposition among all the companies. 
Nor are they a unit on what plan to 
pursue. Invitations had been sent to 
ten companies to be present at Tues- 
day’s meeting. 

Superintendent Small told the dele- 
gates he would do all in his power to 
assist them, but declined to serve on 
the committee on organization. Presi- 
dent Brandon of the Columbus Mu- 
tual, also declined to serve, saying he 
was a life insurance man. It was 
thought that the coming legislature 
would pass a law giving the superin- 
tendent of insurance power. over 
agents of Ohio companies, but that be- 
fore this there should be some kind 
of a gentlemen’s agreement to prevent 
twisting. 


Four Points to Consider 


President Sarver said that four 
things should be considered: 1. Proper 
treatment of the agent when he ter- 
minates his contract; 2. No immediate 
benefit policy; 3. policy fees; 4. the 
refusal of one company to take busi- 
ness away from another. The rights 
of an agent who is leaving a company 
should be protected. 

The following were present at the 
conference: 

Cc. F. Luckhart, George D. Gardner, 
George L. Behrens and C. F. Johnson, 
Globe Casualty, Columbus; John M. Sar- 
ver, president, and I. A. Morrissett, man- 
ager casualty department, Ohio State Life, 
Columbus; C. W. Brandon, president, and 
A. R. Smith, manager casualty depart- 
ment, Columbus Mutual Life; H. R. Stapp, 
general manager, and A. J. Conover, Gem 
City Life, Dayton; J. R. Jones, secretary, 
Central Business Men’s Accident Associa- 
tion, Dayton; W. C. Petticord, Columbia 
Life, Cincinnati; W. R. Sanders, general 
manager, American Liability, Cincinnati; 
J. H. Silliman, secretary; and H. 8. East- 
man, manager accident department, Re- 
public Casualty, Cleveland; L. Q. Rawson, 
secretary, Cleveland Life; C. A. Nesbitt, 
secretary, Commercial Travelers Life & 





John F. Dunphy, 83-85 Michigan St. - - - - 
Pohlman Agency, 1201 First National Bank Bidg. 
Jones-Dav's Azency, 236 McKnight Bldg. 
Baird & Hustleton, 1003-6 Waldheim Bldg. - - 
J. Quincy Haas & Co., Capital Bank Bldg. - 





Prudential Casualty Co. 


INDIANAPOLIS 


LINES WRITTEN 


Automobile Liability, Property Damage, Collision, Em- 

ployers’ Liability, Public, Teams, Elevator, Workmen’s 

Collective, Workmen’s Compensation, General Liability, 
Physician’s Liability. 


Commercial and Industrial Accident and Health 
‘Burglary, Plate Glass 


GENERAL AGENTS 
Childs, Young & Wood, 1645 Insurance Exchange - - - - - = = - = = Chicago, Ill, 
F. Churchill Whittemore Co., ist Floor, Pierce Bl 
Parker & Davis Insurance Agency, 1134 Majestic Bldg. 


St. Louis, Mo. 
- = Detroit, Mich. 
- Milwaukee, Wis. 

Cincinnati, Ohio 
- Minneapolis, Minn. 
Kansas City, Mo. 

St. Paul, Minn. 
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QUITS STOCK SALES FOR TIME 





Sioux Life & Casualty Requests Can- 
cellation of Licenses of Some 
of Sales Agents 





Because of unsatisfactory methods 
employed by some of the stock sales- 
men of the Sioux Life & Casualty 
Company of Sioux Falls, their licenses 
have been canceled and stock sales 
temporarily suspended until these mat- 
ters can be adjusted. It is stated that 
because of the actions of these men, a 
number of suits have been brought in 
court in which the company is the de- 
fendant, though in the matters in- 
volved the officers are not. to blame. 
In explanation of the matter, A. H. 
McClellan, the secretary, says: 

“The facts in regard to the matter are 
that certain acts of certain stock sales- 
men had met with the disapproval of 
the officers of the company and that 
the company had wired the securities 
commission requesting the cancellation of 
said agents’ licenses. The securities com- 
mission met after receiving the company’s 
telegram and passed a resolution approv- 
ing the company’s action in canceling 
the agents’ licenses, and suggesting that 
the company suspend its stock sales until 
matters with these agents had been ad- 
justed; that action meets with the ap- 
proval of the company. No action, other 
than above, was taken, and no action 
taken that reflects directly on the com- 
pany, or that will affect the future busi- 
ness of the company.” 





Federation’s Prospects Fine 


Secretary F. C. Wynne of the recent- 
ly organized Insurance Federation of 
Mifinesota, reports much interest is 
being manifested by insurance men 
over the state as a result of the circu- 
lars which have been sent out the past 
ten days, and every indication points to 
an all-embracing organization within 
the next few months. It is the general 
opinion of the most progressive men 
in the business that this federation will 
be of the greatest benefit to every 
branch of the insurance field and to 
every man engaged in the work, as well 
as tending to safeguard the interests 
ot the insured, whether life, fire or ac- 
cident. 





Accident, Cleveland. 





BANKERS CASUALTY COMPANY 


OF MINNEAPOLIS, MINNESOTA’ 
R. B. BESON, President 


CAPITAL STOCK - 
SURPL) 


DEPOSITED WITH STATE ; 

Announces that it is opening new states in the Northwest, also Illinois 

and Missouri, and wants to hear from salesmen that are anxious to build 
up for themselves permanent and paying agencies. 


Address, AGENCY DEPARTMENT 


$100,000.00 
rH 12,000.00 
128,000.00 


TANGLE OVER WILHITE LOSS 





Question Whether National Surety or 
American Bonding Should Make 
Good to Louisville 





An interesting question has been 
raised in connection with the Wilhite 
case at Louisville, where the city 
comptroller hypothecated bonds to 
tle amount of $14,500, deposited with 
the city by contractors, and has just 
been sentenced to the penitentiary for 
from two to ten years for embezzle- 
ment. The National Surety was on 
Wilhite’s bond, which was for $20,- 
000. The company was at first dis- 
posed to pay the amount, but some de- 
lay arose on account of the refusal of 
the city to name the amount for which 
it required indemnity, the city attorney 
calling on the bonding company to re- 
place the securities which had been 
taken, and had been pledged to Louis- 
ville banks. The surety company took 
the ground that it would pay the in- 
demnity in money, but was not called 
upon to replace the bonds themselves. 

Later, however, it was learned, ac- 
cording to J. Morton Morris, general 
agent of the National Surety, that un- 
der the city ordinances the bonds were 
deposited with the city treasurer, the 
city comptroller not having authority 
to handle them, under an unofficial ar- 
rangement whereby the treasurer and 
the comptroller were joint custodians, 
though as a matter of fact the treas- 
urer left the matter entirely to Wilhite. 
The National Surety has accordingly 
taken the position that the liability rests 
on the surety of Andrew M. Sea, city 
treasurer at the time of the embezzle- 
ment, and has so advised the city. The 
American Bonding Company was on 
Mr. Sea’s bond. 





MORRIS GOES TO PHILADELPHIA 


Thomas H. Morris has been appointed 
manager of the liability department of 
the Philadelphia branch of the New Eng- 
land Casualty. He commenced his insur- 
ance career with the Pennsylvania Cas- 
ualty and went over to the Massach- 
usetts Bonding when it reinsured the 
former company. For the past two years 
he has acted as assistant liability un- 
derwriter in the home office of the New 
England Casualty. 


NEW MANUAL DISCUSSED 


—_ 


DETROITERS HOLD A SESSION 





Rates, as a Rule, Are Satisfactory to 
Casualty Men—Fewer In- 
dustrial Accidents Now 





Detroit, Oct. 6—(Special)—A_ spe- 
cial meeting of the Casualty Under- 
writers Association of Michigan was 
held Tuesday, to discuss the new 
compensation manual. The rates, as 
applied to Michigan, have a_ great 
many radical changes, largely in re- 
ductions. Some of the agents thought 
certain rates were made too low, 
judging by their own experience in the 
past two years. 

The new rates are to apply from 
Sept. 1, and because all business up to 
the present has been written at the 
old rates, there will have to be a retro- 
active allowance made when the ad- 
justments with the assured are made 
at the end of the year. 

Newspaper Causes Trouble 


A daily newspaper has caused the 
agents a peck of trouble in the last 
two days. Some reporter got hold of 
some misinformation regarding the 
new manual and published a story to 
the effect that all rates had been re- 
duced 60 percent. Scores of assured 
have applied to their agents for a 60 
percent rebate and the agents have 
spent hours of valuable time explain- 
ing that the story was wrong, and 
how the manual worked. What’s 
more, it is likely that this trouble has 
only begun. It was decided to ask the 
newspaper whhich published the story 
to publish a correction. 


New Rates Satisfactory 


The agents are generally pleased 
with the new rates. There are ad- 
vances in some instances; but both 
advances and reductions are generally 
in line with the experience in Michi- 
gan since the compensation law went 
into effect. The reductions are not 
caused by a change of heart on the 
part of the bureau, but by the assured 
themselves, in introducing accident 
prevention devices into their plants. 
The new rates are close to the actual 
conditions. They would not be ade- 
quate to meet the number of accidents 
that might be expected under the old 
conditions. 


Reduction in Accidents 


The actual figures of one big De- 
troit branch agency show that, though 
writing three times as much compen- 
sation business as in 1912, there are 
not as many accidents’ reported. 
Manufacturers are becoming educated. 
The man responsible for the compen- 
sation insurance of a manufacturing 
establishment knows all about the 
law as applied to their own institutions 
at least. 

Many varied angles of the new 
manual were discussed at the meeting. 
Before adjournment, J. K. Livingston, 
of the executive committee of the Na- 
tional Association of Casualty & 
Surety Agents, gave a talk on the re- 
cent White Sulphur Springs conven- 
tion. 

The Bureau has not yet replied to 
the request of the.Detroit association 
for permission to make certain changes 
in the constitution and by-laws. Pres- 
ident H. V. Upington stated that he 
hoped to be able to make a report on 
this at the next meeting. 
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SAFETY MEETING PLANS 


GREAT GATHERING IN CHICAGO 
Third Annual Congress Will Be Ad- 
dressed by Many Speakers of 
National Reputation 





Arrangements have been made for 
the seating of 1,500 delegates, visitors 
and guests when the third annual con- 
gress of the National Council for In- 
dustrial Safety opens at the La Salle 
Hotel in Chicago next Tuesday. Over 
10,000 invitations were mailed out by 
the Chicago local council. The list of 
speakers includes men of national fame 
in the field of life and health conser- 
vation. The dangers to life and limb 
that go hand in hand with the prog- 
ress of American industry will be 
taken up in detail during the three 
days’ program. 


Aim of Organization 


The organization, now in its third 
year, has before it the avowed task of 
saving 17,000 lives and preventing 
1,000,000 accidents annually. In other 
words, it hopes by means of “safety 
first” devices and through the educa- 
tion of employers and employes, to cut 
down the annual losses due to care- 
lessness and ignorance at least one- 
half. The organization is built on 
nonprofit lines and is conducted by an 
executive committee and officers con- 
stituting a strong body of safety ex- 
perts. Among its membership are to 
be found corporations and companies 
known from one coast to the other. 
Local councils have been established 
all over the country, the activities of 
which are conducted from the head- 
quarters of the organization in Chi- 
cago. 

Opening Session 

President R. W. Campbell will preside 
over the opening meeting from 10 o'clock 
until noon on Tuesday. This session will 
be devoted to committee reports, to the 
election of new directors and to unfin- 
ished business. Royal Meeker, commis- 
sioner of labor statistics in the United 
States department of labor, will preside 
over the governmental session from 2 un- 
til 3:30 on Tuesday afternoon. H. M. Wil- 
son, engineer-in-charge, bureau of mines 
of Pennsylvania, will speak on “‘Coopera- 
tion for Safety by Government and Indus- 
tries;” Dr. John Price Jackson, commis- 
sioner of labor and industry of Pennsyl- 
vania, on “Safety First in Europe;” Bar- 


ney Cohen, of the Illinois factory inspec- } 


tion department, on “Effective Coopera- 
tion Between Governmental Agencies.” 


Economics Section 


The Economics section, which holds 
forth from 3:30 until 5 the same after- 
noon, will be in charge of C. B. Connelly, 
dean of the Carnegie Institute of Tech- 
nology, who will speak on “Safety as a 
Part of the Education of an Engineer.” 
Miss Ida M. Tarbell will deliver an ad- 
dress on “Effects of Safety on the Com- 


munity.” Dudley R. Kennedy will handle 
“Efficiency in Safety Work,” and H. W. 
Forster, “Practical Results Obtained in 


Safety.” 

Moving pictures will be given on Tues- 
day evening. Victor T. Noonan of Roch- 
ester will present “The Lineman,” and the 
Pacific Electric Railway Company, “Safe 
and Unsafe Practices on Interurban Elec- 
tric Railways.” 


Methods of Inspection 


The Wednesday morning meeting will 
consist of a round table discussion on 
methods of inspection and will be in 
charge of L. R. Palmer of the Pennsyl- 
vania department of labor and industry. 
The afternoon. session on Wednesday will 





Inter-Ocean Casualty 
Company 
Springfield, Illinois 


Good Territory and Liberal 
Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRESIDENT 





.Hamilton, Chicago; 


. Company, 


Thursday afternoon, Martin J. 


be devoted to industrial hygiene, Dr. 

ge B. Young, health comm oner of 
Chicago, presiding. The speakers will be 
Dr. F. D. Patterson of Philadelphia, safety 
director, Harrison Bros. & Co.; Dr. Alice 
Dr. J. W. Scheres- 
chewsky of Washington, D. C., United 
States Public Health Service, and Dr. G. 
M. Price, director, joint board of sanitary 
control, New York City. From 5 to 6 
moving pictures on “Safe and Unsafe 
Practices” and “The Assembling of an 
Automobile” will be given. 


Educating Workmen 


On Thursday morning a round table will 
be held on methods of educati workmen 
in accident prevention, L. R. Palmer of the 
Pennsylvania department of labor and 
industry, chairman. The transportation 
and public service division will meet on 
Insull of 
Chicago, chairman. He will speak on 
“Safety as a Means of Bettering the Rela- 
tions Between the Public and Public Serv- 
ice Corporations;” W. B. Spaulding of St. 
Louis on “The Safety Problem of the 
Railroads,” and William P. Eno of Wash- 
ington, D. C., on “Safety Problems in the 
Municipality.” The discussions will be 
handled by prominent railroad safety en- 
gineers and public health directors. 


Corcluding Session 


The concluding session on Thursday aft- 
ernoon will be given over to the problems 
of the manufacturers. Among the speak- 
ers will be Melville W. Mix, president, 
Dodge Manufacturing Company of Mish- 
awaka, Ind.; Ferd C. Schwedtman of 
Springfield; J. A. Robertson, manager of 
the camera works of the Eastman Kodak 
and Dr. Lucian W. Chaney, 


United States Department of Labor, Wash- 


ington, D. C. “Dangers of the Street,” in 
moving pictures, will be presented by the 
General Film Company from 5 until 6 
o'clock. 

Social and entertainment features are 
most complete. Trips through the park 
systems of the city and through the prin- 
cipal buildings, a theater party and the 
annual banquet are included. William 
Duff Haynie of Chicago will act as toast- 
master at the banquet. Among the speak- 
ers will be David Van Schaack, safety 
director, Aetna Life; Colin H. Livingstone, 
president Boy Scouts of America; W. H. 
Merrill, manager Underwriters Laborato- 
ries, Chicago, and others. + 

The different sessions will be open to 
the public and the seating arrangements 
will provide for a large attendance. 





Do Not Interfere 


It is denied by the New York state 
workmen’s compensation commission 
that the appointment of William C. 
Archer will have any effect upon the 
status of Professor F. Spencer Bald- 
win. Professor Baldwin is manager 
of the state fund, while Mr. Archer is 
general manager of the administration 
of the details of the commission. Mr. 
Archer, it is declared, has consistently 
declined to consider any of the mat- 
ters properly coming before Professor 
Baldwin, but confines himself to other 
affairs. 





New Manual Postponed 


At a meeting of the Plate Glass 
Service & Information Bureau in New 
York last week, the special committee 
having in charge the revision of the 
manual of 1909 reported progress. 
After considerable discussion, it was 
decided to defer the matter until a fu- 
ture date. 





PLATE GLASS IN NEW YORE 


A special committee of the Plate Glass 
Underwriters Association of New York 
appointed to investigate the commission 
situation in the metropolitan territory re- 
ported to the association at a meeting last 
week. It was decided to have a meeting 
of the executive officers only to devise 
ways and means for dealing with exces- 
sive commissions. At the meeting it was 
decided that a company may reduce or 
increase the rate on a risk at renewal 
whenever the experience on the risk justi- 
fies such action. 


SOUND ENTERPRISING THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St, New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 





EQUITABLE SURETY COMPANY 


Home Office, ST. LOUIS, MO. 


Offers superior service because its business is confined 
to the issuance of Fidelity and Surety bonds. 


Agents wanting a Company not interfering with other 
Casualty lines should apply to Agency Department. 














Ben-Hur Casualty Company 


CRAWFORDSVILLE, INDIANA 
Licensed in Indiana, Illinois, Michigan, Ohio, 
Kentucky and Tennessee 
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THE AMERICAN GUARANTY Co, 


JOHN L. HAMILTON, Pres’t Home Office, COLUMBUS, OHIO SCOTT MORRIS, Sec’y 
Fidelity udicial 
Depository BOND J Surety 


Bank Burgiary Insurance 
IMMEDIATE AND EFFICIENT SERVICE OHIO’S GREATEST BONDING COMPANY 


a GENTS in Illinois, whole or part time, to sell the 


EQUITABLE : best and most up-to-date accident and health poli- 
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tunity for advancement for hustlers who have courage 
and faith in their ability and can furnish references. 
B @) Ss T Oo N , M A Ss S . WM. H. JONES, General Manager. 


SECURITY CASUALTY CO. 


INDIANAPOLIS 
GEORGE VONNEGUT, PRES. E. E. GRIFFITH, VICE-PRES. & MGR 


A Company up to the minute in its methods, ideas and policies. The 
only stock mew co’ itself to Industrial Health and Accident 
Insurance. S means ce to the agent and policyholder. 
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Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 


This Emblem 
stands for 
Good Service 


Bankers Accident Co. 


Des Moines, Ia. 

















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








E.M. TREAT, Presidemt 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 
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NEWS OF COMPENSATION 


ATTITUDE OF MISSOURI 


MEN 


Now Studying Features of Measures 
Instead of Opposing Them— 
Doings in Other States 





Missouri business men are said to 
be reaching the attitude of considering 
the features of workmen’s compensa- 
tion laws rather than merely opposing 
such acts. The proposed Missouri 
law is now criticised chiefly because 
it brings in so many subjects not con- 
nected with workmen’s compensation, 
and’ because it gives unlimited au- 
thority to the industrial board in the 
establishment of branch offices and the 
employment of help. While, as a mat- 
ter of fact, a large class of employers 
have not modified their sentiment to- 
wards workmen’s compensation legis- 
lation, they are said to be resigned to 
the prospect that every state will soon 
have such laws. The organizations 
are therefore urging employers to do 
their part towards so influencing pub- 
lic opinion as to secure acts as little 
oppressive of industry as possible. 


EXPECT TROUBLE IN MICHIGAN 


The New York compensation law, with 
its large allowances for death and acci- 
dent, is apt to cause considerable trouble 
in Michigan. The Michigan labor unions 
have heard of it, and they want Michi- 
gan’s law amended to be like it. The 
unions are making a political issue of this 
in the present campaign. Former Gover- 
nor Osborn, running for another term, is 
appealing for the labor vote by advocat- 
ing higher rates of compensation. In fact, 
it looks as though the law were to made 
“a political football.” 

Employers do not want any change 
whatever in the law. The more they ex- 
amine the compensation laws of other 
states the more convinced they are that 
Michigan’s is the best law of all. 


IOWA DECISIONS 


Interesting decisions on points of the 
Iowa workmen's compensation law have 
been made by Industrial Commissioner 
Warren Garst and Special Counsel Henry 
Sampson of Des Moines. Briefly enumer- 
ated they are as follows: 

An employe cannot recover for personal 
disfigurement insofar as it relates to 
marring of beauty or appearance, but 
if a workman loses an eye, ear or other 
member he can collect as provided in the 
statute. The Illinois law specifically pro- 
vides compensation for disfigurement. 

A workman must notify his ——- of 
injury within fifteen days after the event. 
After that and up to ninety days the 
amount of compensation may be cut ac- 
cording to the extent to which the case 
is prejudiced. 

eachers in the public schools are not 
protected under the act but are in the 
professional class. 


Sampson and Garst Speak 


Messrs. Sampson and Garst were speak- 
ers on workmen's compensation at the 
monthly meeting of the Grant Club in 
Des Moines. Mr. Sampson discussed the 
law from an economic standpoint. He 
showed that law is shifting the burden 
of paying for accidents from the individ- 
ual employer to society. He declared that 
one-third of the cases tried in Polk county 
are damage cases and that the removal 
of these personal injury cases from the 
dockets will work an enormous saving in 
court costs each year. 

Commissioner Garst asserted that the 
law is already reducing the accidents in 
Iowa and making the workman more 
safe. He criticized the fact that the law 





compels the crippled employe to reject 
its protection or lose his position. 


OHIO BOARD ACTIVITIES 


The Ohio Commission has awarded Mrs. 
Anna Schwemlein of Cincinnati $1,560, 
payable in weekly installments. Her 
daughter was murdered last May, and the 
board holds that the girl, who was a 
stenographer, was shot while transcrib- 
ing her notes and hence her death comes 
under the clause “natural course of em- 
ployment.” 

The commission has asked the attorney- 
general to bring suit against the National 
Fire Proofing Company for $2,600 and 50 
percent penalty. The case arises’ out of 
the alleged failure of the company to 
pay an award of $2,600 at the rate of 
$8.33 a week to the widow of a Hocking 
county coal miner who was killed while 
in the service of the company. The com- 
pany it is said refused to give bond in 
satisfaction of the claim. 

Another suit has been filed in the courts 
at Columbus against the Ohio industrial 
commission. C. C. Johns was injured in 
a factory accident. He declined the state 
commission’s award and goes to court for 
more money. 

Say Ohio Law Will Fail 

While the Ohio industrial commission 
has made several reductions in rates on 
certain schedules, casualty men say they 
were much too low. in the first place to 
produce the funds that will be needed to 
take care of the liabilities. They point 
out that many claims run for years, where 
permanent injuries are sustained, and it 
is their opinion that the state is receiv- 
ing nothing like a sufficient amount to 
take care of this cumulative liability. 
They believe that the fifth year will 
bring with it demands that will prove 
this. The reserve fund of the state, they 
say, is not sufficient to contine the benefits 
that will be accumulated by that time and 
the state officials will begin to under- 
stand that the principles of casualty in- 
surance were not of the elementary char- 
acter they were thought when the com- 
pensation fund was established. 


NEW YORK NEWS 


Superintendent Hasbrouck of New York 
says that on plants in that state so far 
inspected for compensation rating pur- 
poses, the original premiums would have 
been $1,500,000 and that, by reason of in- 
spection and the improvements brought 
about, there has been a reduction of $225,- 
000 from this amount. As the total pre- 
mium income from New York, based on 
manual rates, is estimated at $20,000,000, 
Mr. Hasbrouck expresses the belief that 
not less than $3,000,000 will’ be saved to 
the assured by reason of reduction made 
following inspection. 

The New York state fund has reduced 
the minimum premium for small work- 
men’s compensation risks to $5. This is 
done in the interest of small employers. 

The state fund has also made an im- 
portant change in the computation of pay- 
rolls. Instead of having its subscribers 
report the entire payroll, including full 
salaries of high priced officials and super- 
intendents, the fund has fixed $1,500 as 
the maximum salary to be réported for 
any individual, on the ground that the 
maximum compensation is based on a sal- 
ary of $1,560 a year and that there was 
no occasion for making the employer re- 
port that portion of salaries on which 
compensation would not be paid in the 
event of accident. 


WOULD CARRY OWN RISK 


Representatives of the Merchants & 
Manufacturers Association of Baltimore 
had a conference with members of the 
Maryland industrial accident commission 
last week in an effort to devise ways by 
which large employers can carry their 
own compensation risk under the law of 
Maryland and at the same time avoid the 
danger due to catastrophies. The busi- 
ness men recognize that while many em- 
ployers are perfectly able to take care 
of the ordinary run of accidents, there is 
danger of catastrophes which might seri- 
ously involve a concern and it was sug- 
gested that a mutual might be organized 
among the self insurers for the purpose 
of carrying the excess liability over the 
normal and thus absorb the shock of a 
catastrophe. 





EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company—aAll Forms of Liability Insurance. 
The Most Advanced and Practical Personal Accident and Sickness Policies. 


UNITED STATES ASSETS, $7,318,463.30 


SURPLUS, $2,351,405.47 


GENERAL ACENTS 


THOS. E. HANLON, Gen. 
cinnati; ZENER & STONE, In 
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jestic Bidg., Detroit; LOYAL DURAND 
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American Automobile Insurance Company 
Pierce ner ene Mo. 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 








OOD, LIVE, WIDE-AWAKE MEN, who will 
Hustle when the Dollars are in Sight, write 
AMERICAN LIABILITY COMPANY, CINCIN- 
NATI, OHIO, for their Direct General Agency 
Proposition for Convenient Premium Payment Acci- 
dent and Health Insurance. 
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Insurance Companies Protected 


Our new bond covers loss by any act of Fraud, Dishonesty, 
Forgery, Theft, Embezzlement, Wrongful Abstraction or Mis- 
applicaiation on the part of the bonded employee, either 
directly or through connivance with others. It contains 
many new and advantageous features. Write for a copy and 
our special proposition for Insurance Companies. 

Address nearest Agency or 

Soliciting Division 


AMERICAN SURETY COMPANY 


of New York 
100 Broadway . - . . New York 











Producing Agents 


Who can appreciate an Agency Company 
| APPLY FOR TERRITORY - 


(surety|) Chicago Bonding & Surety Co. 


OLIVER FP. ROBERTS, Sec’y and Gen. Mgr. 
29 South La Salle Street, Chicago 
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COMPENSATION IN COURT 


IMPORTANT DECISIONS GIVEN 





Michigan Tribunal Passes on Method 
of Computing Wages in Case of 
o Seasonal Occupations 





The Michigan supreme court last 
Friday handed down the most impor- 
tant compensation decision it has made 
since the law went into effect two years 
ago. The industrial accident board 
awarded the widow of a Bay county 
coal miner compensation on a basis of 
300 working days a year, multiplying 
his daily wage by 300 and dividing by 
52 to get the amount per week to be 
paid. 

The supreme court upholds the point 
brought by the appellant, that the board 
must recognize seasonal occupations. 
Due to weather and other conditions, 
the miner had worked but 211 days in 
the year previous to his fatal accident. 
In his nine years of employment with 
the company, his total wages had been 
$5,175, making an annual wage of $575 
and a weekly wage of $11.06. The su- 
preme court ordered that this amount 
must be the basis of calculation, and 
that the widow be paid half that sum, 
$5.53, for three hundred weeks. 

The court’s opinion is lengthy and 
in much detail. No precedent was 
found, and it was necessary to make an 
analytical interpretation of the Michi- 
gan compensation law to reach a de- 
cision, 


APPEALS IN ILLINOIS 


The supreme court of Illinois this 
week declared unconstitutional that 
provision in the compensation act of 
1913, under which appeals from the de- 
cision of the industrial commission were 
to be taken directly to the supreme 
court. This does not affect the law in 
general, as that provision was regarded 
as of doubtful validity when it was en- 
acted. The decision clears up doubts 
that lawyers have entertained as to the 
course to pursue in appealing from a 
decision of the industrial commission. 
As the supreme court will not entertain 
appeals from the decision of an ad- 
ministrative body, the course left open 
is to apply to a circuit court for a writ 
of certiorari and appeal from the de- 
cision of the circuit court if necessary. 


OLD AGE PROVISION 


The supreme court of Wisconsin has 
construed the provisions of the work- 
men’s compensation law which provide 
for a reduction of damages where the 
injured is over 55 years of age, as not 
applying to a death benefit. The in- 
dustrial commission contended that the 
words “permanent injury” did not refer 


CHICAGO 





ST. LOUIS 


Pay ROLL AUpiT Co. 


KANSAS CITY, MO. 





to cases of resulting death and that 
death benefits are not within the reduc- 
tion feature. The appellants contended 
that the scope of such words included 
permanent injury regardless of whether 
the resulting loss to be repaired is that 
of surviving relatives or that of the 
injured person. 


Industrial Commission Sustained 


The case arose in Milwaukee, where 
Charles Ritzow, a married man, about 80 
years old, employed by the city, within 
the protection of the workmen’s compen- 
sation law, was killed Oct. 3, 1913. The 
industrial commission awarded his widow, 
Fredericka Ritzow, an amount equal to 
four times his last average annual earn- 
ings. The city brought proceedings to 
set aside this award as not taking into 
consideration the reduction feature of the 
compensation law applicable to persons 
injured who are over 55 years of age. The 
decision of the supreme court sustains 
the position of the industrial commission 
and of the circuit court, that the reduc- 
an feature does not apply to death ben- 
efits. 


ARGUE ON KENTUCKY LAW 


Arguments in the suit to determine the 
constitutionality of the Kentucky work- 
men’s compensation law were heard in 
the Franklin circuit court at Frankfort 
Oct. 1 by Judge Stout. Those opposing 
the law argued that it makes the work- 
men’s compensation board a _ judicial 
body; that it takes away the right of due 
process of law by practically coercing 
employers and employes into agreement 
to arbitrate; that the amount of compen- 
sation allowed is insufficient, and that it 
undertakes to bind the administrators of 
persons killed in industrial accidents as 
to the amount of recovery. 

The board contended, on the other hand, 
that it is not a judicial body, but a board 
of arbitration; that there is no coercion, 
but that it is elective with employers and 
employes whether they accept the terms 
of the act; that the amount allowed for 
such injuries is greatly in excess of the 
average recoveries in suits at law, as 
shown by various reports from states and 
industrial commissions; and that the ques- 
tion of whether the personal representa- 
tives of a workman killed in an industrial 
accident is bound or otherwise is one 
that may well be left until some personal 
representative institutes suit, as the law 
was so drawn that, whether the personal 
representative is held to be bound or not, 
its determination will not affect the valid- 
ity of the working features of the act. 
The court of appeals will grant a hearing 
on the act within ten days after the deci- 
sion of the lower court. 


OLD ILLINOIS ACT ATTACKED 


The old Illinois workmen’s compensa- 
tion act.of 1912 is again being questioned 
as to its constitutionality. The supreme 
—— passed on the act once, but it is 

tacked from another angle this time. 
a employe of the Aurora, Elgin & Chi- 
cago Railroad was electrocuted. The rail- 
road had rejected the compensation act. 
In defending the suit for damages its at- 
torneys raise the point that it was still 
entitled to its old common law defenses 
as the compensation law of 1912 was not 
passed in a constitutional manner, as it 
was not properly printed with its amend- 
ments before going on its passage. 





FORM NEW AGENCY 


J. T. Yeatman has retired from the 
Yeatman-Lowman Insurance Agency of 
Birmingham, Ala., and this well known 
agency has been dissolved. George S. 
Lowman, who has heretofore been con- 
nected with the agency, has associated 
himself with the Smith-Lowman Agency, 
recently organized, and which will have 
the general agency of the Royal Indem- 
nity. The new agency is composed of 
Hubbert Smith, George S. Lowman, A. M. 
Throckmorton and W. S. Mudd, all of 
whom have had wide experience in the 
insurance business. The offices will be 
located at 314 Twenty-first street with 
the real estate firm of Smith, Mudd & 
Throckmorton. 





The Hood & Matschke Company 


Largest Insurance Agency in the Northwest 





Specializing in Workmen’s Compensation, Casualty, Fire and Tornado and Surety Bonds 





GENERAL AGENTS 
THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
ROYAL INDEMNITY COMPANY 


Phoenix Building 


(Bonding Department) 


MINNEAPOLIS, MINN. 





Chris. Schroeder & Son Co. 


General Agents for Wisconsin 


Massachusetts Bond- 
ing & Insurance Co. 


84 Michigan St., MILWAUKEE 


FIDELITY BON DS 
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Pinte Ga Glass ° Insurance 
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WILL HANDLE MERGERS 


ARMSTRONG HEADS COMPANY 





Underwriters Securities Organized in 
South Dakota to Buy Up Stock 
of Casualty Companies 





Having in view the merger of a 
number of companies into one strong 
company, the Underwriters Securities 
Company has been incorporated under 
the laws of South Dakota. Its author- 
ized capital is $2,500,000, par value $25 
per share. Such stock as has been sold 
has been subscribed for by the organ- 
izers. The company proposes to ac- 
quire stock of casualty companies by 
exchanging its stock for theirs so that 
mergers and consolidations can be 
effected without making it necessary 
to agree upon valuations of business, 
agency plant, allowance for good will, 
etc. Stock is all of one class and no 
stock is to be issued except in exchange 
for cash or stock of existing corpora- 
tions. 

No Operating Company 

President Armstrong’ states that 
there is and will be no operating com- 
pany in connection with this plan, 


which contemplates legitimate con- 
solidations only. The officers are as 
follows: 


President—David W. Armstrong, Jr. 
Mr. Armstrong has had twenty years ex- 
perience in casualty insurance business. 
He was formerly Secretary of the National 
Surety. He is president of the National 
Fidelity & Causalty of Omaha. 

First Vice-President—George E. Dick- 
son, formerly connected with the Fidelity 
& Casualty, the Frankfort and the Lon- 
don Guarantees. For the past three years | 
he was president of the Royal Casualty, 
resigning only a few months ago. 

Second Vice-President—V. J. Schoe- 
necker, Jr., president of the National 
Travelers’ Protective Association of Amer- 





ica, vice-president of the Wisconsin Na- 
tional Life and former city treasurer of 
Milwaukee. 

Secretary—Julius H. Kiel, organizer of 
the Western Relief Association and of 
the Wisconsin National Life. of Oshkosh. 

Treasurer—George D. Bartlett, secre- 


tary and manager of the Bankers Limited 

utual Casualty of Wisconsin and treas- 
urer of the Wisconsin Mortgage & Se- 
curities Company. 


MONTANA COMPANY FORMED 








Western Accident & Indemnity of 
Helena Ready to Begin Business 
by November 1 





The Western Accident & Indemnity 
Company of Helena, Mont., expects to 
begin business about Nov. 1. This 
company was organized under the laws 
of Montana in May of this year. Its 
capital is $100,000 and net surplus $50,- 
000. It has made full compliance with 
the laws of the state. A. M. Alderson, 
president of the company, is at present 
secretary of the state of Montana. The 
secretary and treasurer is H. W. Cook. 
Under its charter, the company is 
authorized to write virtually all cas- 
ualty lines and also fidelity and surety 
bonds. At the outset it intends to 
write surety business only and grad- 
ually work into other lines. Already 
the company has lined up most of the 
state and county officials who will need 
bonds at the first of the year. 





Rooney Returns to Chicago 


Thomas A. Rooney of New York city 
has gone with the Chicago office of the 
United States Casualty as adjuster, 
succeeding J. K. Thomas, who has gone 
with the company’s St. Paul office. 
Mr. Rooney was located in Chicago in 
1911 and 1912 with the New Amster- 
dam Casualty, later going with the 
General Accident at St. Louis and then 
back to New York. 


To Quit Plate Glass Line 


New York, Oct. 7—(Special)—Ac- 
cording to an unconfirmed report the 
Preferred Accident is to reinsure its 
plate glass business with the Fidelity 
& Casualty and discontinue this line, 
Charles E. Carr, superintendent of the 
plate glass department, going to the 
home office of the Fidelity & Casualty. 
On $13,254 received in premiums during 
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1912 the Preferred sustained a loss of 
11.9 percent, and on $30,123 received in 
1913, 42.5 percent. 


INDUSTRIAL 
Health and Accident 


INSURANGE 


FORM TEXAS ORGANIZATION 


All of the companies writing weekly 
payment life, health and accident insur- 
ance in Texas have effected an informal 
organization, for the purpose of putting a 
stop to all twisting of agents and busi- 
ness from one company to another, and 
for the elimination of the grafter and 
the embezzler from the agency ranks. 
The companies writing this class of busi- 
ness in Texas are the American National 
of Galveston, First Texas Insurance of 
Dallas, National Life & Accident of Nash- 
ville and the National Life, U. S. A., of 
Chicago. 

Of the companies writing monthly pre- 
mium business in Texas, all have joined 
the new Health & Accident Underwriters 
Conference with the exception of two and 
the applications of these companies are 
expected shortly. 


TO TzsT CAPITAL REQUIREMENTS 


The Mammoth Life & Accident of Louis- 
ville, which is being organized to do an 
industrial business among negroes, has 
filed suit at Frankfort, Ky., to test the 
constitutionality of the section in the 
act of 1912 requiring certain companies 
to have a paid-up capital of $100,000. The 
suit is directed, against Insurance Com- 
missioner M. C. Clay and asks that he 
be required to permit the company to in- 
corporate. It is set forth that the Mam- 
moth Life & Accident has $10,000 paid-up 
capital, but that otherwise it has complied 
with the law. The attorney general’s de- 
partment has advised the insurance de- 
partment that the law is probably un- 
constitutional, because it seeks to amend 
a prior act without quoting the amended 
act at length. It advised the commis- 
sioner, however, not to permit the in- 


corporation until directed to do so by the 
court. 














GINSBURG WITH MIDLAND 


The Midland Casualty announced the 
appointment of BPikin Genaeare as man- 
ager of its monthly payment branch for 
Chicago, Mr. Ginsburg comes from the 
Continental Casualty, with which he has 
been connected for the past eight years, 
specializing in the building up of an 
agency staff in Chicago. The Midland 
is in position to give the policyholder 
and agent complete home office service 
in Chicago. 


WORKING FOR PRIZES 


Vice-President H. A. Behrens and R. W. 
Hyman of the Continental Casualty have 
offered cash prizes to the agencies writ- 
ing the most collectible business on the 
new “Golden Rule” Policy No. 89 dur- 
ing the month, Sept. 20-Oct. 19, which has 
been designated “ Peeeaseneeant of Agen- 
cies” month. In addition to these prizes, 
T. A. McLean, superintendent of agencies 
of the southwestern territory, has put 
up prizes of his own for the individual 
agents who personally write the largest 
amount of collectible business on all of 
the monthly-payment forms. In the south- 
west the month during which this con- 
test Pg scheduled is known as “McLean” 
month, 


HOME CASUALTY REINSURED 


The reinsurance of the business of the 
Home Casualty of Flint, Mich., by the 
Workingmen’s Mutual Protective of Ben- 
ton Harbor, was effected after the mem- 
bers of the Home Casualty had voted 
unanimously in favor of such a course. 
The Benton Harbor compan assumed 
liability under the Home’s policies by 
endorsement, thus giving the members 
of the reinsured company the better in- 
demnity offered by a stronger institution. 
Most of the Home’s agency force is re- 
tained, the chief exception ing at Flint, 
where J. Arthur Snell, district manager 
of the Workingmen’s Mutual, will have 
charge of the company’s entire business. 
The Home Casualty was organized in 
1909, but never became much of a factor 
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in the business. Last year its income 
was about $3,200. What business it had 
was of good quality, however. The Work- 
ingmen’s Mutual Protective is the largest 
mutual in Michigan and is excellently 
managed. 


WOOD ON =ONG TOUR 


Le Roy Wood, manager of the indus- 
trial department of the General Accident, 
was in Chicago this week en route home 
after a three weeks’ inspection of the 
company’s agencies in Florida, Alabama, 
Georgia, Tennessee, Arkansas, . Missouri, 
Illinios, Indiana, Pennsylvania and Ohio. 
Mr. Wood is an exponent of field work 
for home office officials and spends a 
great deal of time out through the ter- 
ritory of his company in a study of 
agency conditions and problems. 


MORRISSETT GETS JUDGMENT 


In the suit of the Columbus Mutual 
Life vs. I. A. Morrissett for an_account- 
ing, the common pleas court at Columbus, 
Ohio, confirmed the report of the master 
commissioner and entered judgment 
against the company for - with 
interest from July 18, 1910. The costs, 
including $200 allowed the master com- 
missioner, and $134.75 to stenographers, 
was assessed against the company. Mr. 
Morrissett organized the health and _ acci- 
dent department of the Columbus Mutual 
and then went to the Ohio State Life. 


NEW INDIANA COMPANY 


The American Mutual Life, an assess- 
ment company, is being organized at Sey- 
mour, Ind., to write monthly income and 
industrial accident and health insurance. 
No policy paying a monthly indemnity of 
more than $30 will be written. The ac- 
cident and health policies provide $30 a 
month for one year with half this sum 
for partial disability for one month. 


TRANSYLVANIA’S NEW POLICY 


The “Perfect Combination Health and 
Accident” policy, a new monthly form an- 
nounced by the Transylvania Casualty of 
Louisville, provides indemnity for every 
day of sickness, double indemnity and a 
number of other features formerly found 
only in commercial forms. Accident In- 
demnity for total disability is paid for 
104 weeks and partial for 26 weeks. 


James A. Noe has been appointed gen- 
eral agent for the Transylvania Casualty 
in eastern Kentucky with headquarters in 
Pineville. 

W. Irving Mullen, formerly the indus- 
trial department of the National Life, U. 
S. A., at Philadalphia, is now general 
manager of the New York Safety Reserve 
Fund of Syracuse, N. Y. 





Coast Changes 


San Francisco, Oct 7—(Special)— 
Mather & Co. have resigned as Cali- 
fornia general agents of the United 
States Casualty and George E. Billings 
Company, San Francisco brokers, have 
received the appointment. Mather 
withdrew when Manager C. H. Wil- 
liamson resigned from the firm to be- 
come president of Wilcox, Peck & 
Hughes of California. 

Dooly & Co. of Portland, one of the 
laregst northwestern general agencies, 
have been appointed general agents of 
the Royal Indemnity for Oregon, suc- 
ceeding Gerlinger, Richards & Co., 
who recently took on the Hartford In- 
demnity in that field. 





To Curb Dishonest Agents 


A bill requiring a statement from an 
agent’s former company as to why he 
left its service will be introduced by 
casualty agents in Missouri at the next 
meeting of the legislature. The pur- 
pose of the bill is to curtail the opera- 
tion of dishonest agents. 





McCONNELL WITH LONDON 


Guy W. McConnell has been appointed 
general agent of the London Guarantee 
& Accident for central Pennsylvania, with 
headquarters at 51 John Hartman build- 
ing, York, Pa. Mr. McConnell is very 
well known among casualty  insur- 
ance men, having been at one time in 
charge of the publicity division of the 
Fidelity & Deposit, later general agent of 
that company at Rochester, N. Y., and 
more recently superintendent of agents 
of the Southwestern Surety. For the 
past few weeks he has been taking a rest, 
the first real one he has had in a num- 
ber of years. 





TAKES “PROVIDENT” DEPARTMENT 


George P. Kohlberg, former state man- 
ager of the Royal Casualty at St. Louis, 
is to have charge of a new department 
known as the “provident” department, 
which will issue $5 and $10 special acci- 
dent and health policies, 








| News About Companies 





Business Men’s Association, 

—This company, which some time 

ago began devoting its attention exclu- 

sively to business men’ insurance, is 

now getting in applications rapidly. Dur- 

ing August and September it received 

850 and during the first five business 
days of last week 150 were received. 

of 


General Corporation 
¥.—The capital 


America, Roc A 

at the start is $200,000 and the sur- 
plus paid in is $105,000. The stock was 
sold at $150 a share, which produced $100,- 
000 of surplus, but stockholders later 
contributed $5,000 additional. Liabilities 
amounting to $3,518 have been incurred, 
giving the company a net surplus of 
$101,482. The president is Hiram R. Wood 
and the secretary and treasurer is Ralph 
M. Barstow. The stock is almost entirely 
W. and Libanus M. 


aa 

& Guaranty, Parkers- 
, W. Va.—The insurance departments 
of Ohio and West Virginia have just com- 
pleted an examination of the company. 
It is going out of the fidelity and surety 
business and has reinsured with the Na- 
tional Surety. The examination is to see 
whether all or part of the $200,000 de- 
posited in West Virginia can be with- 
drawn. No decrease has been officially 
announced, 


INDIANA STARTS FEDERATION 


owned by George 
Todd of Rochester. 








Meeting of Indianapolis Men Held Last 
Week Calls Big Meeting 
for Next Friday 





A number of Indianapolis insurance 
men met on Sept. 30 and effected a 
temporary organization with the in- 
tent of organizing a full fledged state 
insurance federation on Friday of this 
week. W. E. Barton, general agent of 
the Fidelity & Deposit, was elected 
chairman and John E. Messick of the 
United States Fidelity & Guaranty was 
chosen secretary. It was decided to 
invite agents in all branches from all 
over the state to be present at the 
meeting on Oct. 9. George A. Gilbert 
of Chicago, the new president of the 
National Association of Casualty & 
Surety agents, is expected to be on 
hand, as is also W. S. Diggs, president 
of the Insurance Federation of Ohio, 
who has done some splendid work in 
getting federations started in other 
states, 

Men engaged in all classes of insur- 
ance at Indianapolis have shown their 
interest in the federation movement. 
The life underwriters gave it consid- 
ation on Monday night. In addition 
to Messrs. Barton and Messick, the 
following Indianapolis men are mem- 
bers of the organization committee: 
Edgar M. Heaton, general agent Fi- 
delity & Casualty; Lynn B. Millikan, 
treasurer Sterling Fire; Obie J. Smith, 
Indianapolis Local Agents Associa- 


tion; George M. Wilson, secretary 
State Life. 
Seventy-five hundred letters were 


sent to agents in Indiana and up to 
Tuesday night over three hundred ac- 
ceptances have been received, many 
coming from life agents. It is, there- 
fore evident the meeting will be a big 
one. 





FERRIS GOES TO NEW YORE 


Luther Ferris, who for several years 
has been prominent in the casualty busi- 
ness at Grand Rapids, Mich., first as 
manager of the Travelers and more re- 
cently as general agent of the Ocean, has 
been appointed assistant superintendent 
of agents of the Ocean with headquarters 
at the home office in New York. 





DECIDES AGAINST COMPANY 


The supreme court of Wisconsin on 
Tuesday sustained the decision of the 
lower court awarding $4,000 to Johanna K. 
Pagel, mother of Arthur A. Pagel, the 
beneficiary named in a policy issued by 
the United States Casualty. The appeal 
arose over the judgment of the circuit 
court, the casualty company having been 
denied a new trial. Four months after 
Arthur Pagel had taken out his policy he 
was killed by a gun discharged in his 
own hands. The casualty company con- 
tended that there was a breach of war- 
ranty in the application, and that the in- 
jury was self-inflicted. The jury found 
that the death wound was not self-in- 





flicted. The supreme court held that the 
injury was not self-inflicted and that the 
—— of breach of warranty was not 
enable. 





NEW YORE SURETY MEN ELECT 


The Surety Underwriters Association of 
the city of New York Tuesday elected the 
following officers: 

President—William H. Conroy, Massa- 
chusetts Bonding. 

Vice-President—Fred C. Williams, Globe 
Indemnity. 

‘Secretary and Treasurer—John H. Man- 
ning. 

Executive Committee—Joseph A. Flynn, 
Fidelity & Deposit; W. M. Smith, Jr., 
Aetna Accident & Liability; O. A. Wilson 
Gott, Illinois Surety; Lester H. Moore, 
American Surety. 

The National Surety resigned, because, 
as President Joyce said, “of the treacher- 
ous action on the part of one member 
whose name is unknown, but that this 
does not, however, involve the question 
of rates or commissions.” 





CASUALTY NOTES 


Edward J. Condon of Portland, Ore., 
has been appointed resident agent of the 
Aetna Accident & Liability and the Aetna 
Life. He has resigned the agency of the 
General Accident. 

Ralph G. Stockman, general agent of 
the Maryland Casualty at Columbus, Ohio, 
has just executed the bond covering the 
erection of the Athletic Club building, 
the contract price being $367,000. 

T. J. Falvey, president of the Massa- 
chusetts Bonding & Insurance Company, 
will spend the fore part of next week in 
Chicago in connection with a trip to the 
company’s branch offices at Signaw. 

The Clark Underwriting Agency of Bir- 
mingham gets the general agency of the 
Commonwealth Bonding and Casualty of 
Fort Worth, for Alabama. Special Agent 
J. P. Verner made the arrangements. 

Henry F. Weissenborn has been elected 
assistant secretary of-the Great Eastern 
Casualty. He entered the company’s serv- 
ice in 1903, and has steadily advanced 
through various grades and made good. 

H. W. B. Smith, adjuster for the United 
States Fidelity & Guaranty at Seattle, 
has been transferred to San Francisco 
where he will handle casualty claims for 
the company in California, Arizonia and 
Nevada. 

The Fidelity & Casualty has compro- 
mised the $30,000 damage suit against 
Joseph T. Burghard, filed at Louisville 
by Mrs. Mary E. Messmer, whose hus- 
band was killed by Burghard’s automobile 
last January, for $3,150. 


N. T. Whitaker & Co., of Los Angeles 


CASUALTY & SURETY 


Write Any of the Following When You Have Cas- 

ualty or Surety Business to Place; or Wish 

to Take an Agency. Only Reliable 
Advertisers Accepted. 


ILLINOIS 
ee SURETY COMPANY 
The Rookery 











Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 
CHICAGO 


MINNESOTA 
eA vne & company 








General Agents for Minnesota 
Southern Surety Company 
703 Hennepin Avenue 
MINNEAPOLIS, MINN. 


OHIO 
WEN, CROWELL & CO. 
Suretyship and Insurance 
General Agents: 
Fidelity and Deposit Company of Maryland 
805 New England Building 
CLEVELAND, O. 


WISCONSIN 














HE FRANKFORT GENERAL 
INSURANCE COMPANY 


LOUIS AUER & SON 
General Agents 


MILWAUKEE, WIS. 


JULIUS BACHER 
Wisconsin Manager 
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have been appointed general agents for 
the Hartford Accident & Indemity for all 
lines r the automobile department 
of the Hartford Fire. They have here- 
tofore brokered their business. 


The executive committee of the Inter- 
national Claim Association has been desig- 
nated a committee to formulate a plan to 
establish a medical directory to contain 
a list of approved doctors who have had 
experience in attending accident cases. 


George K. Thomas, who for some years 
has maintained his surety office in the 
Chamber of Commerce building at Chi- 
cago, has moved to the office of the Equit- 
able Surety at 134 South La Salle street. 
Mr. Thomas has been placing his busi- 
ness in the Equitable for some time. 


S. Hillen MacSherry, manager of the 
National Surety in Maryland has resigned 
to become associated with the Baltimore 
agency of Riggs, Rossman & Hunter, Inc., 
managers for the United States Fidelity 
& Guaranty and a number of standard 
fire and miscellaneous line companies. 


Casualty companies operating on a 
stock basis collected premiums of $3,401,- 
838 in Minnesota last year as compared 
at $2,895,681 the previous year accord- 
ing to the newly issued annual report 
of Commissioner J. A. O. Preus. 
ment accident associations secured pre- 
a of $258,484 in 1913 and $238,842 
in 


Earl F. Lathrop of Spokane, Wash., 
has been appointed counter-man for the 
Chicago offices of the New Amsterdam 
Casualty, by S. Goldsmith, resident 
manager. Mr. Lathrop has been acting 
as auditor for an auto truck manufactur- 
ing company at Spokane. He has had two 
years’ previous insurance experience in 
Spokane and comes highly recommended. 

Suit for $5,000, the maximum value of 
a policy held by the late Dr. Bernard F. 
Dennis in the Physicians’ Casualty As- 
sociation of America, has been started 
by his widow in Omaha. Mrs. Dennis 
alleges that the company has refused to 
pay the death claim and asserts that her 
husband’s last illness resulted from a 
scratch on the neck infected during ex- 
amination of a cancer patient. 





MISCELLANEOUS NOTES 


The Kentucky actuarial bureau has re- 
duced fire rates on loose leaf tobacco 
warehouses. 


The governor’s recommendation to the 
special session of the South Carolina leg- 
islature makes no mention of insurance. 
The session is designed to cover the cot- 
ton situation. 


Captain J. J. Conway of the Cincinnati 
Salvage Corps will leave Oct. 14 for the 
Panama Canal to attend the convention of 
the International Association of Fire En- 
gineers. 


Complaint is made that agents at War- 
ren, Ohio, have written the stock of C. C. 
McMasters & Co., contained in brick 
veneered building at Brookfield, Ohio, and 
omitted the three-fourths value, iron safe 
and inventory clauses. 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION ASSUR- 
ANCE C0., Ltd., of LONDON 


PALATINE INSURANCE COM. 
PANY, Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. 
CO. of NEW YORK 


WESTERN DEPARTMENT: 
N.E. Cor. Clark and Monroe Sts., Chicage 


* H. C. EDDY, Resident Secretary. 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 











INCORPORATED 1865 


CashAssets - - + + - + + $966,827.31 
Net Surplus over capital and all liabilities, $575,595.56 


1, LINXWEILER,JR., Pres. WM. F.KRAMER, Ser 
EDWARD J. WEISS, Special Agent 


DWELLING HOUSE INVENTORIES 


Write for prices 
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point of view. 


than one year. 


That “preferred line” 














There is a line of insurance where no rate is less 
than 1 percent and the average rate is about 2 
percent; where no business is written for more 


is automobile insurance. 


HIGH RATES AND NO TERM BUSINESS 


If you wrote every risk at a rate of 1 percent or 
more and all your business was annual, your com- 
mission account would look very fine front your 





The average automobile premium is $30. Such 
premiums, if they come around every year, mean 
good commissions. 


And another thing—you won’t have to worry 
about the owner putting in automatic sprinklers 
and cutting the premium down 90 percent. | 
You could get and hold a volume of such busi- 
ness if you represented the right company. 


INSURANCE COMPANY OF NORTH AMERICA 


AUTOMOBILE DEPARTMENT 


PLATT, YUNGMAN & CO., General Agents 
400 Walnut Street 








PHILADELPHIA | 




















MOTOR INSURANCE NEWS| | 


HAD TO WAIT FOR MONEY| 


Parcels Post Claimants for Some 
Weeks Held Back by the United 
States Government 





Interesting indeed are the statistics 
given out by the post office depart- 
ment regarding parcels post insurance 


to reducing the rate, stating that the 
company does not write sprinklered 


| Susiness at ordinary sprinklered risk 


| duction in rate. 


rates, but advises B that his company 
will be glad to continue to expiration 


| the policy already in force without re- 


B demands the reduc- 
tion in rate or that the policy be can- 
celed pro rata. Can B ask for a change 
in contract and recover pro rata un- 


| earned premium if A refuses to reduce 


as showing the comparison of service | 


given by the government and_ insur- 
ance companies. 
partment was forced to suspend pay- 
ment of indemnity on insured parcels 
post packages because its insurance 
fund was exhausted. It had to wait 
until Congress passed an appropriation 
bill, which held up claimants for from 
a month to six weeks. The insurance 
fund of the government was used up 
May 25 and during the few weeks 
thereafter some 1,900 claims were 
passed until the money was forthcom- 
ing. 

The insurance companies pay their 
claims without delay. The adjustments 
move along speedily and the claimants 
get their money. There is no waiting. 
The companies also cut away all the 
red tape that the government requires 
in insuring packages. 

Out of the vast number of packages 
insured by the government during 1913 
there were 2,016 claims. The indem- 
nity allowed was $20,378.77, an aver- 
age of $9.68 per piece. 


Strong Pair Join Hands 


The Home of New York and the Fi- 
delity & Deposit of Maryland, on Jan. 
1 will begin issuing joint policies cov- 
ering all automobile hazards. These 


policies will be issued by the agents | 


of each company. On account of the 
high standing of the companies and 
the very large agency plant which each 
controls, this is one of the most im- 
portant moves in the direction of joint 
policies that has been announced in a 
long time. 


POINTERS ot 


FOR LOCAL AGENTS. 














Question—An insurance company is- 
sues a policy to B, a manufacturing 
concern, through agent C on an un- 
sprinklered manufacturing plant. The 
policy is continued for a number of 
years and B then equips the plant with 
automatic sprinklers, secures a new rat- 


The post office de- | 


| sion. 


ing and asks the company through its | 


agent C to reduce the rate. C objects 


the rate? We would like to know what 
is customary as well as the legal rights 
of the parties to such a controversy. 

Answer—Under the standard policy 
no rebate of premium can be demanded 
for reduction of hazard after the policy 
went into effect, and a pro rata can- 
cellation can not be required except 
when the cancellation is at the instance 
of the company. 

As a matter of courtesy, and to en- 
courage improvements in risks, it is 
customary for companies to pay back 
the difference in premium for the un- 
expired time when the rate is reduced 
for improvements. If, as in this case, 
the company does not desire to con- 
tinue on the risk at the new rate, it 
may direct a cancellation instead of re- 
bating part of the premium, and such 
cancellation will be made pro rata, be- 
ing at the instance of the company. 
Payment of the rebate or cancellation 
pro rata is purely voluntary on the part 
of the company, which is legally free 
to continue on the risk at the old rate 
unless the assured demands cancella- 
tion, when it may retain the short rate. 

Companies usually desire to retain 
business after it is sprinklered, but 
equipped risks are frequently captured 
by mutuals, outside brokers or others 
when the equipment is installed. Con- 
sequently a company that desires to re- 
main on the risk will usually inquire as 
to its chances of retaining the business 
before it consents to pay the rebate, 
and, of course, it will not cancel pro 
rata. If it is going to lose the busi- 
ness it will hold the full premium unless 
the assured cancels at short rates. It 
will not extend financial favors to an 
assured who is merely seeking the 


cheapest way of getting it off the risk. 


Question—This agency wrote a pol- 
icy last year in a company which has 
withdrawn from our office recently. 
After the company withdrew and went 
into another agency in this city the above 
mentioned policy was turned in to the com- 
pany for short rate cancellation by rea- 
son of the property being sold. This 
company contends that we are to re- 
imburse them for the return commis- 
Inasmuch as we are not their 
agents any more we do not believe we 
should pay this. Will you kindly advise 








us the legal phase on this and also the 
customary way of meeting it? 

Answer—We do not believe that you 
are legally liable for return commis- 
sion on a policy canceled by a company 
that has withdrawn from your agency. 
When that company withdrew your 
agency contract with it was canceled 
and as your liability for return com- 
mission was a part of that contract, 
such liability ceased. 

Companies usually do not attempt to 
collect return commissions from agents 
whose contracts have been canceled, 





Some board rules work one way, some 
another way, others two ways and still 
some won’t work any way. 


DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& Serwice Bureau 


Wells Building, Quincy 
GEORGE C. GILL, Manager — 


VDIANA 
-H. Odell & Sor 
ilo Upper Second St., Evansville 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Ss 











IOWA 
NEW™_MAN & KING 
515 Citizens Nat. Bank Bidg., Des anes 
ADJUSTERS OF FIRE LOSSE 
KANSAS 
Alexander 8S. Hendry 


McPherson 
INDEPENDENT ADJUSTER 
Inspections Made. ‘17 years Experience 


KANSAS 


INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


MICHIGAN 


oO. Ce , erp 
e 
ADJUSTER ‘OF FIRE LOSSES 
Automobile Losses: a Spec ialty — os 


MINNESOTA 


CHARLES E.. BRADEN 
419 Northwestern Bank Bldg. 


Minneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 


NEBRASKA—IOWA 
JOUN 8.LITTLE 
856 Omaha National Bank Bldg., Omaha, 
ADJUSTER OF FIRE LOSSES 


WEST. MINN., DAKOTAS, E. MONT. 
CHAS. §.- WHIrrlLEesEey 
ne. N. D. 

Pho Lock box 144 

INDEPENDENT "ADJUSTER 


OHIO 


JOMEN WV. ZUBER 
(Ex-State Fire Marshal) 
404-5 Union Nat'l Bank Bidg., Columbus 
INDEPENDENT ADJUSTER AND A’ 'TORNEY 


WISCONSIN AND NO. MICHIGAN 
wv 








Neb. 


TW ENTY. FIVE YEARS EXPERIENCE 
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Don’t Wait! Come In Now! 
JOIN THE CONTENTED CLASS OF AGENTS OF THE 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 


A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 

















Assets $1,162,424.98 ORGANIZED 1853 


LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 


Surplus $542,513.99 


W. H. MILLER, President 


—_— 


ee 





HYMAN D. DAVIS 
President 


oO. T. BROWN 
Secretary 





CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY © 
CLEVELAND, OHIO 








CARROLL L. DeWITT 
Vice President and Managing Underwriter 





APPLICATIONS FOR AGENCIES DESIRED 











Union Casualty Insurance Co. 
PHILADELPHIA 
You Fire Agents, Wake Up! 


Build up a casualty business. It’s more profitable, more pleasant 
and more permanent. \@ We write all lines of casualty business. 








EIGHTY-THIRD YEAR 


THE yUICmAL INSURANCE COMPANY 


OF THE DISTRICT OF COLUMBIA 
WASHINGTON, D. C. 
Geo. W. White, President Alex. K. Phillips, Secretary 
Thos. C. Moore, Vice-President and Manager. 
A Useful and Comfortable Company to Represent 


Agents wanted in P lvania, West Virginia, Ohio and 
Illinois. Address Home Office or 


F. J. King, Special Agent, Zanesville, Ohio 





Surplus to Policyholders 
$300,890.32 














WANTED—SPECIAL AGENTS 


or other men familiar with the 


Fire Insurance Business or the Sale of Securities 


to place the remaining stock of this company. We want men who realize that now 
is the golden opportunity for a big American company and who can and will hon- 
estly and intelligently present to investors the proposition to buy into a million 
dollar company organized and managed by experienced fire underwriters. 


HIBERNIA FIRE INSURANCE CO., 


M. J. NAGHTEN, President ROBT. E. PETRIE, Mgr. of Organization 
562 Insurance Exchange Bldg., Chicago, Ill. 


GEORGE E. FEENEY JACOB BUENNAGEL 
President Treasurer 
EDWARD T. LYONS 


Secretary 
INSURANCE CO, 


THE COLUMBIA FIRE) 


Hume-Mansur Bldg., INDIANAPOLIS, IND. 


It is a typical Western Company—Progressive, yet conserv- 
ative. Cordially and closely allied with its agents 
YOU SHOULD BE ONE OF THEM 


L. S. MACENANEY, 


Managing Underwater 


ORIEN |THE CONCORDIA FIRE 


INSURANCE COMPANY 


























INSURANCE OF MILWAUKEE, WIS. 
Cash Capital - = $$ 600,000.00 
C O M P A N Y Reinsurance Reserve - 1,120,145.81 
Reserve for all other Liabilities 225,696.61 
OF HARTFORD CONN. Surplus to Policyholders - 1,021,949.96 
Total Assets » ¢ 2,367,792.38 
STATE AGENTS 
CHARLES E. DOX JOHN DREIHS, Chicago, Ill., for Il. 


F. C. SECOR, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, Ohio, or Ohioand WeVa. 
F.E. HOFFMAN, Jr.,Sedalia, Mo., for Kans. and Mo. 


MANAGER 








39 S. La Salle St. Chicago, I!1. ho 


H.E. MILLER, Milwaukee, Wis.,for Wis. and Minn. 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 





LONDON, ENGLAND 
United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 
Organized 1852 Capital $1,000,000 


HAN OWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT, JAN. 1, 1914 
Assets, $4,743,232.86 Liabilities, $4,001,928.23 Net Surplus, $741,304.63 
Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 


FIRST NATIONAL 


FIRE INSURANCE COMPANY | 
WASHINGTON, D. C. | 

















Statement of Condition June 30th, 1914 


As shown by an examination made by the Insurance Department of the 
District of Columbia. 








ASSETS . LIABILITIES 
Real Estate (Equity)..... $254,500.00 Outstanding Fire Losses. . .$32,869.54 
Mortgage Loans.......... 246,850.00 Unearned Premium Reserve 203,091.15 
Bonds (Market Value).... 868,797.60 Accrued Charges on Real 
Cash in Banks and Office. 89,182.43 ME, > oxiks ais hated nes ahi 5,208.43 
Agents’ Balances......... 64,650.96 All Other Liabilities....... 5,311.09 | 
Interest and Rents due Capital Full Paid.......... 848,527.50 | 
and accrued............ 26,694.33 Capital Part Paid.......... 37,560.00 
| All other assets........... Sg ree 424,240.86 
ee $1,556,808.57 . $1,556,808.57 | 


Surplus to Policyholders, $1,310,328.36 
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(Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Illinois, under Act of March 3, 1879.) 
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COMPETITION BROUGHT 
DOWN TO ESSENTIALS 


Younger Companies Making Real 
Progress in Life Insurance 
Development 





INTEREST AS TO RESULTS 





Management Must Build Up Sound and 
Well Governed Institutions to 
Render Real Service 





More and more life insurance com- 
petition is being brought down to the 
essentials of the business. There is 
less talking of frills and special fea- 
tures and more emphasis laid upon 
service and actual results. In these 
some of the small and young companies 
are able to show just as well or bet- 
ter than some of the older and larger 
companies. A young company, located 
in a good territory, with a low home 
office expense, a low mortality and a 
high interest rate, which can usually 
be earned where not too large an 
amount is being invested, has just as 
good an opportunity to make a favor- 
able showing as has a large company. 


Make a Good Showing 


Many of the younger companies are 
on the nonparticipating plan and these 
are able to show a low cost compared 
with many of the well established com- 
panies, whether participating or non- 
participating. This is especially true 
of the first 5 or 8 years when consid- 


_ ered in comparison with participating 


companies. The average nonparticipat- 
ing company will show a lower cost 
for the first seven or eight years but 
after that time it is a question whether 
the well managed participating com- 
pany will not be able to make a bet- 
ter showing. This is due to the fact 
that the gains in dividends from ex- 
cess interest on the larger reserves are 
of course greater as the policy becomes 
older. 


Oomparative Results Interesting 


There is no more interesting study 
tham to watch the comparative results 
from year to year of the 250 or more 
companies of all kinds. There is not 
so much variation in the nonparticipat- 

(CONTINUED ON PAGE 12) 
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Amicable 


Life Insurance 
Company 


WACO, TEXAS 





$1,000,000.00 Deposited with 
the State Treasurer of Texas 











Growth During First Forty- 
Eight Months 


cc d Business April 2d, 1910) 








DATE Admit'd Assets} Ins. in Force 


April 2nd, 1910...... $ 474.657.50 None 
December Sist, 1910| 823,268.38/$ 1,830,206.00 
December 31st, 1911| 1,369,388.76) 56,544,706.00 
December 31st, 1912) 1,769,449.71| 12,674,411.00 
December 3ist, 1013) 1,967,740.67| 16,677,723.00 
April ist, 1914....... 2,003 ,838.61| 17,002,147.00 




















No Life Company Same Age Ever Before 
Equalled Above Record 


ier aesing 191d nn ....9892835 703 

This Company has never issued a Poli- 
icy with a Survivorship Fund Clause, Spe- 
cial Contract, Pink Note or Lien Premium 
Settlement, or any other scheme in con- 
nection therewith. 


ARTEMAS R. ROBERTS 
President and Actuary 


"AMICABLE LIFE BUILDING 











MEN OF ILLINOIS 
MEN OF IOWA 
MEN OF MICHIGAN 
MEN OF KANSAS 


Work for a Company that will 


assist you and pay you well 


PEORIA LIFE 
INSURANCE COMPANY 


PEORIA, ILLINOIS 





TEXAS WELCOMES LIFE 
OFFICIALS AT DALLAS 


Golf and Social Doings Precede 
Heavy Work of the Big 
Convention 








SECTIONS IN SESSION 





Much Interest Manifest in the Presi- 
dency and the Place of Next 
Meeting 
(PROM A STAFF CORRESPONDENT) 


Dallas, Texas, Oct. 7—They’re here, 
many of them with their golf sticks and 
all with smiles adorning their faces. 








AMERICAN LIFE CONVENTION 


The meeting of the American Life 
Convention at Dallas, Tex., will close 
Saturday. THE WESTERN UNDER- 
WRITE according to its usual cus- 
tom, will issue a special edition after 
the closing day, which will have the 


papers rea story and features of 
the a ~¥ ’ 











Dallas also is smiling her prettiest and 
the perpetual Texas sunshine is no more 
than a match for the entertainment 
which is being afforded visitors. This 
feature is being looked after in a most 
excellent manner by a corps of com- 
mittees composed of the flower of Texas 
life insurance officialdom. Each has his 
work to do and is doing it well. South- 
ern hospitality is being mixed with 
western wholeheartedness and welcome. 
Texas and Dallas are glad to have the 
visiting members of the American Life 
Convention. 

There are many ladies present and 

(CONTINUED ON PAGE 15) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off" on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 


they have seen. We want good 
agents to whom we will give poli- 
cies and a contract that spell suc- 
cess. 4 Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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NEW OFFICERS HONORED 


eas 


ENTERTAINED AT PITTSBURGH 





Fourteenth Inaugural Dinner to Heads 
of National Association—Promi- 
nent Men Attend Big Affair 





Marked by an attendance of about 
two hundred life men, including the 
officers of the National Association re- 
cently elected at the Cincinnati con- 
vention, and many others of promi- 
nence, the fourteenth annual inaugural 
dinner, given by the Pittsburgh Life 
Underwriters Association last Satur- 
day evening, was pronounced one of 
the most brilliant affairs ever held in 
Pittsburgh insurance circles. 

The guests were welcomed to the 
city and entertained during the early 
part of the day by a reception commit- 
tee headed by President William M. 
Duff of the Pittsburgh association. At 
noon a luncheon was tendered the 
visitors, after which a number of auto- 
mobile parties were organized to visit 
various points of interest. The ma- 
jority of the visiting guests did not 
arrive in the city, however, till well 
into the afternoon, as the banquet was 
the chief event of the day. 


Honor Guests at Function 


The honor guests at this function 
were the officers of the National as- 
sociation, Hugh M. Willet, Atlanta, 
resident; Edward A. Woods, Pitts- 
murgh, vice-president; H. Wibirt Spence, 
Detroit, treasurer; Lee C. Robens, 
Hartford, chairman. executive com- 
mittee; amd members of the executive 
council, Henry J. Powell, Louisville; 
Ernest J. Clark, Baltimore; H. R. 
Lewis, Rochester. The main address 
of the evening was made by President 
Willet, while shorter talks by a num- 
ber of others followed. President 
Duff, of the Pittsburgh association, 
acted as toastmaster. Mr. Willet’s ad- 
dress will be found in another column. 


Many Speakers on Program 


Charles Jerome Edwards, of New 
York, former president of the National 
association, aroused enthusiasm in a 
talk on the benefits of association 
work. Other speakers, besides the 
honor guests named, were Bolling 
Sibley, Memphis, former secretary of 
the National association; Warren M. 
Horner, of Minneapolis, chairman of 
the education and conservation com- 
mittee; F. W. Tracy, president of the 
Buffalo association; H. Riley, 
president of the Erie association; 
Winslow Russell, of Hartford; James 
M. Dickey, of Erie; Everett M. En- 
sign, of New York, corresponding sec- 
retary of the National association; T. 
G. McConkey, of Toronto, national 
executive committeeman, and A. ? 
Hatfield, president of the Cleveland 
association. Many of the talks were 
in the nature of a review of the Cin- 
cinnati convention, and the Pittsburgh 
delegates submitted their formal re- 
port of the proceedings. 


On Chicago’s Heels 


Following the inaugural dinner, fifty- 
one applications for membership in the 
Pittsburgh association were received 
by Secretary Patterson. As a result 
the Pittsburgh association is now the 
second largest local organization of 
life underwriters in the United States. 
This boost in membership — shoves 
Pittsburgh past both New York and 
Philadelphia, with Chicago the only 
association exceeding Pittsburgh in 
numbers. 





Minnesota Mutual Contest 


The Minnesota Mutual Life has of- 
fered a series of prizes to be competed 
for during October, November and 
December. For the largest volume of 


issued and paid-for personal business 
the prize will be $100, this being to 

















profession. 


course—the 





insurance man. 


Phoenix Mutual 


JOHN M. HOLCOMBE, President 


YOU FREQUENTLY HEAR THIS! 


“T understand that you have been successful as a life 
I am considering life insurance as my 


WOULD YOU RECOMMEND ITP” 


‘“‘Yes—if—you have been a success—are not afraid of 
hard work—and then—most important of all—if 
SELECT A COMPANY THAT HAS DEVELOPED 
AN UP-TO-DATE SERVICE FOR ITS AGENTS.” 


“What Company would you suggest?” 


Life Insurance Company 
of HARTFORD, CONN. 


you 


Why—of 




















managers only. For agents only, prizes 


of $100, $60 and $40 will be paid for | 


the first, second and third largest vol- 
ume of paid-for business. The com- 
pany has laid down certain conditions 
applicable to the contest. 


UNION MUTUAL’S OFFICERS 








Arthur L. Bates Has Been Elected Pres- 
ident, J. F. Lang, Vice-President, 
and S. B. Phillips, Secretary 





Arthur L. Bates, vice-president of the 


Union Mutual Life of Maine, has been | 
elected president of the company, suc- | 


ceeding Fred E. Richards, who recently 
resigned. 
has been chosen vice-president and S. 


J. Frank Lang, secretary, | 


B. Phillips, second vice-president, be- | 
comes secretary. All these men are | 
trained in the service of the company | 


and are excellent Mr. 


executives. 


Bates has been with the Union Mutual | 


for nearly forty-five years and started 
as a clerk in the office. He has been 
vice-president for over twenty years. 
He has long been regarded as the ac- 


tive factor at the home office and his | 


promotion was a foregone conclusion. 
_Mr. Lang has a term of service be- 
hind him with this company of nearly 
as long a duration as that of President 
Bates. He has been secretary of the 
company and a member of the board 
of directors for twenty years, and is 
familiar with every detail of the busi- 
ness, having advanced to his present 
position through all the various offices. 
The new secretary, Mr. Phillips, has 
been twenty-eight years with the Union 
utual, starting in first as a stenog- 
rapher. The greater part of the past 
twelve years he has been assistant sec- 
retary, and during the latter part of this 
period second vice-president of the 
company. Mr. Phillips is a Portland 
man, whose advancement will be high- 
nd commended by the many who know 
im. 





| 





THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. 
We can CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 
COMPANY OF AMERICA 


what we have to offer. 


GRAND RAPIDS 


If you are doubtful, just ask us 


MICHIGAN 











Reliable Life Assurance Company 





We want State Managers, Field Superintendents, District 
Managers and General Agents. 
to offer men of character and ability. : : : 


401 to 417 PENNWAY BUILDING 


We have fine contracts 
Address 


INDIANAPOLIS, INDIANA 














HAS JUST ENTERED ILLINOIS 





We have all the best forms of policies ¢ 
Life Health Accident 
issued separately and in combination 


A Real General Agent’s Contract on both lines, 
to honest, earnest producers. 
Address 


Wisconsin National Life 


Insurance Company 
OSHKOSH, WISCONSIN 











W. O. JOHESON, President 





WE HAVE FOUND THE IDEAL 


You can talk LOW RATES--GUARANTEES--DISABILITY PROVISIONS 
When you can sell SECURITY OF AMERICA POLICIES 


Write us about an Agency 


SECURITY LIFE INSURANCE COMPANY of America 


THE ROOKERY, CHICAGO 
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HE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED 


AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 














ISSUES NEW AGREEMENT 





BETTER DISABILITY BENEFIT 





Philadelphia Company Makes Improve- 
ment on Form in Issuing Which 
It Has Been Leader 





The Fidelity Mutual Life, which has 
been a leader in granting disability 
benefits in connection with life policies, 
has issued a new disability benefit | 
agreement, which it regards as superior 
to any it has issued in the past. This | 
will not be issued in connection with 
term policies or where the risk shows | 
impairment of sight, hearing, doubtful 
history, etc., or occupation of extra 
hazard. The following is the form for 
a $1,000 ordinary life policy, age 35: 
DISABILITY BENEFIT AGREEMENT 

In consideration of the payment of an | 
annual premium of $0.84, which is includ- | 
ed in the premium stated in Policy No. 
00000, issued by The Fidelity Mutual Life 
Insurance Company, on the life of John 
Doe, to which this Agreement is attached 
and made a part, it is agreed as follows: | 

Disability Prior to Age 63 

First.—After the premium for one full 
year shall have been paid on said policy, 
and prior to default in payment. of any | 
subsequent premium, and before the in- 
sured shall have attained the age of six- | 
ty-three years, upon receipt by the com- 
pany at its head office of due proof of 
total and presumably permanent blind- 
ness, or of the severance at or above the 
wrist of both entire hands, or of the sev- 
erance at or above the ankle of both en- | 
tire feet, or of the severance at or above | 
the wrist or ankle respectively of one 
entire hand and one entire foot of the | 
insured thereunder, or that the said in- | 
sured has become so disabled by bodily | 
injury or disease that he is, and presum- | 
ably will be, permanently and continu- | 
ously prevented thereby from 4 





in any occupation whatever for remuner- 
ation or profit, the company shall waive 
the payment of each premium as it there- 
after becomes due during the insured’s 
said disability. 
Installment Benefit 
In addition to waiving the payment of 


| each payment. 
| installment may be left with the com- 
| pany to accumulate until the maturity 


premiums as aforesaid, the company, one 
year after the receipt of proof of such 
disability, shall pay to the insured one- 


| eighth of the face amount of the policy, 


and a like amount annually thereafter 
during the continuance of such disability 
prior to the maturity of the policy, upon 
condition that the policy be returned to 
the company for endorsement thereon of 
Any such payment or 


of the policy at such rate of interest as 
the company may declare on funds so 
held by it, but not less than 3 percent 
compounded annually. 

The insurance in force under said pol- 
icy shall be reduced by -the amount of 
each installment paid, and the loan and 


| surrender values provided therein shall 


be reduced in proportion to the reduced 
amount of insurance. 
When any installment becomes payable, 


if there shall be an indebtedness on the | 


policy in excess of the cash surrender 
value of the reduced amount of insurance, 
the company shall apply such part of the 
installment as may be necessary to re- 
duce the indebtedness to the amount se- 
cured by such cash surrender value. 
Whenever the total amount of such in- 





stallments, together with the amount of | 


| any remaining indebtedness to the com- 


pany shall equal the original face amount 
of the policy plus any paid-up additions 
or unpaid dividends, then the company’s 


liability under the policy shall thereby be | 


fully satisfied and discharged without fur- 
ther action. 


Disability After 63 
Second.—In the event 
occurring after the insured shall have 


attained the age of sixty-three years, and 
under all the conditions aforesaid, the 


of disability | 


company shall waive payment of each | 
premium thereafter becoming due dur- | 
ing such disability, and the face amount | 


of the policy shall be reduced by the 
amount of each such premium waived, 
and the loan and surrender values pro- 


vided therein shall be reduced in propor- | 
tion to the reduced amount of insurance. | 


Recovery From Disability 
Third.—The company after accepting 


proofs of disability under this agreement | 


may 
thereafter, but not oftener than once a 
year, proof of the continuance of such 
disability. Upon failure to furnish such 
proofs, or if it appears that the insured 
has become able to engage in any occu- 
pation whatsoever for remuneration or 


profit, no further premiums shall be 


demand of the insured at any time | 


waived, and no further installment pay- | 


ments shall be made by the company. I 
the amount of the insurance shall then 


have been reduced under any of the fore- 
going provisions, such reduced amount of 
insurance shall thereafter be the face 
amount of the policy; the premiums there- 
after falling due and all benefits under 
the policy shall be reduced accordingly. 
In witness whereof, The Fidelity Mutual 
Life Insurance Company has caused this 
agreement to be signed by its president 
and secretary at its head office in Phila- 
delphia, Pa., this first day of October, 1914. 





LARGE MONTH 





Mutual Life Breaks All Records for | 


September—War Conditions Found 
No Handicap 





Life insurance, perhaps more than 
anything else, is a sort of financial 
barometer. During September the Chi- 
cago agency of the Mutual Life, known 
throughout the world as the “Million- 
a-Month Agency,” received its largest 
month’s record in volume of new paid 
for business, it being $1,176,000. The 
production of the Chicago agency ex- 
ceeded the combined production of the 
eight agencies in New York City by 
over $120,000. 

This speaks volumes for Chicago. 
With its western aggressive spirit it 
has not allowed war talk and other de- 
pressing topics to interfere with its 
business. It is a further proof of the 
stability of life insurance and shows 
that when other investments are in 
doubt, men turn to the insurance com- 
panies, preferring to trust the invest- 
ment of their money to the wiser heads 
that have invested successfully for so 
many years the billions of dollars for 
the people. The business of this 
agency, which is the largest individual 
agency in the world, is indicative of the 
stable financial condition that prevails 
in Chicago. 

Manager Day reports that business 
is several hundred thousand dollars in 
excess of the corresponding period of 
last year and that the outlook for the 
remaining quarter of the year is better 
than it ever has been. 


IN CHICAGO | 


MR. LIVE AGENT— 


Think what it would mean 
to you to have: 


(1) The backing of a 100 brain-power 
organization. 


(2) The best selling proposition in Life 
Insurance, EASILY PROVEN. 


(3) The services of a competent statisti- 
cal department free. 


(4) Union Central LOWEST Net Cost. 


We Educate Our Agents 
Free of Charge 


q Our Statistician will7prepare your 
cases for you— help you — give 
your talk that driving force that 
wins—without any cost to you. 


We have every argument: SIZE, AGE, 
| LOW COST, BIG DIVIDENDS, FINE 
POLICIES, SAFETY—look us up. 
Satisfy yourself. This agency, established 
in 1897, has grown to $37,000,000 in force 


in 1914. There are several reasons. 


Edward A. Ferguson 


Manager Illinois Agency 


UNION CENTRAL LIFE 


918-930 Tribune Bldg., Chicago 
Telephone Central 208 


H. S. STANDISH, STATISTICIAN 


Chere’s Always Room for a 
LIVE ONE 











ROYAL LIFE INSURANCE COMPANY 


ALFRED CLOVER, President 


‘INDUSTRIAL AND ORDINARY POLICIES 


Special confidential contracts for Superintendents, Assistant Superintendents and 
Agents in Indiana, Illinois, lowa, Kansas, Kentucky, Michigan, 


Minnesota, Ohio, and Wisconsin 
NOW ORGANIZING A HEALTH AND ACCIDENT DEPARTMENT 


HEAD OFFICE: 108 S. La Salle St., CHICAGO 
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PITTSBURGH INAUGURAL 


PRESIDENT GIVES ADDRESS 


os 


Hugh M. Willet, New Head of Na- ' 


tional Association, Announces 
Platform for Coming: Year 





In acordance with custom, President 
Hugh M. Willet of the National Asso- 
ciation of Life Underwriters, outlined 
the activities which are expected to en- 
gage the new administration in his 
speech at the inaugural dinner of the 
Pittsburgh association last Saturday 
night. Mr. Willet said: 

Undoubtedly the education and con- 
servation movement has been the most 
important undertaking of the last ad- 
ministration. This movement first took 
definite shape at the Memphis conven- 
tion in 1912, when a resolution was 
adopted calling for the appointment of 
a committee of five, with power to act 
on any plan approved by the executive 
council. This committee, of which War- 
ren M. Horner is the inspiration and 
chairman, has been hard at work on 
the problem for two years, and reports 
of its operations were made to the At- 
lantic City and Cincinnati conventions 
and approved. 

May Need Trained Expert 


The movement has now reached a 
point in its development where it may 
be necessary to employ the full time of 
a trained expert under proper direction, 
to carry it forward to completion. It is 
the aim and purpose of the present ad- 
ministration to cooperate heartily with 
this committee in working out some 
plan that will accomplish the most 
practical results with the least possible 
delay. 

Another great movement during the 
last year has been directed toward se- 





A Pean Matual Premium, less a Pena Mutual 
Dividend, ing a Pens Mutual Policy, 
con Penn Mutual Values, an In- 
surance Proposition w in the sum of all ite 
Benefits, is for net low cost and care 
of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On Janary 1, 1909, rates were reduced 
sete increased to full 3% reserve. 








3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premiurn Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Swornto Beost 


FRANK P. CRUNDEN J. A. MeVOY 
President & Gen. Mgr. 



















Warm Personal Interest 


That describes the happy relation 
ide 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 
right men. 












curing lower and more uniform taxes. 
This committee has at its head a man 
of great intellectual force and indomi- 
table energy, Edward A. Woods; and 
the results already accomplished fully 
justify its exis.ence. 


Work Was Effective 


It is generally admitted that the work 
of this committee, reinforced by the 
moral power of the National associa- 
tion, was largely instrumental in secur- 
ing the important modifications in the 
income tax feature of the tariff bill. 
The present administration is in hearty 
accord with the efforts of the taxation 
committee to lighten the heavy burdens 
imposed on policyholders by the state 
and federal governments. We shall also 
strive to impress upon local associa- 
tions the importance of keeping close 
watch on legislation, to prevent the 
enactment of harmful measures. 


Push Big Movements 


These great movements of education, 
conservation and taxation will undoubt- 
edly receive a large share of attention 
this year. 

One purpose will be to select, edu- 
cate and develop as agents men of 
character and influence, whose efforts 
will be directed along right lines and 
who will be conservers as well as pro- 
ducers of insurance. Such agents will 
help to convince the public that life 
insurance is an institution for service 
and an important part of the great for- 
ward movement now going on in the 
world. Such agents will also assist in 
checking the tendency observable in 
some directions toward state systems 
of insurance. The text-book now in 
course of preparation will, when com- 
pleted, be of incalculable value to man- 
agers and general agents, both in the 
field and in schools and colleges. 


Influence the Policyholders 


Another purpose will be to bring 
policyholders into closer touch with 
the affairs of the companies in which 
they are insured. When these millions 
of policyholders are made to realize 
how much taxation increases the cost 
of their insurance or reduces the 
amount of the protection that the pre- 
miums should purchase, they will cer- 
tainly exert their influence to secure 
an equitable system of life insurance 
taxation. 

The influence of the National asso- 
ciation can be greatly enlarged by 
bringing into the organization a larger 
membership and instilling in them the 
high principles which characterize the 
association movement. By forming 
new associations in many localities not 
now organized and by taking in non- 
resident members, it should be possible 
this year to extend our membership to 
beyond the 6,000 mark. 

To Work in the South 

The constantly increasing burden of 
correspondence attaching to the presi- 
dency will make it impossible for me 
to travel as much this year as I should 
like in visiting associations. I will, 


IN WISCONSIN 


F; increased in value 74 
Ne pety is0D ee 1910. % 


q There are 177,127 farms in Wisconsin 
and 85% of these are operated by their owners. 


@ The total value of farm property in 
this State is nearly a billion and a half. Average 
value pér farm is $7,978.00. 


@ More than one-half of Wisconsin’s pop- 
ulation live on farms. More than half of the re- 
mainder live in small cities and towns. 
Wisconsin's P: ity is Proof 
Against Foreign War Influence 
* 





surance pany 
Home Office, Madison, Wis. 


hag a invited for 
Open Territory 





however, make such trips as my time 
and strength will permit, giving special 
attention to the south and southwest, 
where the association movement is not 
so strong as in other sections. I hope 
in this way to organize a number of 
new associations in cities not now rep- 
resented, and to strengthen a large 
number of those already organized. 


Credit for Reforms 


The National association is justly en- 
titled to credit for all the reforms ac- 
complished in field methods during the 
past quarter of a century. Those of 
you who are conversant with the con- 
ditions that prevailed twenty-five years 
ago will appreciate what that statement 
means. The work in which the associa- 
tion is now engaged will still further 
improve those conditions, thus making 
it possible for agents to write a larger 
volume of business each year and on 
such plans and with such understanding 
as will insure permanency. 


Cincinnati Resolutions 


The recent convention at Cincinnati 
was a splendid testimonial to the esti- 
mation in which the life underwriters 
movement is held. A number of im- 
portant resolutions were passed, to 
some of which I will briefly allude. 

One of these requested the cooper- 
ation of life insurance companies and 
insurance commissioners in the various 
states in eliminating from the business, 
for the protection and welfare of the 
public, irresponsible and unworthy 
agents; another resolution endorsed the 
movement now making for the creation 
of a national Department of Health, 
with, a member of the President’s cab- 
inet at its head, and urged all members 
of life underwriters associations to sup- 
port this and all practical efforts hav- 
ing for their object the conservation of 
human life. 

Discussions of State Insurance 


In view of the present inclination 
among legislators in some states to- 
ward enacting laws leading to the es- 
tablishment of state insurance, a reso- 
lution was passed urging the program 
committee to set aside sufficient time 
during the next convention for the 
consideration of the subject. It also 
urged that various associations should 
discuss the subject with those inter- 
ested in public matters, as well as legis- 
lators, with a view of reporting to the 
next national convention their findings 
and recommendations. 


‘Welcome to Young Companies 


Two amendments to the constitution 
were adopted. One of these changed 
Section 1, Article 3, on the Executive 
Council, by substituting the word 
“treasurer” for “secretary.” The other 
changed Section 2, Article 3, on mem- 
bership, defining a “regular legal re- 
serve company.” The purpose of this 
last amendment was simply to correct 
an obscure phrase in the constitution, 
was not aimed at any lawful valuation 
method, and extended a warm welcome 
to young companies properly con- 
ducted. 

And now, in bringing my remarks to 
a close, I wish to ask your hearty co- 
operation, and that of every local asso- 
ciation, with the officers, the executive 
council, and all of the committees, for 
it is only through such cooperation that 
they can hope to succeed in the im- 
portant work you have entrusted to 
their care. 





Must Pay Premium Tax 


The Kentucky court of appeals has 
affirmed the judgment of the Franklin 
circuit court, which requires the Provi- 
dent Savings Life to pay the premium 
tax on policies which it reinsured in 
the Postal Life of New York. The 
opinion, which was written by Judge 
Carroll, contains the following lan- 
guage: 

“A foreign insurance company do- 
ing business in this state will not be 
permitted to escape payment of taxes 
by reinsuring its policyholders in an- 


other company never authorized to do 
business in Kentucky.” 


MEETING OF POLICYHOLDERS 








Elmer R. Beers, of Coldwater, Mich., 
Has Very Profitable Gathering 
of His Assured 





Elmer R. Beers, district agent of the 
Mutual Life at Coldwater, Mich., re- 
cently held a very successful meeting 
for his policyholders. A considerable 
number of them assembled at his office 
in the afternoon and held a social ses- 
sion in the evening and a smoker was 
held in the banquet room of the Elks 
Temple, H. Wibirt Spence, of De- 
troit, manager of the Mutual Life for 
Michigan, was present, as were also 
the following district agents: J. A. 
Bassford, Grand Rapids; Harry C. 
Pike, Jackson; W. B. Olin, Detroit, 
and Frank A. Beers, Benton Harbor. 

Mr. Spence made a very fine talk, 
as did also Hon. M. D. Campbell, of 
Coldwater, ex-insurance commissioner 
of Michigan, and W. D. Hodgman, of 
Coldwater, both of whom spoke from 
the standpoint of the policyholder. 
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Samuel M. Foster, Head of 





LEARNING TO BE A PRESIDENT 


Tells How He Went About to Get Information as to 
Life Insurance Administration 


the Lincoln National Life, 








AMUEL M. FOSTER, president 
S of the Lincoln National Life, is 
one of the big business men of 
Ft. Wayne, Ind. When he became 
president of the company, his name and 
fame carried great weight. Mr. Fos- 
ter did not know much about life in- 
surance. He stated in a recent talk to 
the agents that until recently he drew 
no salary and so being a sort of adorn- 
ment to the great structure he did not 
take the time to learn about the busi- 
ness. But since he has been voted a 
salary he felt he must undertake to im- 
bibe the spirit of life insurance and get 
information. At the recent agency ban- 
quet, in his talk, he recounted his ef- 
forts to acquaint himself with the sub- 
ject. His pen pictures are most graphic 
and interesting. It is one of the most 
humorous take-offs on various depart- 
ments of a home office that has been 
given. Just listen to Mr. Foster him* 
self: 
* * * 

So long as I didn’t draw any salary, 
it didn’t seem incumbent on me to 
know anything about the business, but 
when I got on the payroll, I began to 
feel an obligation. It was up to me to 
learn the business, so I set to work 
to study up. I was not an apt pupil 
but I had good teachers. First I went 
naturally to the “big noise,” the gen- 
eral manager. He welcomed me with 
very much the same cordiality that a 
mining stock salesman shows to a new 
sucker. I told him that I wanted him 
to teach me some of the practical things 
about the business and that I wanted 
to be able to put up a bold front and 
make a good appearance, as he had 
done. He said, “Certainly I will do it. 
Here,” he continued, “‘is a list of books, 
six books, that have been the making 
of me. They can be had free with a 
year’s subscription to the ‘Literary 
Digest.’ Give me $3 and you may have 
the books and I will keep the maga- 
zine. You need the books; I don’t. 
They have done for me all that they 
can do.” 

This is the list of books recom- 
mended to me by the general manager, 
books from which he himself had re- 
ceived so much benefit. The first one, 
“How to Develop Self-Confidence,” 288 
pages; “How to Develop the Power of 
Personality”; “How to Speak in Pub- 
lic’; “The Power of Right Thinking”; 
“The Correct Toastmaster.” This lat- 
ter volume tells how to proceed as a 
toastmaster, leaving nothing for the 
speaker to say; how to warm over old 
jokes, tell stories without people catch- 
ing onto the point. It contains speeches 
by Chauncey Depew, Albert J. Bever- 
idge (these are to be memorized), 
Abraham Lincoln, Theodore Roosevelt, 


* Cyrus Cline, Charles R. Lane and Wil- 


liam J. Hosey. These are the books, he 
said, that made him what he is. 
* * * 

Fully satisfied with what the general 
manager had done for me as-a starter 
along practical lines, I turned for 
theoretical training to the actuary. 
When I told him what I wanted, his 
face took on a far-away expression, a 
gone look, as it were. The pale cast 
of thought overspread his countenance 
like one consulting with the stars. At 
last, like wise men of old, after much 
meditation, he opened his mouth and 
spake. When our actuary speaks there 
1S no waste of language. Every word is 
cut to fit, then carefully filed, sand- 
Papered and laid in place like the 
a in the wall or the tiling in the 

r. 

Note the orderly precision and the 
elegance of his diction: “There are 
certain writings,” he said, “that must 


be carefully read and digested, there 
are certain rules that must be learned 
and certain principles that must be mas- 
tered before a man should essay to 
speak upon such a subject as life insur- 
ance, Here, for instance, is a volume 
with which you should become entirely 
familiar,” and he handed me a copy of 
Loomis’ Logarithms by Elias Loomis, 
mam. Bi. BD. 3:5: Be RB. @. 
professor in Yale College, 1834. “Afte 
you have familiarized yourself with this 
simple and fundamental system,” he 
said, “I would advise that you take a 
course in integral calculus, mental 
philosophy and this analytical treatise 
of man. To polish up on your equip- 
work on natural theology and the 
growth and development of the human 
mind.” 
* * * 

_ In a somewhat dazed condition, 
brought on by the requirements men- 
tioned, I left the actuary and made my 
way to the office of the manager of 
agencies, the mian whose whole mission 
in life is to make men come across. I 
found him somewhat engaged. His 
southpaw was clothed in:a rubber boot, 
in his other hand he was slinging a 
willow stick. Over his face was 
fastened a section of an iron fence and 
down his front, a breast plate of cotton 
batting. Shin guards were upon his 
legs and he was shod with nails and 
spikes. On the floor stood a spittoon 
filled with fresh gravel into which he 
would dip from time to time such hand 
as was not being used to brush off an 
imaginary home plate. 

“In Casey’s name,” 
stenographer, “is he mad or only 
crazy?” “Hush,” she whispered, “don’t 
disturb him. He is dictating a bulletin 
and is merely creating the proper at- 
mosphere.” I stood in rapt amazement 
like a kid upon the bleachers. Some- 
thing behind the mask was emitting a 
sort of jargon entirely unintelligible 
save for the familiar words, “You fel- 
lows, now fellows, come fellows, you 
fellows,” that were constantly inter- 
spersed with much language in some 
unknown vernacular. 

In time the fit wore off and the work 
was done. The mask, the breast plate 
and the shin guards were laid aside. 
The mit, the spikes and the bat were 
put away to be brought out again a 
week later. The great artist was like 
one coming out of a clairvoyant state 
in which he had been wrestling with the 
denizens of an unseen world. His face 
was blanched, and his hands shook 
like one who had just held converse 
with a ghost. Upon his beetling brow 
great beads of sweat stood out, his hair 
stood up like quills upon the fretful 
porcupine. Limp as a rag he dropped 
into a vacant chair, his arms hanging 
at his side like the slats upon a rail- 
road semaphore. Some chewing gum 
and a cigarette soon brought him 
around and when I asked him how to 
become an insurance man, he replied 
with enthusiastic emphasis: “Work like 
——” Well, I'll save his face and 


I cried to his 





call it Hades. His answer was enough. 
| It didn’t please me. It reeked with 
dust and sweat. It suggested early 
| risings and late settings and seemed at 
| war with the life of ease and comfort 
| that I have come to love so well. 
8 
Forth then I fared for a more sym- 
pathetic instructor, to the medical di- 
rector, to a representative of that pro- 
fession which since time immemorial 
has taken life easy, or should I be more 
| grammatical and say easily? The doc- 
| tor received me after the manner of his 


Gam 


on the origin of species and the destiny | 


ment I would recommend some light | 
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Carry a Strong Anchor— 











The 1913 record of the Anchor Life re- 
veals that it has policies that sell. 


In these days. of stress and change it 
pays an agent to get firmly attached 
to a permanent company. 


Watch Your Anchor!! 





The Anchor Life Insurance Company 
Indianapolis, Indiana 
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kind. I told him that I was in search 
of knowledge. He allowed that I had 
come to the fountain source. “Stick 
out your tongue,” he said. “Humph, 
it’s too thick.” He poked me in the 
side and when I winced, he cried out 
in glee, “Ha, your liver is white.” I 
threw out my chest at his dictation and 
he declared I was suffering from cor- 
dialgio contracto. 

“Thick tongued, white livered and 
faint hearted,” he said. “I never could 
pass your application. Some day you 
will die and then see how my reputation 
will be injured.” He seemed obsessed 
with the idea that I was after insurance 
and that there was a fee in sight. In 
the course of time I succeeded in ex- 
plaining that it wasn’t insurance I 
wanted, but some knowledge regarding 
the business. Disgust and incredulity 
appeared upon his face, but when I 
eventually persuaded him that I was in 
earnest he exclaimed, “Forget it, my 
son.” 

“A little learning is a dangerous thing, 

Drink deep or taste not the Pierian 

Spring.” 

You see he fell into poetry as grace- 
fully as a deck hand falls into the lake. 
“But,” I argued in return, “I’m getting 
paid now. I am a real president. I 
want to pretend to earn my salary.” 
“Run along,” he replied, “don’t learn, 
and I’ll get them tq raise your salary.” 
I naturally was amazed at this. “Don’t 
you see,” he continued, “how comfort- 
able it makes us all feel to know so 
much more than the president? Why, 
rather than lose this sense and feeling 
of superiority, we would double your 
salary. You've been an ideal president 
and we love you for what you don’t 
know. Now, don’t go and spoil it all. 
Remember Adam and Eve and be sat- 
isfied.” 

What he said seemed reasonable 
enough. True to his profession, the 
doctor had made a wonderful diagnosis 
and had given a most plausible explana- 
tion of the reason why I have always 
been treated with almost affectionate 
kindness by everyone connected with 
the Lincoln Life. 





MADE A REMARKABLE RECORD 





Oregon Life Earns Surplus and Pays 
Dividends on Guarantee Fund by 
Careful Management 





On Oct. 1 the Oregon Life of Port- 
land, sent out checks for the sixteenth 
semi-annual dividend on the guarantors’ 
certificates of the company. The Ore- 
gon Life was organized in 1906. Not 
a cent was expended for promotion 
purposes, and nothing was paid on 
surplus account. By strict economy 
and_ skillful management, the com- 
pany had accumulated $35,600 in sur- 
plus at the end of last year. Instead 
of a regular capital it has a $100,000 
guarantee fund, on which the dividends 
are restricted to 7 percent annually. 
The guarantors have been paid regu- 
larly since the organization of the 
company, the interest returned to 
them amounting in the past eight years 
te $56,000. Under the terms of this 
guarantee fund, the holders of a ma- 
jority of the amount of the outstand- 
ing policies may purchase the guar- 
antee fund at par with 7 percent in- 
terest less the amount of dividends 
paid thereon, or the company may do 
so and convert the company into a 
mutual. General Manager L. Samuel 
in sending the checks to the guarantors 
says that 1914 promises to be the big- 
gest and most generally prosperous 
year in the history of the company. 
Its writings are ahead of those of last 
year. Its income from both new and 
renewal premiums is greater, and the 
death losses, which have been remark- 
ably low, are even less this year than 
before. In the first nine months of 
this year they amounted to only $13,000 
on more than $7,000,000 insurance in 
force. 





ASSOCIATION ACTIVITIES 


DETROIT ENTHUSIASM HIGH 
First Fall Meeting Held and Educa- 
tional Fund Doubled—Start 
Membership Campaign 





The first fall meeting of the Detroit 
Life Underwriters’ Association, held 
Monday night, was one of the best in 
the history of the association. While 
only about half of the membership 
turned out, they made up in earnestness 
and enthusiasm for the policies of the 
National association what they lacked 
in numbers. President M. H. Zach- 
arias was in the chair. There was no 
guest of honor or principal speaker, 
nor any prepared addresses. A number 
oi the members who were in attendance 
at the recent Cincinnati convention 
gave extemporaneous talks on the con- 
vention, the objects of the association 
and what it had accomplished. Also, 
they spoke of plans for a larger mem- 
bership of the Detroit association. 

Among those who spoke on these 
subjects were Colonel Will A. Waite, 
of the Phoenix Mutual; Jesse L. Scott, 
of the Prudential; A. G. Richardson, of 
the Mutual Life; E. A. Owen, of the 
Sun Life; John Machen, of the Home, 
and Henry Farmer, Detroit member 
of the National Executive Committee. 


To Raise $1,000 


At the close of the speaking, a reso- 
lution was adopted that the association 
raise a fund of $1,000 from the life in- 
surance men of Detroit, to be turned 
over to the National association for 
use in the educational and conservation 
campaign. President Zacharias ap- 
pointed the following committees to 
“raise the wind:” Jesse L. Scott, Pru- 
dential, chairman; Percy N. Anstey, 
Northwestern; William C. Martin, 
Metropolitan; Thatcher W. Roor, Mu- 
tual Benefit, and Robert Campbell, 
Manufacturers. 

This commitee supersedes the tem- 
porary committee selected by the execu- 
tive committee, at a special meeting 
held early in September, to sound the 
sentiment of the general agents and 
special agents on the proposition prior 
to the national convention. The report 
of this committee was so satisfactory 
that the association, upon hearing it, 
decided to double the amount of the 
fund which the executive committee 
suggested should be raised. 


Start Membership Campaign 


The association also decided that a 
campaign for a larger membership 
should be entered upon immediately. 
The association now has 127 members 
who are regarded as in good standing, 
though only 105 of them have paid 
their dues to date. Most of the others 
are known definitely as “good.” This 
is the best membership the association 
ever has had at this time of the year, 
and it is confidently predicted that by 
Jan. 1 new records will have been set. 

An amendment to the constitution 
and by-laws will be voted on at the 
November meeting, providing that the 
annual meeting and election of officers, 
which now is held in January, be set 
forward to the December meeting. The 
proposed change is for the purpose of 
letting the new officers take charge of 
affairs with the new year, and give 
them two months in which to prepare 
for the club’s big event of the year, the 
annual banquet. 


Endorse World’s Congress 


A committee composed of Charles 
W. Pickell, Massachusetts Mutual, 
chairman; Charles White, Northwest- 
ern Mutual, and Donald Clark, Mutual 
Benefit, which had been appointed to 
consider suitable action in regard to 
the recent visit of Garner Curran to 


Detroit and his address before the club | 


at a special meeting, reported a reso- 
lution endorsing the World’s Insurance 
Congress to be held at the San Fran- 


= ra se 


October 8, 1914. 





The Ohio National Life Offer 


A company that is strong financially. 
A home company, with the added advantage of size and strength. 
A company with experienced and energetic management. 


A general agency contract with the home office in ‘“‘home state” 
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Close and immediate contact with the home office. 

Quick action on all agency matters. 
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A splendid line of policies with low rates and liberal values. 
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For Territory and Terms, Address: 


T. W. Appleby, Agency Manager and Actuary, 
Albert Bettinger, President, 


Cincinnati, Ohio. 














INDIANA NATIONAL LIFE 


Commenced Business INSURANCE COMPANY Authorized Capital 
Semeeey 4, SE C D RENICK President re ; basal * 
Our agents are successful. There is areason. Sec our new guaranteed premium-reduction policy. Liberal on! 
pet for reliable men. For information concerning Territory and Contracts, oddcess 


EVERETT WAGNER, General Agent 








“T confess I had not thought of it in that 


E. C. WAGNER, Ass’t Gen’l Agent INDIANAPOLIS, INDIANA 
way. I see that if I were to die and all my 
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insurance were to be invested, the interest 
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cisco Expositon in 1915, and setting 
forth that life insurance is the greatest 
factor for peace in the world today. 

Much gratification was expressed at 
the meeting over the decision of the 
United States Senate not to tax life 
insurance policies, in the forthcoming 
deficiency tax law. 

President Zacharias has called a 
meeting of the executive committee 
for next Friday, to take up an impor- 
tant matter. 





Minneapolis Association Holds Monthly 
Meeting—May Name Qualifications 





The Minneapolis Life Underwriters 
Association held its monthly meeting 
Saturday with a good attendance. The 
principal topics under discussion were 
the reports of delegates who attended 
the national convention and the newly 
organized federation of insurance 
agents for Minnesota. Delegates to 
the national convention who reported 
at the meeting included Warren M. 
Horner, J. Edward Meyers and J. A. 
Blond. All made brief speeches cover- 
ing in part impressions gathered while 
in attendance at the gathering, and 
spoke in an optimistic vein. 

The association as a whole is inter- 
ested in the new state federation, and 
many favorable comments were in- 
dulged in regarding it. A motion was 
made by one of the members that a 
new by-law be added to the association 
rules requiring qualifications other 
than company requirements for mem- 
bership to the association and that the 
association cooperate with the insur- 
ance department of the state in recom- 
mending laws governing qualifications 
of those to whom the state licenses are 
issued to solicit life insurance. 

The following .were elected members 
of the association: E. W. Anderson, 
C. W. Kleifgen and Henry W. Womack, 
Metropolitan Life; H. L. Bourgerie, 
Prudential; H. D. Hord, Home Life; 
Walter I. Hughes, Provident Life & 
Trust; John G. Rothermal, New Eng- 
land Mutual, and W. C. Addy, State 
Mutual of Worcester. 





TAKE UP ADVERTISING 





Iowa Association Will Discuss Plans— 
Wants Pulpit Talks 





The Iowa Life Underwriters Associa- 
tion held its monthly meeting in Des 
Moines Saturday night. The papers 
of the evening were read by George 
W. Hughes, J. A. Blum and M. M. 
Deming of the Aetna, Equitable of 
New York and Kansas City Life, re- 
spectively. Each speaker told of the 
day’s session at the recent Cincinnati 
meeting. 

It was decided to meet Oct. 17 at 
dinner to discuss the proposed adver- 
tising campaign of life companies rep- 
resented in Des Moines or having their 
home offices there. It was also de- 
cided that the association will be host 
to the general agents of Des Moines 
and representatives of the Des Moines 
companies at a dinner to be given 
soon for mutual pleasure and benefit. 

A “life insurance day,” upon which 
date the ministers will be asked to 
Preach on the advantages and neces- 
sity of life insurance, has been sug- 
gested and will be considered. The 
plan has worked in other cities and 
the life men believe they will have no 
difficulty in putting it over in Des 
Moines, The day will be set at the 
conclusion of the meeting on Oct. 17 
In case it is decided to go ahead with it. 





Protest Against Stamp Tax 


_The executive committee of the 
North Dakota Life Underwriters Asso- 
ciation met at Fargo the other day and 
went on record as being strongly op- 
Posed to the action of congress in im- 
Posing a stamp tax on life insurance 
Policies, claiming that it is a violation 
of modern progress, to hinder to this 
extent the protection provided for 
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Detroit Life 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions ; 
We have Good Territory still unassigned; 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 
MEN and WOMEN Detroit Life Insurance Company, Detroit, Mich. 
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J. HENRY JOHNSON, Oklahoma City 


J. Henry Johnson, the new secretary of 
the National Life Underwriters Associa- 
tion, has been president of the Oklahoma 
association for seven years. 
zation was only a year old when he was 


The organi- 


elected to that office. It was largely 
through his efforts that the Oklahoma 
association became one of the large life 
underwriters organizations. He has at- 
tended every meeting of the national body 
for the last six years. Last year he served 
as chairman of the national membership 
committee. At the Atlantic City meeting 
of the national body, Mr. Johnson won the 
Whittington trophy awarded to the state 
association making the largest increase in 
new members during the year. Oklahoma 
won the cup again at the Cincinnati con- 
vention. Mr. Johnson also won the HEd- 
wards trophy last year. His work brought 
him prominently before the national lead- 
ers and he was regarded as one of the 
big men of the organization. Mr. John- 
son took an active part in the work of 
gaining statehood for Oklahoma and has 
done much work before the legislature. 
He is a native of North Carolina and went 
to Ohio when but 22 years of age to en- 
gage in the retail drug business. He 
remained there until 1901 when his health 
became impaired and went to Texas. He 
began selling insurance for the Manhattan 
Life and later was made superintendent 
of agents for the company for the south- 
west. He resigned March 1, 1904, to be- 
come Oklahoma manager for the National 
Life of Vermont. He has been very suc- 
cessful in building up the business of his 
company in the state. The Oklahoma men 
are proud of Mr. Johnson and appreciate 
the honor that has been conferred on the 
state by the national organization. 








mothers and children of the nation. 
They unanimously adopted a resolution 
and have sent a copy to President Wil- 
son, Senator Simmons, chairman of 
the senate finance committee, and Sen- 
ators P. J. McCumber and A. J. Gronna 
of North Dakota. 





Adopted Advertising Plan 


The first fall meeting and dinner of 
the Columbus Life Underwriters As- 
sociation was held Monday night. War- 
ren M. Horner, of Minneapolis, gave 
an address on “Education and Conser- 
vation.” The association, after the 
talk, adopted the advertising propo- 
sition, and the executive committee 
was empowered to sign up the con- 
tracts. 

In his talk Mr. Horner showed how 








THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in this 
country (not doing business in New York), wishes to contract 
with live General Agents in the following states: 


Alabama, Idaho, Indiana, Kentucky, Maryland, Michigan, 
Minnesota, Missouri, Montana, Nevada, North Carolina, Ohio, 
Pennsylvania, Tennessee and Wyoming. 


Liberal contracts to the right men. 
care THE WESTERN UNDERWRITER. 


Address 1272#Q, 








dition, communicate with 
JOHN J. CADIGAN, Pres. 





NEW WORLD LIFE 


**Giant of the Northwest’’ 


CAPITAL—paid in—One Million Dollars 
SURPLUS—Four Hundred Fifty Thousand Dollars 


q Offers unusual opportunities, just mow, to insurance men of ability in 
general and special agency contracts for Washington, Montana, Idaho, 
Oregon, California, Iowa and Illinois. 


q If you want to move to a healthy climate and better your financial con- 


R. M. MALPAS, Agency Manager, 


P. O. Box No. 27, SPOKANE, WASH. 











the business of life insurance needed 
more constructive salesmanship, ad- 
vertising and publicity, and also more 
interest and cooperation on the part 
of the public. He believes that if the 
insurance interests did their best, the 
desired reciprocal relations with the 
public would undoubtedly be created. 
Life insurance advertisements must be 
instructive, creative, and of human in- 
terest. 

The Columbus association will have 
other instructive meetings during the 
fall and winter. 


Indiana Fall Meeting 


The Indiana Life Underwriters’ As- 
sociation had its opening meeting of 
the season at Indianapolis Monday 
evening and it was an auspicious occa- 
sion. There was a three-hour session, 
full of business and discussion of mat- 
ters of interest. The twenty-five mem- 
bers at the dinner were nearly all state 
managers. The two most important 
discussions concerned the organization 
of a federation of insurance and the 
opening of an advertising campaign to 
promote general interest in life insur- 
ance. 

The members of the life association 
present pledged $600 toward the life 
insurance advertising campaign, one- 
fourth to be sent to the National asso- 
ciation and three-fourths to be spent 
by the Indiana association. W. B 
Flynn of the Massachusetts Mutual is 
chairman of the local press committee. 
The association appointed a committee 
to interview the Indianapolis Church 








Federation on the subject of setting 
aside one Sunday for discussing life in- 
surance in the pulpits.of the city. The 
association decided to buy a bale of 
cotton. It was also moved to send a 
fioral tribute to the home of Joseph 
Carhart, a fellow-member, who suffered 
the loss of his wife Monday. 

Winslow Russell, superintendent of 
agents for the Phoenix Mutual, will ad- 
dress the members at the November 
meeting and Governor Samuel M. Rals- 
ton is the chief speaker for the Decem- 
ber meeting. The entertainment com- 
mittee announced further that there 
would be a Ladies’ Night, at a date to 
be set later. Three new members were 
enrolled: Guy A. Ramsdell, Indiana 
manager of the Mutual of New York; 
R. A. Ridgeway, Indiana manager of 
the New York Life, and Richard Habbe 
of the State Mutual. 





In Honor of Talbot 


The field men of the Fidelity Mutual 
Life are putting forth extra efforts to 
roll up. a large volume of business in 
honor of President Walter LeMar Tal- 
bot, who is now on a trip through the 
country. He is expected to return to 
the home office about Oct. 15. 





Fraternal Secretary Arrested 


Supreme Secretary E. L. Balz of the 
Modern Brotherhood of America was 
arrested at Mason City, lowa, and 
taken to Cedar Rapids to answer to the 
charge of making a false report as to 
payment of lodge expenses. Insur- 
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gents of the Modern Brotherhood have 
been conducting an investigation of 
the books of the secretary. They allege 
that the secretary charged off expenses 
as $27,000 when they were only $2,000. 
Mr. Balz has been secretary of the fra- 
ternal organization for thirteen years. 
Balz was released on bail of $1,000 
and given until Oct. 14 to enter a plea. 


EXEMPT FROM NEW STAMP TAX 








Life Insurance Escapes Further Penal- 
ization by Action of Senate on 
New Revenue Measure 





Life insurance is not to be taxed 
under the new revenue stamp tax act 
which is being passed to make up defi- 
cits in cusom house receipts. Buyers of 
life insurance will be saved $10,000,000 a 
year by the exemption of life insurance 
and instead buyers of automobiles will 
pay $15,000,000. Democratic members 
of the Senate finance committee on Sat- 
urday last heeded the protests of life 
insurance men against the. proposed 
levy of 8 cents a hundred on ordinary 
life and 40 percent on new industrial 
premiums. 





PAID OFF TEN-YEAR BONDS 





Northwestern National Now in a Posi- 
tion to Increase Its Assets and 
Fortify Itself Well 





A rather remarkable record has been | 


made by the Northwestern National 
Life of Minneapolis in paying off the 
ten-year bonds of the Northwestern 
Life & Savings which it reinsured. 
When the business of the Iowa com- 
pany was absorbed it was seen that 
some $6,000,000 would have to be paid 
in matured endowments in eight years’ 
time by a company that had then about 
$6,000,000 in assets. The Northwestern 
National has paid the $6,000,000 and in 
addition a fair dividend beside. Natu- 
rally each year its assets decreased, al- 
though its surplus has been increasing. 
With these obligations all met, the com- 
pany now has the opportunity of build- 
ing its assets and further strengthening 
its financial position. 





REINSURES AND QUITS FIELD 





Aegis Life of Denver Decides Not to 
Continue—Adds Materially to 
Central States Life 





On Saturday of last week, stock- 
holders of the Aegis Life of Denver 
voted unanimously to reinsure the 


business of the company in the Cen-]: 


tral States Life of St. Louis. The deal 
was negotiated by James A. McVoy, 
vice-president and general manager, 
and E. M. Grossman, general’ counsel 
of the Central States Life. By this 
reinsurance, the Central States adds 
about $3,500,000 to its insurance in 
force and about $120,000 a year to its 
premium income. 

_ The Central States Life was organ- 
ized in 1910 and began business at the 
beginning of 1911. At the end of last 
year, its admitted assets were $606,141 
and the insurance in force was $5,- 
278,750. James A. McVoy, the vice- 
president and general manager of the 
company, was connected with the Mis- 
souri insurance department for twelve 
years and has had considerable life 
insurance experience since he left the 


department. It operated in Missouri, 
Illinois and Kansas. 
The Aegis Life was incorporated 


under the laws of Colorado in June, 
1909, and began business a year later. 

At the end of last year it had $384,- 
637 admitted assets and its insurance 
in force was $3,304,140. It did busi- 
ness in Colorado, Idaho, Montana, 


New Mexico, Utah and Wyoming. 
The merger was approved Tuesday 

by the board of directors of the Central 

States in a meeting held at St. Louis. 





Under the Missouri laws, the merger 
will have to be approved by a com- 
mission composed of the insurance 
commissioners of three states. 

The Central States will retain as far 
as possible the working force of the 
Aegis. It will establish a _ general 
agency in the offices occupied by the 
company in the Foster building in Den- 
ver. The agency force has not yet been 
selected. The Central States will issue 
an assumption certificate to each 
policyholder of the Aegis. 





McFEE CHANGES HIS BASE 





Massachusetts Mutual Man at Chicago 
Becomes General Agent of the 
National Life, U. S. A. 





John R. McFee, one of the big 
writers of the Chicago agency of the 
Massachusetts Mutual, has severed his 
connection with that company and has 
become a general agent of the National 
Life, U. S. A., at its home office in Chi- 
cago. The National’s agency depart- 
ment has been going after some of the 
representative men of the country, and 
adding one by one to its larger organ- 
ization. When it secured John W. 





Whittington of Los Angeles, former 
president of the National Life Under- 
writers Association, and H. H. Hoyt 
of Chicago, one of the big producers in 
the Mutual Benefit, it caused some of 
the companies to sit up and take notice. 

Mr. McFee is one of the students of 
the business, a man well read, philo- 


-sophical in his mental make-up, and a 


salesman of force and service. He won 


the first prize in the essay contest of | 
the National Life Underwriters Asso- | 


ciation. Mr. McFee conducts 
“Field Educational Department” 
THE WESTERN UNDERWRITER. 
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The September business of the Chicago | 
general agency of the Massachusetts Mu- | 


tual Life is 25 percent ahead 


of the 
September, 1913, production. 


| 





The Double Benefit Family Policy 


will soon be placed on the market by 


THE GERMANIA LIFE 
INSURANCE COMPANY 


OF NEW YORK 
Another evidence of 


PROGRESSIVE METHODS 


This policy is economically perfect. It combines the 
MAXIMUM of PROTECTION during the produc- 
tive years, with a COMPETENCY for OLD AGE 


THE IDEAL POLICY TO SELL 


For particulars, and Agency Contracts for exclusive territory on liberal terms, address 


| HOME OFFICE, 50 union square New York City 



































The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company. Let us tell you more. 














THE EQUITABLE LIFE 


INSURANCE COMPANY OF IOWA 


Has good openings for general agencies in desirable locations for experienced and successful men. 


Apply to Home Office, DES MOINES, IOWA 


Liberal contracts offered. 











IOWA—NEBRASKA—SOUTH DAKOTA—Three splendid 
states. Reliable District and Special Agents desired. New company 
with very attractive policy, non-participating, just entering 
new territory. Address 90-R, care The Western Underwriter. 











George Washington Life 
Insurance Company 


Resources Reserve Ins. in Force 
$867,000 $524,000 $6,900,000 


Correspondence invited for direct 
Agency representing Company 





Charleston, 
(Founded 1906) 





West Va. 


in three important. cities. 


Unusual 
Opportunity 


Liberal 
Contract 


Splendid 
Policies 
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NOT INJURED BY WAR 


PROSPECTS AS GOOD AS EVER 





New York Life Shows Business Men 
and Workers Who Are Bene- 
fited or Not Affected 





Many people are better prospects for 
life insurance now than before the Eu- 
ropean war started. Some are neither 
better or poorer prospects. The num- 
ber that is seriously affected by the 
war is far smaller than the majority 
of people think. 

The New York Life has sent to all 
agency directors a list of vocations 
with a request that the directors mark 
the rating of each. The census of these 
markings is not only exceedingly in- 
teresting, but provides solicitors with 
ideas on where to find prospects and 
demonstrates clearly that the “depres- 
sion” is very much mental and much 
less actual than most people believe. 
The raakings by agency directors fol- 
low, those marked 1 being benefited 
by the war, those marked 2 are un- 
affected and those marked 3 are ad- 
versely affected: 


A 
2— Accountants 
38—Actors 
2—Advertising 
1—Aerated water 


D 
2—Dairymen 
2—Dancing masters 
2—Demonstrators 
2—Delicatessen 


mfrs. proprietors 
1—Agricultural 2—Dentists 
implts. 2—Detectives 


3—Architects 1—Distillers 


3—Art dealers 2—Divers 

2—Artificial ice 2—Doctors 
mfrs. 2—Draftsmen 

3—Artists 2—Dressmakers 


2—Attorneys 
1—Auctioneers 
1—Authors 


2—Drillers 
2—Druggists 
2—Drygoods mchts. 


2—Automobile mkrs 3—Dyers 

2—Auto. accesories 

5 B 1—Editors 
2—Bakers 2—Electriec light 
2—Bankers employes 
2—Barbers 2—Electric railway 
2—Blacksmiths employes 


8—Bond dealersand 2—Electricians 
2—Electroplaters 
2—Electrotypers 
2—Embalmers 
2—Embossers 
2—Engineers 
2—Engravers 


sellers 
2—Bookbinders 
2—Bookkeepers 
2—Booksellers 
1—Boot mfrs. 
2—Bootblacks 
1—Bottle blowers 2—Ensigns 
2—Brakemen 2—Envelope mfrs. 
2—Brass workers 2—Erectors 
1—Breweries 2—Etchers 
2—Bricklayers 2—Examiners 
2—Bridge builders 2—Excavators 


3—Brokers 2—Excise agents 
2—Builders 3—Explorers 
2—Burnishers 3—Exporters 
2—Butchers 2—Express 
2—Butlers 


F 
2—Factory empl’s 
1—Farmers 
2—Feathers, dlrs. 
2—Finishers 
2—Fire adjusters 
2—Fire department 

employes 


2—Butter makers 
2—Button makers 


2—Cabinet makers 
2—Cabmen 


employes 1—Fish dealers 
2—Cap makers 1—Fishermen 
8—Capitalists 1—Firearms mfrs. 
2—Carpenters 2—Fitters 
2—Carpet weavers 2—Florists 
2—Carters 2—Foremen 
2—Carvers 2—Forgemen 
2—Cashiers 2—Founders 


38—Caterers 
1—Cattle raisers 
2—Cement dealers 
1—Cereal mfrs. 


2—Freight forward- 
ers 


2—Fruit dealers. 
2—Furnace makers 


2—Chairmakers 2—Furniture dlrs. 
38—Chandlers 3—Furriers 
2—Chauffeurs a 
2—Checkers (hotels, 2—Garages 
etc.) 2—Game wardens 
2—Chefs 2—Gardeners 
1—Chemists 2—Genealogists 
2—Chiropodists 2—General stores 
38—Cigar mfrs. 2—Gilders 
2—Civil engineers 2—Glaziers 
2—Cleaners 2—Governesses 
2—Clergymen 2—Gov’t employes 
2—Clerks 1—Grain dealers 
1—Clock mfrs. 2—Grocers 
2—Clothiers 2—Guards 
3 goachmakers 2—Guides 
2—Coachmen 2—Gymnasts 
2—Collectors ” 
2—Com mission 2—Haberdashers 
merchants 2—Hardware dlrs. 
1—Compositors 1—Harness makers 
2—Conductors i—Hat makers 
2—Confectioners 1—Horse dealers 
2—Constables 2—Horticulturists 
2—Consulting engrs. 2—Hotel employes 
3—Contractors 2—Housekeepers 
2—Cooks 2—Housewives 
2—Coppersmiths I 


1—Correspondents 
2—Corset makers 
3—Costumers 


2—Icemen 
1—Illustrators 
3—Importers 


2—Installers 2—Pianists 
2—Instructors 2—Pilots 
2—Interpreters 2—Plumbers 
2—Policemen 
2—Jailers 2—Postmen 
2—Janitors 1—Powdermakers 
2—Japanners 2—Preachers 
2—Jewelers 2—Pressmen 


1—Journalists 
2—Journeymen 
2—Junk dealers 


2—Printers | 
2—Professors 
2—Proprietors 


& 1—Provision dealers 

2—Laundrymen, 2—Purchasing agts.- 

proprietors 1—Publishers 
—— B 

wyers 
i—Leather merchts. 2—Rabbis 
2—Letter carriers —— em- 
2—Librarians proyes 


3—Real estate agts. 


2—Life savers 2—Reporters 


2—Lighthouse 


4 ricmicers ee ae collec- 
—dLinotypers e 
2—Lithographers § 3—Restaurants 
1—Loan brokers —* 
2—Locksmiths 8 
2—Locomotive engs. 1—Saddlers 
2—Lumbermen 2—Safemakers 
2—Sailors 


2—Salesmen 
2—Saloon keepers 
2—Sanitarium kprs. 
2—Sawyers 
2—Sculptors 


mu 
2—Machinists 
2—Maids 
2—Mail clerks 
2—Managers 
1—Manufacturers 


Masons 2—Seamstresses 
2—Masseurs 2—Secretaries 
2—Mates 2—Servants 
2—Matrons 2—Sextons 
2—Merchants 2—Sheriffs 


2—Milk dealers 1—Shoe dealers 


1—Millers 2—Silversmiths 
38—Miners 2—Singers 
3—Mining engineers 1—Soldiers 
2—Ministers 2—Solicitors 
38—Missionaries 2—Spinners 
2—Modistes 2—Stables 


2—Stationers 
1—Statisticians 
2—Stenographers 
2—Stewards 
3—Stock brokers 
2—Students 
2—Superintendents 
1—Surgeons 
a 


2—-Motormen 
2—Municipal em- 


ployes 
2—Music dealers 
2—Musicians 
a pictures 


2—Naturalists 
1—Newspaper em- 


ployes 

1—Novelists 2—Theatrical mers. 
1—Nurses 2—Tailors 

°o 1—Tanners 
1—Oil dealers 2—Teachers 
2—Oculists 1—Telegraph and 
3—Opera singers 1—Telephone em- 
2—Opticans ployes 
3—Ore dealers 1—Toymakers 
2—Organists 1—Tentmakers 
2—Osteopaths Uv 

P 2—Undertakers 


2—Painters 1—Underwear mfrs. 
1—Papermakers 
1—Pawnbrokers 
2—Paymasters 
3—Perfumers 
2—Pharmacists 
2—Photographers 
2—Physicians 


w 
1—Wine industry 
2—Wiremen 
2—Wood dealers 
1i—wWriters 


2—Zincsmiths 





EGAN WITH PIONEER LIFE 





Former Superintendent of Monthly 
Premium Department of Equitable 
Reorganizing Company 





J. F. Egan, for many years connected 
with the Modern Woodmen at its head- 
quarters, and later superintendent of 
the monthly payment and home pur- 
chase department of the Equitable Life 
of New York, has become connected 
with the home office of the Pioneer Life 
of Kansas City, Mo., and represents the 
new interests behind the company. He 
is now engaged in reorganizing the 
company. Mr. Egan is introducing a 
number of new and interesting features 
in the Pioneer Life, which are related 
in another article. He is a man of 
force. Having been trained in the fra- 
ternal school, he is adapting as far as 
possible some of the strong features of 
the fraternal organization to a legal re- 
serve company. 

The Pioneer Life, which has had a 
somewhat eventful career and several 
changes of management during the last 
three or four years, seems to have at 
last fallen into permanent ways. The 
management is now headed by James 
Cowgill, former state treasurer of Mis- 
souri, as president. 





To Meet-in Summer Next Year 


The annual agency convention of the 
Minnesota Mutual Life for 1915 will 
be held some time during July or Au- 
gust. The 1914 meeting was held in 
January and it was the unanimous re- 
quest of those present that the date be 
changed to the summer months. Agents, 
as well as managers, will attend the 





2—Cutters 


2—Inspectors 








ABSOLUTELY DIFFERENT FROM ANYTHING 
EVER PUT BEFORE THE PUBLIC 


The Multi Premium System 


devised and copyrighted by G. F. Steinkamp and issued 


only by The Columbia Life Insurance Company, is 4 great 
improvement over the old plan method. The policy pro- 
vides term insurance to age 65, convertible into paid up 
life insurance in thirty-six equal shares. 


Four Options Annually; on each anniversary, the insured 
has the option of paying a lot term rate or of three higher 
rates, converting 1, 2 or 3 shares respectively. When all 
shares are converted the policy is paid up for life. This 
is the best Insurance contract on the market. 


Agents Wanted—Ohio, Kentucky, Georgia 





The Columbia Life Insurance Company 
CINCINNATI, OHIO 

















The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


‘ International Life of St. Louis, Mo. 
MASSEY WILSON, President 
. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 





WABASH LIFE 
DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “‘boys in the field,” in the way of leads from the home 

office, and the active support of influential men in each community, 

These are facts—not advertising catch-words. 

Agents who once join forces with the Wabash, STICK—the company 

has not yet lost a single agent. 


There’s a reason! It will pay to investigate 





The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop, 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


INSURANCE STOCKS 


SPECIAL CONFIDENTIAL PRICES 


AMERICAN BANKERS LINCOLN NATIONAL LIFE OHIO NATIONAL LIFE 
CENTRAL LIFE MARQUETTE LIFE OLD COLONY LIFE 
COMMERCIAL FIRE MARQUETTE FIRE PUBLIC SAVINGS LIFE 
CLEVELAND NAT’L FIRE MISSOURI STATE LIFE PEORIA LIFE 
COLUMBIAN NAT’L FIRE METROPOLITAN FIRE STERLING FIRE 
FOREST CITY LIFE NEW WORLD LIFE UNION CASUALTY 
FIRST NATIONAL FIRE INDIANA NATIONAL LIFE WISCONSIN NAT'L LIFE 
NORTH AMERICAN LIFE PRUDENTIAL CASUALTY ANY OTHER STOCKS 
GREAT SOUTHERN FIRE 


Write to ANDREWS & COMPANY 


INVESTMENT BANKERS 
108 So. La Salle Street CHICAGO, ILL. 


@tto Schenk, President 











INSURANCE STOCK DEPARTMENT 





1915 meeting. 
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EDITORIAL 


COMMENT 





AMERICAN LIFE CONVENTION 


Tue American Lire CONVENTION is 
meeting in Dallas this week. It is ap- 
propriate that this organization should 
honor the Texas life companies as the 
state leads in point of numerical mem- 
bership. The Texas life companies have 
come to the front rapidly within recent 
years and there have been developed in 
the Lone Star state some excellent insti- 
tutions officered by men of experience and 
ability. 

The American Lire CoNnvENTION has 
been and is a big factor in western and 
southern life insurance operations. It 
started more as a defensive enterprise. 
It has grown into a constructive organ- 
ization which has accomplished much 
for the business. It has presented at its 
annual meetings programs of great excel- 
lence and merit. It will be found that 
the executives of western and southern 
companies of the higher grade are men 
who are serious in their business, who 
have made a study of it and who are 
meeting with success in bringing forward 
life companies that are worth while. 

The medical and legal sections of the 
convention have been able to accomplish 
results of no mean proportions and their 
meetings and operations have attracted 
wide attention. 

The men of the American Lire Con- 
VENTION have come to know one an- 
other; their suspicions have been al- 
layed, cooperation has been engendered 
and life insurance has been advanced 
because of this organization. 





OUT OF RHYME 


Tue action of the insurance commis- 
sioners at their recent meeting favor- 
ing the adoption of laws compelling life 
companies to insert safety clauses in 
their cash loan and surrender provi- 
sions is given backing by present con- 
ditions: There is little doubt but that 
annual statements will show an undue 
increase in loans to _ policyholders. 
When the European war hit, savings 
banks jammed down the brakes on 
withdrawals. Their action averted 
raids on their supply of cash. The ma- 
jority of life companies were without 
brakes. If they had possessed them 
and used them the annual statements 
would probably show but an inappre- 
ciable increase in loans. 

The guarantee of a life company to 
pay on demand the cash value of life 
policies is not only unfair to those pol- 
icyholders that buy insurance for insur- 
ance purposes only but is unsafe. To 
say the least it is entirely out of rhyme 
with the law permitting amortized valu- 
ations of securities and throws the 
scheme of actuarial science out of 
meter. 

Just at present securities are by no 
means worth their amortized values. 
What their market value is no man can 
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say. Should a company be called on 
for huge amounts of cash just now it 
would probably be compelled to sacri- 
fice securities. This giving away of real 
values would be at the expense of those 
policyholders not making loans. They 
are the ones who would stand the loss. 
They would be holding the bag. There 
is a possibility that securities could not 
even be sacrificed and insurance com- 
panies would then be in a position of 
having to repudiate one guarantee in 
their policies. 

The immediate cash loan provision 
is a bit of unwise business. 





PERSONAL DELIVERY 


OneE~of the companies, in discussing 
the subject of delivery of policies, com- 
ments on the delivery by mail and in 
person. The point is made that personal 
delivery is a great factor in the preven- 
tion of lapses. The agent should en- 
deavor to see and talk with the assured 
when the latter receives his policy in 
order to clear up any doubts or clinch 
the acceptance of the policy, if the as- 
sured is wavering as to whether he will 
take it. 

The personal delivery of the policy en- 
ables the agent to do a little post-grad- 
uate work, so to speak, with the assured. 
He has carried him through the prelim- 
inary steps, he has signed the applica- 
tion and been examiined. A few salient 
points can be driven home so that the 
applicant will have clearly in mind the 
main features of his contract. The agent 
can emphasize some of the arguments he 
produced when the policy was sold. The 
assured has had a few days since he 
signed the application to think it over 
and many lingering doubts may have 
arisen during the interim. 

Some applicants feel, when they receive 
a policy by mail, that the agent was 
ashamed to come around; that he prob- 
ably feared to meet the assured face to 
face because there was some defect in 
the policy. 

Delivery by mail should only be a last 
resort. The personal element should con- 
tinue in the transaction until the assured 
has received the policy and paid for it. 
All doubts should be removed and the as- 
sured should be left in a satisfied state of 
mind. 





WRITING THE EASY BUSINESS 


It requires very little effort for the 
life man to write the so-called easy 
business, the kind where the assured 
can not pay his premium. He gives a 
note without expecting to meet it. The 
agent has his commission advanced and 
is satisfied. Too much of this class is 
allowed to pass. The agents seek the 
line of least resistance and naturally 
close the poorest kind of business as to 
premium payments. Then comes the 
tremendous lapse, with no chance to 
save it. 

It is the business from the best peo- 
ple that pays. A life man soon loses 
out in his canvass of those that can not 
afford insurance or do not intend to 
pay real money for it. His company 
will soon take his measure. Much time 
is lost by working among people who 
are not able to meet their bills. 








Talk “insure” not insurance. 


ersonal Glimpses of 
P Life U: 


George M. Parks, manager of the 
Massachusetts Mutual at Providence, R. 
I., completed his first quarter of a cen- 
tury of service with the company a few 
days ago. He is one of the big pro- 
ducers of the company. The “Radia- 
tor” says of him: 

“Mr Parks joined the home office 
force in 1889, as a clerk in the policy 
department. Five or six years later his 
name began to appear on the officers’ 
daily bulletin. A little later he had at- 
tained the rank of “best seller” among 
the home office employes who placed 
insurance after office hours. It was but 
natural that when in 1897 a new mana- 
ger was wanted for the Rhode Island 
agancy, the position should be offered 
to Mr. Parks. We well remember the 
hesitation and trepidation which marked 
his consideration of the change, but in 
a day or two he decided to go. He was 
successful from the outset, and from 
year to year his annual new business in- 
creased, and his total outstanding busi- 
ness grew to a larger and larger total. 
Mr. Parks by his own splendid ability 
and tireless industry has risen from the 
position of a clerk in the home office to 
that of one of the leading life under- 
writers of the country. The home of- 
fice is proud of him, and has always 
been proud of him and in this family 
pride the larger family in the field en- 


_thusiastically participates.” 


At the farewell luncheon given by 
the Cincinnati agency of the Travelers 
last week to Clarence Martin, who has 
resigned as claim adjuster for the com- 
pany in southern Ohio to go with the 
company’s agency force at Dayton, 
Manager Harry W. Lyndall of the Day- 
ton agency challenged Manager W. H. 
Walker of the Cincinnati agency to a 
contest between the life and accident 
departments of the two agencies. The 
challenge was accepted and will run 
from Oct. 1 to Dec. 1, inclusive. The 
outcome will be decided on business 
sold and paid for. The losers are to 
journey to the city of the winners and 
act as hosts at a joint banquet, as well 
as furnishing suitable mementos. The 
banquet will probably be given some 
time after the holidays, when some 
representative from the hom@ office can 
be present. 

Mr. Martin was presented with a 
beautiful scarfpin by the Cincinnati 
agency, Manager Eugene Buss of the 
liability department making the pres- 
entation speech. He is succeeded at 
Cincinnati by F. H. O. Fredricks, who 
has been acting as assistant claim ad- 
juster under Mr. Martin for over a 
year. 


John D. Knapp, formerly connected 
with the American Temperance Life of 
New York, is secretary of a new frater- 
nal which has just been licensed in 
‘New York, the National Temperance 
Life Insurance Society. Mr. Knapp 
was formerly located at Chicago as 
aged of the American Temperance 

ife. 


John M. Andrews, manager of the 
Germania Life at Fort Smith, Ark., 
wrote to his company asking it to take 
an interest in the effort which is being 
put forth in the south to take surplus 
cotton off the market. President Dore- 
mus of the company replied to him that 
the Germania as a company could take 
no action, but ten of the officers joined 
him in authorizing Mr. Andrews to pur- 
chase each of them a bale of cotton. 


Arthur L. Bates, the new president 
of the Union Mutual Life of Portland, 
Maine, is one of the pleasing person- 
alities, as well as one of the effective 
forces, in life insurance management. 
It was a foregone conclusion that on 
the retirement of Mr. Richards he 
would succeed to the presidency. Presi- 
dent Bates has been in the service of 
the Union Mutual for nearly forty-five 
years, having started as a junior clerk, 





and during all that time has been 
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closely in touch with the management, 
for the past twenty years in the ca- 
pacity of vice-president and a member 
of the board of directors. The Union 
Mutual has for many years maintained 
the fine standards of-the New England 
companies which have won for the 
companies of that section a. unique 
place in the life insurance world. It 
is purely a policyholders’ company, ex- 
emplifying the mutual principle in all 
respects. 

The promotion of J. Frank Lang, 
secretary, to succeed Mr. Bates as vice- 
president, and the election of Sylvan 
B. Phillips, the second vice-president, 
to the position of secretary, succeeding 
Mr. Lang, are pleasing to their many 
friends and the life insurance fraternity 
at large. 


One of the most cultured figures in 
American life insurance is Forbes 
Lindsay, associate manager of the Los 
Angeles home office agency of the Pa- 
cific Mutual Life. He is a facile and 
commanding writer. His observations 
and treatises on life insurance are 
widely read. But his literary work is 
not alone confined to life insurance. 
He has published some twenty volumes 
on other subjects. He is superintend- 
ent of the Pacific Mutual’s school of 
salesmanship. Regarding Mr. Lindsay, 
the Pacific Mutual “News” says: 

Mr. Lindsay was born in Calcutta, 
India, of English parents, Aug. 27, 1860. 
He was sent “home” four years later in 
a sailing vessel “round the Cape.” He 
was placed in a dame’s boarding school 
with a lot of other little Anglo Saxon 
kids and had an experience much like 
Kipling’s “Wee Willie Winkle.” He at- 
tended the Chiswick grammar school, of 
which Dr. White, noted for his classical 
textbooks and lexicons, was the head; 
went through Rugby on the “foundation”; 
entered Sandhurst, the British Military 
Academy, and was passed ou prema- 
turely in 1878 in order to join a regiment 
under orders for South Africa. He served 
in the Zulu war in Wood’s “Flying Col- 
umn”; after that war he was ordered to 
India, passed examinations for the staff 
corps and was sent to various parts of 
the country as instructor of signalling, 
surveying, tactics and languages. He did 
not take the usual “long furloughs” to 
go home to England but instead traveled 
in Burma, Malaysia, China, Japan, the 
Philippines and other Pacific Islands. 
During this period he also served for a 
short period in the intelligence depart- 
ment in Egypt. While in India he made 
some study of irrigation and forestry. 
In 1886 he was exchanged into a regi- 
ment in England and, after a year’s serv- 
ice at Aldershot, resigned. 

In 1887 he came to the United States 

via the West Indies, Panama and Can- 
ada, devoted several years to newspaper, 
magazine and book work, although since 
school days he had written fiction and 
magazine articles. He has published 
about twenty volumes in the last twenty 
years, including “India, Past, Present and 
Future,” “British Frontiers,” ‘Romance 
of the Rajputs,” “America’s Insular 
Possessions,’ “‘Panama—the Isthmus and 
the Canal,” “Panama and the Canal To- 
“John Smith, Gentleman Adven- 
“Washington—the City and the 
Seat of Government,” “Daniel Boone, 
Backwoodsman,” and “Cuba—the Coun- 
try and the People.’ His two books on 
Panama were the first books published 
on the Canal and had a large sale, run- 
ning through several editions. He mar- 
ried in 1898. 

He resided in Washington some years 
and specialized on public works, study- 
ing the work of the agricultural depart- 
ment, Forest Service and especially Rec- 
lamation Service. In these connections 
he traveled extensively through the 
United States, South America, West In- 
dies, and particularly Panama. He ac- 
companied Roosevelt and others as pub- 
licity man in their journeys through the 
west in connection with reclamation 
work. His insurance experience dates 
back to twenty years ago when he en- 
tered the business with the Mutual Life 
of New York. He later joined Penn Mu- 
tual ranks and, after fifteen years’ service 
with that company, connected with the 
Pacific Mutual in June, 1912. His good 
work as associate manager with Mr. 
Russell of the home office agency and as 
superintendent of its school for sales- 
men is well known. 

The foregoing represents a pretty full 
experience for a man who is now in his 
prime. Mr. Lindsay is one of the very 
few men we have known who combine 
marked literary ability with good busi- 
ness judgment and an extensive experi- 
ence in practical affairs. His mental 
processes are rapid and accurate, a qual- 
ity which with his conscientious econo- 
my of time has enabled him to crowd 2 
prodigious amount of work into a com- 
paratively few years. We have found 
him an agreeable yoke-fellow in the work 
he is doing for this company and _ con- 
sider him a valuable addition to our home 
office staff. 


October 8, 1914 
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VICTORY IN TAXATION CAMPAIGN | 


Credit for Abandonment of Stamp Tax Belongs to 
National Association—Awakenings of Sentiment 














tional Association of Life Under- 

writers is already beginning to 
bear fruit. To no other influence can 
be ascribed the prompt withdrawal by 
the national administration of the 
plank in the war tax platform relating 
to life insurance. 

No one can read the address of 
Senator Lawrence Y. Sherman of IIli- 
nois on taxation, before the Cincinnati 
convention, now being printed for 
wide distribution, without coming 
promptly to the opinion which the 
sponsors for the war tax evidently 
reached after considering the objec- 
tions presented by life underwriters 
all over the country. The conclusion 
must.be inevitable that life insurance 
should be only lightly taxed, if at all, 
if the theories and policies now being 
exploited by most of the politicians 
and leaders of all parties, under 
which such measures as workmen’s 
compensation, mothers’ pensions, old 
age insurance and the like, are to be 
accepted. 

Must Include Old Line Insurance 


If these are part of a consistent for- 
ward policy conducted with sincerity 
and earnestness, not merely for vote- 
getting but as part of a general social 
program, old line life insurance must 
be made a part of it, and the imposi- 
tion of various taxes sufficient to place 
life insurance in the class of revenue 
producers with the liquor business, 
must be removed. 

The proposed tax was especially ob- 
jectionable because it discriminated 
against old line insurance and ex- 
empted fraternal and cooperative in- 
surance, thus placing a premium on 
unscientific and more or less unsound 
insurance as compared with insurance 
sound and scientifically correct. 


Chief Objection to Tax 


The objections which life insurance 
men have to excessive taxes is not 
alone because of the undue financial 
burden which is placed on policyhold- 
ers; perhaps the chief objection is be- 
cause of the implied ignorance of the 
law makers and the general public as 
to the social service performed by life 
insurance, and its treatment as though 
it were an evil to be taxed out of 
business like the liquor traffic. The 
enormous taxes paid to the various 
states are regarded by many as the 
payment of a bribe to permit the com- 
panies to operate, and the exemption 
of the fraternal orders implies that 
they should be patronized as against 
the old line companies, many of which 
are just as truly mutual in character 
as are the mutuals, and far more ef- 
fective and desirable from the stand- 
point of social service. 


Excessive Taxation Must Go 


_ It is for these reasons that excessive 
msurance taxation must go, and the 
time cannot be far distant, should the 
Present tendencies in. social and po- 
litical life continue, when life insurance 
will be encouraged in every possible 
way by the state, not only by remov- 
ing taxation but in other ways. It is 
certainly a ridiculously acute angle to 
which some politicians have brought 
their parties when on the one hand 
they champion and enact state insur- 
ance, even to the extent of paying the 
expenses of management out of the 


T ‘tic taxation campaign of the Na- 








general state funds, and on the other 
dip into the pockets of those who have 
shown the thrift and foresight to se- | 
cure insurance on their own initiative, | 
and who have been willing to pay the | 
expense of solicitation and manage- 
ment in order to secure it. 

This is an intolerable discrimination 
against individual prudence and fru- | 
gality which the spirit of the American | 
people will not long permit; especially 
as the suggestion is always open that | 
the politicians desire state insurance | 
for the purpose of providing jobs for | 
their henchmen. | 


Typical Campaign in Ohio 


The work of the life underwriters as- 
sociations in securing the withdrawal 
of the proposed stamp tax on policies 
was prompt and effective. The fol- 
lowing account of the short campaign 
waged in Ohio as published in the Cin- 
cinnati Enquirer of Sunday, is prob- 
ably typical of that conducted by as- 
sociations in other states: 

Washington, Oct. 3.—Ohio insurance 
writers made a massed frontal attack up- 
on the proposed emergency stamp tax on 
life insurance policies today, sending tele- 
grams from all parts of the state to the 
Ohio senators protesting against the im- 
position of an additional burden. 

Senator Pomerene received telegrams 
from J. R. Clark of Cincinnati, president 
of the Union Central Life; C. C. North, 
secretary of the Akron Life Underwrit- 
ers’ Association; B. L wis of Colum- 
bus; H. 8S. Steiner, of Columbus; A. D. 
Hatfield, president of the Cleveland Life 
Underwriters Association; the Youngs- 
town nderwriters Association and J. M. 
Sheets of Columbus. 


Strong Arguments Presented 


The telegrams are similar in tone. They 
assert that no other country taxes life 
insurance policies, and that insurance 
companies are now laboring under exces- 
sive burdens, pointing to the fact that 
state taxation cost them more than $12,- 
000,000 last year. It is also asserted that 
the stamp tax is a tax on thrift, and that 
it militates against a plan which will 
prevent the pauperization of widows and 
orphans. 

The word “blackmail” is used by Wil- 
liam Boswell, a Cincinnati life insurance 
man, in a telegram today to Senator Bur- 
ton, expressing his cordial disapproval of 
the war tax on life insurance which was 
contained in the war revenue bill as it 
passed the house. He says: 

“Will you pardon me for directing your 
attention to the enormous taxation on life 
insurance policies under which the best 
class of our citizens are blackmailed? The 
additional 80 cents per $1,000 is easy to 
collect, but that is the only argument in 
its favor, and it is the same argument 
under which the state legislatures have 
been holding up men who provide for their 
widows and orphans.” 


Tax on Greatest Rival 


It is a not uninteresting sidelight on 
the situation that the life insurance 
agent’s greatest competitor, the auto- 
mobile agent, may have to collect the 
money which would have been taxed 
on life insurance had not the under- 
writers’ protests proved effective. The 
plan is to secure the $10,000,000 which 
had in the first draft of the bill been 
assessed against life insurance by tax- 
ing automobiles at the rate of 50 cents 
per horse-power. This marks a really 
remarkable change in attitude on the 
part of law makers and should give en- 
couragement to life insurance men 
everywhere to conduct the campaign in 
the various states either for a reduc- 
tion of the tax imposed by the states 
on the institution; or failing that, for 
substitution of national for state su- 
pervision by amendment of the con- 
stitution. 


| 
| 
| 
| 
| 





United States Annuity and 


Life Insurance Company 


Chicago, Illinois 
Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 
William T. Smith, Secretary 


Home Ofice - ~~ McCormick Building 











SIX SHINING MONTHS 


The representatives of this Company have thus far in 1914 written and placed more 
insurance than in any previous six months’ period. Each of the six are Nagy hs a 

t comes 
ow cost, great financial strength, efficient 


gain over its predecessorin 1913. This iy amps growth is not accidental. 
from recognized worth—perfect policies, 

service. And our representatives are happy in their relations with the Home Office 
Occasionally we have a General Agency opening for a capable life underwriter 


JOSEPH C. BEHAN, Supt. of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE CO. 


Incorporated 1851 


Springfield, Mass. 
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BANKERS LIFE COMPANY 


Des Moines, lowa Organized 1879 





Insurance Issued and Restored 1913 (Paid-for) $60,907,000.00 
Increase in Admitted Assets For Year- - + 2,630,411.43 





ERNEST E. CLARK, President 



























Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
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district it is the most convenient stop- 
ping place for the busy man. 
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RATES; 
ONE PERSON 





Room with detached bath -<- - - « $8 te 38 oer dav 

Room with private bath - - - - to $5 per day 
TWO PERSON 

Room with detached bath - - - = §8 to day 





Rooms with ‘private bath - - = = §6 to oor day 
Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 
Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 
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Ottawa, Illinois : 


The Central Life Insurance Company of Illinois 


Has a few GOOD positions open FOR FIELD 


MEN IN IOWA and MISSOURI : It will pay you to investigate 
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COMPETITION BROUGHT 
DOWN TO ESSENTIALS 


(CONTINUED FROM PAGE 1) 


ing companies although rates and 
values in these are occasionally 
changed. With regard to participating, 
there is great variation with many com- 
panies. Various companies calculate 
their dividend earnings in different 
ways. Also some will declare a larger 
roportion of surplus and operate on a 
ower margin, so that at the present 
time they may be showing exceptional 
results, whereas a few years later they 
may not be able to keep up the pace 
with the companies which are maintain- 
ing a larger surplus, which may be 
expended in the form of dividends in 
the years to come. 


May Be Change in Showing 


It does not follow that a company 
which shows by the publications of the 
cutrent year on net cost, liberality of 
policieg and financial condition the best 
record will do so five or ten years from 
now. The management may become 
extravagant, the mortality may be more 
than normal, an unprofitable line of in- 
vestments may be undertaken, or any 
one of a number of other things may 
happen which will completely change 
the complexion of affairs with regard 
to any particular company. A com- 
pany may be using the full preliminary 
term reserve on all policies and absorb- 
ing money which ought to be conserved 
for dividends or surplus in the future. 
Any important mistake by the man- 
agement may affect the company’s 
showing in competition in the years to 
come. 


Must Be Sound and Well Managed 


With a small company an unfortu- 
nate investment in a large home office 
building, bringing a low interest re- 
turn, may be a sufficient factor to put 
the company hopelessly out of the run- 
ning for years. Many of the younger 
companies are really running on stock- 
holders’ money until they secure a foot- 
hold and a sufficient amount of busi- 
ness to cover overhead or operating 
expense. These companies must, be- 
fore the stockholders’ money is ex- 
hausted, bring their expenses within 
legitimate bounds and which may be 
safely borne by the business itself. 
There is plenty of room in this coun- 
try for good companies and the life 
insurance business will be in a healthier 
condition if they are pretty evenly scat- 
tered throughout the country, but they 
must be sound and well managed, with 
an eye to the future and a realization 
that mistakes cannot easily be over- 
come. 

Can Survive the Setbacks 


Assuming good investments and a 
fair mortality, fortunately any com- 
pany with a fair amount of business on 
its books can, if it finds its business 
unduly expensive, suspend its activities 
for a time until it can catch up and in- 
crease its surplus. Many good compa- 
nies will be saved to the business if 
this is realized. Young companies 
shculd not become too easily discour- 
aged, or feel that there is no future 
for them. Life insurance is an accepted 
institution in this country and there 
will always be a demand for a large 
number of policies. Any company 
which does not show serious defects 
can and ought to survive the set-backs 
and discouragements which invariably 
confront the building up of any enter- 
prise. In such companies it may be 
well to look to the agency department. 
With care in the selection the small 
company ought to be able to secure a 
conservative, energetic superintendent 
of agencies for $3,500 or $4,000 a year, 
who can produce $2,000,000 or $3,000,- 
000 of new business and make a healthy 
increase every year. 


Should Make a Healthy Gain 
The preliminary term reserve plan 


enables any company which has a fair 
amount of ability and energy in its 


management to get business without 
using up a large amount of surplus in 
addition to the loading; in fact, many 
companies should be able to build up 
their business on the loadings alone. 
However, if a small company is not 
making some kind of a healthy gain 
there is something the matter with the 
agency department and this should be 
looked into. 

The prospect for life insurance com- 
panies with honest and efficient man- 
agement is bright and it is to be hoped 
that none will become too easily dis- 
couraged. All companies will have 
their ups and downs and the one which 
is a little behind in the race now may 
in a few years be near the head of the 
list in service and results to its policy- 
holders. 





ABOUT READY FOR BUSINESS 





Farmers & Traders of Syracuse, N. Y., 
Will Make a Special Appeal to the 
Agricultural Element 





The new Farmers & Traders Life of 
Syracuse, N. Y., of which Elliot B. 
Norris, formerly master of the New 
York State Grange, is president, will be 
ready for business within a week, as 
the policies, rate books, etc., are just 
about to be issued from the press. This 
company has_ strong 
among the state granges of New York, 
Pennsylvania and Ohio and will, no 
doubt, be a strong factor in farm busi- 
ness after it completes its organization 
and enters the field. The company has 


sisted by traveling special agents on 
tiating with a number of well known 


the agency department. 


handle it. 





Defend Robertson Law 


Texas 


endorsement 


specially low rated policies on the non- 
Participating plan and will appoint 
wherever possible members of local 
officers of the grange, who will be as- 


salaries. The company has been nego- 


agency managers to take supervision of 
There is no 
more promising field in life insurance 
at the present time than that of country 
business, and the Farmers & Traders 
will be especially well equipped to 


It is apparently expected that an ef- 
fort will be made the coming winter 
to repeal or amend the Robertson law 
of Texas requiring life companies to 
invest 75 percent of their reserve on 
Texas policies in Texas securities. The 
‘ ife Convention has secured the 
views of a number of prominent public 
officials, including some former gov- 
ernors, to the effect that the law, at 





HOTEL GIBSON 


Cincinnati’s Safest—Largest—Best Hotel 
500 Rooms 500Baths Built in 1913-14 


Representing an Investment of over 
Two Million Dollars 


*“*‘THE LAST WORD in Hotel Service’”’ 
Rates—Two Dollars per Day and Upward 


STOCK SALESMEN WANTED 


Men who can qualify will be assigned to choice terri- 
tory. Write giving experience and last connection. 


sar FORT DEARBORN LIFE INSURANCE COMPANY 
~\ FORT DEARBORN CASUALTY COMPANY 


These companies are backed by big men and will have a 
combined capital and surplus of $4,000,000. 


QUICK SELLER—GOOD CONNECTIONS TO MEN WHO ARE RIGHT 
EMIL W. ZINSER 





For Insurance Men 



















( wall: } : 





Peoples Gas Building 
General Manager CHICAGO, ILLINOIS 


REAL SALESMEN 


‘imes and conditions have aa 
NEW PLANS—NEW METHODS—ACCOMPLISH WONDERFUL RESULTS 
Follow the lines of least resistance. 


THE BEST, THE CLEANEST AND THE MOST COMMENDABLE 
PROPOSITION IN THIS COUNTRY IS OPEN TO YOU 


We want you to sell its stock—a life insurance company being 
financed in new ways, by new methods that insure success 


OUR MEN ARE MAKING MONEY, ARE YOU? 


Address Iroquois Life Insurance Company, tovisvitte, x¥ 


PURE LIFE INSURANCE 


Annual Premium per $1000 
WHOLE LIFE 


a AGE 30-——$12.50 
cong AGE 50—— $22.37 


Other ages in same proportion 
LIBERAL PROPOSITION TO AGENTS 


Merchants Reserve Life Insurance Co. 
JAMES W. LUTHER, President 10 So La Salle.Street, CHICAGO 













FOR 
WOMEN 



















One-hallt the foce in event of Total Permanent 
Disability Balance at Death 





ILLINOIS PRODUCERS FOR PROTECTION 


WESTERN LIFE INDEMNITY COMPANY 


Therets a Large Field Open 


for protection insurance. If you live in 
Illinois, write us for details of our proposi- 
tion. Note our rates and advanced policy. 


INSURANCE WANTED 
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Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contraét for 1914 will surely be interested in the one we can give them 











GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 











October 8, 1914 


THE WESTERN 


UNDERWRITER. LIFE 13 











— 








the present time, is just and satisfac- 
tory. These opinions have been pub- 
lished and are being circulated among 
the people with a view to effecting 
sentiment favorable to the law. 


HAS BIG AGENCY CONVENTION 








Over Two Hundred Delegates Attend 
American National Annual Meet- 
ing at Galveston, Texas 





Over 200 delegates participated in the 
ninth annual convention of the officers 
and agents of the American National 
Insurance Company, held at the home 
offices in Galveston, Texas, Sept. 25-26. 
The features were the annual banquet, 
an oyster roast and a trip on the Gulf 
of Mexico. Business sessions were 
held on the two days and the problems 
of life and health and accident insur- 
ance discussed at length. The Fort 
Worth district was awarded a banner 
for having led all other districts in the 
amount of new business produced dur- 
ing the past fiscal year. The conven- 
tion will be held next year at San Fran- 
cisco, the expenses of those who qual- 
ify to be paid by the company. 


MET DURING THE STATE FAIR 








Oklahoma National Life Agents Held 
Fifth Annual Meeting Last Week 
—Program of Addresses 





Agents of the Oklahoma National 
Life of Oklahoma City met there dur- 
ing the state fair, which closed last 
Saturday night. The business sessions 
were interspersed with prearranged 
trips to the fair grounds. 

This was the fifth annual meeting 
of the Oklahoma National Life agents. 
Tuesday, Sept. 29, they met informally 
at the home offices just prior to the 
first formal session at the Skirvin hotel, 
where Judge R. R. Bell, counsel for the 
company, addressed the visitors, in wel- 
come. Charles Stone of Chickasha re- 
sponded. 

The agents were guests of the com- 
pany at luncheon and in the afternoon 
listened to the principal address pro- 
gram of the entire convention. E. W. 
Stryker of Enid spoke on “Our Pro- 
fession.” J. H. Griffith of Oklahoma 
City discussed “The Agent’s Relation 
to the Company” and Insurance Com- 
missioner A. 1. Welch made -an in- 
formal talk. General discussion of the 
agent’s problems was followed by an 
address on “The Agent’s Relation to 
the Policyholder,” by Bob Fife of Dal- 
las, Tex. In the evening the agents 
were banqueted by the company and 
on succeeding days were guests of the 
company at the state fair. 





Prudential Men Meet 


Fifty superintendents of the Pruden- 
tial Insurance Company working in 
Utah, Montana, Nevada, Oregon, 
Washington, Colorado and Wyoming, 
gathered at San Francisco Oct. 1-3, for 
a conference over matters connected 
with the field work of the western 
division of the company. | 

The convention was presided over by 
Edwin F. Kulp, supervisor, and Morris 
G. Johnson, division manager, with 
headquarters at Newark, N. J. 

After completing the work of the 
convention the members visited the ex- 
position grounds and other points of 
interest. A dinner at the St. Francis 
hotel, Saturday night, ended the meet- 
ing. 





Eastern Division Meeting 


Agents numbering 430 and represent- 
ing the entire superintendency and 
agency organizer corps of the central 
and eastern divisions of the Pruden- 
tial were in three days attendance at 
a business conference held by the Pru-{ 
dential in Washington last week. At 
the same time the honor men of the 
same company in the western division 
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participated in a similar conference at 
San Francisco. 

The business of the conference be- 
gan immediately after the arrival of 
the special trains Thursday evening 
and ended with a banquet Saturday 
night. The Marine Band furnished 
music for the banqueters and nine 
young men from the home office of the 
Prudential and members of the Pruden- 
tial Athletic Association gave an inter- 
esting cabaret performance between 
courses. 





PROGRAM OF THE ACTUARIES 





American Institute to Meet at Madi- 
son, Wis., Oct. 19-20—Local 
Men to Entertain 





The local committee in charge of the 
plans for the fall meeting of the Ameri- 
can Institute of Actuaries, which meets 
at Madison, Wis., Oct. 19-20, has ar- 


ranged for the entertainment of the 75° 


or more delegates. Some of the topics 
to be considered are: Interim pre- 
miums; war and insurance, with spe- 
cial reference to the European war; 
methods of conserving business; the 
fraternal situation; methods of con- 
version as of age of entry; charging 
difference in reserve or difference in 
premium; what constitutes discrimina- 
tion; group insurance; the lapse factor; 
methods for restricting the volume of 
policy loans; when does a policy take 
effect; waiver of premiums and other 
disability benefits for female risks; re- 
instatement. 

The life underwriters of Madison 
met on Monday to perfect the plans 
for the convention and to assume part 
of the work connected with the enter- 
tainment of the visitors. The sessions 
will be held at the New Park hotel. 





Reese Takes the Agency 


Nathaniel Reese, junior member of 
Bassett & Reese, general agents for 
Michigan of the Provident Life & 
Trust, has taken over the interests of 
the late Jay Bassett in the agency, and 
will continue it alone. Mr. Reese has 
been in the life insurance field in De- 
troit since 1900, and has been in the 
profession for thirty years. He began 
in Cincinnati in 1884. In 1894 he went 
to Minneapolis, but remained there but 
one year, returning to Cincinnati in 
1895. In 1897 he went to Detroit, and 
three years later formed his partner- 
ship with Mr. Bassett. 





Has Eastern Pennsylvania 

J. Mortimer Darby, supervisor of 
agents since 1910 for the Fidelity Mu- 
tual Life, is now eastern Pennsylvania 
manager for the Phoenix Mutual Life 
with headquarters at Philadelphia in 
the Morris building. He has a long 
training in life insurance, having com- 
menced with the New York Life as an 
agent in Lowell, Mass. From 1901 to 
1910 he served as general field super- 
intendent for the Coleuidan National 
Life in the west and south. 





Orr Makes Appointments 


Manager O. O. Orr, manager of the 
Prudential Life’s northern California 
department, has appointed E. R. Smith, 
formerly agency director of the New 
York Life at San Francisco, as super- 
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intendent of agents for northern Cali- 
fornia. Robert Foster, also formerly 
connected with the New York Life in 
that territory, has been made district 
manager for the bay counties and San 
Joaquin valley. 





Contract Is Approved 


The Ohio department has approved 
the contract for reinsurance between 
the Columbia Life of Cincinnati and 
the Appalachian Insurance Company of 
Bristol, Va., whereby the legal reserve 
business and the provident monthly 
and annual business of the latter com- 
pany is taken over by the former. 
There is a proviso, however, that all 
policies containing the total abstinence 
clause shall be eliminated; also that 
the Columbia Life in disposing of its 
capital stock in part payment for the 
business secured, shall qualify under 
the blue sky law of Ohio, if such quali- 
fication should hereafter be deemed 
necessary. The total abstinence pol- 
icies written by the Virginia company 
a not permissible under the Ohio 
aws. 





Fraternals Lose in Minnesota 


Old line companies made good in- 
creases in Minnesota in 1913 and fra- 
ternals lost ground, according to the 
annual report of Commissioner J. A. 
O. Preus. The increase in legal re- 
serve premiums over 1912 was $1,284,- 
504 and the total collections $10,693,481. 
Fraternals collected $3,753,935 in 1913 
as compared to $3,822,163 the previous 
year. Assessment companies likewise 
dropped back. Collections in 1913 were 
$101,970 and in 1912 $155,609. 





Decides on ’Frisco Meeting 


The Union Central is one of the 
large companies that has decided to 
hold its 1915 convention in San Fran- 
cisco. President Clark has just sent 
out a letter to the effect that the con- 
vention will be held some time in Au- 
gust or September. There will be no 
convention at the home office in Janu- 
ary as usual, either in 1915 or 1916, as 
the San Francisco convention, coming 
in the middle of the year, will do for 
two years. Manager Stevenson of San 
Francisco presented the matter to the 
company while attending the Cincinnati 
convention of the National Association 
of Life Underwriters. He was also 
the spokesman in inviting the National 
association to meet in San Francisco. 





Medical Directors Meet 


The Life Insurance Medical Direc- 
tors Association is holding its twenty- 
fifth annual meeting at Hartford, Conn., 
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Wednesday. The program called for 
an address by Dr. Edward K. Root, 
president of the association, and medi- 
cal director of the Aetna Life, on the 
subject, “Increased Mortality from 
Tuberculosis,” an address on “The Re- 
lation of the Library Bureau to the 
Medical Information Bureau,” by R. G. 
Clarke of the Library Bureau; one on 
“Hereditary Predisposition,” by Dr. 
Arthur B. Wright of the Travelers; a 
discussion of the terms on which some 
standard risks mav be accepted, to be 
led by Dr. T. F. McMahon, medical 
referee of the Manufacturers Life, and 
Dr. Thomas H. Willard of the Metro- 
politan Life. On Thursday there will 
be a demonstration of the new blood 
pressure gauge. The banquet was ar- 
ranged for Wednesday evening. 


TWO NEW FEATURES ADOPTED 








Disability Clause Liberalized by North 
American Life—Certificate for Im- 
mediate Cash at Death 





Two new features have been adopted 
in policies of the North American Life 
of Chicago. The total and permanent 
disability clause has been broadened to 
the benefit of the assured. Hereafter 
the policyholder may receive an annuity 
from the date of disability. The face 
of the policy is payable in ten equal an- 
nual installments and if any remain un- 
paid at death the residue is payable to 
the beneficiary either in annual amounts 
or in a lump equal to the commuted 
value of the unpaid installments. 

The other feature is a $200 certificate 
that may be attached to a policy of any 
size and guarantees to the beneficiary 
immediate cash payment of the amount 
at the death of the insured. The pre- 
mium is 20 percent of the annual rate 
per thousand on the policy proper. The 
certificate is proving popular with 
agents, as it appeals to the public and 
also secures $1,200 insurance on peo- 
ple that could not otherwise be secured 
for more than $1,000. 





Celebration Was a Success 


Disease prevention day was a great 
success in Indiana, particularly in In- 
dianapolis, where a parade drew down- 
town the largest crowd of the year. 
There were between fifty and one hun- 
dred floats, all carrying a disease-pre- 
vention lesson. State, county and city 
officials, the schools, the civic and 
benevolent and medical societies all 
took part. It was preceded by the 
National Guard and artillery and a de- 
tachment of the Boy Scouts brought 
up the rear. As a spectacle the parade 
was a tremendous success and the good 
that the celebration will do in an edu- 
cative way is regarded incalculable. 
In scores of the towns of the state 
there was some marked observance of 
the day. 





Will Not Be Liquidated 


The transfer of its $500,000 of insur- 
ance by the Four States Life of Texar- 
kana, to the Pan-American Life of New 
Orleans, has been completed. The 
Four States was organized Aug. 10, 
1910. It has $140,000 in gross assets, 





and being empowered to engage in 
other lines of business, it is announced 
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that the liquidation of the company is 
not being considered. 





Held Evidence of Fraud 


The New York supreme court holds 
that concealment of a poor state of 
health when applying for reinstatement 
of a lapsed life policy is evidence of 
fraudulent intent and voids the policy. 


LIFE APPOINTMENTS 





Michigan 
Old Colony—C. M. Black, Muskegon. 
Penn Mut.—J. W. Spear, Negaunee; Henry 


Wurz, St. " 

Preferred—T. J. Baughman, Bloomingdale; 
G. O. Putnam, Benton Harbor. 

Reliance—Edward Foster, Port Huron; H. J. 
Dill, Flint. 

Seourity, Chgo.—J. Conroy, Battlé Creek. 

State Mut.—E. M. Gee, Detroit. 

Aetna—G. S. Johnson, Manistique; C. A. 
4ubenville, Boyne cit. 

Conn. Mutual—L. H. Rice, Kalamazoo. 

Detroit—Israel Rosenthal and Louis Kimmel, 
Detroit.; C. H. Queapes Reading. 

Equitable, N. Y.—F. G. Freimuth, Sault Ste. 
Marie; P. J. Dunn, Adrian; J. D. Grace, Mar- 


shall. 

Equitable, Ia.—L. A. and L. C. Monks, Pinck- 
ney; J. B. Hubert, Parma. 

LaFayette—C. H. DeWarle, Roscommon; L. 

Marsh, Laingsburg; C. each, Three 
Rivers. 

Lincoln Natl.—Jos. Zinger, Ruth; G. W. Bar- 
ry, Grand Haven; F. A. Beasore Grand Ledge; 
John Husted, Mayville; Wm. Addison, Mayville; 
G. F. Burg, Ann Res Te Kahlfleich, Boyne 
City; J. H. Mortimore, Fenton. 

Manufacturers—M. L. Maines, Flint; C. H. 
Gurney, Hillsdale. 

Mass. Mutual—John Fowler, Mearlebeach. 

Mich. Mutual—D. W. Hayes, Detroit; W. S. 
Carpenter, Frankfort; J. K. Krause, Lapeer; 
E. Bouchard, Linwood; Allie B. Coggins, 
Pinconning. 

Mutual, N. Y.—C. E. Ramsdell, Vickburg; 
W Jj. Levy, Pt. Huron; L. H. House, Brown 
City; Bert Clark, Detroit. 

North Amer., Ont.—Philip Rosenthal, De- 
troit. 

N. W. Mutual—E. S. Dickinson, Iron River; 
Jos. Price, Sterling. 

Ohio State—H. P. Kill, Jackson; W. S. Fen- 
ner, Utica. 

Peninsular—J. A. McCarthy, Kingsley; Geo. 
Reid, Vestaburg; Roy Hoaglin, Albion; Martin 
Fettig and Milo Wooden, Petoskey; Carry Huff, 
Dowagiac. 

Penn Mut.—G. R. Allen, Albion; C. A. Ba- 
con, Albion; C. H. Gurney, Hillsdale; P. N. 
Peterson, Detroit. 





Pioneer Life, Mo.—Under its new man- 
agement, its funds are invested to yield 
5.81 percent. It is cleaning house in every 
direction. Advances to agents have been 
cut off. Agents will be employed on a 
commission or salary bxsis. President 
James Cowgill says that the company will 
tone the principles of economy and effi- 
ciency. 





LIFE NOTES 


H. V. Bengard, district manager of the 
Germania Life at St. uis, has had 
southern Illinois added to his territory. 

The Western States Life of San Fran- 
cisco, which recently withdrew from New 
Mexico, has been readmitted to that state. 

Alfred R. Farrar, of Delaware, Ohio, 
formerly with the Columbus Mutual Life, 
has taken the general agency of the Ohio 
National Life. 

Dr. Andrew B. Chalmers has been ap- 
pointed general agent of the Penn Mu- 
tual Life at Baltimore, succeeding the 
late Col. Frank Markoe. 

George N. Smith, who recently retired 
as Chicago manager of the Manhattan 
Life, has gone with W. W. Tate general 
agency of the Columbian National Life 
in Chicago. 

At the recent meeting of the Ancient 
Order of Hibernians held at Minneapolis 
it was decided to reduce by $2 per month 
the insurance rates for members between 
60 and 70 years old. 

R. E. Saunders ef Michigan won the 
Randall trophy presented by the president 
of the Minnesota Mutual Life in the con- 
test in September. Mr. Saunders wrote 
$75,000 in new business. 

A. ©. Eliason’s Minnesota agency of the 
Minnesota Mutual Life won the challenge 
contest cup during September. Having 
won the cup three times, the agency takes 
bermanent possession of it. 

J. E. Sebastian, manager of the Min- 
hesota Mutual Life for western Nebraska, 
broke his leg above the knee recently as 
a result of stepping into a badger hole as 
he alighted from a moving automobile. 

Frank J. Trammel of Trammel & Co., 
Inc., Martinsburg, W. Va., has been ap- 
Pointed general agent for the Reliance 
Life in the eastern half of West Virginia 
and adjacent counties in Maryland and 
Virginia, j 
cdames C. Pugh, general agent for the 
Dutral Life of Iowa, died at his home in 

es Moines suddenly last week of 
uremic poisoning. He had been ill for 
some days, but death was induced by tak- 
oink too much ice water. He was 47 years 


h The Western Mutual Life of Des Moines, 
as practically completed plans for chang- 





ing from a mutual to a stock con- 
cern. The concern was reorganized some 
weeks ago, at which time it was announced 
that the Western would be made over 
into a stock company. 

F. E. Gunter has retired from the firm 
of Ratliff, Gunter & Co., general agents 
of the Penn Mutual at Birmingham, Ala., 
to engage in the banking business. The 
new firm will be known as Ratliff & Cox 
Agency. P. C. Ratliff and John B. Cox 
are the present members of the firm. <- 

William Matlock, of Brookings, S. D. 
is under arrest at Minneapolis charged 
with fraudulent use of the mails. Several 
weeks ago, it is alleged, Matlock sent 
six spurious life insurance applications 
to the Northern Mutual of Sioux City, 
Iowa, receiving commissions on the same. 

According to an opinion recently given 
to Commissioner J. Preus of Min- 
nesota by~ Attorney-General L. A. Smith, 
mutual life companies cannot legally sep- 
arate their members into classes so that 
obligations arising under policies held by 
one class can be paid only out of funds 
collected from the class to which such 
members belong. 

Charles Anderton, vice-president and 
treasurer of the Gross Glove Co., of Day- 
ton, Ohio, has joined the life department 
of the Travelers at Dayton and will de- 
vote his entire time to the selling of life 
insurance. Mr. Anderton was formerly 
president of the Anderton Wholesale Fruit 
Company and is prominent in Dayton 
business and fraternal circles. 

Many acceptances are being received by 
the secretary of the Deseret Association 
of Life Underwriters in reply to the in- 
vitation of that organization to insurance 
men all over the company to stop in Salt 
Lake City next year on their way to the 
World’s Insurance Congress. The asso- 
ciation recently mailed out several thou- 
sand booklets descriptive of the city. 

John §S. Carnston has resigned as man- 
ager of the ordinary department of the 
Prudential for the Boston metropolitan 
district after a service of eighteen years. 
He has taken a general agency of the 
Connecticut Mutual for Eastern Massa- 
chusetts. The Prudential’s ordinary busi- 
ness in that territory will be handled 
hereafter exculsively through the agency 
of Frank Chester Mann. 

The Denver branch of the New York 
Life is now under the management of 
Richard Oliver, who succeeds C. E. Griffey, 
Mr. Griffey being transferred to the posi- 
tion of field supervisor for the territory 
under the Denver branch, Colorado, Wy- 
oming and New Mexico. Mr. Oliver is 
an old-time New York Life man and hails 
from Harrisburg, Pa., where he made a 
fine record for the company. 


TEXAS WELCOMES LIFE 
OFFICIALS AT DALLAS 


(CONTINUED FROM PAGE 1) 

all are enjoying the week. Their wel- 
fare is being looked after in splendid 
fashion. They have been motored and 
dined and entertained in numerous 
ways and more is in store for them dur- 
ing the balance of their stay. Many 
have made long trips to be here, but 
none will leave feeling any regret for 
the journey. 

While it was thought last week that 
Commissioner Collier of Texas would 
not be able to attend, he has arrived 
and will take his place on the program. 

By Tuesday the lobby of the hotel 
was alive with well-known faces that 
have made the convention what it is. 
Among the ex-presidents on hand are 
Lindly of the Security Mutual of Ne- 
braska, Robison of the Bankers Re- 
serve, Hamilton of the Federal, Vardell 
of the Southwestern and Reynolds of 
the Kansas City Life. Secretary T. W. 
ws was on his job early this 
week, 





Golf Tournament Winners 


Beginning Monday and lasting 
through Tuesday the golfers were on 
the links at the Dallas Country Club. 
In the qualifying tournament on Mon- 
day Secretary J. W. Hurst of the South- 
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land Life won the cup for low score. 
In the finals the winners were President 
George B. Stadden and Secretary Henry 
Abels of the Franklin, General Coun- 
sel Dan W. Simms of the Lafayette 
Life and Secretary L. M. Cathles of the 
Southwestern. O. J. Arnold of the Illi- 
nois Life won the consolation prize. 
All were presented with silver loving 
cups. 

At the dinner at the Dallas Country 
Club on Tuesday evening, Vice-Presi- 
dent Carlton of the Great Southern 
was master of ceremonies, while Colo- 
nel W. G. Sterrett, newspaper man 
and state game commissioner, was 
toastmaster. Colonel Boone of the 
Midland Life, President Hamilton of 
the Federal and Editor Thomas Finly 
of the “Dallas Journal” spoke. After 
the dinner a badger fight was pulled 
off, with W. C, Hadley of the “Eastern 
Underwriter” holding the fierce badger. 


Banquet Arrangements 


The banquet will be held Friday 
night, as so many desire to leave for 
their homes early Saturday evening. 
This will throw the gridiron executive 
session, to be presided over by F. P. 
Manly, of the Indianapolis Life, back to 
Thursday night. At the banquet Pres- 
ident T. W. Vardell of the Southwest- 
ern will preside as toastmaster. The 
speakers will be Attorney M. W. Town- 
send of Dallas, Secretary J. Babcock 
of the Dallas Chamber of Commerce, 
General Manager Robert Lynn Cox of 
the Life Presidents Association, Gen- 
eral Counsel Harry L. Seay of the 
Southwestern and Vice-President O. S. 
Carlton, of the Great Southern. Dean 
Harry T. Moore of the St. Matthew’s 
Cathedral will give the invocation. 


Interest in Presidency 


The interest in the lobby is centered 
about the presidency and the place of 
the next convention. Early in the 
week President Thos. L. Miller of the 
West Coast Life was an active candi- 
date for the crown. The Pacific Coast 
delegation is here to land the next 
meeting for San Francisco. It was felt 
that the coast could not corral both 
the meeting and the presidency. Mr. 
Miller stated to your correspondent to- 
day that he had withdrawn his candi- 
dacy in order to go after the 1915 meet- 
ing. He is throwing his influence for 
President E. W. Randall of the Minne- 
sota Mutual, who has a very formidable 
following. Indiana is back of Vice- 
President C. F. Coffin of the State Life 
whose brilliant attainments are recog- 
nized, and he is splendid timber. It 
will mean a pretty fight. 


Place of Next Meeting 


There is a strong element opposing 
San Francisco. Sentimentally it would 
get the unanimous vote. But this is a 
business organization and not a junket- 
ing enterprise. It will be most ex- 
pensive to go to the coast, and com- 
pany - officials are considering the jus- 
tice of charging up so big an item 
against the companies. These mem- 
bers favor a central western city easy 
of access, which will be certain to draw 
a good attendance. This is not affect- 
ing the enthusiasm of the coast men. 
They are after it with all their might 
and expect to land it. 

The local papers have published 
columns about the convention and have 
printed the photographs of many of the 
speakers and officials. A splendid pub- 
licity bureau is working overtime and 
a record is being set by Mrs. E. S. 
Given, who is directly in charge of the 
work. 





MEDICAL SECTION MEETS 
Many Excellent Papers on Important 
Topics Are Presented 





The medical section of the American 
, Life Convention and the legal section 
held their annual meetings today. Dr. 
J. H. Stowell presided over the medical 
men. 

Dr. H. A. Baker of the Pittsburgh 
Life & Trust read the first paper at 





the medical section. He interpreted 








the results shown in the fourth volume 
of the Medico-Actuarial Investigation, 
which deals with medical impairments. 
He said the results must be used with 
great caution in rating impaired risks, 
as the committee used rigid selection 
in getting the experience. The impres- 
sion was that while this information is 
valuable, mose companies adopt a more 
liberal policy in passing on risks. If a 
new mortality table is to be con- 
structed from the medico-actuarial re- 
sults, it was stated the mortality would 
be cut down and the savings lessened. 
This would hardly receive favorable 
consideration among companies, as it 
was said that the premiums are none 
too high now. Dr. Baker said that a 
company could not safely accept risks 
in a class that showed a mortality of 
120 or over according to the medico- 
actuarial table. 


Importance of Heredity 


Dr. W. F. Milroy’s very excellent 
paper on heredity was interesting, trac- 
ing out results of family history. Med- 
ical departments seem to have over- 
looked the importance of heredity as a 
life insurance factor. 

Dr. J. S. Lankford of the San An- 
tonio Life read a technical paper on the 
heart in life insurance. It was the con- 
census of opinion that the speed of 
modern business life is bringing on de- 
generative diseases and increasing mor- 
tality from such causes. 

The medical directors were enter- 
tained at luncheon today by Dr. Whit- 
field Harral of the Southwestern Life 
in the palm garden of the hotel. 


Several Papers Read 


Dr. Marion Souchon of the Pan- 
American Life read a paper on surgery 
and life insurance, and Dr. E. W. Stev- 
enson of the Standard Life of Pitts- 
burgh on physical diagnosis in the 
light of recent clinical research. 

Dr. King of the Prudential of Texas 
in the discussion said his company was 
not accepting Mexican belligerents on 
the border or those liable to enlist. 
Even Mexican farmers on this side who 
are naturalized and chiefly quiet farm- 
ers, and who under normal conditions 
would make acceptable risks, he said, 
should be most carefully selected, as 
many of them may return and fight. 

F. B. Mead, actuary of the Lincoln 
National, in his paper spoke chiefly on 
the effects of build, family history and 
weight on longevity. Actuary Beckett 
of the State Life suggested that the 
American Life Convention companies 
should compile tables from their own 
experience. At least preparation for 
such statistics to be compiled later on 
should be made. 

The medical section held an evening 
session. 


LAWYERS HAVE DEBATE 





Legal Section Considers Federal Super- 
vision and Oother Topics 





At the meeting of the legal section, 
Emmet C. May of the Peoria Life pre- 
sided. 

General Counsel Dan W. Simms of 
the Lafayette Life read his paper on 
“Federal Supervision” before the legal 
section. Mr. Sims thinks federal con- 
trol of insurance is impractical under 
existing conditions, is dangerous in 
some aspects and will not be seen for 
years to come if at all. A spirited dis- 
cussion arose over a motion to adopt 
Mr. Simms’ paper as the official expres- 
sion of the legal section. It was not 
carried, although all but two members 
expressed themselves in favor of the 
views expressed. 

John F, Onion of the San Antonio 
Life had a paper on “Responsibility of 
Companies for Agents.” 

H. H. Orr, general counsel of the 
Western Reserve Life of Muncie, who 
has been secretary of the legal section, 
was chosen chairman at today’s meet- 
ing, and John F. Onion secretary. Mr. 
May has proved a very valuable chair- 
man during the year. 
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Once an 
Illinois Life 
Man 


Always an 
Illinois Life 
Man 


WANTS GOOD MEN 


AND 
PAY THEM WELL 








| INTER-SOUTHERN LIFE 


INSURANCE CoO., 33 Louisville, Kentucky 


Is Clean, Strong and Progressive 
—has ample assets and no unpaid death claims 








Has it ever occurred to you men engaged in other branches 
of insurance that there is big money in selling life insurance 
_ forthe right company? Let us tell you why we believe this is 


The Right Company 
ADDRESS 


INTER-SOUTHERN LIFE INSURANCE CO. 
Home Office, Louisville, Kentucky 
aa 8 Bank Building Hume-Mansur Deiios Insurance Enhance 











The Western and Southern 
Life Onsurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
he Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 


iss sioezor inowseee ere income 

1898 821 605 8,392,902 1,627,339 
1903 1,074,654 25,715,285 4,027 ,046 
1908 3,621,170 43, 443 633 8,062,281 
1913 7,804,230 73,455,636 12,886,338 





Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 
Assurance Corporation, Ltd. 




















Branch Offices im all the larger cities tn tig nan, Kena, se oar pemeamaaataaa aaa ml C. Norie-Miller, U. S. Manager, 55 John Street, New York 
N f C Representing 
ational Life Insurance ompan ° 
708. A. DEBOER, Pride» || The Mutual Life Insurance Company 
of New York 


Tt 64th statement shows strong gains in new and outstand- 

ing insurance, in income, in assets and in surplus, an interest 
rate of 5.10%, a mortality experience of 58.12% and increased 
dividends set aside for payment to policy holders in 1914. Age, 
strength, mutuality, low net costs, the best policies and a scientific 
and equitable practice have made the National Life most attractive 
to best agents—a solid business, securing permanent opportunity. 











= =ADDRESS 
Edward D. Field, Superineemient, Montpelier, Vermont 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 








MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 
We believe there are many life insurance men looking for a good 


ing under the Armstrong Law, and in a 
to the men who can deliver the goods. | 


Fest My heed pee dek one 
ion ve con' ts 
¥ ne pees 7 Foy al ary State Life fila the b bill an ita ae some 
terri open in Kent 0, est Virginia, Georgia, Mississi is, Indiana, 
lowa, Nebraska, Wyoming, olden California, Oregon and ood Wohin ~ 

WRITE US FOR PARTICULARS 


GOOD SERVICE 


Is the Foundation ‘pon Which to Erect a Successful Business 
Brief, liberal, clearly expressed — — guaranteed low cost, are 
serviceable alike to policyholders an apes 
Specimens of Life, Accident or Healt policies cheerfully furnished. 


For agencies address 


The Columbian National Life Insurance Company 


R E. CHILDS, C2 
ARTHU Peecident Boston, Mass. Vice-Pres. = in. Mgr. 

















Home Life Insurance Company of New York 


(Geo. E. Ide, President) 


An examination of the Home Life of New York by the New York Insurance Department, the 


report on which has just been issued, shows the Company to be in splendid condition in every respect, 
with an excellent record in all of its relations with policyholders. 
on the examination as follows: 


“From the above report it is apparent that the Company ie is efficiently managed, its claims under 
air 


its policies promptly settled and its policyholders treat 


During the period under examination the Home Life has saperlenand a steady and sound growth, 
its assets, now nearly $30,000,000, being well over five millions greater than in 1909 and the insurance 


in foree having increased from $92,532,533 in the year mentioned to over $116,000,000 in 1913. 


For Agency in Obie, apply w In other wahuy apply to 
W.A.R. BRU La'so GEO. W. MURRAY, Supt. of 
4th Nat'l Bank hn Social 230 Suatieg. i New York, N. 





An Honest Contract, sold by Honest Men, by Honest Methods 


Permanent connections for desirable agents 
to sell life insurance 


B. F. WILSON, President 
WILLIAM A. FRICKE, Vice-President and General Manager 











e chief examiner closes the report 








SAFE AS A GOVERNMENT BOND 


©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT *~° MONTHLY INCOME INSURANCE. 


sidteeeas LATEST POLICIES AND AGENCY CONTRACT BatLa7 nk 
Splendid Openings IND., KY., MICH. and OHIO 
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BLUE GOOSE IS REAL 
LIVELY SORT OF BIRD 


Reports at Annual Grand Nest 
Meeting Show that Order 
Is Growing 





RANSOM GRAND GANDER 





Officers Advanced and Lehnberg and 
Sonnen Elected to Vacancies— 
Constitutional Amendments 


NEW OFFICERS 

Most Loyal Grand Gander—Fred WwW. 
Ransom, Ohio. 

Grand Supervisor of the Flock—J. R. 
Stewart, Ontario. 

Grand Custodian of the Goslings—E. G. 
Carlisle, Tilinois. 

Grand Guardian of the Nest—Gus M. 
Wise, Indiana. 

Grand Keeper of the Golden Goose Egg 
—W. J. Sonnen, Dlinois. 

Grand Wielder of the Goose Quill—Ben 
P. Lehnberg, Wisconsin. 


Reports of grand nest officers and of 
delegates from the various state ponds, 
read at the annual grand nest meeting 
in Chicago, Tuesday, show that the 
Ancient & Honorable Order of the Blue 
Goose is very much alive. The order 
has apparently recovered from the ill 
effects of too rapid growth and settled 
down to a normal and healthy condi- 
tion. There is no longer danger of the 
organization dying. It has survived 
the perilous period that comes in the 
history of all fraternal associations, has 
shown that it possesses real virility and 
usefulness and is bound to continue, 
to prosper and to increase in size and 
prestige. For the first time in four 
Poy it showed an increase in member- 
ship. 

° Election of New Officers 


The grand nest advanced the old of- 
cers according to custom, making 
Fred .W. Ransom of the Providence 
Washington in Ohio, most loyal grand 
gander. Ben Lehnberg of the Con- 
necticut in Wisconsin, was elected 
grand wielder of the goose quill, suc- 
ceeding R. H. Wieben. It is customary 
to leave this office in the Wisconsin 
home net. W. J. Sonnen of the St. 
Paul in Illinois, was chosen grand 
keeper of the golden goose egg. Mr. 
Sonnen, as most loyal gander of the 
Illinois Pond, made that feeding ground 
once more attractive and pushed the 
membership during the year 1913-14 up 
to 248. In recognition of this work 
and of his efficiency and of his good 
work as chairman of the entertainment 
committee for the good fellowship 
dinner the bestowal of a grand nest of- 
fice was merited. 


Snyder Unable to Attend 


F. G. Snyder of Kentucky, most loyal 
grand gander, was detained at home by 
illness and the grand nest sent him a 
telegram of thanks for his services 
during the past year and of best wishes 
for a speedy and complete recovery. 
Fred W. Ransom, grand supervisor of 
the flock, presided at the meeting which 
was called to order in the east room of 
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the Hotel La Salle, at 10:30 in the 
morning. He read the annual address 
prepared by the most loyal grand gan- 
der. Mr. Snyder reviewed the eight 
years’ history of the order; told how it 
had overcome difficulties and finally 
come into its own. A decrease in mem- 
bership of between four and five hun- 
dred occurred in the years between 
1908 and 1913, but the decrease was 
natural and not an evidence of deca- 
dence. The order is now on a solid 
building basis. At the beginning of 
the past year several ponds were more 
or less stagnant. All but two are now 
active and two that were most seriously 
threatened are ‘now among the most 
enthusiastic. Two additional ponds 
have been installed this year, one at 
Quebec by the Ontario pond, and one 
in Utah by the Colorado pond. An 
application for a pond charter has been 
received from Winnipeg and the Mani- 
teba Pond will probably be organized 
soon. 


Creation of Honorary Membership 


The creation of an honorary mem- 
bership was suggested by his highness. 
He recognized the dangers of abuse of 
this feature and recommended that 
each pond be allowed to elect one hon- 
orary member a year. The committee 
on the president’s address recom- 
mended that the suggestions go to the 
new committee on constitution and by- 
laws. Mr. Snyder’s suggestion that 
ponds be given delegates in proportion 
to their membership was not approved 
by the committee. It was felt that the 
system would throw all of the power 
into a few of the-larger ponds located 
in the central west and might endanger 
the more distant ponds that would be 
unable to attain size because of the 
fewness of eligible men in the terri- 
tories they cover. Mr. Snyder ex- 
pressed a belief that the exchange of 
bulletins. among ponds had proven 
beneficial. He commended the sending 
of two bulletins a year from the grand 
nest instead of three, the practice hav- 
ing been necessitated by the reduction 
in grand nest dues. 


Frowns on Frisco Meeting 
In response to an invitation to ap- 





point a member of the council for the 
World’s Insurance Congress at the 
Panama-Pacific Exposition next year 
the most loyal grand gander conferred 
the honor on Past Most Loyal Grand 
Gander Williams of California. In Mr. 
Snyder’s opinion the holding of the 
grand nest meeting in San Francisco 
next year would be inadvisable. In 
conclusion Mr. Snyder paid tribute to 
the grand nest officers, especially 
Wielder Wieben and Keeper Wise. 

The committee on the president’s ad- 
dress consisted of Carroll L. DeWitt of 
Ohio, James F. Joseph of Indiana, 
Claude F. Snyder of Kentucky, John 
F. Stafford of Minnesota and Illinois, 
and W. Tecumseh Benallack of Michi- 
gan. The committee paid fulsome 
praise to Most Loyal Grand Gander 
Snyder. A committee consisting of 
Gus M. Wise of Indiana and Claude F. 
Snyder of Kentucky, was appointed to 
select an emblem to present to the 
retiring grand gander in recognition of 
his services. 


Secretary and Treasurer’s Report 


The annual report of the Grand 
Keeper of the Golden Goose Egg, Gus 
M. Wise, showed a balance on hand of 
$1,070.50, less than $10 more than the 
balance of the year before. This shows 
that the order is holding its expendi- 
tures just about to its income. The re- 
port of R. H. Wieben, grand wielder 
ot the goose quill, showed that the or- 
der had twenty-one ponds, two of 
which were chartered during the past 
year. The membership now stands at 
1,589, of which 186 were secured dur- 
ing the past year. Illinois led all state 
ponds in increase with a record of 67 
more members than a year ago. The 
order has twenty-six members at large, 
men who live without the jurisdiction 
of any local pond. Two members at 
large retired from the order, W. W. 
Kirkpatrick of the Southeastern Un- 
derwriters’ Association at Atlanta, and 
W. S. Campbell of New Orleans. 

The reports presented by delegates 
from the various ponds proved very in- 
teresting. 


Arkansas has twenty-seven members, 
which is a high percentage of the Arkan- 
(CONTINUED ON PAGE 10) 








NORTHWEST MEETING IS 
OPENED IN FINE STYLE 


Large Audience Is Welcomed by 
President Andrews in Fine 
Speech 





—_——- 


COOPERATION KEYNOTE 





W. E. Haines’ Annual Address and 
Reports of Committees Are 
Heard With Great Interest 





President Daniel W. Andrews 
touched off the program of the forty- 
fifth annual convention of the Fire Un- 
derwriters Association of the North- 
west at 10:30 Wednesday morning in 
the big gold and white banquet room 
of the LaSalle hotel, Chicago, before 
an audience of some 500 members, in- 
cluded among whom were many ladies 
and a large number of the long list of 
new members who have been admitted 
since the last meeting. 

The happy precedent’ established 
years ago of opening the convention 
with music was again adhered to, and 
to Mrs. George Angell Andrews, ac- 
companied by Mrs. Garner E. Hubbell, 
fell the honor of entertaining with 
vocal selections, graciously given, and 
graciously acknowledged with a rising 
vote of thanks and beautiful bouquets 
of American Beauty roses. 


Pifty-five New Members 


Again was custom observed and the 
roll call and the reading of the minutes 
of the last convention dispensed with. 
Secretary Guy A. Richards read the 
names of 55 new applicants for mem- 
bership, all of whom were accepted, 
but this number was materially aug- 
mented with the progress of the con- 
vention. Among the new members is 

R. Stewart, special agent of the 
Aetna in Canada, the first member 
traveling in the Dominion ever to 
apply for membership in the associa- 
tion. The president expressed the 
hope that the organization might 
spread its activities more extensively 
across the border and there obtain 
many more members. The report of 
the board of directors, largely routine, 
was received and filed without reading. 


Prisco Wants Meeting 


President Andrews stated that the 
association had been invited to hold 
its forty-sixth convention in San Fran- 
cisco during the World’s Insurance 
Congress. In addition to official invi- 
tations from’ Commissioner Hathaway, 
a long telegram was received from 
President Barnard Faymonville of the 
Fireman’s Fund of San Francisco, sec- 
onding the invitation. The matter 
was referred to the incoming board of 
directors with power to act. 

The report of the library committee 
was read by its chairman, John Mar- 
shall Jr., and was in reality the report 
of Miss Abbie Gantz, librarian, to 
whose splendid work Mr. Marshall 
paid just tribute. At the conclusion of 


the report the usual sum of $1,250 for 
(CONTINUED ON PAGE 11) 
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296 AT ANNUAL DINNER 


BLUE GOOSE BANQUET LIVELY 








Program Goes Without Single Hitch— 
Doyle Makes Strong Plea For 
Universal Cooperation 





Things went with a snap at the an- 
nual dinner of the Blue Goose at the 
Hotel LaSalle, Tuesday evening, and 
296 ganders thoroughly enjoyed the 
dinner, the congregational singing, the 
initiation, installation and program of 
addresses. W. J. Sonnen, as chairman 
of the entertainment committee, had all 
of the details well in hand and promptly 
at 6:30 the members sat down. There 
were no delays. As the center of the 
big ballroom had been raised for those 
participating in the ritual work, the 
crowd just about filled the available 
space. After the first course had been 
served, Oscar J. Kloer, who provided 
the orchestra, started the singing. 
few of the more successful songs that 
had been especially written for former 
banquets and a few old favorites and a 
number of popular pieces were used. 
Everybody was familiar with the tunes 
and the words and each song was sung 
with zest. Mr. Kloer rendered a solo, 
the Toreador’s song, and he and the 
orchestra were liberally applauded. 


“Kentucky Colonels” Make Good 


Immediately following the dinner, 
the “Kentucky Colonels” from the Ken- 
tucky pond exemplified the ritual of the 
order, new officers were installed and 
twenty new members of various ponds 
were obligated. Fourteen of these were 
men who had been admitted to the Illi- 
nois pond. Frank Drake, secretary of 
the Louisville board was the neophyte 
that received attention. He appeared 
in the role of “Ole Black Joe,” carry- 
ing the standard of the Kentucky pond, 
serving as the colored flunkey of the 
colonels and passing around mint juleps. 
Each colonel wore the regulation soft 
felt hat, the ruddy complexion that is 
superinduced by Kentucky’s best,. the 
white hair, mustache and goatee, crim- 
son cravat and black Prince Albert. The 
work was done excellently and _ it 
proved impressive and interesting. The 
colonels were M. D. Russell, Claude F. 
Snyder, Robert W. Snyder, James 
Chittenden, Herbert Chittenden, George 
R. Snyder, Milton C. Miller of the Ken- 
tucky pond, and Roy A. Hunt of the 
Illinois pond, who substituted for an 
absent Kentuckian. 


Souvenirs From General Woolard 


J. W. O’Brien of Grand Haven, Mich., 
acted as toastmaster. He was happy in 
his introductions and allowed the sched- 
uled speakers more time than he took 
himself. He called on gander “Pete” 
Dietrich of Ohio to acknowledge the 
souvenirs that were at each place. The 
souvenirs were the second section of 
“Good Fellowship,” by General Samuel 
Francis Woolard of Wichita, Kans. 
They were beautifully printed and 
bound and contained those sentiments 
and bits of poetry that Mr. Woolard 
has gleaned from many sources. They 
were presented by Mr. Woolard and 
Mr. Dietrich expressed the appreciation 
that each gander felt. Telegrams from 
Past Most Loyal Grand Gander Charles 
H. Pescay of New Orleans, and from 
Most Loyal Grand Gander Frank P. 
Snyder, were read. W. Tecumseh 
Benallack, also a past most loyal grand 
gander, was called on to speak for Mr. 
Snyder, who was detained at home by 
illness. He told of the successful ad- 
ministration that Mr. Snyder had en- 
joyed and stated that the order had sent 
Mr. Snyder a telegram and dwelt on 
the sentiment of the telegram received 
from Mr. Snyder. 


“Tip” Doyle’s Eloquemt Address 
C. J. Doyle, associate general counsel 
of the National board, delivered the 


principal address, which was one of 
those eloquent efforts that have made 














FRED W. RANSOM, Columbus, 0. 
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Mr. Doyle famous as a public speaker. 
He spoke with gratification of the fact 
that not a policyholder in the country 
thought that a single stock fire insur- 
ance company would disregard its obli- 
gations, even though a conflagration 
occurred during this time, when stock 
exchanges are closed and a conflagra- 
tion would be an extraordinary calam- 
ity. Mr. Doyle explained the old Paul 
vs. Virginia decision of the federal su- 
preme court and the more recent Deer 
Lodge County decision which say that 
the federal government has no control 
over insurance and that states may 
regulate and fix rates of insurance. He 
said that the court, however, did not 
say that states can compel companies 
to operate in states where such regula- 
tions make the business unprofitable 
and that it would never so rule. 


Most Commissioners Reasonable 


The states, as a whole, are not abus- 
ing their right of regulation and the 
commissioners of many states and the 
representatives of the National board 
have recently come to a frank under- 
standing on the matter of gathering 
Statistics that will be of value in fixing 
equitable rates. This arrangement will 
result in the receipt of three million 
pieces of mail matter a year by the 
classification bureau of the National 
board. This is in evidence of the co- 
operation of a majority of commis- 
sioners with the insurance companies. 
The insurance companies, however, in- 
sist upon supervision without strangu- 
lation and regulation without riot. 
‘When a public official goes on record 
with a statement that he is not ex- 
perienced and that he looks to the in- 
surance men for help and guidance and 
then, six months later, says that he 
knows more than all of the men in the 
business, knows more than the three 
hundred years of experience has taught 
active insurance men and suggests laws 
and regulations that are inimical to the 
interest of insurance, that public offi- 
cials should be made to answer at the 
bar of public opinion. If such an offi- 
cial persists in his persecution, the in- 
surance business should teach that state 
that it cannot entrust its power in the 
hands of such men. 


Touch Elbows With Voters 


A victory can be won just as it was 
won in Kentucky and that victory was 
not won in a committee room, nor legis- 
lative halls of the state capital, nor in 
the hotels frequented by legislators, 
but out among the voters. It was won 
by the loyalty of the local agent, his 
remarkable self sacrifice and his strenu- 
ous efforts to point out the impossibility 
of conducting the insurance business 
under conditions that the state at- 
tempted to impose. Mr. Doyle’s central 
thought, which he left with his hearers, 
was that the business needs cooperation, 
not only cooperation between the vari- 
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ous branches but cooperation with the 
public. He admonished the field men 
to not only touch elbows with them- 
selves and with the agents but with the 
public, to get on friendly and intimate 
terms with the voter. 

Fred W. Ransom, newly installed 
most loyal grand gander, talked on 
optimists and others. His remarks were 
a procession of stories and jibes and 
jabs at the members of the order. He 
closed with a toast to optimists; “that 
they may increase and the pessimists 
change their ways.” 


Tribute Prom Canadian Gander 


J. R. Stewart, grand supervisor of 
the flock, talked on “The Boundary 
Line. He said that up in Canada the 
ganders looked to the grand nest meet- 
ing for inspiration and they have never 
failed to receive it. This year, he said, 
was the centennial of international 
peace over this boundary line between 
Canada and the United States. The last 
war, and he emphasized the word “last,” 
began in 1812 and ended in 1814. The 
treaty of peace was remarkable in its 
limitation of naval armament on the 
Great Lakes. It specified a few small 
gunboats, the tonnage of which would 
not exceed the tonnage of a barge now 
floating on the Chicago river. This 
limitation of armament and the fact that 
there has been no war over this bound- 
ary line for one hundred years, demon- 
strated that the taking of matches away 
from children prevented them setting 
their clothes on fire. Mr. Stewart said 
that out of respect to the neutrality of 
the United States, he would refrain 
from speaking of the European war, 
but he looks for a time when the same 
peace that prevails here will prevail 
over the entire world. 


Team Work From Grand Haven 


D. W. Andrews, president of the 
northwest association, said, that like all 
impromptu speakers, he had prepared 
his remarks in advance and would read 
them. His first story was one that Mr. 
O’Brien had used early in the evening 
and he pointed to it as in evidence of 
the teamwork on the part of Grand 
Haven representatives on the program. 

James Victory Barry, formerly com- 
missioner of insurance for Michigan, 
and now assistant secretary of the 
Metropolitan Life, was called on and as 
usual entertained with some new and 
excruciatingly funny stories. 

T. E. Gallagher of Illinois offered a 
motion of thanks to Geftefal Woolard 
for the souvenirs. 

The evening closed with the singing 
of the ode to the departed members. 


Sun Field Men Dine 


The field men of the western depart- 
ment of the Sun gathered at the Union 
League Club in Chicago, on Wednes- 
day night, for a dinner and an old- 








fashioned talk-fest, all of the force be- 
ing present with the exception of one 
member, or about twenty in all. There 
were no set speeches and the time was 
given over to a discussion of plans for 
the coming year. 








Library Report Shows 
Growing Service 








John Marshall, Jr., chairman of the 
library committee of the Northwest 
association, reported that out of the 
general appropriation of $1,250 made 
last year, $1,084.42 was expended, 
$165.58 being returned to the general 
fund. Out of the special appropriation 
of $250 for books, $153.10 was expended 
and $96.90 was returned to the general 


‘fund. The report of Miss Abbie Gantz, 


librarian, was as follows: 


The consistent record for achieve- 
ment of the library is having but an- 
other chapter added to it and the ob- 
ject of this association, as recorded in 
the articles of incorporation, has never 
before been so apparent as during the 
past year. 

Bealize the Value 


More and more the insurance men of 
the northwest have come to realize the 
value of the library as a means of pre- 
serving facts which are in any degree 
fugitive, making it the repository of 
insurance information which in time 
becomes history. The insurance offices 
have put their surplus copies of books 
at the disposal of the library and when 
one considers the fact that there have 
been almost 300 books in circulation, it 
can readily be seen how necessary it is 
to have duplicate copies at hand. 

The law section has been consulted 
more than any other the past year, a 
great many inquiries being along the 
lines of liability insurance and laws 
pertaining thereto. It seemed fitting to 
add to our law section certain stand- 
ard works covering liability insurance 
and the use of these has justified the 
accession. 

The library has acquired by gift and 
purchase some 300 bound and unbound 
volumes, besides numerous pictures and 
historical memoranda. Cards for tak- 
ing out books have been issued to for- 
ty-eight applicants, 280 books having 
been in circulation since the last annual 
meeting. These have been books per- 
taining mainly to construction, hazard 
and processes. 


Had 1,000 Visitors 


All books of necessity cannot be al- 
lowed out of the library, for it is im- 
possible at the present time to have 
duplicates of everything, and so I have 
reserved the right to decide what books 
can circulate and those which, for the 
best service of all, must remain within 
the library. 

Probably no line of endeavor is less 
susceptible to advertising or the value 
of achievement harder to estimate than 
that of an insurance librarian, but the 
responses during the past year have 
been most gratifying, no less than 1,000 
visiting our library and taking advan- 
tage of the resources contained therein. 

The library has added during the past 
year some 300 books and has had bound 
numerous magazines and pamphlets. 
It is on the mailing list of all the pub- 
lishers of leading insurance journals. 

Gifts to the Library 

Knowing the regard her husband had 
for his associates in this organization 
and the interest he manifested at all 
times in the library, Mrs. Odell has 


graciously donated the insurance collec- 


tion belonging to Mr. Odell’s library 
to the Northwest association. _ 

In addition to the above donation the 
library has received valuable and inter- 
esting gifts from I. S. Blackwelder, T 
H. Smith, Mrs. Daniel Osmun, C 
Pierce, W. R. Townley, the Sun Insur- 
ance Office, O. B. Ryon’s office, the Liv- 
erpool & London & Globe and E. 
G. Richards. 
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PRESIDENT ANDREWS’ ADDRESS 


Cooperation Made the Keynote of the 
Annual Meeting—Memorial List Grows 





of the present meeting of the 

Northwest association. It has 
been the custom to have some one 
theme running through the program of 
each meeting and “Cooperation” was 
chosen this year as a topic that cannot 
have too much thought and attention. 
In addition to the addresses on that 
topic, it was largely dwelt upon in the 
address of President D. W. Andrews, 
who pointed out the many fields in 
which cooperation is advantageous. 

Mr. Andrews said: 

I welcome you to the forty-fifth an- 
nual meeting of our association. 
wish to especially welcome the ladies, 
who have graciously honored us with 
their presence. I am glad to note that 
each year shows that the ladies are 
taking a greater interest in our work. 
And this reminds me of a little inci- 
dent which occurred several years ago. 
I was talking with another special 
agent about a local agent when Mrs. 
Special Agent, who was present, said, 
“Is he our agent, doctor?” Why not 
our agent, our company, our premium 
receipts, and our loss ratios? 


Increase Each Year 


When the pioneers in our business 
laid the corner stone of this associa- 
tion at Dayton, Ohio, nearly half a 
century ago, they could have had no 
conception of the growth it would 
make in the years to follow. Each 
year brings an increased membership 
and a larger attendance. The various 
angles of the fire insurance business 
have been presented and discussed by 
the best minds in our profession until 
each year it. becomes more difficult to 
present a program that will entertain 
and instruct. 


Cooperation Chief Topic 


Your former officers have usually 
prepared programs that carried some 
specific theme through the papers and 
discussions. It has been. our desire, 
this year, to have the theme of “Co- 
operation” made as prominent as pos- 
sible through the sessions. It is a sub- 
ject that may seem somewhat thread- 
bare, but in the present condition of 
our business, I feel that it cannot have 
too much thought and attention. 

What we need and want is coopera- 
tion that cooperates, and not be like 
those of whom the poet wrote: 

“*Twould please us, Lord, could we 

be free’ 
From rules that have so irksome been. 

If only others would agree 
To let us out while they stay in, 

Then there would be no need to fret 

Lest we forget, Lest we forget.” 


Profession Like an Army 


Far be it from me to criticize our 
Superior officers, but when we consider 
that there is one man in each company 
who has the power to enforce correct 
Practices, so far as his company is con- 
cerned, and when we compare the 
number of field men, and the number 
of local agents. who could be controlled 
by the company head, does not co- 
operation seem simple? 

Our profession might be likened to 
an army. The company officials being 
the generals, the field’ men the line 
omcers, and the local agents the 
Soldiers. All necessary to the suc- 
cessful conduct of a campaign, but how 
inefficient without cooperation. 

While activities in the various fire 
Prevention associations do not seem 
to have materially reduced the loss 
ratio, think where it might be had it 
Not been for the work done by such 
asso. iations, , - 

All classes of companies should be, 
and I think most of them are, inter- 
ested in the work of these associations, 
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and if they are given the encourage- 
ment and cooperation they deserve, 
much good will result; not only within 
our own ranks, but if properly con- 
ducted will bring the public into co- 
operation with us. 

If we take the public more into our 
confidence and show it how to correct 
deficiencies, will it not tend to reduce 
losses and consequently the cost of in- 
surance. 


Support for Rating Bureaus 


The same is true of the rating bu- 
reaus. They should receive the hearty 
cooperation of the companies, the field 
men and the local agents; and through 
their efforts, of the public. 

It seems unfortunate that due to its 
peculiar nature, inspection bureau 
work is not popular with the public. 





tions, both state and national. The 
local agent is the first link in the chain 
between the premium payer and the 
companies, and I might add the loss 
ratio as the last link in the chain. 

If there is a lack of cooperation in 
any of the associations forming the 
chain, it is weakened, and when the 
strain of conflagration or adverse 
legislation comes, disaster must surely 
follow. 

May All Be “Detached” 


I had a local agent once, who, judg- 
ing from his name, Dennis Hogan, 
must have been a compatriot of our 
friends Gallagher and Casey. Hogan 
said to me one time, “Why don’t you 
get Mr. Fitter to rate all the dwel- 
lin’s?” I replied that it would be im- 
possible to do so. “Well,” he replied, 
“if you don’t, they will soon all be de- 
tached.” I fear that if we don’t get in 
line by thorough cooperation, we soon 
may “all be detached.” 

The year just passed has, like other 
years, been full of troubles for our pro- 
fession, but, as in former years, all 
have been met and conquered, even at 
the expense of an increased loss ratio. 
The Kentucky situatian, the Salem con- 
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jn Memoriam 


Frank A. Vernor, Detroit, Mich., Queen. 

Dr. J. F. McSween, Louisville, Ky., Franklin, Pa. 
John P. Furlong, Chicago, Niagara Fire. 

N. B. Jones, Detroit, Mich., State, Pa. 

J. J. McDonald, Chicago, Connecticut Fire. 


R. L. Klum, Hawesville, Ky. 


German American. 


Robert E. Gooch, New York City, London Assurance. 


H. S. Tiffany, Chicago, Publish 


er. 


S. F. Campbell, Chicago, Glens Falls. 

N. S. Head, Minneapolis, Fire Association. 

F. H. McElhone, Chicago, Fireman’s Fund. 

Edgar L. Colburn, Minneapolis, Fire Association. 

N. S. King, Cincinnati, O., Hartford Fire. 

Conrad Witkowsky, Chicago, Hamburg-Bremen. 

Henry W. Bush, Chicago, Fire Association. 

Harry W. Crandall, Merriam Park, Minn., Northern, N. Y. 
Fred T. M. Weine, Kansas City, Mo., Williamsburgh City. 
W. H. Kinney, Chicago, Ill, Fidelity-Phenix. 

James H. Maxwell, Port Huron, Mich., North America. 
Robert S. Odell, Chicago, Fidelity-Phenix. 

George P. McMahon, Detroit, Michigan F. & M. 


Fred T. Wise, Chicago, Home, N 
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C. B. Koett, Burlington, Ia., Hamburg-Bremen. 








When we all realize what an important 
cog these bureaus are in the wheel, 
that the class of men engaged in the 
work are the best obtainable, and their 
nature, we should all lend them our 
hearty cooperation. 

While I have no doubt but that the 
inspection bureaus of all states are giv- 
ing efficient service, I can speak from 
personal knowledge for but one. I 
cannot refrain at this time from paying 
a tribute to the Michigan Inspection 
Bureau. I feel that it holds its own 
in point of service with that of like in- 
stitutions of other states. 


Uniform Forms and Riders 


One of the important movements, 
recently inaugurated, and which should 
receive the universal support of com- 
panies, field men and local agents, is 
the plan of adopting uniform policy 
forms and riders. 

I feel a certain amount of pride in 
the fact that this plan’ has been suc- 
cessfully launched in Michigan. Judg- 
ing from the interest shown in other 
localities, the movement will undoubt- 
edly spread to other states. 

While the work of the association of 
field men has been somewhat restricted 
in some localities by anticompact 
laws, much good can be accomplished 
by cooperation of the members. 

First Link in the Chain 


Last, but by no means least in im- 
portance, are the local agents’ associa- 





flagration and other troubles, are 
events of the past and their history 
too well known to require discussion. 
Memorial List Grows 

As the years roll around our memo- 
rial list grows larger. This year we 
have to report the passing of twenty- 
three members, the largest number in 
any one year since the association was 
started. 

Last year you instructed your of- 


ficers to name a delegate to the 
World’s Insurance Congress, to be 
held in San Francisco during the 


Panama-Pacific International Exposi- 
tion in 1915. We have named John 
Marshall, Jr., as that delegate and he 
has accepted that appointment. 
Fire Protection Scholarship 
At our meeting last year, you will 
remember, our constitution was 
amended so that the association would 
provide for a scholarship in the fire 
protection engineering course at the 


Armour Institute of Technology, in 


this city. Your board of directors 
named the following scholarship com- 
mittee: W. R. Townley, chairman, 
and W. H. Merrill, A. R. Monroe, 
F. B. Luce and C. E. Hilbert, asso- 
ciates. Later Mr. Luce resigned on 
account of his removal to Boston, and 
Walter E. Miller was appointed in his 
place. 
Splendid Work Accomplished 


I am sure you have listened with 








D. W. ANDREWS, Grand Haven, Mich. 
Retiring President 





great pleasure to the report of the 
chairman of this committee. Splendid 
work has been accomplished, and I 
trust the incoming board of directors 
will see the wisdom of continuing the 
present membership of the committee. 
No action of our association will bring 
more credit to it than the establishing 
of this scholarship. 

I earnestly request that every mem- 
ber will lend hearty support and co- 
operation to the scholarship commit- 
tee, and recommend that the by-law re- 
ferring to the scholarship committee 
be changed and that the appropriation 
for expenses of the committee be made 
as suggested in the committee’s report. 


Additions to Life Membership 


The thirty-third degree of our asso- 
ciation, the life membership, has been 
increased this year by the addition of 
the following ‘names: George W. Blos- 
som, John E. Davis, John C. Ingram, 
Thomas H. Smith of Dayton, Ohio, 
S. D. Andrus, J. M. Hilton, W. E. 
Witherbee. 

Since the life membership was estab- 
lished at the 1909 meeting, eighty-nine 
members have been placed on the roll. 
Of this number, eleven have passed to 
the higher life, two in 1912, four in 
1913, and five this year, leaving eighty- 
two on the roll at present. Long life 
to the life members! 





Shows Northwest Membership 


The report of the secretary of the 
Northwest association gave the follow- 
ing data on membership: 


Membership, 1913 meeting........... 990 
Admitted, 1913 meeting............ 55 
SOO © cise cteatatadebaunieavccose 1,045 

Resigned since 1913 meeting.... 10 

Dropped since 1913 meeting..... 10 
DORTED TEPOCSGE cc cccccciccsccs 23 43 
1,002 

PRESENT MEMBERSHIP 

ERGO DROMEDEED cccccscvccrccess 178 

Honorary members ............ 11 

Associate members ........... 29 

ACtIVG MGMDOTS ..cicccccccces 884 
1,002 1,002 


Life Members Admitted During 1913- 
1914—-S. D. Andrus, George W. Blossom, 
John E. Davies, J. M. Hilton, John C. In- 
oram, Thomas H. Smith and W. EB. With- 
erbee. 





Queen Holds Annual Dinner 


The western department of the 
Queen held its annual dinner for the 
field men at the Union League Club 
Wednesday of this week. In addition 
to the special agents, the office heads 
were present. Manager P. D. Mc- 
Gregor presided and the occasion took 
on an added interest because he has 
just completed fifteen years of service 
as manager of the company. 





The teacher’s question was: “Mention 
two things which you consider remarkable 
about George Washington.” This was one 
of the answers: “He was remarkable for 
being an American and telling the truth.” 
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Tells Kind of Cooperation Needed 





Business Is Interwoven With Public Interests, Says Secretary 
W. E. Haines of the Ohio Farmers in Annual Address 
at the Northwest Meeting—Advancement of Real 
Interest Depends on Right Standards 





the Northwest meeting, delivered 

by Secretary W. E. Haines of the 
Ohio Dareecrss might well have been 
“Constructive Cooperation.” Talks on 
cooperation often have a defensive 
tone, as though the object were to 
preserve threatened interests. There 
was hardly a suggestion of that in Mr. 
Haines’ address. His thought was 
rather that the interests of the public 
and the companies are identical, and 
that there should be cooperation of the 
underwriters among themselves and 
with the public and public officials to 
seek what is best and to bring it about. 


Standards Must Be Right 


Mr. Haines made an appeal for that 
broad sympathy which is becoming 
more and more a force in the world, 
and said: 

Cooperation presupposes common in- 
terests, common purposes, uniformity, 
unity of action. It may and often does 
have selfish ends. It ghould be judged 
by what it stands for’ Its life in any 
instance will depend on its moral 
standards. Whether or not in the last 
analysis the real interests of our busi- 
ness are advanced by its employment 
depends on whether or not our standards 
are right. My contention will be that 
our business is so interwoven with 
public interests that any plan of co- 
operation in conflict with real public 
interest is unsound and self-destructive. 
Wherever it is found that organized 
effort is tending to lead us away from 
this ideal we should above all others 
be the ones to curb it. 


Take Side of Assailants 


The theme also presupposes conflict 
of interests not only between com- 
panies but between them and the pub- 
lic. Cooperation between companies is 
both organized and unorganized. Em- 
erson says: “The wise man always 
throws himself on the side of his as- 
sailants. It is more his interest than 
it is theirs to find his weak point. The 
wound cicatrizes and falls off from him 
like a dead skin and when they would 
triumph, lo! he has passed on invul- 
nerable.” The principle involved in 
this truism is the one to be adopted 
and adhered to whenever we come in 
conflict. It means the breaking down 
of prejudice. It means cooperation in 
a broader way. 


Quasi-Public Institution 


Insurance is recognized as an essen- 
tial factor in the maintenance and pro- 
motion of our commercial well being, 
and its possession is universally re- 
garded as a necessity by all prudent 
persons. It therefore long ago became 
a quasi-public institution, and the wis- 
dom of placing it under public super- 
vision is unquestioned. The public is 
represented by the insurance depart- 
ments of the different states. They are 
the guardians of the people, so te 
speak, and it is their business to see 
that the laws governing the business are 
observed, and to see that the companies 
licensed are in a solvent and sound condi- 
tion to the end that the protection offered 
is reliable and trustworthy. Ingurance 
legislation usually originates. with 
them, or bears the stamp of their ap- 
proval. While sometimes obnoxious, 
it is hardly ever so much so as some 
of the legislation originating outside 
at the instigation of a certain class of 
lawyers who have failed to win cases 
against the companies. 


Men of Broad Ideas 


My observation has been, and you 
may take it for what you think it is 


Tt title of the annual address at 





worth, that a composite picture of the 
insurance commissioners would show 
you a man of broad ideas, a fair minded 
man, friendly in a way to the insurance 
interests. I have no patience with the 
idea that there are those who seek our 
annihilation. We should not fail to 
keep in mind that the office is an ap- 
pointive one, and that sometimes the 
appointee is liable to be over zealous 
in his desire to carry out the principles 
of a party platform. Is it to be won- 
dered at that in his endeavor to satisfy 
public clamor he sometimes fails to 
take up the threads of more advanced 
thought and carry them out to definite 
and logical conclusions? Or is it to be 
wondered at that he remains passive 
in the light of truth, with the pressure 
of politics back of him? 


Owe Much to Supervision 


On the other hand, how we admire 
the official who takes the advice of 
Emerson and throws himself on our 
side for the sake of learning his weak 
points, that he may profit thereby, and 
then has the moral courage to say that 
the people are mistaken in their con- 
tentions. There are plenty of ex- 
amples, and these men are building per- 
haps better than they may know for 
the future welfare of the American 
people. The companies owe much to 
state supervision, for it is one of the 
bulwarks of the business, and it has 
subserved their interests in protecting 
the public against unsound institutions. 
Although sometimes our very souls 
are tried, I think we should be more 
or less charitable, for it seems plain 
that after all it is the fault of a sys- 
tem rather than of the individual. 


Should Not Expect Too Much 


The office of insurance commissioner 
should be divorced from political in- 
fluence and placed under civil service 
rules. In the meantime too much 
should not be expected of those un- 
familiar with the intricacies of the busi- 
ness to which men are giving a lifelong 
study. Let us throw ourselves on the 
side of the commissioner of insurance 
and have greater sympathy for the po- 
sition he occupies. Let us not harass 
him by evasions of any kind, especially 
when we have no real grounds for 
doing so. We need his help as much 
as the public needs our help through 
him and in order that we may be un- 
derstood and appreciated, our relations 
should be most friendly and cordial. 


Clouds Are Thinning 


Broad minded, sympathetic men, 
both within and without our ranks, out 
of devotion to the public welfare, have 
been giving unselfish thought to the 
problems of our business and their re- 
lations to the public, with the view of 
bringing about a greater degree of har- 
mony. The veil of darkness is grow- 
ing less and less obscure, and if we will 
but look about us we will see lights 
scintillating here and there which are 
leading us into a more perfect day. 

Referring again to insurance depart- 
ments, go back if you please over the 
reports for different years and you will 
find plenty of evidence to support 
the contention. We all see evidence 
of the truth cropping out here and 
there almost daily, but we do not stop 
to think of how rapidly its cause will 
advance in this intensively progressive 
age. 

° Average Purchaser's Attitude 

The average purchaser of insurance 
buys it as he would a bill of goods of 
the merchant, not realizing that the 
bargain counter has no legitimate place 
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in our business. Show him that the 
security which the companies furnish 
is weakened by general rate cutting; 
that the practice is not in accordance 
with good public policy and especially 
that it is unjust discrimination, and 
you will find him, if at all fair minded, 
willing to come under laws permitting 
the enforcement of nondiscriminating 
rates. He undoubtely would desire 
some safeguard against the promulga- 
tion of rates manifestly exorbitant, and 
for this, in my opinion, he could not be 
blamed. 
People Not Unfair 


I have faith in the American people, 
as a magnificent whole. I cannot think 


that they desire to be unfair to us. 


There is a misunderstanding, and when 
this is cleared up I am certain we will 
find the public on the whole desirous 
of paying rates adequate for the risks 
taken and sufficient to provide a fair 
return on capital employed. Let us 
show the public that we desire to be 
fair and just, but that we are laboring 
under imperfect conditions. We are 
handicapped by the contention on the 
part of too large a portion of the pub- 
lic that rates are too high. In the next 
place, when we are forced under free 
and unrestricted competition to cut the 
rates, and this is the purpose of that 
fallacious idea, we seemingly admit 
that the public is right in its conten- 
tion, which is far from the truth. 


No Test When Rates Are Cut 


The fact is rates cannot have a fair 
test so long as we are compelled to 
cut them, and if maintained it takes 
a term of years to make the test. So 
we have a rate condition which brings 
along with it other evils in the strug- 
gle to produce adequate returns to cap- 
ital employed. It is but natural that 
practices should spring up tending to 
strangle competition. 


Reinsurance Question 


In the year 1913 the reinsurance pre- 
miums in force in foreign reinsurance 
companies amounted to $45,338,540 as 
against $7,485,707 in 1903, and we are 
told that there is a large amount of 
reinsurance in force in unauthorized 
foreign companies, which, of course, 
the companies do not take into account 
in their annual statements. 

These foreign companies are very 
wise when it comes to establishing con- 
nections over here. They negotiate 
only with such companies as have been 
successful, and then bind them up with 
treaties which by cunningly devised 
provisions compel them to cede a 
classification above the average. It is 
pretty certain that if the ceding com- 
panies reap a profit they also will. The 
office routine in handling excess lines 
under one of these treaties is so simple 





comparatively, and the scheme so de- 
pendable, that you fall in with ‘it 
readily. 
Effect in the Field 

The big company armed with an 
abudance of reinsurance facilities, both 
foreign and domestic, goes out to 
strengthen its position in the agencies 
by writing so called “jumbo lines.” 
Desirable business involving large in- 
surance values is swallowed up by the 
one company to the detriment most 
likely of a number of small companies 
and their agents. The agent of the big 
company under such conditions natur- 
ally favors that company to the detri- 
ment-of his other companies. He per- 
haps gives his other companies just 
enough business, such as it is, to hold 
them, or perhaps he packs up the sup- 
plies of two or three of the smaller 
ones and tells them to go. We all 
know something about what it costs to 
build up an agency plant; some of us 
more than others. We know how val- 
uable an asset it is if properly built up. 
Here and there we see inroads being 
made on it through various practices 
indulged in by competitors. 


Retirement of Small Companies 


Self preservation being the first law 
of nature we very naturally fall in line 
with others in these indulgences. The 
smaller companies seeing the impossi- 
bility of making any headway under 
existing conditions, began one by one 
to retire, reinsuring in some big com- 
pany amply able to assume the un- 
earned premium liability, and the con- 
sequent shrinkage in surplus. The 
word soon went out to the insurance 
world that the days of the small com- 
pany were numbered. This caused a 
feeling of unrest among agents every- 
where, and as a result discrimination 
against them in various ways has- 
tened the demise of many more, 
who retired by the reinsurance route— 
about forty of them during 1913. 


Need of More Companies 


May I ask why it is that the small 
company cannot exist as easily now 
as ten years ago? Do we not need 
more companies instead of less? If so, 
should not the condition be made such 
as will enable it to exist and thrive? 
This phase of the subject is certainly 
worthy of our serious thought. It 
seems to me that our country is bound 
to grow in wealth and population with 
leaps and bounds within just the next 
few years, and insurance facilities 
ought to keep pace instead of dropping 
back. And then it seems to me that 
for the interests of the business it 
it would be best to have one or more 
companies in each state, rather than 
have the business of the country con- 
trolled by say twenty-five companies 
centered in two or three states. Is it 
not better to keep in closer touch with 
agents, insurance departments and the 
people by a wider distribution of com- 
panies? 

Prejudice Against Monopoly 


It seems to me I have already fur- 
nished sufficient reasons for the con- 
centration of our companies, but I will 
add one more: There always has been 
and always will be a prejudice against 
monopoly in this country. It is un- 
American and the encouragement of it 
cannot but drive us further from the 
people than ever before. Why not en- 
courage the employment of capital in 
our business? I have often thought of 
the troubles confronting conscientious 
men in their endeavors to promote 
new companies, under present condi- 
tions. The prospective holders 0 
stock must be made to understand in 
the beginning that under any condi- 
tions it must of necessity be a game of 
“watchful waiting,” for some years at 
least, before dividends will materialize; 
otherwise, Lord help the promoters on 
the day of awakening. 


Curb Detrimental Tendencies 
How shall we make the conditions 


such as will encourage capital? The 
answer in a general way is to enlist the 
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cooperation of all the forces we can 
muster towards the accomplishment of 
that which we admittedly cannot our- 
selves do, and that is the curbing of 
tendencies which are working to the 
detriment not only of our business, but 
of the public welfare. To the extent 
that we fail to throw ourselves over on 
the side of the people and they on our 
side, the common interests will suffer. 
As has been so well stated, “We have 
not yet discovered a way for making 
men’s minds clear on the subject.” 
Or it might better have been said that 
we have not fully awakened to the 
necessity of doing so. 


Make Public Realize Service 


The public should be made to realize 
more fully the service that is being 
rendered by the companies, not only 
by reason of policy contracts but 
through the extensive employment of 
means looking towards the prevention 
of fire waste as well as for the preser- 
vation of human life; that insurance is 
a system of taxation and every burden 
that is laid upon the companies must 
be compensated for by the levying of 
an increased tax; that the people are 
largely the makers of the rates which 
they call exorbitant, and therefore 
= recognize their duty in the mat- 
er. 

Burden of Taxation 


The law governing taxation of the 
companies should be so amended that 
the sums thus raised may not be in 
excess of the requirements for the sup- 
port of the institutions intimately con- 
nected with the business. For it seems 
to me the enormous sums we pay in 
excess, which go into general funds 
and which must be an element of the 
insurance rate, is placing the companies 
in a false light before the public. It 
should be made plain to the people 
that they must of necessity bear the 
burden of fire waste and all burdens 
that the companies are compelled to 
carry by virtue of the statutes govern- 
ing; that the expenses of carrying on 
the business must also be provided for, 
as well as the just reward to capital 
which should be commensurate with 
the risk assumed. 

Appealed to the People 


The public should also be made to 
understand that the crime of arson 
figures greatly in the rates of insurance; 
that it may for economic as well as 
moral reasons give its cordial support 
everywhere to the detection and pun- 
ishment of those guilty of same. 

The principles underlying the sys- 
tem of schedule rating, such as equal 
taxation, and the reduction of fire 
waste through the elimination of fire 
hazards have already appealed to the 
People, and it seems almost incredible 
that any attack should be made having 
m view the destruction of the only 














means of its employment. Such is the 
European and not the American way. 


Boot Is in Competition 


Looking at the problem from all 
sides I am unable to arrive at any other 
conclusion but that the root of nearly 
if not quite all our ills lies in the doc- 
trine of free and unrestricted competi- 
tion as applied to rates for insurance, 
and I say this without reservation, 
keeping fully in mind the public in- 
terests. I confidently believe that un- 
told benefits, such as can only be a 
matter of conjecture in advancé, would 
accrue to the public through enforced 
uniformity not only of rates promul- 
gated, but rates charged and collected. 


Tendency Would Be Downward 


I believe the tendency would con- 
stantly be toward promulgation of 
lower rates because of the fact that 
they are rates which must be observed, 
and because of the fact that the only 
way open for reduction in any indi- 
vidual case is through elimination of 
defects charged for under the schedule 
system of rating. The public would 


.not need to fear unjust treatment as it 


could have the further safeguard of 
public supervision and there would be 
other influences at work in the inter- 
est of fairness. The companies would 
have nothing to fear. True there may 
be contentions, but there always will 
be under any conditions. Sometimes 
we will be in the wrong, and our duty 
is then plain. 


Only Fear Is Politics 


The only thing we need to concern 
ourselves about is the political dema- 
gogue who may think he can use the 
companies as a foot ball, but his star 
is already on the wane, and we can 
have a remedy for him. On the ad- 
vent of enforced uniform and nondis- 
criminatory rates we would expect 
competition to still continue, but it 
would be along different lines and of 
real benefit to the public, for would 
it not be a question as to who could 
best serve its interests? The com- 
panies, I confidently believe, would 
gladly give up evil methods and prac- 
tices wrong in principle if they can be 
stopped at their source. 


Give Agent Full Support 


The large insurer would have no par- 
ticular reason for placing his insurance 
in charge of a city broker, conse- 
quently the broker would be limited to 
his legitimate. sphere and I believe that 
we would all be glad of it. Do we de- 
sire to give up the agency system? 
Your answer is of course in the nega- 
tive. Then why should not the condi- 
tions be made so we can give our full 
support to the agent instead of con- 
tinuing practices which are breaking 
him down? 

We need the agent, and we need his 








full confidence. The public needs the 
agent and he should share its confi- 
dence. I assume, of course, all recog- 
nize that the companies need the 
confidence of the public, hence the con- 
clusion is that the agent is recognized 
as being the one in the best position 
to establish confidence, not only in the 
particular company which he repre- 
sents, but in the insurance business in 
general. In order that the agent may 
be in a position to establish the con- 
fidence of the public in our business he 
must be a.man above reproach, a rep- 
resentative man in-his community, a 
man in whom other agents equally 
reputable can have confidence. 


Shame at Recommendations 


What a woeful lack of care is shown 
by companies in their selection of 
agents. I note with shame the recom- 
mendations of agents in convention, 
and of insurance commissioners, for 
legislation looking toward improve- 
ment in the personnel of agents and 
solicitors. It is a matter entirely in 
our own hands, and to the extent we 
ignore it we are responsible for lack 
of public confidence. The good agent 
will always be ready and willing to co- 
operate with us in missionary work 
when called upon to do so. 

It is fairly staggering to contemplate 
the influence that could be exerted 
through the great army of local agents, 


_and it is most depressing to think of 


how we not only have ignored the op- 
portunity, but have even contrived to 
weaken our chances for their conscien- 
tious support. Let us preserve this 
valuable adjunct to our business in all 
its strength. 

Greater Public Interest 


Then we have the insurance press. 
Its advancement has been phenome- 
nal during the past few years. A very 
essential adjunct to our business. Here 
is my hand, brothers, you are doing 
your work well and nobly, but through 
no fault of yours your beneficent in- 
fluence does not extend to the general 
public to any apparent extent. Your 
circulation should be increased many 
fold through the creating of a greater 
public interest in the problems of the 
business. 

One of the good signs of the times is 
the oftmade suggestion that insurance 
and its allied subjects should be made 
a part of the curriculum of our schools 
and colleges. An insurance institute 
as proposed by some one would, it 
seems to me, fit admirably into the plan. 


What of Publicity? 


And so we might multiply indefi- 
nitely the means which might be em- 
ployed for the accomplishment of the 
ends desired. Should we through this 
wider cooperation and publicity. have 
anything to fear? True in the end 


some of us may see the shattering of 
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cherished idols, but through the re- 
moval of conditions which are respon- 
sible for their existence the just re- 
ward of capital is equally certain and 
at the same time the cancerous growth 
which is undermining us all will have 
been removed. We certainly have 
nothing to fear from a demonstration 
of a patriotic desire to preserve our in- 
stitution for greater service to the 
people. 
Growth of Conscience 


In my early years I once heard a 
sermon preached by a minister, who as 
a lawyer contended at the bar of jus- 
tice with the immortal Lincoln, and 
who I shall always think imbibed some 
of the superb qualities of that great 
man. He in effect said that we should 
not be content with simply governing 
our actions by the dictates of our own 
conscience, but we must keep in mind 
that our consciences are susceptible to 
education, growth and refinement. 


Trend of Present Day Thought 


One year from now we will witness 
a gathering in the interests of our busi- 
ness of a magnitude heretofore un- 
known. I refer to the World’s Insur- 
ance Congress to be held at San Fran- 
cisco in connection with the Panama- 
Pacific Exposition. It is here that rep- 
resentatives from all parts of the world 
will meet to discuss every phase of our 
business in the broadest and most un 
selfish way. The subject in its entirety 
will be completely stripped of bias and 
prejudice and laid bare to the world. 
Considering the trend of present day 
thought, can we doubt for a moment 
but our business standing will be re- 
viewed intensely from the standpoint 
of human interests? 


Profound Interest in Verdict 


Should we not as insurance men and 
patriotic American citizens be pro- 
foundly interested in the verdict of the 
world as to our attitude on this ques- 
tion. Should not insurance supervision 
be concerned in the estimate of its 
length, breadth, depth and weight when 
laid bare to the world. And what shall 
be the world’s estimate of our people? 
Are they able to throw off the yoke 
of prejudice and come under the light 
of those influences which make for 
greater advancement in their interests? 

Let us earnestly seek to remove all 
obstacles in the way of conservation of 
our companies as well as the brawn and 
muscle of the business. And finally God 
grant that all conserved and added 
forces may be so imbued with the con- 
trolling spirit of the age that we can 
stand shoulder to shoulder in the fur- 
therance of the cause of truth com- 
mending the ways of peace in the set- 
tlement of all our differences. Such is 
the scope of that broader cooperation 
which I would commend for your con- 
sideration. 
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LABOR FOR GOOD LAWS 


TRY A LITTLE BARN-LOCKING 





George K. March Advocates Harmo- 
nious Cooperation With Lawmak- 
ers Rather Than Opposition 


—_——_——- 


“Team Work” was the subject of the 
address of George K. March, special 
agent of the New Hampshire in Michi- 
gan, at the Northwest. meeting. Al- 
though his paper was in line with the 
general theme of cooperation which ran 
through the program, Mr. March dwelt 
especially on a phase that has been less 
to the fore than the older topic of co- 
operation among insurance men. What 
he emphasized was the value of co- 
operation between the insurance inter- 
ests and the supervising and lawmaking 
authorities for progressive and sound 
enactments. 


Seeks Construction Measures 


It was Mr. March’s idea that more or 
less drastic legislation is on the way, 
and that it would be better and more 
sensible to work harmoniously with 
legislators and commissioners to ob- 
tain reasonable, constructive laws than 
to wait until destructive measures, 
framed by uninformed men, are intro- 
duced in the legislatures and then waste 
effort in futile opposition. Mr. March 
said: 

“Once a Kansas zephyr strayed 
Where a brass-eyed bird pup played, 
And that foolish canine bayed 
At that zephyr in a gay, 

Semi-idiotic way. 

Then that zephyr, in about 

Half a jiffy, took that pup, 

Tipped him over, wrong side up, 

Then it turned him wrong side out; 

And it calmly journeyed thence 

With a barn and string of fence. 


“When communities turn loose 

Social forces that produce 

The disorders of a gale, 

Act upon the well-known law: 

Face the breeze, but close your jaw. 

It’s a rule that will not fail; 

If you bay it in a gay, 

Self-sufficient sort of way, 

It will land you, without doubt, 

Upside down and wrong side out.” 

These lines of Eugene Ware seem 
somewhat descriptive of fire insurance 
business, which has been “baying” the 
breezes until it finds itself, in a meas- 
ure, “upside down and wrongside out.” 
While considerable progress has been 
made during the past year, we, again 
in convention assembled, are forced to 
say, “The summer is past, the harvest 
is ended, and we are n-t saved.” 


Something Radically Wrong 


At risk of being cited as another hor- 
rible example of the saying. “Fools 
rush in where angels fear to tread,” let 
me present for your consideration some 
facts and phases of our business as they 
appear to a neophyte; or, in other 
words, the speaker being just ordinary 
hired help, as they appear from the 
outside looking in. he insurance 
business seems to have become a “by- 
word and a hissing.” I have no thought 
or belief that, as a business, there is 
anything of dishonesty or dishonor as 
a whole, but something is radically 
wrong. I wish I could so fittingly ex- 
press one or two thoughts that they 
would remain in your minds and pro- 
duce seed-germs to be planted by you 
to grow and gradually gladden what at 
times seem wanton wastes, that the 
flowering or fructifying might satisfy 
a sense of need, that there might be 
some evolution of an idea, and the sub- 
sequent carrying of same into execu- 
tion. 
Has Gotten Into Rut 


With all due regard for conservatism, 
it appears to me the insurance business 
has gotten into a pretty deep rut. It 
seems to me, further, that many of the 
men, in the mire in this rut, in place 
of working hard and in harmony to get 
out, are finding fault with every plan 
put forth by thinking minds for the 
elevation of the business. Some do not 
approve a plan because it’s untried, 
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has no precedent. Other suggestions 
fail because there may be possibility 
that some may profit in larger measure 
than others, or because there may be 
probability of profit to others. Further, 
a paralysis of fear seems to be in the 
air. Many insurance men appea. to 
have the feeling of the ruler of the 
small country who was asked, “How do 
you feel about the situation?” He an- 
swered: “I feel like the sole occupant 
of a badly fastened chicken coop when 
several people in the vicinity have as- 
nounced their fixed determination to 
have pot-pie for dinner.” 


Too Much of Mere Protest 


One trouble with our business is, that 
there has been too much of mere pro- 
test against plans and propositions for 
needed changes, honestly set forth by 
earnest individuals both in and out 
of the business, and without putting 
forth worthy substitutes—in other 
words, too much criticism and too little 
constructiveness. Insurance men seem 
to have been born under planets in 
opposition; they appear to be in: tinc- 
tively opposed to any proposals from 
outside their own ranks. They resent 
interference. They are powerful pro- 
testers, but they seem unable to agree 
among themselves on _ constructive 
changes which the times demand. In- 
stead of forestalling “the social forces 
that produce the disorders of a gale,” 
they “bay” at the storm and find them- 
selves “upside down and wrongside 
out.’ 

New Tablets Wanted 


Would that there might be some 
present-day Moses to whom a supreme 
doctor might give “tablets” such as 
God gave the prophet of old as a pre- 
scription for the betterment of the peo- 
ple. Would that the “pillar of ae by 
night and cloud by day” (and the Lord 
knows the sign has been multiplied a 
thousand fold) might lead insurance 
men to the Promised Land. 

Hubbard says: “Bees accomplish 
nothing save as they work together— 
neither do men.” Every company of- 
ficial, every field man, every local agent, 
should be in appropriate organizations, 
and each should take loyal part therein 
and do his full share of the work. [he 
several associations should be closely 
allied—like a well organized army with 
its various boards and divisions and 
corps, but a complete yh ee pe whole, 
and with definite and defined aiins and 
objects. This is self-evident and al- 
most silly to say, but the fact remains 
that some companies and field men and 
agents fail to see the need of working 
organizations and refuse to share in the 
burden bearing. or else lend only half- 
hearted help. 


Modify Present Requirements 
If our business is not to reve:t to 





the cave-man period and the old doc- 
trine of the sur~ival of the fittest, there 
must be great modifications of methods 
and laws. If the company of modest 
means and unquestionable ability to 
pay its losses and meet its liabilities ‘is 
to continue, present requirements and 
methods must be modified. To aid 
young and small companies, possibly 
the years-old regulations as to rein- 
surance reserve should be lightened. 
Present required amounts make it ex- 
tremely difficult for new companies to 
get started and established. If report 
be true, twenty-four reinsurance com- 
panies, practically all foreign, received, 
in round numbers, $60,000,000 in pre- 
miums on United States business in 
1913, with nearly $4,500,000,000 cf Iabil- 


ity. 

¥ Against Public Policy 

In face of such figures, should the 
good small or medium American com- 
pany be put out of business, or its way 
be made Lard? Should requirements be 
so severe as to practically preclude any 
probability of profit for years to come 
in launching and operating new United 
States companies? So many derelicts 
and such quantities of wreckage are 
washed by the waves between the 
Scylla of obsolete and obnoxious legis- 
lation and the Charybdis of excessive 
losses and expenses that the statement 
that laws and methods must be mod- 
ified cannot be successfully contro- 
verted. Too great reduction in number 
of companies, in my judgment, is 
against public policy at the present 
time at least. Piling up of congested 
district liability, as must necessarily be 
the case if the suggested “thirty com- 
panies” do the busines: of the United 
States, would probably be disastrous 
for the entire balance of the country in 
case of large ‘ty conflagrations. The 
greed and lust for power and place of 
those who profess to see the business 
of the country carried by few compa- 
nies should be curbed. 


Agent’s Lot Not Easy 


For practically every other line of 
endeavor—barber or blacksmith— 
preacher or president of a bank—from 
ping-pong to poker and pinochle—some 
preliminary training is considered 
necessary, but an insurance agent, like 
Venus from the ocean waves, is sup- 
posed to spring into being full-grown. 
Qualification laws for agents seem to 
be eminently in order and are being 
urged by representative agents them- 
selves. In passing, let me remind you 
that the life of the cverage loca! agent 
is not a bed of roses. The initial pro- 
ducer of our business, God love him, 
needs help and encouragement. The 
continual changes demanded by com- 
panies in clauses, term rules, forms, etc., 
keep the local representatives busier 
than a man putting foot-ease on a centi- 
pede. The good local agent frequently 
answers the description of an optimist 
as being “one who of an evening makes 
lemonade of that which has been hand- 
ed to him during the day.” 


Should Initiate Reforms 


It seemg to me there should be a get- 
together, team-work movement first 
on the part of insurance companies 
themselves, with agreement on pro- 
posed and necessary changes and Icgis- 
lation, which will be fair both to the 
insurer and insured, and then that the 
companies, by a representative commit- 
tee, should meet with leading insurance 
commissioners representing their na- 
tional organization, and, without acri- 
mony, have full and frank discussion 
of proposed plans. Companies should 
not wait until adverse legislation forces 
them to act or stop business in‘ states, 
but they should forestall unjust laws, 
by fathering and fostering sane and 
reasonable ones. Unless present-day 
companies initiate and execute many 
reforms of their own volition, I have 
little doubt they will do so perforce by 
legal enactments. 


Officials Desire to Be Fair 


I believe that the average commis- 
sioner enters office with a sincere de- 
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sire to be honest and fair and to best 
serve his constituents.. I believe that 
he is just as honest and just as keen 
to see that laws on the statute books 
are obeyed, that the public is protected, 
and that wishes of his constituents are 
carried out, as are company officials in 
executing the directions of their stock- 
holders and boards of directors. Com- 
missioners may have prejudice against 
insurance companies, which lack of 
knowledge and lack of experience are 
likely to breed, but unless they are 
given opportunity first-hand to learn 
just what the business is and means, 
how can they get right information? If 
effort was made in all friendliness to 
impart knowledge of the business to 
commissioners young in office and 
young in experience, I heartily believe 
there would be many more fair-minded 


ones. 
Too Much Zigzag Sailing 


Incoming legislators also should have 
knowledge of the business imparted to 
them. They should be told and shown 
what unjust and unwise legislation has 
done in other states. By a subdivision 
of the membership of this body into 
states and districts, we could reach 
every member of every legislature, and 
personally present data prepared by 
master minds of the business. This 
association is, I believe, practically 
unique in the particular that both man- 
agers and field men comprise the mem- 
bership. We have generals and ad- 
mirals, soldiers and sailors, but in a 
way we are a mass of reservists not 
called to the colors, for there is no or- 
ganized effort to oppose forces that are 
or may be hostile. There is too much 
zigzag sailing over insurance seas— 
too much mere marching and man- 
euvering, when there should be definite 
plans and concentrated effort. 


Implant Right Ideas 


Companies unreasonably expect com- 
missioners and legislators to get right 
ideas, when they themselves who have 
most intimate knowledge of the busi- 
ness hold aloof. They shun the com- 
missioners and do not have personal 
and cordial conferences. Such aloof- 
ness and lack of hearty cooperation 
engenders, instinctively, a feeling of 
opposition. A breach opens and widens 
continually. What is there about the 
business to be concealed? Let com- 
panies lay their cards on the table and 
have open and free discussion,—implant 
right ideas in the minds of commis- 
sioners and give them the benefit of 
the years of training and experience 
the able insurance managers have had, 
and do the same with legislative com- 
mittees and other members of legisla- 
tures. Don’t wait until some warped 
and prejudiced individuals fill the 


minds of commissioners and legislators 
with wrong ideas and theories which 
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crystallize into adverse and _ hostile 
laws. To oppose legislation on the 
verge of being passed by those who 
have power to pass it and in whom hos- 
tility has been engendered, is about 
as useless a task as for one to cut the 
corns on a corpse. 


“Try a Little Barn-Locking” 


The campaign of education and pub- 
licity is most excellent and worthy and 
should be continued—the searchlights 
of truth are still needed to dispel the 
gloom’ of ignorance and prejudice—but 
great success can come only after re- 
peated years of effort. Reforms do not 
spring into being full-grown. Millions 
of thought-grains go into the hopper 
of public receptiveness to produce the 
finished flour of accomplishment. 

The people look to their commission- 
ers for protection and guidance, and 
commissioners usually have charge of 
legislative matters. Why not, then, get 
together with the commissioners? Try 
a liftle barn-locking policy before the 
probable attempt to steal our much be- 
labored insurance nag. As has been 
said, “Don’t sit down in the meadow 
and wait for the cow to back up and 
be milked—go after the cow.” 


Have Voice in Legislation 


Don’t wait till everything is framed 
up against you. Have a voice in the 
framing of legislation rather than a 
mere wail of protest, a resort to the 
courts, or withdrawal from states, 
when adverse laws are passed. ' If you 
sit supinely by and wait till opposing 
plans are complete and the minds of a 
prejudiced opposition made up, then to 
try to bring legislators to your way of 
thinking, you have about as little 
chance of success as has the reported 
“Celluloid dog with tallow legs chas- 
ing an asbestos cat through hell.” 

Don’t approach commissioners with 
chips on your shoulders, don’t meet 
them with icy eyebrows, or any su- 
perior attitude. The average American 
is open to reason if a matter is pre- 
sented in a friendly way, but he is in- 
stinctively opposed to anyone that 
comes at him like a cross-eyed cock- 
roach. The sooner commissioners and 
company officials find that neither 
party has the horns and tail of his 
Satanic majesty, the sooner will there 
be that team work which will produce 
results most beneficial for all con- 
cerned. 

Agree on Rating Measure 


There seems to be no reasonable 
doubt that the incoming legislatures 
will enact rate regulation laws. The 
Supreme Court has decided that states 
have a legal right to regulate rates. 
Why, therefore, should not fair minded 
companies reach agreement on some 
antidiscriminatory rating plan with 
State supervision, then confer with 
commissioners and agree on a measure 
that will be fair both to the public and 
to companies? The insurance report 
of the National Association of Credit 
Men, at its recent annual meeting, said: 
Our study of fire insurance forces us 
to the conclusion that, while here and 
there, during specially fortunate years, 
the companies make a good showing, 
the fire underwriting business as a 
whole is not being carried on with re- 
turns at all out of proportion to the 
capital risk involved. The fault is that 
they should find a simple convincing 
method of satisfying the public that 
their rates are not exorbitant, for they 
have not yet discovered a way for 
making men’s minds clear on this sub- 


ject.” 
People Demanding Supervision 

The people are demanding that there 
€ some state supervision of rates. In- 
surance commissioners are talking and 
Planning antidiscrimination laws which 
will supersede anticompact laws. John 
T. Winship, commissioner of Michigan, 
a sincere, fair-minded, honest, genial 
gentleman, is one of the chief advo- 
cates of such a law. Why not better 
work with such a commissioner to 
bring about some fair, antidiscrimi- 
natory rate law with state supervision, 
and have done once and for all with 
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a vexing question that has for years 
been the bane of the business? The 
general public is not so much concerned 
with the figure it has to pay, as it is to 





know that the price charged is fair. 
Public hostility would be practically 
disarmed if the people could know that 
rates were based on the companies’ 
combined experience under uniform 
and compulsory classifications, and if 
they had power of appeal to some state 
official who had supervision of rates. 
I do not mean that states, or state of- 
ficials should make rates, but that there 
should be legalized rating bureaus, with 
some state supervision, and that rates 
should be antidiscriminatory and man- 
datory. If such legislation is not 
brought about, companies may be con- 
fronted with more Kansas laws. 


Supervision Is Constructive 


In a very recent address, as one of 
the signs of a new era, Commissioner 
Merrill, of New Hampshire, addressing 
the National Convention of Insurance 
Commissioners, said: “My idea of in- 
surance supervision is that it has 
grown beyond the original conception 
of discovering whether the companies 
were solvent and able and willing to 
give protection to the public. The new 
supervision is this, and much more. It 
is constructive. It analyzes methods 
and costs and examines results, not 
only for the purpose of furnishing safe 
and honest protection, but to furnish 
such protection in such a manner and 
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at such a price that the public gets 
value received for what it pays. Such 
results can be obtained only by the co- 
operation and common action of super- 
visors and supervised, and the activities 
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of insurance departments on such a 
basis will eventually bring the neces- 
sary cooperation of those connected 
with the companies.” In face of such 
expression, why should company of- 
ficials' longer hold aloof from commis- 
sioners? 
Would Reduce Losses 


I firmly believe that mandatory rat- 
ing laws would accomplish more for 
the general good of the insuring public 
than any other single thing. The cause 
of fire prevention would be rapidly ad- 
vanced for the reason that if all de- 
fects, which are common causes of fires, 
were charged for and the charges had 
to be obtained by all companies and 
had to be paid for by the assured, you 
would see a speedy correction of the 
defects and the elimination of prolific 
causes of fires. An inestimable fire 
loss, both in the present defective risks 
and exposed risks, would be saved. 
The chief ultimate gainer would be the 
insuring public in lower rates by rea- 
son of less loss ratios. - Better build- 
ings would be constructed, better con- 
ditions would prevail and lower rates 
must result. 


Awaken Public Conscience 


So far as I can see, the chief good 

to companies would eventually be in a 
very material lessening of conflagration 
hazards, in the awakening of the public 
corscience to see that fires were pre- 
vented, and that the insuring public, 
as a matter of self interest, would in- 
fist that responsibility be fixed when 
fires occur. Then the firebug, in place 
of being shielded, would be put on the 
game plane as the horse thief and cold- 
blooded murderer. 
' First of alf, there must be team 
work on the part of those inside the 
business itself. To gain respect and to 
achieve right ends, company officials 
must first find grounds of agreement 
and harmony among themselves. There 
must be less greed and more gracious- 
ness—less selfishness and more spirit 
of community of interest—less hell and 
more helpfulness. Otherwise, this busi- 
mess of ours will be as profitless as 
running a pants pressing establishment 
in Scotland. 


Goliaths Never Popular 


If some companies hold aloof and 
class themselves as all-sufficient, then 
let the sane minded companies com- 
bine and work together. The Goliaths 
have never been popular but the Davids 
have always been heroes in the public 
eye and have always had popular sup- 
port. If there should be those who 
hold aloof and, with dog-in-the-manger 
attitude or in selfish satiety, stand off, 
like the Prarisee of old, and say, “We 
thank God we're not like other men,” 
let them flock by themselves—their 
number will be limited and the large 
majority of companies are of a different 
stripe and attitude. Unfortunately in 
this business of ours, there are pri- 
vateers, pirates, or whatever you may 
choose to call them, men who would, 
apparently, “pour the sweet milk of 
concord into hell, uproar the universal 

ace, confound all unity on éarth.” 
Bach men, however, are few in number, 
and I doubt not their attitude can be 
changed by united opposition. 


Time Ripe for Changes 


I believe that the very large majority 
of companies are sane and_ sober 
minded, keen for and alert for the best 
interests of themselves and the insur- 
ing public, and that they can combine 
to win over any opposition in company 
ranks. The time is ripe for needed 
changes in our business, and if compa- 
nies do not make the most of their op- 
portunities, they are likely to be in 
as unfortunate a position as the man in 
the airship who, just as lunch was an- 
ounced, lost his false teeth overboard. 

The recent convention of insurance 
tommissioners pledged its members to 
seek the enactment of the National 
Board fire marshal law in all states 
where such laws are not now in force. 
The commissioners also agreed to de- 
velop sentiment and urge the passage 
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of laws fixing individual responsibility 
for preventable fires. Some have had 
enacted agent qualification laws; others 
are urging such bills; antirebate laws 
have been enacted. 


Cultivate Spirit of Team Work 


All these are sane-minded measures. 
Commissioners are coming to the be- 
lief that what is fair and right for 
Maine is right and fair for Michigan— 
that Kansas cannot call on Connecticut 
to make up a deficit annually, on aver- 
age business without conflagrations. 
Commissioners have manifested a de- 
sire for cooperation. Why, then, should 
not companies take advantage of the 
opportunity? Bury the old idea of 
aloofness and cultivate a spirit of team 
work. In place of playing longer with 
the old blue deck, which appears to 
have tinged the players with pessimism, 
let’s have a new deal with a red pack 
and radiate the rosy rays which opti- 
mism throws out. 

Let the motto of every insurance man 
be, “Each for all and all for each.” 


Glittering Glamour of Success 


Team work wins ball games; team 
work wins battles; team work in our 
business cannot fail to win. The stars 
of a game get the headlines and larger 
salaries, but every member of the win- 
ning team shares in the world’s series 
receipts. 

It appears to me that in our business 
a new day is dawning. In the eastern 





LABEL SERVICE TOPIC 


SMALL TELLS OF FIELD WORK 





Underwriters Laboratories Used Over 
40,000,000 of the Quality Marks 
Last Year 





A. R. Small, superintendent of the 
label service of the Underwriters’ Labo- 
ratories, outlined that feature of the 
work of this great organization in his 
address on “Underwriters Laborato- 
ries, Its Work in the Field,” at the 
Northwest association meeting. Im- 
mediately after Mr. Small’s address the 
meeting adjourned to the laboratories, 
on East Ohio street, for an inspection 
of the plant, and Mr. Small’s address 
was in a way supplementary to that 
inspection. Mr. Small said: 

Underwriters Laboratories is a cor- 
poration, not for profit but for service. 
Its charter from the state of Illinois 
authorizes it to establish and maintain 
laboratories for the examination and 
testing of appliances and devices and 
to enter into contracts with the own- 
ers and manufacturers of such appli- 
ances and devices respecting the rec- 
ommendation thereof to insurance or- 
ganizations. 


Investigate Efficiency 


The investigations made cover the 
principles of construction and opera- 
tion and the efficiency of fire protec- 
tion appliances and of the safeguards 
provided for hazardous devices and 
materials to prevent fire occurring. 
Reports are made to insurance com- 
panies, inspection bureaus and others 
of the results of every investigation 
whether favorable or otherwise and 
many thousands of printed lists are dis- 
tributed each six months recommending 
to the public, to builders, architects, 
city officials and inspection organiza- 
tions the use only of those materials 
and fire appliances found efficient or 
suitably safeguarded for the service 
proposed. 

That these reports may be correct 
and that the recommendations made 








sky are rose tinted rays, harbingers of 
hope, of helpfulness, of harmony, and 
of hearty cooperation. Clouds of gloom 
will give place to a glittering glamour 
of a sun shining on summits of suc- 
cess. The way to the heights may be 
hard, but no insurmountable obstacles 
oppose. Mutual helpfulness, unselfish 
cooperation, team work, will win. 
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may be sound the laboratories are pro- 
vided with a most complete equipment 
of testing apparatus and machinery. 
This is housed in a model building of 
fire resistive construction throughout. 
The plant represents an investment of 
nearly $250,000, which investment has 
been made by the stock fire insurance 
companies to furnish facilities whereby 
manufacturers of fire appliances may 
obtain the one best obtainable opinion 
as to merits or demerits of their wares 
with respect to the service proposed. 
The operations of the laboratories 
are conducted under the direction of 
the National Board. Its policies are 
established through a board of direct- 
ors, the membership of which is made 
up of executive officers of the National 
Board and other company managers. 


Pindings Are Reviewed 


The technical findings of the labora- 
tories are reviewed by a council, com- 
posed of engineers of established repu- 
tation, of wide experience in fire pre- 
vention work and with no commercial 
affiliations. 

Through the membership on this 
council of Dr. S. W. Stratton, director 
of the bureau of standards of the de- 
partment of commerce, all of the tech- 
nical work of the institution is reviewed 
by a representative of the federal gov- 
ernment. Like most of the various 
phases of activity in insurance work, 
the laboratories are extensively inves- 
tigated at frequent intervals by com- 
missions or other official bodies of the 
various states. 


Large Staff Employed 


The staff at the Chicago plant now 
numbers about 104, at the New York 
office twenty, while the organization 
as a whole includes a total of over 300 
persons actively engaged in the going 
work, The New York office is equipped 
for the conduct of examinations and 
tests of all electrical devices under the 
same conditions as those afforded at 
Chicago. 

All of the various activities in the 
work of this extensive organization is 
carried on under the supervision of and 
is directed by W. H. Merrill, the man- 
ager. Mr. Merrill’s remarkable execu- 
tive and diplomatic abilities, his broad 
conception of engineering problems, his 
continued enthusiasm for and unselfish 
devotion to the fortunes of Underwrit- 
ers’ Laboratories are almost wholly 
responsible for its success and_ its 
prominence in the fire prevention field. 
It was Mr. Merrill who first conceived 
of the possibilities now accomplish- 
ments and even now it is he who best 
foresees its further promise in the bat- 
tle against fire waste. 


Methods Are Universal 
While the position of Underwriters’ 
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Laboratories in the relations between 
the public, the manufacturers and the | 
insurance companies is unusual, it nev- 
ertheless is not an unnatural position. 
Fire is universal. Any one method of 
resisting it must be universally effect- 
ive or ineffective, whether applied in 
the east or the west, in the north or 
south. A door installed at an opening 
in a brick wall will prevent or fail to 
prevent the spread of fire equally well 
in Portland, Ore., or in Portland, 
Maine. All other conditions being 
equal, it makes no difference to the 
fire where it starts and no difference 
to the fire appliance in what part of the 
country it is put to work. 


Single Station Best 


Hence a single testing station for 
determining the efficiency or lack of it 
of a fire appliance is not only practica- 
ble but in the last analysis is the only 
feasible and proper plan. Imagine, if 
you can, the expense, trouble, delay 
and confusion to which a manufacturer 
would be subjected were he required to 
submit for examination and for testing 
a fire appliance of even the most sim- 
ple character to authorities in each or 
even in several only, of the fifty or 
more jurisdictions of insurance inspec- 
tion and rating work. Imagine the ex- 
pense to the insurance companies, and 
therefore to the public of this multipli- 
cation of time, equipment and effort. 


Rational and Proper Function 


It is because it has a rational and 
proper function to perform that Under- 
writers’ Laboratories has reached its 
present position in the field. What 
this position is, is indicated by the vol- 
ume of its work. 

We are now on record in card files 
and lists, recommending for various 
uses in connection with situations hav- 
ing a bearing on the fire hazard, the 
products of over 2,000 different manu- 
facturers of the United States, Canada 
and Great Britain. In many instances 
manufacturers have submitted several 
appliances of varying descriptions and 
for various uses and the recommenda- 
tions cover a total of more than 20,000 
mere patterns, sizes or types of arti- 
cles. 

Increases 25 Percent a Year 


This volume represents only the 
material being regularly and actively 
produced for immediate use. The fig- 
ures do not include the host of de- 
vices which are tested and found want- 
ing, nor do they include the lines of 
materials once listed but now dropped 
because of discontinuance of manufac-. 
ture or for other reasons. For the past 
several years the annual volume of 
work done has shown an increase over 
each previous year of at least 25 per- 
cent. Such a growth in a work having 
largely to do with the manufacturing 
interests of the nation would not be 
possible in these days of efficiency and 
scientific investigation were it not that 
the direction of the work is truly along 
economic lines and that the service ren- 
dered is of value. 


Must Be Progressive 


It must be obvious that if success is 
to crown the earnest efforts, of the army 
now enlisted for the war against fire 
waste, it is essential that continued 
progress be made in the improvement 
of fire prevention and protection appli- 
ances. These are the arms and equip- 
ment of the army. It is also obvious 
that this progress is dependent upon 
the manufacturing field and that the 
efforts of manufacturers must be di- 
rected along proper lines and the im- 
provements secured must be recog- 
nized and employed. It would be 
criminal negligence to send soldiers 
equipped with the old Springfield rifle 
into battle against an army supplied 
with the most modern repeaters. In a 
degree it is also criminal for us to con- 
tinue to employ appliances and equip- 
ment not fully revised to include all 
possible features adapted from modern 
St pg in scientific and engineering 

elds. 
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more and more becoming the common 
meeting ground of the manufacturer 
and the user of fire appliances. Through 
its equipment and organization it offers 
to the one, elsewhere unobtainable 
facilities for research, experiment and 
review accompanied by a wide appreci- 
ation of needs and possibilities; to the 
other it speaks from broad experience 
and from an achieved position of confi- 
dence and trust, and with a common 
interest in the service to be had. 


Look to Manufacturers 


To-all persons enlisted in the army 
of fire protection and to insurance men 
in particular it should be clear that it 
is the manufacturers to whom we must 
look for continued increases in the effi- 
ciency of our equipment. Each of the 
industries interested is to a greater 
and greater extent each year cooperat- 
ing with the laboratories in all phases 
of activities having influence on this 
work. We consider this fact a most 
promising and hopeful sign of further 
accomplishment and success. 


Activities Not All in Plant 


The progress thus far made and the 
brilliant promise of further achieve- 
ment would not be possible if in your 
inspection of the plant this afternoon 
you were to be able to make a com- 
plete review of our activities. You 
will be able to see but one division of 
the work. This division, while essen- 
tial to the other, just as is the planting 
of seed essential to the harvesting of a 
crop, is no more a fulfillment of our 


efforts than is the planting of a seed. 


The crop must be gathered. It is not 
sufficient to conduct examinations and 
to operate tests to determine that a 
sample appliance is deserving of recog- 


nition. That is merely the planting of 


the seed. : 
Must Be Up to Sample 


Steps must be taken to insure that the 
goods produced for actual service are 
like the sample originally tested and it 
must be provided that the purchaser 
and user, the inspector and all others 
interested in the efficiency of a device 
can positively identify it and determine 
its usefulness and merit. Hence the 
other division of our work, that which 
you will not be able to inspect at the 
plant is the follow-up of all devices and 
materials listed as having performed 
satisfactorily in the original test. 


Supervise Production 


What is the benefit to the insurance 
companies or to the public of a test and 
report of a device if it is not to be put 





on the market and used? What is the 
benefit if the device can be altered or 
cheapened at the expense of efficiency 
and with no one but the manufacturer 
the wiser until too late? Whenever 
approvals of appliances or materials are 
issued by Underwriters’ Laboratories 
it is required that the actual production 
for general use be carried out under its 
supervision to whatever extent may be 
necessary to insure that the commer- 
cial output conforms in all essentials to 
the specifications for the sample tested 
and approved. 


Label on Each Appliance 


The greater volume of this work of 
supervision or follow-up is carried out 
through the label service. This work is 
performed at the factories where the 
goods are made. In the label service 
the much larger proportion of the total 
number of persons in the organization 
are employed. By means of this serv- 
ice reports as to proper construction of 
an appliance are attached directly to it 
and may be consulted by all interested 
whenever occasion requires. These re- 
ports are the labels reading “Under- 
writers’ Laboratories, Inc., Inspected,” 
together with the name or classification 
of the article and a serial issue letter 
or number by means of which the label 
may be traced as to its genuineness, 
the date of its use or other pertinent 
information. 


Inspection During Manufacture 


These labels are of metal, paper, 
cloth, or are decalcomania transfers, as 
best suits the conditions of their use. 
They are applied at the factories where 
the goods are made after the product 
has been examined and tested before 
shipment and either during the prog- 
ress of manufacturing operations or 
after these are completed. The fac- 
tory inspections are carried on through 
the branch office organization of the 
laboratories and in every case where 
labels are used the product is subject 
to examination, and test if necessary, 
by engineers employed for this work. 
The amount of examination and test 
work necessary before permission is 
given to the manufacturer to apply the 
labels to his output varies according to 
the class of goods. 


Tests May Be Made 


The service is now operated in over 
1,000 factories and is established for 
more than seventy classes of appli- 
ances and materials. In certain classes 
an individual inspection of each unit of 
shipment is required. In others in- 
spection is made of parts and materials 
used and of the processes employed in 
the assembly of a shipping unit. In 
some cases operating or pressure tests 
are necessary. In others visual inspec- 
tion and the taking of measurements 
of samples of a lot is sufficient. In 
other words in the planning of the 
routine of the factory inspection under 
the label service “the cloth is cut to 
fit.” No one scheme is entirely suitable 
for the conditions to be met in more 
than one industry. 


Used 40,000,000 Labels in 1913 


For the year 1913 a total of over 40,- 
000,000 labels were required for use on 
inspected goods and to that extent at 
least the equipment of the army in the 
battle against the fire waste was mod- 
ern and efficient. 

The recognition now being given to 
the label service and to labeled goods 
proves it to fill a need. This recogni- 
tion is received from all sides. The 
manufacturers employing the service 
find it a needed and useful stop to the 
quality wrecking course sometimes 
forced upon an industry by competitive 
conditions. City officials find that the 
label service is of great assistance to 
them in the enforcement of their local 
requirements for building construction 
and the safety of the people. 


Indicates Satisfactory Equipment 

Architects in many cases learn that 
to specify labeled goods results in their 
being able to have satisfactory equip- 
ment installed in buildings with a mini- 
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mum of trouble and adjustment ex- 
pense. Contractors, builders, property 
owners and the public in general. have 
come to know that by “looking for the 
label” they are not confined in . their 
purchases to a limited list of manufac- 
turers or jobbers, but may in confidence 
fill their needs from the producing ca- 
pacity of the country. 

To the inspectors and engineers of 
the various underwriting bureaus the 
label is evidence of satisfactory con- 
struction and they are left free to em- 
ploy themselves in the study of mstal- 
lation problems or to their more proper 
work, the study of the particular. haz- 
ard at the plant under consideration: 


Demands Some Return 


This, in a brief way, is an outline of 
the work in the field of Underwriters’ 
Laboratories, Inc. You will now rec- 
ognize that you are each day in touch 
with that work somewhere and some- 
how. The reports through the labels 
on the proper construction of devices 
reach you regularly, many times no 
doubt without conscious effort on your 
part. The investment made. by. the 
companies in the plant and its equip- 
ment, the investment made by the man- 
ufacturers in the improved construc- 
tion of fire appliances and in their co- 
operation with the laboratories and 
their use of the plant require some re- 
turn. Are you as insurance men:-mak- 
ing this return to the companies? Are 
you encouraging the manufacturers in 
their cooperation, by “looking forthe 
label” instead of having it thrust tpon 
you? 





Good Balance on Hand 


A balance on hand of $8,878 ‘was 
shown by the report of Treasurer 
Charles L. Hecox. Receipts from dues 
during the year amounted to an even 
$4,000, aside from the dues of new 
members, which amounted to $318. 





North America Meeting 


The North America made no ar- 
rangements for a regular meeting, but 
the presence in Chicago of a large num- 
ber of the company’s field men and de- 
partment heads in attendance at “the 
Northwest meeting resulted in an ¢€x- 
perience meeting in the company’s Chi- 
cago offices oft. Wednesday morfing. 
No representatives were present ffom 
the home office. 





It may not seem 60 at first thought, but 
really, the man who owes for insurance is 
happier than those who can’t get trusted. 
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COOPERATION IN FIELD 


INSURED IS MOST BENEFITED 





Address at Northwest Meeting by 
B. T. Duffey, Ohio State Agent 
of the Royal 





One of the papers at the Northwest 
meeting on “Cooperation” was that by 
B. T. Duffey, Ohio state agent of the 
Royal, who took for his subject co- 
operation in the field. He declared 
that cooperation must be broader and 
deeper than getting the rate, and that 
the true cooperation is of most benefit 
to the assured. He said: 


All the progress of civilization has 
come through cooperation. The needs 
of the human race slowly, gradually, 
through centuries overcame the fear 
and distrust which at first limited co- 
operation to the family, the first unit 
i the race, and which through growth 
and evolution became the tribe and the 
nation, and which progressed in direct 
geometrical proportion to the _ spirit 
and practice of cooperation. This is 
so fundamentally true, so absolutely 
accepted by everyone, that it requires 
no argument or further illustration, 
and one of the most beneficent forms 
of cooperation finally took shape in an 
effort to distribute the shock of disas- 
ter from the individual to the many 
through insurance in one form or an- 
other,—and we find traces of various 
methods of insurance dating back to 
early days of civilization. It was not, 
however, until after the great London 
fire of 1666 that fire insurance began 
to develop along modern lines. 


Various Schemes Tested 


Its development since that period is 
the history of modern fire insurance 
and is familiar to every student of in- 
surance. It has seen the various 
schemes of distribution of the fire loss 
tried and tested. It has recorded the 
degree of success and failure of indi- 
vidual and group insurers, more famil- 
iarly known as “Lloyds,” of various 
mutual plans, interinsurers, reciprocal 
underwriters and stock organizations, 
and the success or failure of these 
several insurance plans as expressed 
in the volume of business done indi- 
cates very strongly that stock fire in- 
surance has been found the only suc- 
cessful method of meeting the require- 
ments of fire indemnity upon any 
broad basis. Stock fire insurance com- 
panies write 85 per cent of the business 
of the United States. 


Danger Facing Stock Insurance 


All other forms of fire insurance are 
limited in their field of operation, and 
indeed only those who have carefully 

rescribed their own limitations and 
ept faithfully within those bounds 
have proven successful in any degree. 
It does not appear that the stock fire 
insurance plan is seriously threatened 
by any other existing or competing 
she of fire insurance. In the minds 
of some the greatest danger facing 
stock fire insurance is state insurance. 
There has been undeniably a growing 
inclination on the part ef many states 
not only to supervise insurance but 
even to undertake state insurance in 
some form. It is to be doubted, how- 
ever, that state insurance will become 
a fixed policy unless accompanied by 
socialism in every other form. 


Danger Is From Inside 


It is not apparent, therefore, that 
stock fire insurance is seriously threat- 
ened from the outside—yet, it is going 
through a crucial period in its history 
and its gravest danger is from the in- 
side. All of the competitive forms of 
fire insurance have been brought into 
being through the failure of stock fire 
insurance to fully meet the needs of 
the situation, and should stock fire in- 
surance fail to keep abreast of the 
rapidly changing conditions affecting 
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our business, specializing insurance 
schemes will be hatched out in such 
numbers as to seriously threaten the 
future growth of stock fire insurance. 
Indeed our business, present and 
future, calls for such wise, intelligent, 
broad, comprehensive cooperation, 
that its success or failure rests with 
those who have been chosen to lead 
and the greatest need of all is coopera- 
tion. 
Benefits Are Recognized 


Cooperation has been called the 
flower of civilization. It is the root 
and trunk and branch and leaf and 
flower of fire insurance. It is the one 
great essential. Perhaps at some time 
in the past and to some people co- 
operation as applied to fire insurance 
meant a compact to collect extortion- 
ate rates of premium, but it is most 
encouraging that state insurance of- 
ficials, manufacturing and mercantile 
interests and those who are in touch 
with the great forward movements of 
the day have come to know that only 
through cooperation of every interest 
affected can come the most economi- 
cal, safest, best distributed and ‘satis- 
factory form of fire indemnity. 


Not Broad Enough in Vision 


There has been encouraging prog- 
ress made in the past few years as to 
cooperation between companies. It is 
to be doubted, however, whether this 
cooperation has been broad enough in 
its vision and far enough in advance 
of the threatening conditions to 
achieve the best results. Furthermore, 
this spirit of cooperation does not 
seem to have permeated every part of 
the company organization. It is some- 
times rather difficult to understand the 
different degrees of cooperation com- 
ing from the same company in differ- 
ent locations and under different cir- 
cumstances, which leads to the con- 
clusion that cooperation is largely per- 
sonal and is in proportion to the moral 
make up of the man. 


Where the Fault Lies 


It would seem, however, that where 
the management of a company is 
squarely in line with cooperative prin- 
ciples it wouid not be found that in 
this state or that state the reputation 
of the company for cooperation is not 
the best, and when we find that such 
reputation is general over the entire 
field we may be pretty sure that the 
fault lies with the management—but 
when a company whose reputation for 
fair dealing is generally recognized 
has a reputation not so good in some 
particular state, it is just as certain 
that the chief fault lies with the field 
man. 

Must Be Broader Than Rates 


The uniformity of opinion is a diffi- 
cult undertaking but the unity of com- 
mon interests is possible and this is 
the object of cooperation. Coopera- 








tion, therefore, must have a broader, 
deeper meaning than the securing of a 
rate. It must include all those who 
would make fire insurance a profes- 
sion, all those who would build a 
foundation upon which an honorable 
and successful business must rest. It 
will not in any sense do away with in- 
dividual initiative. The measure of 
success or failure will be meted out to 
each depending upon business adminis- 
tration, aggressiveness, coupled with 
underwriting judgment. And what 
part is the field man to play in this re- 
adjustment of our business to such a 
broad cooperative basis. The field 
man must carry this gospel to the 
people. Publicity work so well under- 
taken by the companies and so ably 
handled by their special committee 
must depend upon the field man to cul- 
tivate the soil and sow the seed. The 
field man must understand the impor- 
tance of this broadly comprehensive 
cooperation. He must rise superior to 
small petty strife. 


Turn on Searchlight 


The passing on from one to another 
of half told tales of lack of coopera- 
tion is the cause of much of the dis- 
turbance in the field. It is possible for 
field men by close cooperation to turn 
a searchlight upon each instance where 
bad faith is charged and light and pub- 
licity is all that is needed to stamp it 
out. Have the field men the broad 
perspective, the business judgment, 
the moral stamina to meet the demands 
of the situation, to close up the ranks 
state by state with such uniformity of 
movement that those not in step will 
be so conspicuous and abashed that 
they will either get in step or drop out 
entirely? 

Insured to Be Benefited 


We will probably be reminded that 
many states have statutes upon their 
law books prohibiting cooperation, 
laws generally known as anticompact 
laws. I would reply that the coopera- 
tion which we are seeking is so broad 
in its comprehensive character that the 
insured rather than the insurer is to be 
benefited. That instead of a compact 
to collect certain rates we are working 
hand in hand with the assured to find 
a fair rate and to do away with and 
prevent discrimination, and that in the 
working out of these broad principles 
we will not permit ourselves to techni- 
cally or morally break the law upon 
the statute book of any state. It is the 
business necessity as well as the moral 
duty for companies to have state or- 
ganizations. 


Left to the Field Man 


In the past it seems to have been 
left very much to the men in the field 
as to whether they would organize or 
not, and but little interest or encour- 
agement has come from the company 
managers. Let it be said to the credit 
of the field men that even under those 
conditions, fairly successful organiza- 
tions have been maintained in most of 
the states and cooperation which has 
depended almost entirely upon the 
moral fibre of the field men has time 
and again prevented demoralization 
at various points. There is no law 
upon the statute book of any state that 
will prevent state organization along 
the lines indicated in this paper and it 
is up to you, Mr. Manager, and to you 
Mr. Fieldman, as to whether our busi- 
ness—our profession if you please—is 
to make the rapid advance which is 
open to it along the high road of co- 
operation or whether we are still to be- 
lieve that any real advance can come 
through the devious by-ways of compe- 
tition. 

Must Have Moral Stamina 


Moral stamina is absolutely neces- 
sary in the make-up of the men who 
are to carry out this work, 

With that as a guide what could not 
be accomplished with cooperation? 

Cooperation of companies in the 
economical conduct of the business. 

Cooperation of companies with state 





or federal authorities as to super- 
vision, 

Cooperation of companies with the 
public in that greatest of all humani- 
tarian movements—fire prevention. 

Cooperation of companies with the 
assured as to his individual risk and 
rate. 


Cooperation is the peace of industry, 


the opposite of competition which is 
the war of industry. 
Competition works in the dark, co- 
operation works in the light. 
Competition depends mainly upon 
sharpness for success. Cooperation 
depends entirely upon honesty for suc- 


cess and honesty depends upon good 
intelligence. 


“Cooperation,” says Professor Mar- 
shall, “is the child of confidence, and 
ignorance is the parent of mistrust.” 

Cooperation is the new vital force of 
stock fire insurance whose inspiration 
is fraternity, whose method is econ- 
omy, whose principle is equity. 


BLUE GOOSE IS REAL 
LIVELY SORT OF BIRD 


(CONTINUED FROM PAGE 1) 
sans eligible for membership. As Arkan- 
sas has fewer companies operating with- 
in its boundaries than any state, other 
than Arizona and Vermont, and as a ma- 
jority of these companies are handled by 
general agencies doing by far the greater 
proportion of the business, there are not 
more than thirty-five men who meet the 
requirements for membership. 

olorado is as live as ever, with ninety- 
five members. During the past year it 
installed a new pond in Utah. The pond 
has an annual banquet and an annual din- 
ner dance. 

Dakota has a membership of 101, is 
active and wields a power in the busi- 
ness. 

California is not dead, but interest on 
the part of many of its members is wan- 
ing. Delegate. E. P. Flack stated that a 
dozen or so members had kept up the 
grand nest dues and- that they would, 
this year, make a strenuous effort to put 
the pond on a firmer basis. 

is, during the past year, showed a 
gross gain in membership of 100 and lost 
thirty-three by death, flight and resigna- 
tion. Its membership at the annual meet- 
ing was 248 and since then nearly a dozen 
applications have been received. The 
pond has dispensed with all ritual work, 
conducting its business sessions at 
monthly luncheons. It has been especially 
active in seeing that flowers go to funer- 
als of ganders or members of ganders’ 
families and to disabled ganders. 

In as a membership of eighty- 





diana h 
four, which is a high percentage of the 
available men in the state, as many of the 
field men covering Indiana cover outside 
states and are affiliated with outside 
ponds. The pond is active and holds reg- 
ular luncheons. 

Zowa has increased its membership dur- 
ing the past year and the roll now shows 
sixty-five. It has apparently recovered 
from the effects of the apathy on the 
part of members that was apparent a 
year ago. 


many and have proven interesting and 
beneficial. 

esota’s membership is 128. The 
— is one of the livest of the grand 
nest. 

Missouri-Kangas is not as large as it 
was at one time. The proposed organiza- 
tion of a Mississippi Valley pond with 
headquarters at St. Louis has resulted in 
a defection. The pond, however, is keep- 
ing up the good work that the order has 
taken upon itself and for some time has 
been contributing $50 a month to the sup- 
port of a disabled gander’s family. : 

Ohio’s delegates reported that their 
pond is in fine shape. The order has set- 
tled on a plan of holding meetings at 
Cincinnati and Cleveland as well as 
Columbus and is benefiting by the change. 

Oklahoma delegates stated that they 
would make no promises as they had gone 
on record last year and then been unable 
to live up to their plans. There is no 
danger of the Oklahoma pond surrender- 
ing its charter and there is a strong like- 
lihood of greater activity. ; 

o has fifty-five members and is 
one of the live interests with fire insur- 
ance men in the provinces. It has had 
various social events during the year, 
spread the gospel of the order and in- 
stalled a new pond at Quebec. -It hopes, 
in the near future, to install another pond 
in the province of Manitoba with head- 
quarters at byw = -- 

Quebec had no delegate at the meeting, 
but sent a report with the Ontario dele- 
gates. This pond has thirty-two members 
and has accomplished a great deal of good 
in its short career of a few months in a 
territory that seriously needed the order. 

m State has sixty member. 
and will henceforth hold meetings at both 
Spokane and Seattle, though the head- 
quarters of the pond are at Spokane. The 
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move to establish a second pond in the 
state has apparently been shut off and it 
is felt that neither pond would have done 
as good work as one organization can. 

's home nest reported that the 
work of the order had been kept up with 
usual interest in the state and that the 
membership was now 101. The pond has 
established the custom of holding memo- 
rial service for deceased ganders at each 
annual meeting. This proved impressive 
and Wisconsin delegates recommended 
that other ponds adopt the custom. 

The only ponds that were not repre- 
sented were those of Oregon and Nebras- 
ka and northern California. 


NORTHWEST MEETING IS 
OPENED IN FINE STYLE 


(CONTINUED FROM PAGE 1) 





the coming year was appropriated, as 
was the additional sum of $250 for 
special purposes. 

Scholarship at Armour 


Wellington R. Townley, chairman, 
delivered the report of the scholarship 
committee, which was authorized at 
the 1913 convention to provide for 
scholarships in the fire protection en- 
gineering course at Armour Institute. 
Shortly after the appointment of this 
committee last year, 5,000 circulars 
setting forth the requirements of the 
undertaking were distributed all over 
the country. Correspondence ensued 
with interested parties in nearly every 
state represented in the association as 
well as in the south and far west. | 

From the applications received, 
twenty-seven in all, four were found 
sufficiently equipped to enter the com- 
petition for the scholarships. The first 
of the scholarships to be awarded was 
won by Everett R. Cole, a graduate of 
the Crane Technical School of Chicago. 
Of the remaining three, two are con- 
tinuing their studies at the Institute, 
and in the event of Mr. Crane failing 
to fulfill all of the requirements of his 
scholarship it will be awarded to one 
of these two young men provided they 
are still enrolled in the fire protection 
engineering course. 


Question of Finance 





Inasmuch as the tuition at Armour , 
Institute increased from $150 to $175 
since the authorization of the commit- 
tee, its members obtained the consent | 
of the board of directors to proceed 
with the work with the understanding 
that the association would be asked 
to amend the by-laws to permit of 
the scholarship being fixed in the sum 
of $700. The question of amending 
the by-laws for this purpose was re- 
ceived and placed on file for future 
action. Approval was given by the as- 
sociation to the appropriation of 
$169.50 in payment of the expenses in- 
curred by the committee in the dis- 
charge of its duties. The further sum 
of $350 was authorized for the expenses 
of the coming year. 

The reports of Secretary Guy A. 
Richards and Treasurer Charles L. He- 
cox were short and limited to figures 
on the membership and on the finan- 
cial status of the association. They 
are given elsewhere in this issue. 


President’s Address 


The address of President D. W. An- 
drews was at once a review of the 
work which has been accomplished 
during the past year and an outline of 
the things to be accomplished in the 
future along cooperative lines. No 
campaign can ever be successful with- 
out cooperation. The public should be 
brought into the confidence of insur- 
ance interests and instructed along fire 
Prevention lines. Rating bureaus have 
been performing a great work and 
should have the support of the com- 
Panies, the field men and the local 
agents. The plan of adopting uniform 
Policy forms and riders should also be 
universally endorsed. Last, but not 
east, said the president, the local 
agents’ associations, both national and 
local, should be welded in a firm co- 
Operative chain. 

Secretary W. E. Haines of the Ohio 














F. G. SNYDER, Louisville 
Past Most Loyal Grand Gander 





Farmers closed the morning session 
with the annual address—a strong plea 
for that broader cooperation which in- 
vokes the ways of peace in the settle- 
ment of all differences and in the fur- 
therance of the truth. His subject was 
“Constructive Cooperaion”; his thought 
the recognition of the mutuality of the 
interests of insured and insurer. In- 
surance, he said, is a quasi-public in- 
stitution with the public represented 
by the insurance departments. Much 
is Owing to state supervision, for it has 
kept out unsound institutions. The 
system is not perfect, to be sure, but it 
is improving, and the commissioners 
are, generally speaking, a _ broad 
gauged, fair-minded group of men. 
Pavors Small Companies 

He advocated that the office of in- 
surance commissioner be filled under 
civil service rules. It is to be greatly 
regretted, he pointed out, that the small 
companies are being forced out of busi- 
ness. It is to the interests of the busi- 
ness that there should be one or two 
companies in every state instead of all 
the business being tied up in a few 
centers. This wider distribution would 
permit closer cooperation with agents, 
insurance departments and the public. 
The great bane of the business today 
exists in the doctrine of free and un- 
restricted rate competition, as judged 
from the standpoint of all concerned. 
Untold benefits would accrue to the 
public through enforced uniformity of 
rates not only promulgated, but also 
charged and collected. If these evils 
are thus stopped at their source, the 
companies will be only too glad to con- 
form to all rules. 

At the conclusion of Mr. Haines’ ad- 
dress, which was at 12:30, the morning 
session was brought to a close and ad- 
journment taken until 2 o’clock. 


Wednesday Afternoon Session 


Wednesday afternoon’s session was 
brief. After twenty-nine additional 
new members had been elected, Presi- 
dent Andrews introduced the one 
speaker, A. R. Small, superintendent of 
the label service at the Underwriters 
Laboratories. Mr. Small outlined the 
purposes and work of the laboratories, 
explained their close connection with 
the fire insurance business and sec- 
onded the invitation of the association 
to its members to visit the laboratories 
buildings and watch a test. A large 
crowd availed themselves of the oppor- 
tunity and the lobby of the Hotel La 
Salle presented a rather empty appear- 
ance as compared to what it had been 
before the afternoon session opened. 

Addresses on Cooperation 

Three addresses were delivered at 
the Thursday morning session. Ber- 
nard T. Duffy, Ohio state agent of the 
Royal, talked on “Cooperation.” H. W. 
Binder, the one local agent on the pro- 
gram, spoke on “Competitive Coopera- 





tion,” as it appears from his viewpoint 
in Council luffs, Ia. George K. 
March, state agent of the New Hamp- 
shire in Michigan, had the subject of 
“Team Work.” 

Interest in Annual Election 


After the reports of committees are 
heard, unfinished business is disposed 
of and new business is taken up at the 
Thursday afternoon session comes the 
most interesting and exciting feature 
of the whole meeting—the annual elec- 
tion of officers. W. A: Blodgett, vice- 
president of the American Central, and 

L. West, assistant western general 
agents of the North America, will be 
nominated for president. There has 
been much electioneering and the con- 
test has helped in recruiting eighty- 
nine new members secured at Wednes- 
day sessions. Mr. Blodgett was unable 
to get to the meeting until Thursday 
morning, being detained by social func- 
tions with which his family was closely 
connected. Mr. West, in the hands of 
his sponsors, has been at all sessions 
and has made a very favorable impres- 
sion generally. Both candidates are 
extremely strong men, both are natives 
of the field in which the Northwest as- 
sociation has grown strong and pros- 
pered. Both have their strong adher- 
ents, and while geographical lines are 
cutting some figure, they are not as im- 
portant as they have been in some 
previous elections. 








Life Members Have 


Annual Luncheon 








Uncensored cables from the heads of 
the countries now at war on the con- 
tinent of Europe, to Secretary Holger 
de Roode, expressing regret that mili- 
tary operations should prevent their at- 
tendance at the Neutrality luncheon of 
the Life Members of the Fire Under- 
writers’ Association of the Northwest, 
were the illuminating spots in the fifth 
annual gathering of that organization, 
held Tuesday afternoon at the La Salle. 

Then there were many other little 
happenings, besides, most worthy of 
mention. The secretary provided an- 
other souvenir booklet in keeping with 





those that have marked the years be- 
fore—‘The Religious Spirit of the 
American Indian”—finely illustrated 
and bound, with the program of the 
festivities arranged -in the front. The 
author is Hartley B. Alexander; the 
text one that has seldom been treated. 
Trembor and Walker Speak 


Among the speakers were William 
Trembor and H. H. Walker. Mr. Trem- 
bor, who was with the old German of 
Freeport, told of the early experience 
he had with tornado insurance. He 
was its chief advocate and his relation 
of troubles that he experienced with 
legislatures, before the days of insur- 
ance commissioners, were amusing. Mr. 
Walker reviewed the organization of 
the Northwest association at Dayton, 
Ohio. The organization had fifteen 
members, representing twelve com- 
panies, and six months after the initial 
meeting six of these companies were 
wiped out by the Chicago fire. 

Blackwelder Is President 


Other speakers were I. S. Black- 
welder, H. N. Kelsey, H. C. Eddy, T. 
H. Smith, S. E. Cate and T. R. Wed- 
dell. Their remarks were largely re- 
miniscences. New members elected 
were S. D. Andrus, Waite Bliven, 
George W. Blossom, E. J. Calley, John 
E. Davies, George C. Gill, J. M. Hil- 
ton, J. C. Ingram, H. N. Kelsey, A. J. 
Love, A. E, Pinkney, Frank D. Rogers, 
Thomas H. Smith (Dayton) and W. E. 
Witherbee, bringing the total to eighty- 


ve. 
I. S. Blackwelder was elected to the 
presidency, succeeding H. H. Walker. 
Smith, historian, was given the 
additional duties connected with the 
first vice-presidency. Walter Scott was 
elected second vice-president and Hol- 





ger de Roode renamed as secretary. 





GIVES THE IOWA VIEW 


COOPERATION IS CALLED FOR 





H. W. Binder, Local Agent at Council 
Bluffs, Makes Appeal for Service 
From Companies 





H. W. Binder, local agent at Coun- 
cil Bluffs, read a paper at the North- 
west meeting giving the local agent’s 
view of cooperation. He declared that 
the locals want the cooperation and 
help of the companies in educating the 
people so that fair and just laws may be 
obtained, but that the agents, being on 
the ground, know best what is needed. 
He protested against the great inequal- 
ity of rates on similar risks in the same 
field and frankly laid the condition at 
the door of the managers. 


Rates Incidental 
Mr. Binder said: 


The subject of cooperation rather 
appealed to me, but having in mind the 
desire of certain people to endeavor to 
run everybody’s business for them or 
secure indictments if they resented 
such arbitrary interference, it seemed to 
me that possibly I had better label this 
address as “Competitive Cooperation.” 

I will,not talk of rates and any refer- 
ence that I may make in my address as 
to rates will be only cursory and inci- 
dental and be merely used as a term 
to express the point of view desired. 


Desire to Cooperate © 


The local agents have no quarrel 
with the companies, in fact, it is just 
the reverse;‘ their whole desire is to 
cooperate with the companies, in edu- 
cating the people to the needs of the 
business. But it seems that first we 
have to educate, if you please, the 
managers and make them see our point 
of view. We have our ears close to 
the ground and can better, I believe, 
see the changes that are going on and 
the progress that is being made among 
the insured than can the managers at 
long range. 


Cooperative Platform 


To show that we have not been idle 
and that the companies are appreciat- 
ing our efforts, may be seen from the 
fact that 145 companies are on our co- 
operating list of companies obligated 
to maintain and support the following 
principles of the association: 

Not to solicit renewals on change 
in agency. 

Not to write overhead either direct 
or by reinsurance. 

Not to require agents to insure risks 
for outside brokers on property owned 
by residents; or on property owned by 
nonresidents, except where all insur- 
ance is written under the conditions to 
which the risk is subject locally. 


How Managers Can Help 


Now, the managers can cooperate in 
this way: By not appointing any old 
thing as an agent. Generally speaking, 
to be an insurance man, is no mean or 
casual thing. But how many mana- 
gers appoint as agent anyone who will 
take the company,—a lawyer, the clerk 
in a small country bank, to help out 
his small salary as bank clerk, ele- 
vator owner or store keeper, or any- 
one who has possibly one or two 
buildings of his own to insure. These 
people know nothing about the busi- 
ness, have no opportunity to learn and 
no desire to do so; their only anxiety 
is to make a few dollars temporarily, 
easy; yet these very agents make the 
hardest kind of competition for the 
real agent and do the most harm to 
the business in any community. 

Agents Want Service 

When any company finds it neces- 
sary to change an agency, it usually 
states that the reason is because it is 
not getting sufficient business. My 
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experience leads me to believe the 
contrary; that the real reason in 75 
percent of these cases is that the 
special agent does not cooperate with 
the agent by rendering a real service 
and does not receive the cooperation 
of the agent because of the lack of his 
own effort. It seems to me that the ma- 
jority of the agents with whom I have 
talked are really anxious to tie up with 
companies upon whom they can de- 
pend and with whom they may co- 
operate, who will render them a real 
service and to whom in turn they may 
render a service, and even with this 
feeling among the agents, how few of 
them really have that cooperation.” 
Opportunity for Initiative 

The opportunity for individual ini- 
tiative is increased by cooperation. 
Organization is the greatest force of 
modern business. There can be no 
successful organization without co- 
operation, without the purpose to give 
and take. 

At the last annual meeting of the 
National Association of Insurance 
Agents this stand was taken on rates. 
The tendency to pass laws, regulating 
insurance rating makes it likely that 
such laws will be offered in some 
states. 
association when confronted by such 
laws to exert themselves to confine 
state supervision to the prevention of 
unfair rate discrimination, leaving the 
estimate and administration of rates to 
expert bureaus, which alone know the 
cost of carrying the risks and can best 


advise fire prevention, improvements | 
losses and | 


to bring about reduced 
justify low rates. 


Discrepancies in Rates 


This brings up the subject of an| 


antidiscrimination law which we have 
been fighting for in Iowa. A most 
just measure. 
tain from the many companies the 
help that would make this law un- 


necessary. That such a law is neces- | 


sary is attested by the fact that out- 


We therefore call upon our | 


It seems we cannot ob- | 














H. W. BINDER, Council Bluffs, Iowa 








side of possibly three cities int Iowa 
the rates on frame dwellings are dif- 
ferent, varying as much as 70 cents. 
It seems incredible that this could be 
so, yet it is the fact and no state 
should for a moment allow such dis- 
crimination and inequality. That the 
Managers are to be censured is with- 
out question, and today there is a 
special agent going up and down the 
state advertising a rate of 85 cents for 
five years except in some of the larger 
towns, where the agents would not 
permit it. 
Make Rates Same Everywhere 


There is no argument but that the 
same rate under same _ conditions 
| should apply anywhere in the same 
state. But this insane idea of wanting 
more business irrespective of price is 


the cause and accounts, I believe, for | 





the poor judgment on the part of the 
Managers in accepting such cut-throat 
rates, but possibly I may be mistaken 
and that 85 cents for five years is a 
just rate; then in that event make the 
rate 85 cents everywhere. 

This condition, in my opinion, is the 
principal cause of your troubles and 
the dissatisfaction among the people, 
as no agent, local or special, can ex- 
plain why such conditions are just and 
equitable, 

Every once in a while you hear of 
some legislator laudably desirous of 
doing the state some service and hav- 
ing his name writ large on history’s 
page introducing resolutions calling 
for “investigations.” Other public of- 
ficials and public or semipublic bodies 
are bestirring themselves in _ like 
manner. 


Get Lost in Cross Currents 


Most of the investigations proposed 
and resolutions offered begin with de- 
nouncing somebody or something, 
some group of citizens or some busi- 
ness interest. That is all right if it is 
known, and not merely suspected, that 
particular persons or groups or inter- 
ests or organizations are to blame for 
conditions which oppress the people at 
large. But the question inevitably 
arises, are we likely to get anywhere 
or accomplish anything of immediate 
or permanent benefit by starting in 
this way? Are,we not more likely in 
the mazes and cross currents of ac- 
cusation and defense or crimination 
3 recrimination to get nowhere at 
all? 
ing and investigating would it not be 
better for each and all of us to look 
up and try some way to help and re- 
lieve the situation that exists and 
which inspires fear of future hardships 
rather than justifies resentment of 
present sufferings. 


Cry Against Capital 


Should not cooperation rather than 
accusation and investigation be the 


Instead of accusing and denounc- | 


word of the hour and the patriotic 
duty of the day? 

Then, you hear’ the cry of the 
massed capital of insurance compan- 
ies. But the same capital and surplus 
that the companies have are not only 
necessary as a safeguard for their 
policyholders but a direct benefit to 
society. 

, Hold Wealth as Trustees 


It is often said that the rich hold 
their wealth as trustees but how few 
realize how literally true the saying 
is? However miserly and grasping 
the owners may be they cannot invest 
their wealth in profitable industry ex- 
cept for the satisfaction of public 
wants and where it is never withdrawn 
and the proceeds are likewise invested 
| it is practically dedicated to public 
| use. 
| The owners may not realize it but 
| the constitution of society is such that 
| individual selfishness has often ad- 
| vanced the common good. But the 
| owners are going to realize it. Ignor- 
| ant selfishness changes to enlightened 
| selfishness, enlightened _ selfishness 
| 





leads to a knowledge of mutual inter- 
ests and mutual interests develop the 
sense of mutual obligation. All the 
| higher life of the race has been devel- 
| oped by responsibility and obligations 
| at first unappreciated and then slowly 
| discerned. 





Insurance Survey Men Dine 


William D. Matthews, chief surveyor 
for the Chicago board, was elected 
| chief inspector of the Insurance Survey 
| Bureau Club at the annual luncheon at 
| Vogelsang’s, Chicago, Wednesday. R. 
| C. Hosmer, Illinois state agent of the 
| Phoenix of Hartford, was again chosen 
| ‘secretary. Sixteen former employes of 
| the old survey bureau attended. 





There are those who are like what the 
| colored critic said of his pastor: ‘‘He sut- 
| tinly do argufy and ’sputify sufficient, but 
he don’t show wherein or cause why.” 
| 














All That Is Solid in Insurance 
LONDON & LANCASHIRE FIRE INS. CO., Ltd. 


LIVERPOOL, ENGLAND 





ENGLISH -AMERICAN UNDERWRITERS 
ORIENT INSURANCE COMPANY 


HARTFORD, CONNECTICUT 





Insurance covering Fire, Tornado, Hail, Automobile, | 
Launch, Rent, Use & Occupancy, Profits, Tourists’ Floater 


| 

| 

| 

An agent representing these companies carries a full equipment of tools, equal to any emergency | 
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CHARLES E. DOX, Mgr. 
CHICAGO, ILL. 






































